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25 out of 27 leading engine manufacturers using chrome 
rings as original equipment specify PERFECT CIRCLES! 


Perfect Circle chrome rings are preferred by engine Solid chrome pro- 
tects these wearing 


manufacturers because of performance. 
surfaces. Normal 
pressure and alter- 


And, in replacement service, Perfect Circle's 2-in-1 
nate HiPressure 


Chrome Set has also established new standards of piston 

ring performance. The thick solid chrome plating on the springs (for badly 
top compression rings and oil ring rails more than doubles worn cylinders) 
the life of pistons, cylinders and rings. What’s more, — wits each 
2-in-1 is the only set that provides a choice of expander la 

springs to assure positive oil control regardless of 

cylinder condition. 


There's no tedious break-in period with 2-in-1 Chrome 
Rings—they are factory lapped for quick, positive seating. 


As a Doctor of Motors, you can't afford to settle for less 
than the best—and the best is 2-in-1! Perfect Circle 
Corporation, Hagerstown, Indiana; ‘The Perfect Circle 
Co., Ltd., Toronto, Ontario. 


Periect Cirele 


Lhe Standard of Comparison 





Speer 
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“I changed over to Durkee-Atwood Factory Fresh 
Fan Belts because I can now enthusiastically 
sell and install fan belts on my customers’ 
cars with complete confidence that when the 
Durkee-Atwood belt is removed from its sealed 
container it is just as new as the day it was 
packaged at the factory.” 
L. C. Filane, Pico and Sepulveda, 
West Los Angeles 34, California. 


Oe cS 


Change over to... 


Ficrokr PRES N-BELTS 





Mr. Filane views his V-belt stocks before chonging 


Dealer after dealer reports bigger and better V-belt business after over to the Durkee-Atwood Factory Fresh program. 
Now he’s really in business with the Factory Fresh 


changing over to the Durkee-Atwood Factory Fresh program. The disploy at the left. 
reason—uniform, bright and attractive stocks, GUARANTEED NEW 

and Factory Fresher ght on the plastic-sealed package! 

The Freshy package makes Durkee-Atwood V-Belts easier to 


sell. Yes, and more convenient to handle, with complete replacement 





information printed fore and aft in bold-face type. Go Factoty Fresh 


with Durkee-Atwood V-Belts! 


SEE FEEL SMELL 


a the difference! F ue Aiterence ! an the difference ! 
‘ When you break Ul OF we The fresh-rubber 
"i a, 7 the seal to open @s the day it was ay \ aroma tell: im- 
( put into Durkee- , a (f \ norte eye S$ 
‘ 





the package this ; mediately that this 
, belt not only looks \| Atwood's exclusive { 4. . V-belt is really and 
‘ Factory Fresh. ..it *  plastic-sealed pack- ‘ truly Factory Fresh! 


is Factory Fresh... age... 


Get the Factoty Fresh story! ©1952, uence arwooo co fou Veh pregren. 


DURKEE-ATWOOD COMPANY, Dept. SA 8 








Exterior view of |. C. Filane's Union Oil station, He’s | 
one of the thousands of progressive dealers who see 
ities with the Durkee-Atwood Factory 





Minneapolis 13, Minn. D U ee 4 - f mV a fe) Oo DB) 


Without obligation, send me full details on the Durkee-Atwood 
Factory Fresh program and name and address of your nearest jobber 


_ COMPANY 


Firm 


Address 


City 








/, 


PERMATEX COMPANY INC., Brooklyn 35, N. Y. 
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CLEANS FAST 


A special cleaning agent safely 
and easily removes road film, 
tree sap, weather stains and 
oxidized paint. 


POLISHES EASILY 


The unique formulation of 
Blue-Blazes helps you to produce 
sparkling depth of color 

without back-breaking effort. 


LONG-LASTING 


Super-resistant to water... 
rain cannot wash away 

the protective silicone film. 
Gives long-lasting protection 
against sun, rain, dirt and wear. 


WIPE ON, POLISH-DONE! 


Sets a new standard for quick and 
easy car polishing. One job will convince 
you it’s the tops. Try it yourself. 
USE IT FOR YOUR WORK — 
SELL IT TO YOUR CUSTOMERS! 





LENCE 
IS 


~ 
CORD CORPORATION 
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eee AU ye ee Jor RNA 
I 
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eign Couritries, $1 


Volume 32 


You Cash in on SILENCE 


wet MCORD 


you SéELt 
MUFFLERS 


Cars that need new McCord mufflers and pipes are noisy and 


speak for themselves. One ovt of every four cars in your shop 


or at your PUMPS has a rusted leaking muffler oF pipe and needs 
a McCord replacement. The market is there. You can cash in on 


SILENCE when you check the muffler and replace with McCord 





Detroit 11, Mich 


: 39. Ps 
adelphia, Pa. S 


Number 8 








suggestions to pass on to 
truck and tractor 
hes to help 


re are some simple 
ee s—some ideas car, 


tomer 
your cus e—some new approac 


owners will appreciat 


you sell Casite today an 
Make it a habit to svg 


ice, with every sale. 


*“‘Want more power with this tank of gas?’’ Put 
Casite in the crankcas< when you sell gasoline, to 
give the car-owner his full measure of power. Casite 
guarantees Better and Smoother Performance or 
Double-Your-Money-Back. There are no strings. 


“Want to avoid those big repair bills?’’ Casite cuts 
start-up wear because it speeds a film of oil to all 
moving parts. Finest oil ts still “cold” at 100°F, 
must warm up to about 210° before the oil starts 
flowing freely. Casite makes slow oil move fast, 
even during “start-up.” 


NATION’S NO. 


d everyday. 


**How about a five-minute tune-up?’’ Casite is a 
quick, easy, profitable tune-up. Just run a pint 
through the air-intake or pour a pint in the gaso- 
line, to get rid of engine gum and goo . . . free sticky 
valves and rings . . . let the power zoom through. 


“*‘Watch out for sluggish start-up oil!’’ Casite wakes 
it up, speeds it up. Laboratory tests show Casite 
speeds the flow of No. 20 oil 24% at 100°, more 
when colder. Yet as the engine warms up, oil returns 
to normal-range viscosity. Casite gets enough oil 
to the right places at the right time. 


NO. 1 PROFIT-MAKER, 


CASITE DIVISION, HA 
Ca 


STINGS MANUFA 
Drout, 


site, 


gest Casite with every serv- 


CTURING COMPANY - HA 
. Hastings Piston Rings, Spork Plugs, Oil Filters 


“*Hydraulic Valve Lifters? Here’s the answer!’’ 
Casite in the crankcase gets oil into hydraulic v@lve | 
lifters quicker, helps the lifters function smootfly. 
Casite also keeps away deposits of sludge and gum 
which cause lifters to stick and clatter. 


4 


**Sludge protection for a mill a mile!’’ Casite costs 
only 85¢ a pint, yet it retards formation of sludge 
and gum for the next 1000 miles. Casite keeps the 
engine clean, free-running and powerful—helps 
avoid those expensive clean-outs and repair jobs 
caused by harmful sludge and gum. 


1 ADDITIVE 
Too! 


STINGS, MICHIGAN 





PACKARD IGNITION CABLE 
Long considered the “standard of the auto- 
motive industry,” Packard high-tension cable 
is original equipment on more cars, trucks, 
buses and tractors than any other cable. 
Packard FOUR-FORTY and Packard LAC-KARD 
ignition cable are designed to deliver balanced 
performance in every application. 


PACKARD BATTERY CABLE 


Packard battery cables are used as original 
equipment on more cars, trucks, buses and tractors 
than cables of any other make. Packard battery 
cables are full size, full weight . . . are available 
with LEADALLOY terminals or leaded brass termi- 
nals. Both types are packaged in individual cartons 
—both deliver top performance—both have 
acceptance, everywhere. 


PACKARD LOW-TENSION CABLE 
As with Packard's two other products, Packard 
low-tension cable is used as original equipment 
on more cars, trucks, buses and tractors than 
cable of any other make. Packard's “249 Com- 
pound” insulation, by every laboratory test and 
by the test of long, hard usage, has exceptional 
resistance to heat, oil, chemicals and abrasion. 


Packard Electric Division, General Motors Corporation 
Warren, Ohio 


FOREMOST BUILDER OF AUTOMOTIVE AND AVIATION 


WIRING 
4 
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Ride the 


to New Profits 
with 
ZV AN NORMAN’S 
Y No. 232 


Yes, rod money is big money . . . and far 
more money than piston and pin work (which 
you get anyway, when you get the rod 
job). Here’s your market — ail engines 

with rods elongated over .002”! 
And here’s the machine for you to 
merchandise to that market . . .Van 
Norman’s No. 232. It does a complete 
job...reconditions rod-ends, fits pins 
to rods to car manufacturer’s tol- 
erances, then fits pins to pistons... 
and does it faster than any other 

method. 

Remember ... “rods are hot’... 
the hottest market for repair 
work today! So see your jobber 

now about the No. 232 deal, 
or write Van Norman Com- 
pany, Springfield 7, Mass. 








The Best-Equipped Shop 


Gets the Business! ‘4 Pays to Van Notmanige” 
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RELSEY-HAYES 


Advanced Design 


pe. Truck Wheel 


+ 


H 
dhe 
Wi t h t h e : +; 
E xc L U Ss 1 V E G Vo, PTTL LLL f 


a ee fp 
LOCKING DEVICE pe y, 





truck manufacturers and 
safest ever devised 

i locks the 

eatest 


o assures OF 


: 9: demounting, 7 
and tube insertion! 
. - 
. 





Available in all popular sizes for 
leading makes of trucks . to 
increase tire mileage 20% to 50%! 


* 


KELSEY-HAYES WHEEL COMPANY 


DETROIT 32, MICHIGAN 
PRODUCTS Wheels—Hub and Drum Assemblies—-Brakes—Vacuum Brake Power Units—for Passenger Cars, Trucks 
Buses—Electric Brakes for House Trailers and Light Commercial Trailers —Wheels, Hubs, Axles, Parts for Farm implements 


PLANTS Kelsey-Hayes Plants in Michigan (4 McKeesport, Pa los Angeles, Calif Davenport, lowa; Windsor, Ontario, Canada. 
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KEEP AHEAD WITH 7 


Sones. Sends ARO FOR sunt wgomnh 


Space! Vimel Easy to reach . . . easy to crack extra-tough fittings with 


“THE HUSKY” . . . ARO’S 10,000 Ib. gun! Keep it 
handy for fittings that can’t be serviced by high-pressure 
pumps... ideal for trucks and under-the-hood fittings. 
Holds 400 shots of lubricant. Weighs only 344 Ib. 
loaded. 
ARO DRAINS Choose ARO for profit! Complete line . . . advanced 
Does @ full-size waste oil drain features in cabinet models, overhead reels and hand guns 
ob in small space. Adjustable 
eight. When full, bowl is re- for your needs today! 
moved from pedestal and placed 


on drain-adapter, where throat 
valve automatically opens and 


empties bow! into drum or tank. THE ARO EQUIPMENT CORPORATION, BRYAN, OHIO 
, , Without obligation, send the Aro Lube Catalog No. 19 with 
oy / } / information on complete Aro line. 
Name 


Company 


LUBE EQUIPMENT! a 


-- AIR TOOLS. . HYDRAULIC EQUIPMENT } City 
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“MORE PARTS IN HYGRADE CARB KITS” 


“I use HYGRADE carburetor kits in my rebuild- 
ing department because they contain a// the parts 
I need to turn out a first-class rebuilt.”” So says 
J.R. Dutcher, Des Moines, Iowa tune-up special- 
ist. The one wearable part that isn’t replaced is 
just the part that breaks down and causes a 
kickback. So “J.R.” insures his reputation with 


HYGRADE carb kits they’ve got more parts. 


“J.R.” is one of the many top mechanics 
throughout the country boosting HYGRADE prod- 
ucts—fuel filters, fuel pumps, fuel pump kits, and 
speedometer cables and casings. Try HYGRADE 

you'll see why it’s a nationally accepted line 
Write HYGRADE PRODUCTS DIVISION, Standard 
Motor Products, Inc.,37-18 Northern Boulevard, 


Long Island City 1, New York. 


HYGRADE FUEL PUMPS & KITS - CARBURETOR KITS elle FUEL FILTERS * SPEEDOMETER CABLES & CASINGS 


PrRooUCcTS 
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Piston R 
PRODUCTION LINE METHODS 

Pistons are like new—clean and 
bright, and each one individually pro- 
tected by a paper bag. 

Grooves are clean and straight, pis- 
tons resized, stresses in metal relieved, 
rods are aligned; pins fitted and com- 
pletely reconditioned for more thousands 
of miles of efficient service. Moog Piston 
Rings installed on Dynamized Pistons for 
a complete Full Power job! 


MOOG INDUSTRIES, INC. 
6650 Easton Ave. St. Louis 14, Mo. 


ASK your Ss PC A 
jonse® THE. Dae bs . 
abou CI TA\SY HERE IS HOW THEY GO OUT 


© 1952 M11. 
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AY UTD, 4 ORTABLE SANDERS 


No. 1250—9” High Speed 
Heavy Duty Sander 


No. 1267—7” High Speed 
Heavy Duty Sander 

No. 1265—7” Special 
Electric Sander 


No. 1200 
Electric Polisher 


10 





and POLISHERS 




















PRECISION 
ENGINEERED MECHANISM 


No. 1256 ’ 
7” Lightweight 
Electric Sander 


Designed 
to Meet : 
Every 1200 


Lightweight 


Req ul rement Electric Polisher 
































SIOUX QUALITY — 
is BETTER QUALITY 5" Portable Grinder 


No. 1195 
6” Portable Grinder 


Sold only through authorized SIOUX Distributors 


STANDARD 
THE WORLD 
OVER 
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_ OPPORTUNITIES 
UNLIMITED 


WITH THE 


DELCO BATTERIES 


A GENERAL MOTORS PRODUCT A UNITED MOTORS LINE 








DISTRIBUTED BY WHOLESALERS EVERYWHERE 
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Delco offers you greater sales opportunity because 
Delco is the NATION’S NO. 1 BATTERY—first choice 
with car owners as well as first choice with the men who 
design and build the majority of the nation's cars and 
trucks. Sell the mightier Delco—the battery that is tops 
in performance, tops in popularity—built to meet 
today's driving demands! 


GREATER ACCEPTANCE! Yes, Delco batteries are 
the choice of millions of car and truck owners. No 
other battery has the universal acceptance of Delco. 


ORIGINAL EQUIPMENT LEADER! Delco batteries 
are original equipment on more cars and trucks 
than any other make. Almost 50% of car and truck 
owners who pass your door every day are pre-sold 
on Delco. Profit from this overwhelming preference! 


FULL-SCALE SELLING AID! Delco’s power-packed 
merchandising program puts extra punch in your 
selling . . . draws interest to your place of business 
.-.» helps you cash in on the biggest battery market 


GET STARTED--TODAY! Contact your Delco Bat- 
tery Wholesaler NOW and find out how easy it is 
to get started in the profitable Delco Battery business. 


EVERY DELCO Barre 
HAS THESE FEATURE. , 


py MAKiaue STARTING POWER! In life 
performance tests, Delco Batteries showed 
maximum starting power, after months of 
operation. 


V NEW SUPER-QUICK STARTS IN COLD 
WEATHER! Exclusive, patented “expander” 
formula used in making negative plates for 
batteries produces greatly improved action 
in cold weather. 


NEW BATTERY RUGGEDNESS! Exclusive 
high temperature vapor treatment of plates 
creates stronger, longer-lasting bond. . 
insures greater resistance to shock and 
distortion. 


V NEW “BALANCED” GRAVITY RATING 
FOR FINEST PERFORMANCE! The new 
“balanced” gravity rating of Delco batteries 
assures users of longer battery life. Extra 
battery life means extra miles per battery — 
more value for your money. 


V “TAILORED” CASES! Delco has “tailored” 
cases for each battery model. Special sealing 
compound to prevent cracking and leaking. 
Visual filling device for instant servicing. 


VW 








Vacation time is fravel time 
for millions of motorists 











—and 9 out of 10 cars 

have one or more AC 

products which may 
need replacing! 


QUALITY 
prRobuCcTS 
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VACATION TIME 1S HARVEST TIM 
FOR AG DEALERS EVERYWHERE 


AC dealers make extra summer profits, from local and 








transient trade, by cashing in on AC’s commanding 


equipment position and tremendous public acceptance. 








The Industry's Fastest-Grow- With Patented CORALOX iIn- The Only Complete Line — 
ing Line—Original or ap- sulator — Factory equipment More than 100,000,000 have 
proved equipment on Buick, on more new cars than any been built— more than 40,- 
Chevrolet, Cadillac and Olds. other make of spark plug. 000,000 are in daily use. 








SPEEDOMETER CABLES « AIR CLEANERS ¢ FLEXIBLE LINES * GAS STRAINERS 








AC SPARK PLUG DIVISION Bs GENERAL MOTORS CORPORATION 
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"Roll out the glasses... 
Roll out a Barrel of PROFITS!” 


What a deal! What a Premium! 
It’s Mac’s Gift to you for '52! 


4 Libbey 10 oz. Pilsner Beer Glasses in the famous ‘‘Horseless Carriage" 


design when you order from your Jobber the following: 


Glasses with each carton Glasses with each carton 
of 12 MAC'S-IT KITS! of 12 MAC'S SPEED GLAZE! 


The supply is limited as is the iime limit on this exceed- 
ingly generous offer . . . and it is none too early to place 
orders now through your Jobber! 

Summer is ‘‘Pilsner time’’ and you'll want several of 
these lovely sets...and for "52 Mac’s-It Kits and Mac's 
Speed Glaze, the World's finest and most durable car 
finishes, are backing you up with SALES ASSURANCE, 
since we are launching the biggest advertising cam- 


paign in our history! 


Premium offer applies only to Texas and states east of Texas. 
Entire offer expires on August 31, 1952. 


This Mac’s-It Kit This Mac's-It Kit 
for dull dingy fin- for newer cars or 
when finish is bet- 
ter than average. 








For real Beauty in a 
hurry! 


MAC'S SUPER GLOSS CO., LOS ANGELES 42, CALIFORNIA 
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Should 
WIRE-BACK 
BRAKE LINING 
be used 


The use of wire-back brake lining for bonding just 
doesn’t make sense. Actua!ly it’s wasteful, because: 


The main argument for bonding is that you get 
fo r more friction wear surface since there are no rivets 

and the lining can be worn to a greater depth. 

But when wire-back segments are used for bonding 


this advantage is lost as they can be worn only 
to the wire, then metal meets metal with 


~ 
Bo n d H i 9 scored drums a real probability. 
* This can’t happen with Thermoid molded bonding 
segments. They can be worn practically to the 


shoe surface because they are high quality friction 
material throughout — not of wire-back construction. 


If you want wire-back lining, Thermoid makes 
and sells the best; and it will bond well. But we 
can’t honestly recommend any wire-back for 
bonding, because it defeats the main advantage 
of bonding. 

Thermoid Custom Built Bonding Segments are 
positive in their holding power . . . do not fade 

or disintegrate . . . never scratch or score brake 
drums. They duplicate in the bonding field the same 
high standards for which Thermoid CB Sets have 
always been known. They carry the same 
unqualified guarantee of the 

Pittsburgh Testing Laboratory. 


ids -ue-2¢-Lalet-lac Male) Mela -Tell-tlels| 
processing in brake lining, 


* 
brake blocks, hydraulic fluid, 
cylinder assemblies, hydraulic 
brake parts. 


Thermoid Company e Trenton, New Jer: 
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The name of a bearing 


does make a difference 


One difference is illustrated here — 
vibration caused by internal looseness in 
a bearing made for automotive use by a 
large manufacturer of industrial bearings. 


Standard End-Play tests of all bearings of 
this same make in a jobber's stock re- 
vealed excessive looseness—a typical 
result of attempts to adapt industrial 
bearings to automotive applications. 


BCA is one of the major manufacturers 
specializing in automotive ball bearings. 


BEA! 


BCA Bearings always are made to the 
specific specifications of a specific auto- 
motive application. This specialization 
guarantees precision-made bearings to 
meet the requirements of a highly spe- 
cialized industry. 


BCA engineering and production facili- 
ties are aimed to make automotive 
power safe and trouble free. The name 
BCA is your assurance of bearings engi- 
neered to fit your specific needs. 


BEARINGS COMPANY OF AMERICA 


LANCASTER, PA. 


MAKERS OF A COMPLETE LINE OF BALL BEARINGS FOR ALL MAKES OF CARS, TRUCKS, BUSES, AND TRACTORS 
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+ You can depend upon WAGNER QUALITY because 
Wagner products are used as original equipment by 


me 
ble, 1ong , , 
ef uniform automobile, truck and trailer manufacturers. 


nts 
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Only Wagner Lockheed Hydrol 
Brake Fluid has allthese advantages... 


* Chemically balanced—with just the right amount 

of costly vegetable-type lubricant to assure 
proper lubrication to all parts of the brake 
system. 


*Chemically balanced—with exactly enough 
moisture absorber so that no separation occurs. 


* Chemically balanced—with the correct propor- 
tion of all ingredients required to assure an 
all-season fluid that functions perfectly under 
all normal operating conditions. 


*Chemically balanced—to maintain chemical 
characteristics even after long use. 


*® Chemically balanced—so that it maintains high 
operating temperature characteristics, yet func- 
tions in sub-zero temperatures. 


* Does not harm rubber cups or hose. 

* Forms no gummy residve. 

* Does not evaporate excessively. 

* Used by vehicle manufacturers. 

* Nationally advertised in POST and COLLIER'S. 

* Has consumer acceptance. First in brake fluid 
sales. 


* Packaged in 12 oz., quart, gallon, 5, 30, and 
54 gallon containers. 


*Warehoused internationally through 25 
Wagner Branches. 


* Available everywhere through leading auto- 
motive jobbers. 


*A product of Wagner Electric Corporation. 


eS) Wasner Electric Grporation 


.. The best known 
name inbrakee scrviee a— 
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The ace for 


--- AND WITH 


“BRECISION 


eaak's wear Mad OF WALKER SILENCERS TO 
CAR-OWNERS WANT! A NEW GENERATION OF 


ee ol 
i No longer can “yesterday’s mufflers” meet even the 
ee: minimum requirements of today’s new standards of 
car performance and engine design. More powerful 
engines, more intense explosions mean heavier power 
notes, greater tail pipe roughness, greater muffler 
body and exhaust pipe noise, greater volume of ex- 
haust gases. More automatic operation and increased 
flexibility through automatic transmissions mean 
more critical power note peaks. Greater economy 
and quieter, smoother ride mean rigid back pressure 
limitations, more rigid acoustical specifications. 

In this new generation of engines and automobiles, 
the exhaust problem is an integral part of the overall 
problem of quiet, efficient, yet flashing performance. 
And to meet these new requirements, Walker offers 
its newest, most important development of all 
“Precision Tuning’”—a new generation of Walker 
“Individually Tuned” Silencers to meet the new and 
more complex requirements of today’s new standards 
of performance—with Walker “Individual Tuning” 
for the millions of “other generation” vehicles now 
in service. 


IMPROPERLY DESIGNED MUFFLERS ARE HORSEPOWER THIEVES 


“INDIVIDUAL TUNING” 
_ SS For the millions of fine automobiles, 
, “ie. trucks and buses in active service 
Wie: a Fate ca | 
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| Horsepower ig 


IT COMES 


On/ 


..» A NEW GENERATION 


MEET THE NEW AND MORE COMPLEX PROBLEMS OF 


ENGINES AND AUTOMOBILES 


we * -* . ” 
Precision Tuning” solves the New and More Complex 
. . 
Problems of Quietness Without Loss of Power 
In the race for horsepower, proper back pressure is of vital im- 
portance for any major violation of accepted back pressure may 
cause loss of power and performance . . . defeat the new economy 
of operation. 
ILLUSTRATION (A) shows how Walker “Precision Tuning” 
solved one of the important new problems—to reduce the 
sound level WiTHOUT BACK PRESSURE INCREASES which would 
rob horsepower. 
ILLUSTRATION (B) is the solution to a reverse problem — to 
lower back pressure so engine performance can be increased 
WITHOUT INCREASING NOISE LEVEL. 
Walker Precision Tuning” never violates the accepted back pressure 
standard for the engine upon which the exhaust system is installed. 
Back Pressure is only one of the important exhaust problems in 
the “new generation” of engines and automobiles. Walker “Pre- 
cision Tuning” solves many other complex, new problems such as 
those created by automatic transmissions . . . higher compression 
ratios ... V-8 dual manifolding ... more intense explosion pulses 


. +. more rigid quieting problems. 


WALKER MANUFACTURING COMPANY OF WISCONSIN + RACINE, WISCONSIN 
Exhaust Silencers + Jacks + Lifts + Oil Filters 


“PRECISION TU 
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“Double Shell Tuning” required in 
new model to reduce Sound Level 


Note Welded Exhaust Pipe 
Both Silencers have Asbestos and Cover 











8 


Additional Roughness Increased Tube 
Control Chamber Sizes lower 
required Back Pressure 


Longer Tri Flow Unit controls Sound Level 
Both Silencers have Asbestos and Cover 

















OW! 
5 ADVANCED 


TYPE OF REFLEX SIGNAL 
WITH A PERMANENT FIN- 
ISH — AT A LOWER PRICE. 


No. CP-100-O—CHROME-LIKE MODEL The Lucite Plastic Lens is held in place by 

: @ rust-proofed steel back plate firmly at- 
By a patented process the plastic at the base of the frame ended to the fame with the sivcted 
is vacuum coated* with a metallic pigment, then covered eyelets used for mounting the reflector 
by an additional coating of waterproof lacquer, creating 
an enduring, brilliant chrome-like finish. 





*Vacuum coated is a process similar to that used in reflectors of sealed The most practical Reflex Signal on the 
beam headlamp units. worn 
market. In contrast to metal, periodical 


No. P-100-0—ALUMINUM-LIKE MODEL painting is eliminated. 
The method for obtaining aluminum-like finish differs Also furnished in No. CP-100-R—Round 
from the chrome-like model. The color is impregnated into Model chrome-like finish. 


the plastic as a molded unit — the finish is thereby sealed 
against corrosion or fading. 











Do-2, The Zeuw DO-RAY Aefr0ued 
. or = BACK-UP LAMP SET 


LUCITE PLASTIC LENS with Automatic Switch 


Meets all S.A.E. Specifications for Automatic switch fastens on steer- 

Class “A” — Type 1 Trucks and ing post with screw draw-clamp. 
Lights work automatically when car 

Buses. All black baked enamel. ie be eqneneen anee. 

Fits 95% of all passenger cars. An 

attractive, highly efficient set priced 


Complete kits for all installations. Double 
for volume sales at the 


face and single face fender mounting, and 
models for surface or recessed mounting, LOWEST PRICE ON THE MARKET 
with either manual or self-cancelling ; No. 24-PS—Pair lamps with chrome 
switch. No. 425-3 base and automatic switch. 
Write for Descriptive Matter ectiie Gass Simple installation — only one hole 
to drill for lamp installation. 











2 Send for Do-Ray Complete Catalog 


1458-64 S. MICHIGAN AVE. 
CHICAGO 5, ILL 
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"Whenever you take out an oil seal, 
always replace it with a new one..." 


--.and be sure the new seal is a National! 
You'll save time, and you'll do a better, more depend- 
With National service stocks, you have able job. That old seal may look good— but laboratory 


the right seals when, where you need them. 
Cabinet comes with the deal, jobber 
keeps stock up. Stocks “tailored” for 
different needs. Ask your jobber, today! 


inspection would show it’s out-of-round, has a worn 
sealing member or a nicked sealing lip. Any of these 
can cause a leak. So whether you're working on a 
shiny new convertible or a big fleet rig, play it safe. 
Service stocks to Mt your aveds "SB? Replace with new National Oil Seals — every time! 





NATIONAL MOTOR BEARING CO., INC. 


SAFETY yer DILSERLS General Offices: Redwood City, Calif. Plants: Redwood City, Calif.; Van Wert, Ohio 
GREASE FRONT WHEELS rr waves 
USE NEW GREASE SEAL BRAKE LININGS 


wh rw 7 NARAONAIL 


NATIONAL 
OIL AND GREASE SEALS 


2303 
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DODGE rere 


THREE LINES 


DODGE ... America’s Most 
Dependable Motor Car. 


PLYMOUTH ... 3rd Largest 


Selling Car in America. 


DODGE “Job-Rated” TRUCKS 
Meet 98% of All Hauling Needs. 





THREE PROFITS 


All available in one sales 
agreement. The only agreement 
of its kind in the industry. 





wy sa 2 a 


SACANA ONE OVERHEAD 


Three profit-makers under 


. «- boost net gains. 


| fase? PROFIT-TESTED FOR OVER 37 YEARS 


WRITE FOR COMPLETE FACTS 


3 ‘ \ _—one roof reduce operating cost 





DODGE DIVISION e CHRYSLER CORPORATION e¢ DETROIT 31, MICHIGAN 
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4-JET 
automatic choke 
CARBURETOR 
original equipment on 
OLDSMOBILE 


Plan now to handle this Rochester “winning 
hand” and reap the advantages of the expand- 
ing market for Rochester carburetors. Your 
Rochester wholesaler will show you how easy 
it is to get started with Rochester. 


CARBURETORS 


and in addition— 
a new accessory unit—an automatic choke 
CARBURETOR for all CHEVROLET standard 
passenger cars and light trucks built since 
1937, further increasing the volume poten- 
tial of the Rochester line! 


re Fa Cipe ame Pag 
7 : ; 


ay EEE A. Arensinnn 
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GHAMPION SPAR ; GOMPANY 


ventnam emerene ° wimpgoe caneo® 


TOLEDO |}. Owo.U.S.A- 


August 1, 1952 


Deer Champion Dealers? 

For yeers we've been using these pages to point out 
the many reasons why Champion is the outstanding leader in 
the spark plug field. We feel that you fellows in the auto- 
motive business know all these facts even better than the 
car, fleet, tractor, bUS, aircraft, poat, etces owners who 
for the past 30 years have bought more Champions by fer than 
any other make of spark plug: So, assuming that you ere well 
aware of Champion's better quality, better performance, greater 
sales, largest advertising support, etc., We propose in the 
future to use the left hend page of this double spread to tell 
about the latest developments jn all phases of our business 50 
that you'll know in advance what product, merchandising and 


advertising plans are on the fire. We'll use the right hand 


page to jliustrate these changes and to show new products such 


as the very efficient &&P tool we've just put on the market- 
Also, we'll pass along news of Champion's accomplishments through- 
out the world that we think will pe of interest to you and your 


customers. For instance — so far this year the Italian Ferrari 





IN THE 
DE NATION 


Cars equipped with Champions made in the good old U.s.4. have 
copped about every Grand Prix in Europe. Here they are — Paris, 
Marseilles, Turin, Siracusa, Switzerland, Naples, Belgiun, Monaco, 
Pau and Portugal. In addition, Champion-equipped cars won the 
Grand Prix of France and Rheins. This is only the beginning, as 
most of the Grand prix races are later in the season, 
Incidentally, Briggs Cunningham took three of his Florida 
built Cunningham sports cars to France this summer to race ageinst 
the Ferraris end other European cars. The Chrysler engines in the 
Cunningham cars are rum exclusively on Champions, Enough said, 
See you in September. 


Cordially, 

P.S.: We were Surprised at a certain spark plug Company's. latest 
ads which claim to have pioneered the resistor plug in 1943, 
Champion has manufactured internal resistor plugs since 
1931, but we only recommend them for use in aircreft, military 


vehicles end other Special jobs where redio interference 


Suppression is of major importence. 


AMERICAS FAVORITE 


SPARK PLUGS 


1952 
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R-M SUPER 
FLASH-SAND 


Excellent workability and fast drying helps 
keep refinishing operations moving. 


Only light, easy sanding required. (Many 
experienced refinishing men are referring 
to this amazing undercoat as the “Lazy man’s 
primer surfacer.” ) 

The excellent filling and holdout of R-M 
Super Flash-Sand keeps final coats on the 
surface where they belong. A full, glossy 
finish is assured. 


Reduces two parts of thinner to one part 
of Flash-Sand. Ask your R-M jobber. 


Rinsneo-Mason Co. 

5935 MILFORD AVE., DETROIT 10, MICH. 

1244 N. LEMON ST., ANAHEIM, CALIF. 
R-M Super Flash- 


Sand is available Manufacturers of passenger and commercial car lacquers, enamels, primers, 


in Red, Light Gray 
or Dark Gray. surfacers, tinting colors, thinners, removers, rubbing compounds, etc, 
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selling 


' PEAK 
and 


NOR WAY. } 


keeps 
dealers 


on the 
run ! | i 


When the anti-freeze rush gets started... 
... Customers Want PEAK (permanent-type 
or NOR’WAY (methanol type) because. . . 
CONVINCING ADS SELL 'EM— Millions of sales messages 
create customer demand. 
COLORFUL POSTERS REMIND 'EM—Thousands of pre-season bill- 
boards along the highways grab their attention. 


THEY HEAR ABOUT TROUBLE-FREE PROTECTION — Friends and 
dealers tell ’em how PEAK or NOR’WAY really keeps them SAFE 
. .. from winter freeze-ups and from rust. 


cs 
case PM AND NORWAY rom Youn soses8 Wow PEAK | NORWAY 


Before the season starts you'll get the unusual 
Sales-Maker Kit. Use the useful suggestions and 
sales aids . . . the banner, displays, personalized 


mailers and handouts . . . plus the handsome wall 

chart and Exclusive CSC Anti-Freeze Calculator. A N T | = F R E E Z E 
COMMERCIAL SOLVENTS CORPORATION, NEW YORK 17, W. Y. 
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STROMBERG 


You Sell Premium Features at No Premium in Price! 


SIMPLICITY —Fewer working parts re- 
sult in long wear and low maintenance. 
ANTI-PERCOLATOR —A Stromberg fea- 
ture that prevents hard starting and 
waste of gas when the engine is hot. 


ECON-O-METERING —Separate metering 
systems for cruising and high speed oper- 
ation assure utmost economy always. 


ACCEL-ABILITY — Positive and smooth 
acceleration satisfying the most critical. 


BALANCED RATIO —For additional 
economy, a sealed unit automatically 
controls the amount of gasoline used 
in proportion to the amount of air. 


These Bendix signs stand for good 
business and for good business relations 
between factory, dealer and customer. 


AOR. 
ww PF: 
> va) 


most cars 


PARTS CLEAmER 


~ 


Cold Immersion Parts 
—Trailer Power Braking Cleaner saves time and 
Systems money 


*REG. U.S. PAT. OFF. 


Bendix South BEND 


PRODUCTS DIVISION INDIANA 
Standard Equipment Sales: Elmira, N. Y. 


CARBURETOR 


Canadian Sales: Bendix-Eclipse of Canada, Lid., Windsor, Ontario, Canada « Export Sales: Bendix International Division, 72 Fifth Avenve, New York 11, N. Y. 
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FITS 





Soundmaster 


ACOUSTICAL FIT 


Every time you hear the sour sound of a worn- 
out muffler, fix it quick . . . install a Soundmaster! 
Soundmaster Mufflers are designed to control 


the noise on specific makes and models. With 


MECHANICAL FIT 


Complete and uncompro- 
mising for each make and 
model. Your assurance of 
Fast Installation Time and a 
better profit on each muffler 
job! 


HORSEPOWER FIT 


Each Sourndmaster is de- 
signed to keep back pressure 
down, horsepower up. Pro- 
tects against loss of pep— 
gives all the power the car 


can deliver! 
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unsurpassed scientific equipment, Soundmaster 
engineers each muffler for control of not only 
total exhaust noise, but also the individual, irri- 
tating sounds which occur at different speeds and 
loads. On any car, for full range noise control, 


get a Soundmaster from your NAPA Jobber! 


DE KOVEN MANUFACTURING COMPANY ~ RACINE, WIS 


Soundmaster 


MUFFLERS FIT 
ALL 2 Ways / 





i KY 
"a *« ~ 
ZF EIS SSS 


Average life-span in the U.S.A; is 67.6 

years. The estimated average expect- 
ancy for the rest of the world is 44 years. The Bureau 
of Labor Statistics estimates U.S. life expectancy at 
74 by 1975 


: Who worked out the 
plan under which this 


was achieved? 


)p ‘at. 


Answer: No one. It is the result of 


a process, not a plan. It 
came about largely through the American process of 
vigorous competition to provide life-saving new med- 
icines, proficient doctors, modern hospitals, better 
shelter, abundant food supplies and machines that 
reduce work-effort. The average man-hour of work in 
1951 produced 319 times as much goods as the average 
man-hour in 1900. Hence, the same process is respon- 
sible for more leisure to enjoy longer life. ¢ lompetition 
compels wider distribution, increasing productivity 
and better products, thereby improving and extend- 


ing our individual lives. 


SSN oe 
= aS \ sg . ————_ 
SS - 


THIS REPORT ON PROGRESS-FOR-PEOPLE is published by this magazine in cooperation with 
National Business Publications, Inc., as a public service. This material may be used, with or without credit, 
in plant city advertisements, employee publications, house organs, speeches, or in any other manner. 


THE COMPETITIVE SYSTEM DELIVERS THE MOST TO THE GREATEST NUMBER OF PEOPLE 
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THESE 2 NEW 


SEALED BEAM Beauiltics 


are the hottest money makers 
in the emergency light field! 


puts the “‘SEE’ in emergency! 


As necessary as a spare tire, this handy portable unit gives 
instant, powerful illumination whenever and wherever needed. 
Ideal utility light for motorists, truckers and fleet operators— 
throws light up to 500 feet. Flexible 10 or 25-foot cord reaches 
inside or outside of car. Comfortable hand grip doubles as 
adjustable rest, directs light at any angle, leaves hands free. 
Plugs into Cigar Lighter. Extra “convenience” socket furnished 
for vehicles without Lighter. Complete with hanging bracket. 


FLASH-A-S/ENAE 


portable RED FLASHER emergency light 





Its extra protection prevents tragic accidents in street or 
highway emergencies. Wide 5-inch red lens flashes warn- 
ing. Extra long, 25-foot cord swings around trailer-trucks, 
permits ample safety-zone placement. Same hand-grip fea- 
tures as PORTA-LITE. Bracket permits hanging in trunk 
or under dash of car, in tool compartment or cab of truck. 
Complete with “convenience” socket. 


ounen rnom Youn soesen sonar AUTO ms MFG. CO. 


2909 INDIANA AVENUE ¢ CHICAGO 16 
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For finer, faster VALVE JOBS... 
ch To BLACK & DECKER POWER! 


4 
> 


B&D VIBRO-CENTRIC* VALVE SEAT GRINDER 


is fast, accurate, foolproof. 
Concentric grinding insures cor- 
rect alignment, mirror finish. 
Vibrating action reduces stone 
wear, prevents stone loading. 
Powerful, yet light in weight. 
Available in complete kits of- 
fering assortments of equip- 
ment for all the most popular 
cars or for special groups of 
cars, trucks and tractors. 


B&D DELUXE SUPER-SERVICE VALVE REFACER 


W ITH motorists in the mar- 
ket for overhauls before 
punishing winter driving weather sets in, 
now’s the time to get the equipment you 
need to make these jobs pay a profit! And 
nothing else can hold a candle to Black & 
Decker Valve Reconditioning equipment 
in paying off on perfectly matched, gas- 


tight valve assemblies! 


It’s designed for years of dependable 


service, correctly engineered, precision- 


*Trade Mark Reg. U. S. Pat. Of 


is equipped for complete 
job, no extras to buy! Re- 
quires no complicated ad- 
justment. Permits traverse 
grinding of any angle 
valve face from 0 to 90 

Handles all popular stem 
sizes, head diameters 
Quick-clamp collet for 
faster operation. Wet 
grinding at both wheels 


built... to get jobs done faster, to get 
them right the first time, to help you make 
more profits! See your nearby B&D Distrib- 
utor for a demonstration. Let him show 
you why it pays to “Switch to Black & 
Decker POWER!” Write today for free cata- 
log to: THE BLACK & DECKER MFG. CO., 
633 Pennsylvania Ave., Towson 4, Md. 


SOUTHERN AUTOMOTIVE JOURNAL for AUGUST, 1952 








WHAT GOES ON! 


uit 


siLVIUM 


tS 
cid alloy Resis 


tO new & : 
nid corrosion (cause 
<i overchargine) A 

contriputins to long 


EXIDE, gives you more to sell—a bigger battery value 
for your customers’ dollars. Exide supplies the program 
and the promotion that make sales climb. Exide pro- 
vides the know-how to help you build a sound, profitable 
battery business. 


A COMPLETE LINE with wide price range—ULTRA 
START ...HYCAP...SURE-START ...STARTEX. 


patter 


135,179,740 Exide National Advertising messages in 

1952... will help you do a real selling job right in ULTRA START... 

your own area. New leader of the famous 
Exide line 


EXIDE SURE-START PROGRAM with time-saving 
tools and equipment. 


SELLING AIDS that assure quick, profitable battery sales. 
ATTENTION-WINNING DISPLAY MATERIAL 


ACT TODAY.. Switch to 


Fuad 
THE ELECTRIC STORAGE BATTERY COMPANY, Philadelphia 2 


Exide Batteries of Canada, Limited, Toronto 


WHEN IT’S AN EXIDE... YOU START 





- A coating of natural bearing material 
EF for quick seating and extra protection 
against scuffing, wear and acid action. 


THESE LEAK-PROOF “LONGER 


Bh 7 ARE YOURS AT 


\aHl McQUAY-NORRIS 


a 
Le at al 
ww ROOF 
‘ - 
wy 
. pels 


REG. US. PAT. OFF 


PISTON RINGS 


McQUAY-NORRIS MANUFACTURING CO. 
ST. LOUIS 10, MO. 








Piston ring metal that assures high 
heat resistance and longer service. 


WEAR LIFE” FEATURES 
NO EXTRA COST 






IN THE “HARD TO HOLD” JOBS 
REGARDLESS OF KIND, DESIGN 
OR PRICE. 


THIS SET WILL OUTPERFORM iy & 
ANY OTHER PISTON RING SET ind 


WITH NEW “4QQ)” OIL RING 





“WONDER WHERE | CAN GET 
BEARINGS FORTHIS 7~ 











Ps ol 


“WELL, SON, IF YOU CAN'T 
GET ‘EM FROM FEDERAL-MOGUL 
YOU CANT GET ‘EM ANY PLACE !" 





y 











COMPLETE ENGINE 


BEARIN 


When your parts jobber carries the Federal- 
Mogul engine bearing line, you get complete 


service! 


It’s the broadest service bearing line, with 


ue 
The COMPLETE {<<__ = 
\ws 


Engine Bearing 


Service! 
Main, Connecting 
Rod and Cam- 
shaft Bearings 


G SERVICE 


more part numbers... for more applications 
. . than any other line. 

And surveys prove that Federal-Mogul is 

the best known replacement brand of engine 

bearings! Ask your Federal-Mogul! jobber! 


J, A 


Bushings Exchange Insert Bolts, Nuts, Shims 
Rods, 
Rebabbitted Rods 
R 
et hRine 


FEDERA| 


of Federal-Mogu! Corporation) 


DETROIT 13, MICHIGAN 


ditinie tit ( 


ENGINE BEARINGS 
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"YOU GET THIS 
£455 CASCO 


POP-OUT UNIT WITH YOUR ORDER FOR 


| LIST PRICE EACH 


2 No. L131 VIS-O-LITE ILLUMINATED LIGHTERS $2.85 
4 Wo. 133¢ POP-OUT UNITS. SS 
4 No. 122C CASCO LIGHTER ELEMENTS. $1.05 


> A) "YOUR TOTAL SELLING PRICE.-__°17.65 
le) YOUR TOTAL COST. ___ ONLY *10.73 


No. L33¢ NY 
(3: > 


No. L22C 














CASCO’S TERRIFIC NEW 


Salt Sowice I 


it perme: 


peayrsy bom ~ 


MERCHANDISER 


THIS FREE pispLay.. 


puts you in the Lighter Business in io 
right way . . . Keeps you there Profitably 
with Achamatie Sales, yet doesn’t cost 


you a cent! 


ORDER Deal L-520 From YOUR 


DISTRIBUTOR TODAY! / 
DEPENDABLE PRODUCTS OVER A QUARTER CENTURY es aunts coin 


Southeast Repr.: LAWRENCE M. HIRSIC & CO Southwest Repr.: HIRSIC-FRAZIER COMPANY 
American National Bank Bidg., Jacksonville 7, Fla Box 1140, 807 Cotton Exchange Bidg., Dallas, Texas 
39 
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Can early servicing sell more anti-freeze, 


READ WHAT DEALERS 
DU PONT WAY TC 


SHSSHHSHSHHHSHHHEHTHSHEHHHEHHHEHSHSHEHSHEHSHEHSHSHSHHSHSHEHHEHEHHEHEHSEHSHSHEEEEHEEHSEHSSESHEHSESHSESESESEHEEESESEE EEE: 


“The Early Servicing Plan increased 
my sales 50%! In dollars and cents it 
gave me 75% more profit. Sure I’m 
using it this year!" 

MayYNarp FREUND 
Third & Grand Serv. Sta., Des Moines, lowa 


“Du Pont’s Early Service Program 

made me $700 clear. Any plan that 

makes that much money — I like!"’ 
O. P. Tracry 


O. P. Tracey Super Serv. Sta., Detroit, Mich 


eee eeeeeeeeeeeeeeeeeeeeeee 


“About 90% of the cars we service 
take Du Pont anti-freezes. I like to 
be all set in advance, and the Early 
Service Program works fine for me.”’ 
CHarues A. CARLIN 
Carlin’s Esso Station, Newark, N. J 


Cee eeeCSSeeeeHEeCSESELEEESEOESESELEOLELEEEOEOS 


“My customers demand ‘Zerone’ 
and ‘Zerex’! The Du Pont plan helped 
increase sales approximately 63% 
last year. Am sure to use Plan next 
year.”’ 

Les Fe_Lows 
Park Ave. Conoco Serv., Minneapolis, Minn 


“Oklahoma weather often changes 
abruptly. The plan induced customers 
to have their cars winterized earlier. 
More profit, less rush for us; greater 
safety for car owners.” 

Ep HapLock 
Ed Hadlock Serv. Sta.. Oklahoma City, Okla 


“The Du Pont Program is a natural 
to increase profits and overcome that 
last-minute rush. And I’ve found it 
pays to be ready early.” 

Harry O’BrigN 
Harry O' Brien Serv. Sta., Pittsburgh, Pa. 


7 
MTP COGASELS SCO 6LOECHGESO-HEE 6.6 00960646994050648466066608% 


“I like to avoid last-minute rush. So 
we used the appointment system to 
service cooling systems in advance 
It was good.” 

ALEX FROELICH 


A & L Service jan, N.D 


Stetio vw 


“The Du Pont Program meant an 

actual dollars-and-cents increase of 

in my anti-freeze sales.”’ 
RicHarp Nance 

Brown Motor Sales, Toledo, Ohw 


25% 


®eeeeeeeeeeeeeeeeeeeeeeeeee 


“Any plan that helps sell more anti- 
freeze and more service is fine with 
me! And the Du Pont plan lets me 
space the work out . . . no rush at the 
last minute.” 

VERNE B. ANDERSON 
doe & Andy's Texaco Station, Denver, Colo 


POPS SS SOS SS SS SOOSSHSSSHOHSHOSHSHSHSHSHSHSHSHSHHOSHSHSHHOSHSHSHOHOHASSHOHOHOSSOSHSHOOSEOOOEHOOOOESEEOCES 
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parts and chemicals? 


ABOUT THE 
INCREASE PROFITS ! 


CORSO SESE SESE EEE EEE HESEHRESESHE SHEESH EEHEEHEE HEHEHE HEHEHE HEHEHE 


“A lifesaver! The Du Pont plan makes 

friends as well as customers and prof- 

its. My anti-freeze sales doubled.”’ 
Desert J. AHLSTROM 

Rose Park Serv. Sta., Salt Lake City, Utah 


“The Early Servicing Plan enabled 
me to get plenty of business that 
would have gone elsewhere at the last 
minute. Sales of anti-freeze were up 
50% too!” 

W. V. Austin, Jr. 
Austin’s Service Sta.. Washington, D.C 


“90% of my sales of anti-freeze are 
Du Pont! The Du Pont plan meant a 
600°% increase in sales. And it meant 
a 200% increase in related service 
among 2500 customers!" 

Eric Booru 
Sheridan Standard Serv. Sta., Chicago, Il 
eeeeeoevnevreeneeeeeeeeeeeeeeeee 


CCC CCC EEE EEE 


“Sales of anti-freeze increased 15°; 

over last year. And the plan helped 

me avoid the last-minute rush.”’ 
Jor Davis 

Joe Davis’ Sweney Super Service, Peoria, Lil 





“The plan helps me (1) get under the 
hood, (2) talk to more customers, and 
(3) make more sales relating to under- 
the-hood service.” 
Joun G. SCHWEIGER 
Schweiger Texaco Service, Denver, Colo 


“Anti-freeze sales increased 35°. So 
did cooling system and related service 
sales. I’m going to start the plan even 
earlier this year!”’ 
Dan A. GayYLorp 
Gaylord’s Serv. Sta.. Birmingham, Ala. 


SHHSHSHSHSHHSHSHSHSHSHSHSHSHSHSHSHEHSHEHSSHESTHEEHEHESHEHEEHESESEEESEEEESEOEEOS 


eeeeeeeeeeeeeseeeee 


eeceeeeeereeeeeeeeeeeeee _@ eceeereree 


There's a dual market in anti-freeze. Du Pont makes both “Zerone” and “Zerex" 
to help you sell a bigger share of this market. Ask your jobber salesman how the 
Du Pont Early Servicing Plan can further increase your profits. 


Dont watt another day-call, your 
ERONE ~ ZEREK jobber Now, 


“I like the Du Pont plan. . . it builds Zi 
business! And that’s early business, e 
too—not the hectic last-minute rush . 
that gives you little time to talk and 7 : F 
sell related services.” ] ES 2) 7D LZ) DaIGeaP?B8ary 
Ray E. Brown g 
Ray's "66" Service, Spokane, Wash 


eoeeececeeeteeeees 


° 


; BETTER THINGS FOR BETTER LIVING 
COCR HEHE HEE Mts. us. pat. OFF ++» THROUGH CHEMISTRY 
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Here’s why you can have 


in Johns-Manville ASBESTOS 


— MM. and 


In SELLING A BRAND of brake linings, you 
should be able to place your full confidence in 
the manufacturer whose product you offer to 
your customers. 


Behind that brand there should be a line of 
quality products to meet all your requirements 
...a policy that offers you these quality prod- 
ucts at a price that assures you adequate profit 
++. a company whose reputation assures out- 
standing consumer acceptance in your market 
... with sales and merchandising policies that 
help you build sales... a company that is con- 
stantly investing and planning for the future. 


Johns-Manville has 95 years of experience 
manufacturing asbestos products and has pio- 
neered in the development of brake linings 
since early in the century. This “know how” 
is your assurance that all the foregoing con- 
fidence-building assets are inherent in the J-M 
Friction Material Franchise. 


47? 


vovavereret® 
sini rng) 
PRLLAH LE 








: Johns-Manville LOLS 


42 SOUTHERN AUTOMOTIVE JOURNAL for AUGUST, 1952 





Contiden 
BRAKE LININGS 
tor the tate / 


< 


And now, with even greater intensity than ever be- 
fore, Johns-Mantville is backing its customers with 
a continuing and expanding research program... 
with added production facilities... with the broad- 
est national advertising program in the industry 
...and with sales aids for local dealer advertising. 


You should look into this confidence-building 
Johns-Manville program and learn more about 
the outstanding position of Johns-Manville in 
the friction materials business now ... and for 
the future! For further information, write to 
Manager, Automotive Department, Johns- 
Manville, Box 60, New York 16, N. Y. 





6. its name acceptance — 

The Johns-Manville name—known 
to millions for quality—helps you 
build volume and profits! 


FRICTION MA 
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EADING manufacturers of automotive, agricultural and 
) ie industrial equipment make Timken“ bearings their 
first choice. That’s because Timken bearings alone offer 
all these advantages: 1) advanced design, 2) special anal- 
ysis Timken fine alloy steel, 3) precision manufacture, 
4) rigid quality control. 








When you replace a tapered roller bearing, make sure it’s 
a Timken bearing and you’ll know you're getting the 
best. Look for the trade-mark ‘“‘Timken” on every bearing. 
VALUABLE FREE BOOKLET! Send today for your 
copy of ‘“‘Timken Tapered Roller Bearings — Their Care 
and Maintenance”’ to Dept. JAS-8, The Timken Roller 
Bearing Company, Canton 6, Ohio. Cable address: 
“TIMROSCO”. 


TAPERED 
ROLLER 
BEARINGS 


TRADE-MARK REG. U.S. PAT. OFF 











WOT WST A.BALL © WOT JUST A-ROLUER C— THE THMNEW TAPERED ROWER C— seaming TAKES RapiaL © ano TaRust ~~ coaDs on ANY ComnaTiON ae 
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New STORM-VULCAN Model 15A Crankshaft Grinder 


IS TAKING THE COUNTRY BY ye) a 


H >» 
NOW —! CAN TAKE CARE 


OF THE DEMAND FOR THOSE 
LARGER PROFIT CRANKSHAFTS 





— 
WEIGHT — OVER 6000 LBS. Eo | — 


WORLD’S FASTEST CRANKSHAFT GRINDERS 
EASIER OPERATION —TIME SAVING — 
CUTS COSTS 


Storm-Vulcan crankshaft grinder to handle those extra 

MODEL 15 profitable large-size crankshafts. Model 15A has all the 
IS STILL THE high quality features for production speed and precision 
LEADER that took the country by storm in Model 15 — plus the extra 
profit advantage of handling crankshafts up to 60 inches. 
FOR — Get the complete story of the extra economy, profit-making 
, production and easy operation that has already made 





IN THE A letter, wire, or phone call will bring you the information 
48-INCH FIELD pronto and without obligation. Peeeesese eens en nn nnnn-- 


ja =e Model 15-A crankshaft grinder a sensation in the industry. 


f Send for the Complete STORM-VULCAN, INC. 
j j Story on This 
| " Outstanding Machine 


STORMAVULCAN 


INCORPORATED 
2225 BURBANK ST. DALLAS, TEXAS 








——_ ee ee eS 
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AUTO PARTS COMPANY 
ST. LOUIS 3, MISSOURI 
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Tat ‘Sta-ful’ Battery practically sells 
itself, many of our salesmen report,” 


says Walter T. Mills. 


“But the truth is, of course, that Auto 


Lite Battery planned it that way. Look 


at the big original equipment replace 
market, the Auto-Lite national 


radio and television shows, the strong 


ment 





national magazine and farm magazine 
advertising campaigns, and now — ‘Op 
erator 25’ Service. Those are all sales 
men working for us without charge. 
“Our dealers like the Auto-Lite 

Battery line, we like it, our sales 

men like it, and the general 


public loves it.” 





ff noth 


appres 


TEXACO DEALER << 


y a owe, mre * 


— ee 
REGISTERED 


woe 


n alt 46 States 


exaS COMPANY 


ry ogee” 
dealer sales butlders / 





.in fact, Registered Rest Rooms 
has been one of the most powerful 
and productive ideas in the oil busi- 
ness! We pioneered in creating this 
nation-wide convenience. Today, 
millions of motorists stop where 
they see the famous Registered Rest 
Room sign. 

Above is the current magazine ad- 
vertisement (full page — full color) 


Wo wonder Jerace Dealers 
are such busy dealers! 


SOUTHERN AUTOMOTIVE JOURNAL 


which, with the billboards, is now 
being seen by motorists throughout 
the United States and Canada. 

Here is another indication of the 
foresight and planning of a 
company, whose dealers 
know that year in and year 
out they can count on the 
finest of advertising and 
sales promotion support. 


THE 
TEXAS 
COMPANY 
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CORBIN | 
GARAGE | 


REPAIRS | 





"We sure get the Fords, Now !” 


. +. ever since I hung this sign the Ford business really rolls in! 


More and more independent garage men and service 
station owners are discovering: each day that the 
Genuine Ford Parts sign is a, real business-getter. 
Ford owners look for this sign when their Fords need 
service because they know that a man who uses the 
right parts will fix their cars right! 


“Let’s Get Acquainted” says your Ford Dealer! 


Your Ford Dealer wants to help you out with your 
parts business. Call him up or drop in and see him 
for some helpful hints on making bigger profits on 
Genuine Ford Parts. 
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FIND OUT HOW YOU CAN GET THIS SIGNI! 

The Genuine Ford Parts sign is easy to get and 
costs you nothing. Coupon below will bring you 
full details and show just how you'll benefit. 


MAIL THIS COUPON NOW! 


PARTS AND SERVICE SALES DEPARTMENT 

Ford Division, Ford Motor Company, Box 658, Dearborn, Mich. 
Please send me complete information telling me how independent 
garages can get a Genuine Ford Parts sign. I'd like to cash in 
on this, too! 

FIRM NAME 


INDIVIDUAL’S NAME 


ADDRESS 


Pe ara a a a « = 
Ses af am ae an on on aon 


s 





ED PRODUCTS 
wy §antay 


AMERICA’S FASTEST MOVING LINE 
OF AUTOMOTIVE ACCESSORIES 


No. P-950-—AERO-FLITE LUCITE VISOR— Here is America’s leading visor, tried, 
tested and proven. Its entirely new concept in aerodynamic design adds 
ultra streamlined beauty to any car. Constructed of durable, molded Lucite 
and stainless steel the Aero-Flite is now America’s fastest moving, most 
popular visor 

No. 810-—BUG-N-SNOW DEFLECTOR —Here is a sure-fire profit 
builder thanks to pesty bugs and sparkling snow flakes. A year 
round best seller the Bug-n-Snow DEFLECTOR, shaped 
like a large butterfly, and molded in blue, green, red and clear 
plastic. Fits almost every car and truck, which means big 
volume profits 


No. 520—WONDER-WAND FENDER GUIDE—A clear Lucite rod with 
a scientifically designed prism at the bottom... . Fits into car 
headlight by means of an adjustable clamp. The WONDER 
WAND FENDER GUIDE GLOWS SOFTLY AT NIGHT WITHOUT 
ANY ELECTRICAL WIRING. Perfect for safe passing, easy 
parking no wrinkled fenders. Fits every car except those 


with recessed headlight 


No. 155-—OUT-O0-WAY WHEEL SPINNER America’s newest, best 
wheel spinner. Precision engineered it's the foremost note 
of fashion inside the car from the sparkling iridescent 
silver cap to the luxuriously red butyerate body and stream- 
lined, polished chrome base 
A press on the button and the 


spinner springs out of driving 





position level with wheel 
completely clear of driver's 
hands. Lift the ball, the lock 
catches and it’s back in dr 
position again. The finest 


wheel spinner ever made 





SAcramento 2 
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New Lacquer Primer-Surfacer Dries Fast... 


You never used anything like it before! 








It’s so fast, this amazing new undercoat is ready 


for sanding in less than 15 minutes. =f) eee 
2" ; ‘- 


Sands Faster... 


It’s a snap, Quik-Wink beats any other undercoat for 





speed and ease. Quick initial “break-through” 
with first stroke of the paper... powders off with 


no more than finger-tip pressure. 


Quik-Wink’s Got Everything... 


Unusual color hold-out, good filling and non-settling 
qualities. And...did you ask about adhesion? 
Quik-Wink sticks closer than a sick kitten to a 
warm brick! It offers everything you need 

for fast, dependable, effortless surface preparation. 


CO Paints, Lacquers, 


Varnishes, Enamels, 
AVAILABLE IN , ual, Protective Coatings 
far ~*s 


TRADE mann 
RED OR GRAY : 
eehae se al. Cee ee 2. 


THE ARCO COMPANY + 730! BESSEMER AVE. + CLEVELAND 27, OHIO 
ARCO COMPANY OF CALIFORNIA, LTD. + 745 E. 59 ST. LOS ANGELES 1, CAL. 








aher SPRING 


BOOSTER FY 


“INSTALLED IN TEN MINUTES 3 WIDTHS 
“THEY ARE ADJUSTABLE y 1%-2-2% IN. 


$]]-90 


PER SET 


’ Q iia ee ” 
ADJUST HERE ® a 
2 2 SPRING . 
FOR TENSION nee: PEM tae 
PACKAGED IN CARTONS IN SETS OF TWO 


BOOST-UP sagging SPRINGS with LAHER BOOSTERS 
INCREASE CARRYING CAPACITY 400 TO 600 LBS. 


LAHER SPRING BOOSTERS 
can be used on FRONT END of REAR SPRING as well 
as the REAR END OF REAR SPRING 


INSTALLED AND ADJUSTED FOR TENSION 
IN TEN MINUTES: 


3 siIZES ONLY OF LAHER SPRING BOOSTERS 
will put you in the Spring business and enable you to take care of all passenger cars and light deliveries. 
ORDER SIZE TO FIT WIDTH OF CAR SPRINGS—1%-2-2% IN. 


LAHER SPRING & TIRE CORPORATION 


EASTERN HEADQUARTERS + 2131 LOCUST STREET - ST. LOUIS, MISSOURI 
SOUTHERN HEADQUARTERS - 300 MADISON AVE. - MEMPHIS, TENNESSEE ,.. ‘ 

WESTERN HEADQUARTERS * 2615 MAGNOLIA ST. > OAKLAND, CALIFORNIA *°* A78** — Sen Francisco = Secramente 
KANSAS CITY, 1620 McGEE STREET * FORT WORTH, 910 FLORENCE STREET Portland Seattle Spokane Salt Lake City 
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You 


| twice ac many 
Twice AS EASILY 





Drivers like the new Trico Soft-Rubber Blades because 
they give the cleanest wipe ever seen. 
YOU'LL like them — 
— because they fit ALL FOUR types of wiper arms 
without adaptors. No more fumbling on the 'shield! 
— and because Trico’s new metal Stock Organizer 
Cabinet puts the right blade or arm at your finger 
tips. No more fumbling on the shelf! 
Fifteen million television screens are telling car drivers 
about them. That’s why sales are breaking all records. 
Your jobber will help you cash in. Phone him! 


METAL STOCK 


ORGANIZER 
Cabinet D-102 
for Shelf or 
Counter 





(T'S EASY 10 GET STARTED 


WITH ANY OF THESE 
UNITED MOTORS LINES 


DELCO Batteries 


AC GAUGES, ens 
Rebuilt Fuel Pumps 


SAGINAW Jacks 
MORAINE Engine Bearings 
DELCO Radio Parts 
ROCHESTER Cigar Lighters 
HYATT Roller Bearings 
INLUTE Brake Lining 
HARRISON Heaters 
GUIDE Lamps 

DELCO Clocks 

NEW DEPARTURE Ball Bearings 
DELCO Shock Absorbers 
MORAINE Gasoline Filters 
HARRISON Thermostats 


It’s soy Cl ecaene be Gi tnaibed Mabaes 
New Departure Ball Bearings and Hyatt Roller Bear- 
ings .. . easy to build a steady volume. Practically 
every motorized vehicle on the road today—more than 
50 million in all—has original equipment bearings sup- 
plied by New Departure or Hyatt, or both! Build real 
customer satisfaction by replacing when necessary with 
these famous bearings. 


COMPLETE INFORMATION — FREE 


Complete application information, service instructions, 
and data books are available to you without charge. 
Equally important, information on new applications is 
sent to you regularly so that you are always best pre- 
pared to supply the right bearing for every need. 


BROAD MARKET The market for New Departure 
and Hyatt is so broad you are assured of a steady 
volume of business. 


EASY TO GET STARTED Get in touch with your 
nearby New Departure and Hyatt Bearing distributor 
who will be glad to show you how easy it is to get 
started in the bearing business with New Departure 
and Hyatt. The investment is small. 


NEW DEPARTURE BALL BEARINGS 
HYATT ROLLER BEARINGS 


A GENERAL MOTORS PRODUCT Nee A UNITED MOTORS LINE 


DISTRIBUTED BY WHOLESALERS EVERYWHERE 
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DELCO-REMY Starting, Lighting & 
Ignition 














YOU CAN MAKE SUBSTANTIAL PROFITS 


SELLING 





ON ALL-METAL WHITEWALLS*! 





On 


o* é 








DISPLAY * DEMONSTRATE 


Get your WHITEWALLS dis- 
played where customers 
can see them! Talk them 
up! Show your customers 
how WHITEWALLS can 
beautify their cars. 


LYON WHITEWALLS are easy to 
sell! Car owners by the thou- 
sands are giving new beauty and 
design to their cars at low cost 
—the Lyon way. New type 
WHITEWALLS—an exclusive Lyon 
product — are simple to install, 
easy to keep clean, won't scuff 
or fade, and give the appearance 
of the newer style white side- 
wall tires for only a few dollars. 
The extra profits this accessory 
offers are yours for the asking. 
Cash in on WHITEWALLS now! 


* ap LYON, INC 








LIST PRICE 


Wf 


SLIGHTLY HIGHER 
WEST OF THE ROCKIES 


ORDER NOW from your oil or 
tire jobber, or write us for the name 
of the Lyon distributor nearest you. 

4B Fits all 15” safety rim wheels used 

by Chrysler, De Soto, Dodge, Plym- 
outh and Packard. 

AAFits all other 15” standard rim 

wheels. 

5B Fits all 16" safety rim wheels used 

by Chrysler, De Soto, Dodge, Plym- 
outh and Packard. 

5 AFiss all other 16” standard rim 

wheels. 

Manufactured under patent number DES 140,205 


LYON INCORPORATED 


13881 WEST CHICAGO BOULEVARD e 
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your Southland man 


WILL INCREASE BATTERY PROFITS WITH 
DIRECT-TO-YOUR-DOOR DELIVERIES 


Bee P 


Pictured above is the man who can help you get bigger 
battery profits. He is your Southland factory representa- 
tive and his direct-to-your-door deliveries are geared to 
your individual needs... you buy only what you need 
for complete turnover before the next delivery. 


ute 


” 
. 


Aa 


To your customers this means assurance of factory- 
COMPLETE fresh, fully-charged batteries. To you this means 
increased customer satisfaction and greater volume 


INFORMATION through repeat sales. 
Wnite 4 Wire Take advantage of Southland Service... sell power- 
ALLIED BATTERY CO packed Southland batteries and become a part of the 
° fastest growing sales organization in the industry. 
2040 Am. ‘1 St. Dallas, Texas 


Custom-built 
for the South 


BATTERIES 
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Fleet-owners increase average piston life 
to as much as 200,000 miles! 


Top-ring grooves wear out fast. Sealed Power 
GI-60 keeps them from wearing out. It forms 
an armour-plate, heat-treated, spring-steel 
shield at the top of the top-ring groove, with- 
standing heat and corrosion far better than cast 
iron or aluminum. It is anchored permanently 
in place. It is the only dependable, economical 
answer to top-ring groove wear, in either new 
or resized pistons. 


Exclusive with Sealed Power! 








ey 


Sealed Power 


The World’s Best Piston Resizing Method! 


Finished size accurately Retains original cam- 
) & 

controlled by split-second ground shape of piston. 

timing. ean , 
8 5 Eliminates piston slap and 

Transforms surface metal increases ring life. 

of piston-pin boss areas 6 Original close fit of piston 
into a forged-like structure is restored 


making expansion permanent. 
7 Black dry film lubricant 


Does not disrupt thrust face provides positive initial 
surfaces of piston. lubrication. 


©) Scaled Power Corporation 


MUSKEGON, MICHIGAN 








SPOTLIGHTING dhs 


OR ORSAN ODOR EEe, 
stdinniememe 


Are things clicking along 
fine? Are you mainly 
worrying about where to turn for more skilled 
mechanics in view of the shortage? Garagemen and 
franchised dealers who want to increase volume should 
look into the “Blue Plate Special” program adopted by 
jobbers who are members of the Automotive Engine 
Rebuilders Association. It’s a complete packaged pro- 
gram designed to help you sell your customers a ring 
and valve job. The jobber supplies new rings, pins and 
gaskets and he will fit the pins, align the rods and ex- 
pand the pistons. The complete job is returned to you 
ready for quick, profitable installation. In the mean- 
time, your shop work has continued uninterrupted. In 
effect you have made two profits instead of one. Posters 
and all sorts of other advertising-promotion material 
are available to help you push the program. 


How’s shop volume? 


are get- 
ting about 
find as a 
1942 price. 
con- 


Mechanies 


as difficult to 
1952 car at a 
There’s a growing 
cern over this fact, as 

mentioned on this page 

last month. The Rich- 

mond (Va.) Automobile 

Dealers Association has 

inaugurated an extensive 

apprentice training pro- 

gram which can be adopt- 

ed in many communities. 

Said General Manager 

John E. Raine of the Au- 

tomotive Trade Associa- 

tion of Virginia: “While 

these apprentices are 

being trained, several re- 

liefs are available. Last 

week I went through the 

shop of one large dealer. Two women were painting 
parts bins and doing as fine a job as experienced men 
painters could do.” On page 72 appears an article 
telling of the success of the University of Houston in 
training mechanics over the last eight years, and in 
which it is pointed out that automotive executives can 
reward likely young men by arranging for them to 
attend that school, or similar schools. 


announcements may not be delayed 
too much as a result of the steel 
strike, but it’s true that some dealer meetings on new 
models, originally planned for early this month, had to 
be cancelled. General Motors may be able to carry 
through with its plans to open the first of its showings 
in December (and conclude by February). Showings 
by Chrysler and Ford will kick off in a couple of 
months, if the labor leaders will permit. 


New-model 
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Production of cars #2" yet come close to the 

5,000,000 mark for 1952, al- 
though this prospect has been made shakier by the 
long steel strike. Defense needs are going to gobble 
up a healthy chunk of steel and from the left-overs for 
the next month or two will have to come demands for 
purely civilian purposes. 


A backlog of bulging proportions has begun to 
take shape for the more popular makes, 
and the outlook indicated that these particular dealers 
will be busy filling orders for some time to come. 
Cadillac continues far behind in meeting a major 
part of the market which has been clamoring for it 
for many months. Some dealers reported their net 
profit badly curtailed by lack of new tnits. 


especially 
should be 
interested in GM's an- 
nouncement of the perfec- 
tion of an air-condition- 
ing system for passenger 
cars. After several years 
of experimenting, GM re- 
ported that this will be 
available as optional 
equipment on the ‘53 
Cadillac and Oldsmobile. 
Principal mechanism will 
be located in the luggage 
compartment, housing a 
container of freon, the 
element used in so many 
freezing and cooling sys- 
tems. The device follows 
the same principles of air- 
conditioning units which 
have been used for 
eral years in offices 
on railroad trains. It consists of a rotary compressor 
mounted on the engine and a refrigeration 
mechanism in the upper part of the luggage compart- 
ment. As has been increasingly true with automatic 
transmissions, can’t you anticipate this feature being 
offered soon on lower-priced cars? 


The South 


sev- 
and 


sealed 


| Conventions of dealers 

and jobbers will begin 
kicking off as usual this month and next month. 
Speakers will implore, deplore and explore. You'll 
forget most of what’s said pretty rapidly, of course 
But there’s one thing you should do right now, and 
not forget to promote it on up until November: On 
your bulletin board, in pay envelopes and at employee 
meetings, begin urging your gang to vote. You've 
little right to complain about high taxes and misdo- 
ings in government if you don’t do this much. 


Campaign for “Vote” 


59 





Grey-Rock advantages 


Fewer Comebacks 


For each make and model of vehicle, 
Grey-Rock gives you a specially balanced 
combination of friction materials that 
assures faster, smoother, safer stops . 
free from grab, dive, and other causes 
for complaint! Fewer adjustments are 
needed. And your customer gets longer 
lining life! Don’t risk the comebacks that 
come with unbranded lining you're 
sure of good results with Grey-Rock. 


Reputation Builder 


Every time you install Grey-Rock 
Balanced Linings, you boost your repu 
tation for good brake work. Car owners 
know Grey-Rock because they’ve seen it 
advertised for years. They have greater 
confidence in a shop that uses Grey-Rock 
and tell their friends of your service. 


Proof of a Better 
Brake Job 


E edie ‘ This tag is packed in every Grey- 
very segme: td 
Ae “i Rock set, ready for you to snap on a dash 


your cus- . 
tomer's protection. For button of your customer’s car. It tells how 


riveting or for bonding. your workmanship joins with Grey-Rock 
Balanced Braksets to deliver a better 
brake job. It’s good advertising for you. 





Consistently advertised in 
wan ead 
POsT™ 225, 


GREY-ROCK DIVISION of Raybestos-Manhattan, Inc., MANHEIM, PA. 


RAYBESTOS-MANHATTAN, INC., Manufacturers of Brake Linings ¢ Brake Blocks « Clutch Facings * Fan Belts « Radiator Hose * Pockings © Industrial 


Rubber Products © Rubber Covered Equipment ¢ Asbestos Textiles © Sintered Metal Products * Abrasive and Diamond Wheels + Bowling Balls 
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While making a minor adjust- 
ment on a tractor or a car, 
McReynolds has a good chance 
to discuss both service and 
sales needs with the owner, 
who is in a receptive mood. 


For both ear sales 
and service work 


August, 1952 


“Grass Roots” Selling Pays 


“It doesn’t make any difference 
whether I have a prospect list or 


ener tg for automotive service, 
and for new- and used-vehicle 
sales, are everywhere. Shop owners 
and dealers see them every day— 
driving around, working and at 
home. 

But how can automotive men 
create an opportunity to talk with 
these prospects when they are in a 
receptive mood? 

Floyd McReynolds of Mayhugh 
and McReynolds’ (Kaiser-Frazer 
and Willys), Bowling Green, Ky., 
has found one answer to this 
problem. 

When he takes off to the coun- 
try each morning looking for busi- 
ness, he carries a small box of tools 
with him. He knows that while 
cruising around the countryside, he 
will run upon a number of cars, 
trucks or tractors that have some- 
thing wrong with them. 

He knows that if he can smooth 
out the trouble with a minor good- 
will adjustment for which he may 
make no charge, he has a toe-hold 
on a prospective all-time customer. 


By Ross L. Holman 


His service box contains wrenches, 
screwdriver and other small tools 
that enable him to pry into most 
ailments that need diagnosing. He 
finds many vehicles that need more 
than a minor adjustment. 

His field work enables him to 
swing both service jobs and trade- 
in deals for the dealership, of 
which he is a junior partner. 

Since the dealership also sells a 
line of farm implements, the four 
salesmen, including the two part- 
ners, concentrate heavily on the 
farm trade. All of them sell ser- 
vice as well as cars and implements. 

This field selling of shop work 
has built service and parts volume 
to $100,000 a year. It aids the 
trade-in sale of new cars. If the 
men don’t sell a car or implement 
on the first contact, they take the 
first step toward a future trade-in 
by plugging for service work. 

This method has built the total 
volume to $500,000 a vear. 
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not,” explained McReynolds. “In 
my day’s work every farmer is a 
prospect. If he doesn’t need a new 
or used car or some implement, 
chances are strong he needs some 
kind of service. 

“One day I started out without a 
single prospect on my list. I didn’t 
know where I was going or whom 
I was going to eontact. Before | 
got back I had made three tractor 
sales. On other days I sell as 
many cars, new or used.” 

McReynolds looks for prospects 
in several ways. He may take 
them one at a time, farm by farm, 
as he drives down the highway. 
His cruising range may include an 
auction sale where he can see 
number of them at one time. He 
may pull up at a cross-roads store 
where he can usually count on see 
ing a few more, with their cars 
parked nearby. 

Such meetings lead him to many 
prospects whose cars have perform- 
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ance troubles they don’t understand 
It may be worn brakes, worn 
clutch, faulty carburetor or noth- 
ing but fouled-up spark plugs. 

Perhaps the owner has been de- 
laying a trip to the shop for lack 
of time. But here is a skilled me- 
chanic who will check the trouble 
right on the spot and make him a 
price on the cost of repair. 

McReynolds is nearly always pre- 
pared to price a job in the field. 
Many prospects are pleasantly sur- 
prised to learn that the repair 
won't cost as much as they had 
dreaded. 

McReynolds finds many cars that 
are in good running condition but 
need paint jobs or smoothing out 
of fender dents. 

The service harvest is plenteous 
but McReynolds doesn’t sit around 
and wait for some of it to spill into 
his lap. Field work keeps the shop 
busy the year ‘round. If he can 
coax a prospect into the shop for 
needed service work, he has 4 
chance of selling him a car, truck 
or tractor later. 

Mayhugh & McReynolds will take 
an implement on a car deal or vice 
versa. Practically every farmer has 
something he wants to sell. It may 
be a mule, cow, crib of corn or 40 
bushels of soybeans. The trade-in 
of a $100 cow which the owner has 
been anxiovs to dispose of may 
mean the difference between the 
sale of a $2.000 car and no sale at all. 

Since the salesmen are roaming 








Don't Just Sit There! 


How many dealers and garagemen are out contacting the public 
face-to-face in an effort to sell service and repairs? Do you find 
it true that the time to truly “get out and sell” is upon you? 
Here is how a Kentucky firm brought in the business. It’s a new 
version of the old theory that if you push enough doorbells, 
you'll find somebody who will buy whatever you are selling. 








the countryside daily, they usually 
don’t have much trouble disposing 
of the odd trade-ins. Nearly every- 
thing a farmer wants to barter for 
a new car is something some othe: 
farmer needs. One day McReynolds 
took in a couple of mares on a deal 
and sold them to another farme: 
the same day for $10 profit. On 
the same day he took in a couple 
of mules and sold them the next 
day at the appraised value. 

In the majority of deals, the 
farmer will keep the trade-in live- 
stock until resold, but Mayhugh has 
a barn and pasture where they can 
be kept, if necessary. 

The firm runs a large display ad 
in the local newspaper three times 
a week, listing all trade-in items, 
including cars and implements. 
This keeps them cleared out. 

Besides canvassing the country- 
side, each salesman has a number 
of “bird dogs.” These are farmers 


After McReynolds (left) has made a minor adjustment on an automobile 
or other vehicle without any charge, it’s natural for the owner to stop 


by the dealership when he needs 


other service or wants to trade. 


or others in each community who 
are paid $5 to $10 for a tip-otf that 
leads to a sale. Many sales of cars, 
trucks and implements are closed 
each year through this method of 
finding prospects. 

To facilitate the sale of service 
jobs, the shop offers 24-hour ser- 
vice that is stressed in all contacts. 
A field service man with wrecker 
and tools is available for this type 
of work. 

Promotion of sales in the field 
has built store sales. Hundreds of 
sales that are started in the field 
are closed in the store. When the 
weather is bad and farmers can’t 
work, one or two of the field sales- 
men are added to the sales force on 
the floor to meet farmers who come 
in. 

In all field work farmers are 
urged to make the dealership their 
headquarters when they are in 
town. There is a Coke cooler and 
also coin machines that dispense 
candy peanuts and other 
snacks. 

Farmers are invited to clear 
their phone calls at the dealershi; 
and to have their bundles delivered 
there. Wives back at home know 
they can leave phone calls for their 
husbands there. 

Cushioned chairs for rest and re 
laxation line the walls. This cre- 
ates an ideal situation for closing 
out deals that were initiated in the 
field. 

During four hours when this re- 
porter was there, more than 50 
farmers were in and out of the 
store. Two tractors and a car were 
closed out. 

One of the salesmen stepped out 
side just as a farmer was ready to 
drive off. “Before you get away,” 
he said, “how about letting us ap- 
praise this car for the overhaul 
I’ve been talking about?” 

The prospect hesitated a little 
but agreed. Before leaving, he de- 
cided on $100 worth of recondition- 
ing. 

Contacts in the field pay off! 


bars, 
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Credit Plan Gets 
(rarages Trade 


By Bob 


eo of a “no down pay- 
ment” plan on automobile repair 
work has given the Boswell Garage 
of Amarillo, Texas, a 30 per cent 
increase in business in the last 
three years. 

The firm, which employs eight 
people, grossed about $130,000 last 
year and is in the process of ex- 
panding its building as a result of 
its constantly growing business. 

Sam Boswell, owner, said there is 
no question that the “no down pay- 
ment” plan on car repairs has been 
“a real shot in the arm.” And he 
reported that his firm is just begin- 
ning to realize the full potential of 
this new trade. 

“It’s this simple: We are making 
it as easy for a man whose credit is 
good to come in our shop and get 
his car repaired on credit as it is 
for him to go get a suit of clothes 
on credit from a department store,” 
Boswell said. 

The Amarillo garage owner indi- 
cated that he recognizes that to a 
degree he is in competition with 
many other merchants who give 
credit regularly, merchants who 
are not even in the garage business. 

“If a prospective customer can 
get credit to buy a watch or other- 
wise spend his money before he ac- 
tually gets it, we may never get to 
do a job for him,” Boswell said. 
“We must be able to compete for 
his credit business as well as his 
cash business.” 

Boswell said that to meet this 
problem his firm set up a system of 
financing work where the customer 
has an opportunity to get his car 
repaired without paying any money 
down and take care of the bill on 
monthly payments. 

“We have found, with times as 
they are, that a large number of 
men do not have the money to put 
down $100 cash for a repair job on 
their car,” Boswell pointed out. 
“But their shortage of cash doesn’t 


Bray 


necessarily mean that their credit 
isn’t good, that they won’t be able 
to pay for the job in a reasonable 
length of time.” 

Working on this theory, Boswell 
made a deal with a local bank to 
buy the notes on all the credit work 
done by his firm. “The bank pays 
me 95 per cent of the value of the 
note and puts the other five per 
cent in a credit fund. This five per 
cent is held to pay off any bad notes 
we take,” Boswell said. 

“Any time we should quit busi- 
ness or stop the credit business, the 
money accumulated in the fund is 
ours. The bank charges the cus- 
tomer its standard interest rate for 
use of the money.” 

Boswell reported that the “whole 
key to the credit business is in 
knowing the customer.” He admit- 
ted that there were “headaches to 


The plans for enlargement of this 
brick building—which is itself an ex- 
pansion of the original shop — are 
already on the architect's drawing 


board. They are there because 
“no down 


Boswell (right) stated. 
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payment™ plan brought 
such an increase in volume, Owner 


the credit business,” but that they 
could be advantageously overcome. 

“We always check the usual ref- 
erences to see if a man’s credit is 
good. We also make sure that the 
man is apparently stable, has been 
on his present job or in town quite 
some time and has always lived up 
to his financial responsibilities in 
the past,” Boswell said. 

“We can usually tell in about ten 
minutes whether a man is a good 
risk for credit, just as other people 
tell in other businesses. Naturally, 
we don’t let a man have credit with 
us who couldn’t get credit else- 
where.” 

If a man’s credit checks out with- 
out any flaw, the firm doesn’t even 
take a lien against his automobile. 
However, if it is a major repair job 
running up to several hundred dol- 
lars and there is any question, the 
garage does require a lien on the 
vehicle. 

Any type of work is done under 
the “no down payment” plan. Jobs 

(Continued on page 114) 
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The two drawings show how the building was re-arranged to install automatic washing. 
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Speeding Shop-Tratfic How 


pete the layout of their 
shop helped Vahouny and Luzi 
of Ariington, Va., achieve a 40 per 
cent increase in repair orders 
within the first month. 

Relocating the exits, entrances 
and equipment, Vahouny and Luzi 
re-channeled the flow of traffic, 
stepping up volume handled 
monthly by departments from 25 
to 45 per cent. With the comple- 
tion of remodeling, repair volume 
is expected to hit $10,000 a month 
within the next five-month period, 
or more than double the monthly 
$4,500 it is now. 

The remarkable fact in this ex- 
panding operation is that Vahouny 
and Luzi poured and_ surfaced 
their own concrete, hung their own 
doors, built their own cinder-block 
walls. The only job turned over 
outside labor was filling in a very 
steep drop at the rear of the 
building. 

Lacked Space for Business 


“We had more business than we 
had the space to handle before we 
made changes,” explained Co- 
Owner Sarkis Vahouny. “We lacked 
space. Our doors were wrongly 
placed. We let a good lot go idle 
because it was too steep to do any- 
thing with. It was collecting trash 

“Our lube rack congested a spot 
in the shop that could have been 
more profitable turned over to other 
equipment. So we studied changes 
that obviously had to be made, 
cleaned up, consulted an architect 
who drew up plans for us, and we 
started spreading out. 

“The effect of changes on busi- 
ness could be seen immediately. 
Take our new washing department: 
Yesterday alone we handled over 
100 cars. That is a new-found vol- 
ume created by remodeling and our 
new mechanical washer. We expect 
to do better than 200 jobs daily in 
that department with the coming 
summer months. We expect the 
washing department to up repair 
volume by about 50 per cent as cus- 
tomers see that we do all manner of 
repairs. And this is only a small 
part of the picture.” 

Fronting Lee Highway with a 
deep, narrow building, Vahouny 
and Luzi had formerly closed off a 
20-foot section of their garage be- 


By Beatrice Miller 


cause of a steep grade into the 
street, using this area as a body 
shop. 

By grading off the slope to a low, 
gradual incline, putting in a drain 
and hanging an overhead door over 
a 12’ opening, they have made this 
area accessible to cars from the 
street. They turned this into a long 
corridor by knocking out a rear 
wall and hanging a door. 

At the rear of the building a 
deep sloping lot 51’ x 86’ was filled 
in and surfaced with concrete. Here 
an adjoining shop of 20’ x 35’ was 
constructed to house the body shop. 

A side door that was vital to the 
former body shop from the rear lot 
when the front had been blocked up, 
was now removed. No turns are 
now necessary as a’car enters from 
the rear and drives straight out to 
the street. 

Future plans include a series of 


windows and doors between the 
car-washing department and repair 


shop so that a customer may view 
the variety of repairs obtainable 
here. 

A lubrication lift located at on 


“Ever had any curiosity about where 


of the side doors of the garage was 
removed and relocated in the newly- 
surfaced area in the rear. 

A front-end machine now is lo- 
cated in the garage where formerly 
the lube rack stood. 

The completely-equipped machine 
shop lines the long wall of the re- 
pair shop. Testing equipment oc- 
cupies space between the two door 
openings. 

A stockroom occupies the second 
floor of the building. 

“The situation in the repair shop 
today demands that all repair work 
be done under one roof. It implies 
that any repair shop must have the 
facilities and space to handle every 
kind of repair,” explained Vahouny, 
pointing to the valve-refacing and 
reboring machines, brake-drum and 
wheel-balancing machines 

“We're looking for a 
monthly labor sales volume within 
the next few months, and if it 
doesn’t happen, we're going to close 
shop,” jested Vahouny, who with 
his partner, Louis Luzi, expects to 
reactivate a Willys dealership as 
building changes progress and in- 
space for a small 


$10,000 


clude enough 
howroom., 


the money I stuff in your pay 


envelope comes from, Hugo?” 
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His Mechanics Bring 
Their Following 


By C. Thomas 


POLICY of hiring only mechanics 
f who can bring customers to 
the shop and an expansion of fa- 
cilities to give more complete ser- 
vice have been important factors 
in the successful operation of Al- 
amo Automotive Service, San An- 
tonio, Texas. 

“This is a new concern,” Man- 
ager J. H. Brannan said. “When | 
was selecting my personnel, I 
wanted only men with a following. 
My front-end man said that he had 
a following. He was willing to 
come with me, assured that he 
could make a good weekly wage 
with my cooperation and our loca- 
tion. 

“I refuse to hire any mechanic 
who cannot bring customers with 
him. This is selfish on my part. But 
I cannot afford to put men in my 
shop otherwise. 

“Men with no following failed 
somewhere along the line to please 
their customers They were either 
difficult to get along with or they 
turned out inferior work. Such 
men will bog down an established 
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operation. They will ruin a new 
concern before they get started.” 
For the first month of operation, 
70 per cent of the front-end work 
was done for the front-end man’s 
old customers. 
“But his 


following and what 


drop-in business we were getting 
weren’t enough,” said Brannan. 
“There is nothing that will demor- 
alize a mechanic like idle stand-by 
time. Even though his take-home 
pay is above average, a mechanic 
does not like the idea he is wasting 
time. 

“It is most difficult to get suffi- 
cient front-end volume to swing an 
operation. For this reason we de- 
cided to add complete motor ser- 
vice. We have 17,000 square feet of 
floor space. Front-end work alone 
could not absorb the rent, pay over- 
head and show an _ appreciable 
profit.” 

When Brannan selected his line 
mechanics, he chose only those with 
a following. Their customers be- 
came customers for the front-end 
department, and the front-end cus- 
tomers had work done by the line 
mechanics. Each man, to protect 
his own following, must show the 
same consideration for the other 
mechanic’s following. 

“This makes agreeable working 
conditions,” Brannan said, “and it 
also makes for a profitable opera- 
tion.” 

There is plenty of work to be had 
for those who go after it, as Bran- 
nan found out in keeping his ten 
mechanics busy. 

“When I can see ahead there will 
not be enough work to keep my 
personnel busy full time, I take a 
man out of the office and let him 
substitute as service salesman in 
my absence. Then I get out and dig 
up business by personal solicita- 
tion.” 

Brannan contacts owners of 
small fleets. They usually have 
work that needs to be done but have 

(Continued on page 112) 


Expansion of facilities and equipment to give complete automotive 
service has been another factor in the firm’s successful operation. 
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$2,000 Added Volume a Month 


A® INSPECTION service that has 
vi increased income some $2,000 
a month was inaugurated several 
months ago by Quality Motor Co. 
(Studebaker), Tulsa, Okla. 

Every car that comes into the 
garage for service is systematically 
checked for irregularities in 
operating performance—from bat- 
teries, spark plugs, oil and fuel 
lines, and radiators, on down to 
brakes and tires. 

Each item needing attention is 
checked off on the chart. A tele- 
phone call is made to the owner be- 
fore the car is ready for delivery. 

Though the plan is based on the 
inspection campaign put on by the 
National Safety Council, Quality 
Motor Co. now has its own printed 
forms, rather than those distrib- 
uted by the council and various 
manufacturers. 

If the owner does not want some 
item attended to, even after coming 
by the shop and seeing for himself, 
the dealership does not let the mat- 
ter drop. It gives the owner a chart 
when the car is delivered. Usually 
the owner puts it into his pocket. 

For the first two months of the 
inspection system, it seemed that 
the plan was not paying off enough 
to be worth the effort. It was about 
to be discontinued when calls began 


any 


are 
worn 
and 


to come in. Now customers 
coming back, carrying the 
and faded charts with them 
asking for the suggested repairs. 

Copies of the inspection charts 
are filed and kept as a separate and 
distinct part of the service busi- 
ness. Quality Motor Co. has found 
that it is paying off. 

When they pack front-wheel 
bearings, for instance, they make 


“We feel sure that this service is 
worth-while both to us and to the 
car owner,” said President William 
D. Dysart (below) in commenting 
on the results of the inspection pro- 
gram for every vehicle serviced. 
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the brake linings are _ in- 
spected. They have materiaily in- 
creased their brake-lining sales and 
service in this way. 

At first the mechanics were dele- 
gated to make the inspections, but 
they not overly enthusiastic 
about it—probably they 
were not getting paid for any labor 
time by the customer. 

The inspections were eventually 
taken over by the service salesmen 
the company executives 


sure 


were 
because 


or one of 
themselves. 

“We feel sure that this 
is wortn-while both to us and to the 
car owner,” said William D. Dy- 
sart, president. “Any service to be 
worth-while must benefit both 
sides. 

“I believe our customers are be- 
ginning to see it that way too now, 
rather than just being suspicious 
that it was another way for us to 
get their money.” 

Figures released on the results 
of the national “Check Your Car 
Check Accidents” campaign, held 
during May, showed that about one 
in every three vehicles needed some 
repair to be in safe condition—em- 
phasizing the value of regular in- 
spections for the car owner, as well 
as the additional source of repair 
volume for the shop. 


service 
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Building Up 
Body-Shop 
Volume 





By Hal M. Newsome 


— LAYING out a new body shop, 
my only word of warning 
would be: Be sure to make it big 
enough or leave room for expan- 
sion.” 

So said H. C. Munroe of Munroe- 
Zeder, Inc. (Chrysler-Plymouth), 
Miami, Fla. 

“Any dealer who doesn't have a 
well-equipped body and paint shop 
probably can increase his service 
operations 25 per cent or more by 
setting up an integrated shop for 
this important purpose,” Munroe 





said. 

“For a long time we farmed this 
work out,” he stated, “but a year 
ago we built a 35-by-50-foot addi- 
tion for body work. Part of the 
shop has a handy second story fo1 
stock and storage 

“Immediately, without any spe 
cial promotion, our body work 
started to grow. It is now 100 per 
cent more than it was in the first 
few months and already makes up 
a good 25 per cent of our service 
volume. And it’s still growing! 

“The shop has broadened the 





View at top of page, taken from 
the open court in 

the shop, shows the 

storage space. Typical scenes 
the metal departn are above, 
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scope of our operations and gained 
us new good-will and better con- 
trol of the service business of our 
trade. The more operations you 
can do for a customer, the more 
confidence he has in you. 

“We do more mechanical work 
on some cars because they are al- 
ready in our shop for body work. 
The two types of jobs are easily 
combined. 

“The investment for a body shop 
and equipment is about the same 
as for other work. Profits are fully 
equal and the body and paint work 
usually carries a larger ticket per 
job. Paint and metal working rate 
about 50-50 in volume.” 

Munroe listed several factors as 
being important to the body-shop 
operation: Separate the body shop 
from the rest of the shop. Pro- 
mote enough work to have a high- 
grade, experienced foreman or 
manager. Arrange all tools and 
equipment in an integrated pattern 
to achieve maximum efficiency. 

Both the metal and painting 
departments have supplementary 

(Continued on page 114) 
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LPG Service Isn't So Hard! 


wes more new-car dealers and 
independents and their quali- 
fied mechanics discover there is not 
nearly so much frightening mys- 
tery as they suspect about servic- 
ing cars or trucks converted for 
the use of liquefied-petroleum gas, 
signs will go up announcing: 

“LPG Service Available Here.” 

There is a demand for this ser- 
vice and the demand is growing 
constantly from a persistent rate 
of conversion, yet with a limited 
amount of talent in the field. 

Any mechanic who can adapt 
himself to new developments and 
learn from application can qualify 
as an LP serviceman, the time re- 
quired depending on the individual. 


What Are the Facts? 


Mechanics in the conventional, or 
gasoline, field have avoided LP- 
conversion service jobs as_ they 
would a plague, principally because 
of mysteries supposedly hidden un- 
der the hood; and because the facts 
are not generally known, namely: 

1.—When there is faulty per- 
formance by a converted truck, for 
example, the driver immediately 
concludes he has carburetor trouble 
LP dealers, the men closest to the 
conversion field, are also prone to 
suspect carburetor trouble. There- 
fore, the impression prevails that 
liquefied-petroleum gas stimulates 
carburetor trouble and, since LP 
carburetion differs from gasoline 
carburetion, the job is one for a 
specialist. 

2.—It is true that carburetion in 

the LP field requires some special 
knowledge, which can be acquired. 
3ut most of the trouble by far in 
converted cars or trucks results 
from inadequate compression or 
faulty ignition, or both. 

3.—Any experienced mechanic 
who knows valves, rings, compres- 
sion and ignition can correct about 
90 per cent of the trouble that de- 
velops in converted units—provided 
he knows and understands the dif- 
ference in the characteristics of 
gasoline and LP gas. 

This is not written to promote 
the use of LP gas over gasoline. 
Rather, it seeks to focus attention 
on a conversion trend that will not 
be stopped, and to convince service 
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By Baron Creager 


Southwestern Editor 


establishments and personnel that 
LP service volume should not be 
ignored, even in its infancy. 

Two examples will serve to illus- 
trate the impact of conversions on 
the automotive transportation field. 

in use by a corporation engaged 
in the piping and sale of natural 
gas, one converted truck, in service 
locaily in a metropolitan area, was 
operated 266,000 miles before the 
head was pulled. The fleet shop re- 
ported that the truck engine showed 
no more wear than it would have 
normally developed in 30,000 miles 
of service with gasoline, not to 
mention economies in fuel, which 
are already recognized. 

The other example of the scope 
of conversion application is a ware- 
house, where gasoline - powered, 
fork-lift trucks were converted. 
These fork lifts are now overhauled 
once a year and the saving in fuel 
is $300 annually. But there was 
another, more significant factor 
Using LP gas the warehouse was 
freed of combustion odors. This 
saved the company $10,000 which 
it was prepared to spend for a 
ventilating system. 


Meanwhile, the LP-gas_ people 
are constantly improving tech- 
niques of application. Formerly it 
was necessary to, drill the conven- 
tional carburetor for introduction 
of LP-gas vapor. Now on the mar- 
ket is an adapter unit. It is in- 
stallec between the air cleaner and 
the carburetor and considerably 
simplifies the mechanics of conver- 
sion. 

And one of the leading spark- 
plug manufacturers has recognized 
the conversion trend by marketing 
a specially-designed plug. It is a 
cold plug, distinguished by uncom- 
mon sealing qualities, and there is 
little doubt it was engineered for 
the conversion industry since it is 
just what the LP people would 
order. 

These circumstances make it evi- 
dent that conversions will go on 
apace, and suggest that the service 
field may not be confined to vehicles 
that travel the highways. Already 
there have been so many conver- 
sions that the natural source of 
service seems to feel the burden of 
demand. 

That natural source is the LP 
dealer, the man who pumps butane 
into the truck tank. The itinerant 
truck driver, for illustration, turns 


The adapter unit on top of the carburetor is shown at upper right. This 
permits mounting of air cleaner above adapter and eliminates drilling the 
carburetor, which makes the conversion process much easier to handle. 
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article in the February issue. 


In that article SAJ’s 
asserted: 


sludge, no carbon nuisance.” 
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They’re Interested in LPG 


“They’re Converting to LP Gas’ 
It brought inquiries for additional 
information from many readers, particularly from the Southwest 
where this development has taken hold more rapidly. 

Southwestern Editor Baron 


“There is hardly any question about the truth of these claims, 
to wit: A unit converted from gasoline to LP gas will operate four 
or five times as long before needing an overhaul. 
mechanical maintenance, operating costs are just about cut in half. 
The unit is free of carburetor or fuel-pump trouble. There is no 


The editors were happy to answer all the requests for more 
requests which began popping in from the minute 
the issue was first being read. This second article is designed to 
help answer questions concerned more with LPG service itself 
while the first dealt primarily with conversion and the costs. 


was the subject of a two-page 


Creager 


Not counting 








to the dealer for service as natu- 
rally as the housewife calis upon 
her appliance dealer for refrigera- 
tion service. 

On the very best of authority 
there are few dealers who do not 
have this stock inquiry: “Where 
can I get a good carburetor man?” 

That inquiry is the key to two 
prevalent situations. The demand 
for service is taxing available ca 
pacity of the dealer. He is not too 
well versed in his own service field, 
for it has already been pointed out 
that the term “carburetor trouble” 
is loosely used, that most operation 
difficulties are traceable to com- 
pression or ignition. 

However, to understand the posi- 
tion of the LP dealer of today, it 
must be remembered that when he 
went into business it was for the 
purpose of selling butane for heat- 
ing purposes. He did not need 
a mechanical background. Conse- 
quently, for most dealers, the me- 
chanical background is shallow, as 
is the knowledge of combustion 
power plants. 

Some years after the dealer got 
into business there were tractor 
conversions. Now there are truck 
and passenger-car conversions. The 
resulting service business was 
dropped in his lap, so to speak. 
Chances are, a great many dealers 
find current service demands some- 
thing of a headache. 

For the dealer is still interested 
—first, last and always—in the sale 
of LP gas, and for very good 
reason. 

He finds no difficulty selling all 


the LP he can handle during the 
winter, when so many homes are 
heated with butane. But—his win- 
ter allocation of the fuel is based 
on his volume of sales for the sum- 
mer. That is because, although 
there is ample production of LP 
gas, storage facilities all along the 
distribution line are limited. Pro- 
duction must be kept moving, so 
the dealer who establishes himself 
as a constant outlet enjoys constant 
supply. Among LP dealers, this 


problem is referred to as “building 
the summer load.” 

Therefore, especially during the 
summer, the dealer in many cases 
is more concerned with the sale of 
his stock in trade, to maintain vol- 
ume, than he is in service. Yet he 
would like to see all the converted 
cars and trucks in uninterrupted 
operation, for that means the sale 
of more LP. 

So the new-car dealer, the inde- 
pendent and the mechanic need not 
be timid about approaching the 
local LP dealer for literature, ad- 
vice and perhaps even more sub- 
stantial help toward getting a start 
in the LP service field. In some 
specific cases the dealer may be 
competent to render service and 
eager to do so. Whether he is or 
not, he is certain to be receptive 
and cooperative, for any expansion 
of service facilities will promote the 
sale of his product. 

It must be obvious, then, that 
the LP service field is wide open. 
True enough, the volume therein is 
relatively small compared with the 
gasoline field. But there are sure 
signs of growing pains. 

One LP technician points out that 
the average skilled mechanic daily 
performs operations necessary to 
the service of converted units. 

“In the case of compression, he 
simply runs a compression test on 
each cylinder,” he said, “and deter- 

(Continued on page 112) 


“I believe it’s gonna come loose. I felt something give a little just now.” 
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Mechanics School 
Is the Answer 


Since 1944 the University of Houston has been 
training service men to help offset the demand 


which continues to grow rather than taper off. 


|e 1920 a handful of tools, a flair 
for machinery and a strong back 
were the only qualifications for an 
automotive mechanic. This was the 
time when the mechanic’s trade 
was “looked down upon” by some 
and little, if any, formal education 
was required or available. 

Today’s automobile mechanic can 
go to college. Since modern automo- 
biles give longer trouble-free ser- 
vice, the mechanic who 
them should have a solid foundation 
with special training in his field. 

Servicing the modern automo- 
bile has become a_ professioa 
rather than a trade. New devices 
such as high-compression engines, 
“four -barrel” carburetors, auto- 
matic transmissions and power 
steering make special training for 
the highly-paid mechanic a neces- 
sity. 

The demand for especially trained 
men is greater today than at any 
time in history. This training is 
available today in colleges, univer- 
sities and special schools conducted 
by the automobile manufacturers. 

The Automotive Trades School 
of the College of Technology of the 
University of Houston was set up 
in 1944 as an adult training pro- 
gram in an attempt to relieve the 
acute shortage of mechanics. 

With one instructor, a class of 
15 students and a small space in 
the diesel shop of the university, 
the school began. Since that time 
it has grown to include three de- 
partments, a staff of 12 instructors 
and an enrollment during the 1951- 
52 school year of 191 students. 

Largest of the departments is 
automotive mechanics, housed in a 
well-equipped laboratory with mod- 
ern facilities with which to meet 
the practical problems of the course 


services 
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Other departments in the Automo- 
tive Trades School—the automotive 
body and paint department and th 
automotive upholstery and trim de 
partment—are housed in two build- 
ings, each well-equipped for its 
specialties and staffed with compe- 
tent instructors. 

The school has graduated more 
than 500 students since its begin 
ning. It now occupies approximate- 
ly 40,000 square feet of floor space. 

The training in the three depart- 
ments, both in class-room theory 
and laboratory experience, is based 
upon terms of months rather than 
semesters. It is broken into 50 
hours per week per course. 


During the 18- to 


27-month course 


Automotive mechanics is an 18- 
month to 27-month course. Auto- 
motive upholstery and trim is a 
nine-month course, including a total 
of 1,000 hours in two semesters. 
The automotive body and paim 
course continues for a total of 
13% months. 

The school offers night 
for those students who are unable 
to attend class during the day. 

One of the best and most com- 
pletely equipped training schools 
today, the Automotive Trades 
School has facilities that are mod- 
ern and are improved to keep up 
with the introduction of new proc- 
esses and machines. The staff is 
highly trained and the instructors 
are among the best qualified men 
in their fields. They are coopera- 
tive, alert and have but one objec- 
tive: to turn out the best trained 
graduates. 

The school operates upon tuition 
alone for maintenance and cost of 
instruction. Naturally, tuition in- 
come cannot cover the cost of ade 
quate buildings nor the purchase 
of training equipment. 

Much of the equipment now i: 
use has been donated to the schoo! 
by local and other automobile deal- 
ers and manufacturers. The whole- 
hearted interest and cooperation 
which the automotive school has re- 
ceived from members of the auto- 
motive industry have been of im- 
measurable assistance in building 
up facilities, school officials said. 


classes 


in automotive mechanics, students 


spend many hours learning actual shop procedures as well as theory. 


SOUTHERN 





Recently, for example, the Cen- 
tral Service Division of Chrysler 
Motor Parts Corp. sent a Chrysler 
V-8 engine to the school, made 
available through the facilities of 
Chrysler Motor Sales Division and 
the Metropolitan Chrysler Dealers 
of Houston—A. C. Burton Co., Ab- 
bott-Stansell Motor Co., Judd-Mon- 
roe Motors and Sam Montgomery 
Motor Co. 

In a letter concerning the engine 
to A. Ray Sims, dean of the College 
of Technology at the University of 
Houston, J. D. Winters, regional 
service parts manager of the Cen- 
tral Service Division of Chrysler, 
said: 

“We of Central Service had many 
requests for this engine but we fel! 
it would be of more benefit for the 
University of Houston to have and 
use it for instructional purposes 
than any other place we might place 
it in our region. We realize you 
have a very fine course in 
mechanics and we of Central 
vice want to assist where possible 
auto mechanics aré 
necessary, not only to auto 
transportation but to 


of life.” 


auto- 
Ser 
because good 
very 
motive 
very 


our 


Way 


Shop Owners Approve 


K. Wright, service super 
intendent of the Simpson-Gillman 
Pontiac Co., Houston: “I 
spected vour school and know that 
have the finest facilities and 
personnel for training young men 
to be automobile mechanics and I 
highly recommend your training t: 
everyone.” 

The shortage of expertly-trained 
mechanics in the automotive field 
is serious. There are more than 
50,000,000 motor vehicles the 
highways of the United States 
the present time. The servicing of 
these is handicapped by the lack of 
trained mechanics. 

“The University of Houston has 
the facilities to educate and trai: 
men to be highly specialized me- 
for the automotive indus- 
try,” said Dean “What it 
needs now is more income to keep 
these facilities in operation and te 
pay the personnel who train our 
students. 

“The only way that 
able to meet the demands of the 
industry and dealers is in the 
growth of a_ student-sponsorship 
program. That is, a dealer will 
provide tuition for a student who 
might not be able to attend the 
school without financial aid.” 

The knowledge and facilities of 
the Houston school, and similar 


Said R 


have ir 


you 


on 


chanics 
Sims. 


we will be 


A special 13'o-monts course in body work and painting (above) gives 
students a broad background in this phase of automotive work, while 


upholstery and trim is studied 


hools, plus adequate scholarships 
will help solve the 
»blem of getting enough trained 


meet the growing 


students, 


nanics to 
ed. 

This need has received attention 
at a number of state dealer conven- 
tions recently. Not only in private 
conversations when automotive me! 
together to swap opinions on 
headaches, but 


get 
their 


also 


biggest 


on the scheduled programs at these 


meetings, the value of coordinated 
action to help train mechanics has 
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a course covering two semesters. 


been emphasized Louisiana and 
North Carolina are just two of the 
states which have aired this topic 
at their 1952 
On the local level 
motive men in Many 
something the 
The Richmond (Va.) 
Dealers Association 
sponsorship of a me- 
program. 
associations 


annual conventions 
auto 


try 


also 
areas are 
ing to do about 
situation 
Automobile 
has begun 
chanic-training 
In other areas 
individuals have been cooperating 
with automotive trade schools. 


and 


73 





22 Per Cent of Radios 
Are Now in Vehicles 


Mo than 22 per cent of all ra- 
4 dio sets in the United States 
are now in automobiles, according 
to a recent report from the Broad- 
cast Advertising Bureau, Inc., en- 
titled “Listeners on Wheels.” 

There are 24,500,000 passenger 
cars equipped with radios, repre- 
senting more than 63 per cent of 
the nation’s automobiles, the report 
stated. This is nearly double the 33 
per cent of cars that had radios in 
1946. 

This report is the forerunner of 
a national survey on automobile 
ownership and listening to be is- 
sued by BAB later this summer. 
Both presentations are designed to 
help member stations sell the im- 
mense audience available in auto- 
mobiles. 


Hammond Becomes Manager 
Of St. Louis Dealers 


| B. “Rus” Hammond has been 
¢ appointed 


manager of the 
Greater St. Louis Automotive As- 
sociation, Inc., succeeding the late 
Joseph A. Schlecht, who was secre- 
tary-manager for many years prior 
to his death last April. 

For the past year Hammond had 
been automotive specialist for the 
St. Louis District Office of Price 
Stabilization. He has been in the 
automotive industry for many 
years, in both wholesale and retail 
activities. 


Critchfield Succeeds Lenz 
As Manager at Pontiac 


— M. Critchfield has been 
appointed general manager of 
the Pontiac Motor Division, suc- 
ceeding the late Arnold Lenz, who 
died in an automobile accident last 
month. 

Formerly assistant general man- 
ager at Allison, Critchfield has been 
with General Motors since 1921. 
For a number of years he was 
chief engineer of the Delco-Remy 
Division. 
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Paul W. Rhame, who had been 
general manager of the Rochester 
Products Division, has succeeded 
Critchfield as assistant general 
manager at Allison. 

Howard W. Brandt, who had 
been director of industrial and 
public relations of the Rochester 
Products Division, has succeeded 
Rhame as general manager. 

Lenz, 64, had been with General 
Motors since 1916. He had held a 
number of positions, mainly in the 
Chevrolet Division. He had been 
general manager of Pontiac since 
1947. 

Ford to Test Tractors 
On Alabama Plot 


| bps Motor Co. has purchased 
2,510 acres of timber land near 
Cusseta, Ala., through which two 
large creeks run. 

After the timber has been sold, 
the land will be used to test Ford 
farm machinery and for other pur- 
poses, Ford representatives said. 


South’s Car-Fire Loss 
Is Highest in Nation 


IRE losses in motor vehicles in 

the South are several times that 
in other sections of the country, 
Julian Clark of Atlanta, Ga., assis- 
tant manager of the Southern divi- 
sion of the National Automobile 
Theft Bureau, told the Louisiana 
Arson and Fire Prevention School 
in New Orleans last month. 

“There is no good reason why the 
frequency is greater other than the 
fact that a large majority of such 
fire losses have human assistance 
and, due to our financial structure, 
we are prone to have more losses 
than elsewhere,” he said at the 
meeting. 

He said that not all automobile 
fire losses are dishonest, because 
there are quite a few honest ones, 
but an experienced investigator 
usually follows a routine procedure 
before coming to a conclusion and 
can decide just how the fire oc- 
curred from the evidence. 


“You know, this is another reason I'd advise a kid of mine to get into 
another profession than fixin’ clunkers.” 
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AUTOMOTIVE 
INDUSTRY 


Can you imagine scrubbing a floor as large as 14 football fields? That's 

the task that faces the operators of Pershing Square Garage, Los Angeles, 

said to be the largest underground parking garage (631,986 square feet). 

The job can be completed in two days with this floor scrubber, built on 

a farm-type Jeep with aircraft wheels. It travels five miles an hour and 

covers a strip six feet wide. A 100-gallon tank for solvent is mounted 
on rear and there is also an 85-gallon tank for dirty water. 


General Tire Buys 
Crosley Interest 


YENERAL Tire & Rubber Co. has 

¥ acquired the majority stock in- 
terest in Crosley Motors, Inc., it 
has been announced by Powel Cros- 
ley, Jr., president and treasurer. 
Crosley also announced his retire- 
ment. 

W. O'Neil, president of General 
Tire, said an agreement had been 
made to acquire 317,077 shares of 
$6 par common stock of Crosley 
Motors. In exchange will be 756 
shares of 314 per cent second pre- 
ferred stock of the rubber com- 
pany, the equivalent of 20 cents a 
share for the Crosley stock. 

The motor firm had assets of 
$5,728,280 and 569,254 shares of 
common stock outstanding at the 
time of the purchase, it was stated. 

Crosley said the firm was 
“pinched between the upper and 


lower millstone through high costs 
of labor and materials and what we 
could get for the car.” The com- 
pany was organized in 1945. 
Lewis Crosley, Powel Crosley’s 
brother, has been elected treasurer, 
in addition to retaining his vice- 
presidency in the organization, it 
was announced. 
S. C. Dodge Dealers 
Name Sam Jones 


C’amM Jones, Hampton Motors, Co- 
\/ lumbia, has been elected presi- 
dent of the South Carolina Dodge 
Dealers Association. Paul H. Tay- 
lor, Paul H. Taylor Motors, Beau- 
fort, is vice-president and S. C. 
Berry, Hamptcn Motors, Columbia, 
is secretary-treasurer. 

Directors include F. K. Holman, 
McCollum Motors, Sumter, and 
W. Keys Welborn, Welborn Motor 
Co., Anderson. 
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Stanley Peeler Sells 
Florida Dealership 


YTANLEY Peeler, president of the 

Florida Automobile Dealers As- 
sociation, has sold his dealership 
in West Palm Beach to C. W. 
Schooley, merchandising manage! 
of Cadillac Motor Car Division, 
General Motors Corp., it was an- 
nounced August 4 

Peeler has been a Cadillac dealer 
in Florida for 28 years and had 
operated the West Palm Beach 
agency since 1932. He will con- 
tinue as president of the FADA 
until his term expires this coming 
October. 

A former mayor of West Palm 
Beach, Peeler is a member of the 
National Automobile Dealers As- 
sociation Industry Relations Com- 
mittee and the Automobile Dealers 
Industry Advisory Committee to 
the National Production Authority. 
He is a director of the Florida 
State Chamber of Commerce and a 
past president of the West Palm 
Beach Chamber of Commerce and 
of the Kiwanis Club. 

Schooley has been with General 
Motors since 1928, working with 
General Motors Acceptance Corp 
and the Packard Electric Division 
before his affiliation with Cadillac 
in 1945. 

Operating under the name of 
Schooley Cadillac, Inc., the firm 
will occupy a building recently 
purchased by Stanley Peeler Motors 
as soon as remodeling is completed. 
The building contains 44,800 square 
feet of floor space with large park- 
ing areas. In the meantime, 
Schooley Cadillac, Inc., will operate 
in the present Stanley Peeler 
building. 


Goodyear Cuts Tire Price 


A reduction in the price of all 
types of its ten-ply and over truck 
tires, used on larger types of on- 
the-road and off-the-road vehicles, 
has been announced by Goodyear 
Tire & Rubber Co. The reduction 
does not apply to inner tubes for 
trucks, it was stated. 


75 








Motor Vehicles Yield 
Largest Tax Revenue 


Moree vehicles provided’ the 
greatest source of revenue for 
Southeastern states during the 
1951 fiscal year, according to a re- 
cent report from the Atlanta 
regional office of the U. 8S. Depart- 
ment of Commerce. 

Operation of the vehicles, plus 
the fuel used, brought in a total of 
$398,147,000, or 36 cents on every 
dollar paid in, for the region, which 
includes Alabama, Florida, Georgia, 
Mississippi, Tennessee and North 
and South Carolina. 

Highways ranked second in ex- 
penditures for the seven-state area, 
taking 26 cents out of every dol- 
lar spent. Education was first in 
expenditures, with 37 cents on 
every dollar. 

General sales taxes brought in 
$216,390,000, with all of the seven 
states except South Carolina col- 
lecting such taxes. 


Aug. 24-26 Annual convention of 
Automobile Dealers Association of 
West Virginia, Greenbrier Hotel, 
White Sulphur Springs. 

Annual convention of 
Georgia Automobile Dealers Asso- 
ciation, General Oglethorpe Hotel, 
Savannah, Ga. 

Sept. 12-13 Annual convention of 
New Mexico Automotive Dealers 
Association, El Rancho Hotel, Ga! 
lup, N. M. 

Sept. 14-16 Annual convention of 
Kentucky Automobile Dealers As- 
sociation, du Pont Lodge, Cumber- 
land Falls, State Park. 

Sept. 20-22 Annual convention of 
South Carolina Automobile Deal 
ers Association, Ocean Forest Ho- 
tel, Myrtle Beach. 

Sept. 21-23 Annual convention of 
Arkansas Automobile Dealers As- 
sociation, Arlington Hotel Hot 
Springs National Park, Ark. 

Sept. 25-26 Annual convention of 
Kansas Motor Car Dealers Asso- 
ciation, Hotel Broadview, Wichita, 
Kan. 

Sept. 29-30—Fall meeting of South- 
western Automotive Wholesalers 
Association, Hotel President, Kan- 
sas City. 

Oct. 6-7—Annual convention of Texas 
Automotive Dealers Association, F] 
Paso. 

Oct. 10-12—Fall convention of Auto- 
motive Wholesalers of Texas, Dris 
coll Hotel, Corpus Christi. 


Sept. 6-8 
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Joseph E. Bayne, general sales man- 
ager of Lincoln-Mercury Division, 
will be one of the principal speak- 
ers at the convention of the Auto- 
motive Trade Association of Vir- 
ginia, to be held Oct, 27-29 at the 
John Marshall Hotel in Richmond. 





Oct. 12-14 Annual convention of 

Mississippi Automobile Dealers As- 

sociation, suena Vista Hotel, 
Biloxi. 

Oct. 16-18 Annual convention of 
National Used Car Dealers Asso- 
ciation, Hotel Hollenden, Cleveland, 
Ohio. 

Oct. 19-21 Annual convention of 
Florida Automobile Dealers Asso- 
ciation, Sans Souci Hotel, Miami 
Beach. 

Oct. 26-28 Annual convention of 
Automobile Dealers Association of 
Alabama, Buena Vista Hotel, Bi- 
loxi, Miss. 

Oct. 26-28 Annual convention of 
Tennessee Automotive Association, 
Noel Hotel, Nashville. 

Oct. 27-29 Annual convention of 
Automotive Trade Association of 
Virginia, John Marshall Hotel, 
Richmond, Va. 

Oct. 31-Nov. 2—Annual convention of 
Automotive Parts Rebuilders Asso- 
ciation, Conrad Hilton Hotel, Chi- 
cago, Ill. 

Nov. 19-20 Annual convention of 
Oklahoma Automobile Dealers As- 
sociation, Oklahoma City. 

Dec. 8-9—Annual convention of Mo- 
tor and Equipment Wholesalers 
Association, Chalfonte-Haddon Hall 
Hotel, Atlantic City, N. J. 

Annual convention of Na- 
tional Standard Parts Association, 
Ambassador Hotel, Atlantic City, 
N. J. 

Dec. 10-13 jiennial Automotive 
Service Industries Show, Municipal 
Auditorium, Atlantie City. 

Feb, 14-18 Annual convention of 
National Automobile Dealers Asso- 
ciation, Civic Auditorium, San 
Francisco, Calif 

March 26-29—Southwest Automotive 
Show, Fair Park, Dallas, Texas. 

Mav 22-24 Southeast Automotive 
Show, Dinner Key Auditorium, 
Miami, Fla. 


Dec, &-9 


Panhandle Garagemen 
Hear Bob Sanders 


f pee are now n 
the number of 1 
operation than t! 
immediate post-wa 
Sanders of Automot 
Amarillo, Texas, 
handle Independent 

Association at its Ju 

that city. 

The outlook for a motive re- 
pairs is good, he said \fter the 
layoff in automobile production 
from 1942 to 1946, there were only 
about 25,000,000 to 35,00! 


pairable vehicles in opera 
pointed out, but now 
speeded-up product 
1940's and the past two yea 
are more than 52,000,000 
on the road. 


of 


Repossession Order Needed, 
Florida Court Rules 

— order is required for le- 
t gal repossession of an automo- 
bile in Florida, even on a condi- 
tional sales contract, according to 
a recent ruling by Circuit Judge 
Stanley Milledge at Miami, Fla. 

An automobile finance company 
cannot repossess a car on which 
payments are lagging without go- 
ing to court, he said. 

The ruling was made in a dam- 
age suit against General Motors 
Acceptance Corp., which had re- 
possessed a car on which payments 
were past due. GMAC representa- 
tives said they planned an appeal. 


Mississippian Will Expand 


Purchase of property for a new 
building has been announced by 
R. E. Dumas Milner, owner of Mil- 
ner Chevrolet Co., Jackson, Miss. 
The plant, to be at Pearl and Lamar 
Streets, should be ready for occu- 
pancy by April, 1953, he said 


Raney Named at Wilmington 


W. A. Raney, Raney Chevrole’ 
Co., is the president of the recently 
organized Wilmington (N. C.) New 
Car and Truck Dealers Associa 
tion. Harris Haskett, Cape Fear 
Motor Sales, is secretary-treasurer. 


Hood Dies at Columbia 


Burke Hood, 55, former Cadillac- 
Oldsmobile dealer at Columbia, 
S. C., died last month. A native of 
Cuthbert, Ga., Hood was with Gen- 
eral Motors for several years. 
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Hnll-Dobbs Co. Opens 
Hawaiian Dealership 


( PENING of Hull-Dobbs Co., a 

Ford dealership, in Honolulu, 
Hawaii, has been anounced by J. K 
Dobbs, Sr., Memphis, Tenn. 

This is the second foreign deal- 
ership Hull-Dobbs has opened this 
year. “Our San Juan, Puerto Rico, 
operation, which was started last 
March, has been extremely success- 
ful,”” Dobbs said. 

Herman J. Theroff, formerly as- 
sistant manager of the Hull-Dobbs 
Co. in Los Angeles, has been ap- 
pointed manager of the Hawaiian 
agency. Frank Goodwin, secretary, 
spent ten days in Honolulu to com- 
plete details prior to the opening 
of the agency. 

This makes a total of 35 Ford 
and Lincoln-Mercury dealerships 
owned or operated by Hull-Dobbs 
Co. 


Willys Appoints DeSmet 

For Chicago Region 

fe 4M A. DeSmet has been ap- 
4A pointed assistant regional man- 

ager for Region 3 of Willys-Over- 

land Motors, Inc., with headquarters 

in Chicago. 

DeSmet held divisional positions 
for Chrysler Corp. and Kaiser- 
Frazer Corp. in the South and in 
New England before joining Willys. 


Private-Automohbile Use Rises 
During the First Half of “52 


| gree traveled by automobile 
during the first half of this 
year has increased nearly seven per 
mileage traveled by 
car during the same period of 
1951, according to the Chamber of 
Commerce of the United States. 

By far the biggest increase was 
in the use of private automobiles, 
with automobile traffic represent- 
ing 85 per cent of both local and 
intercity traffic. 

More people throughout’ the 
country turned to the automobile 
as a means of getting to and from 
work, the report stated. While com- 
mercial local traffic declined, the 
mileage traveled locally by automo- 
bile during the first half of this 
year was up 5'% per cent over the 
local car mileage of a year ago. In- 
tercity automobile mileage was up 
more than eight per cent. 

During the first six months of 
the year, total travel in the United 
States was up six per cent over the 
first half of 1951 It was esti- 
mated that railroads, buses and 
airlines together carried five per 
cent fewer passengers in intercity 
traffic during the first six months 
of 1952 than that period of 1951 


cent over the 


Progress in the load-carrying ability 4f modern bearings over their coun- 


terparts of 25 years ago is clearly 


shown in this picture. Charles L. 


McCuen, General Motors vice-president and general manager of the 
Research Laboratories, holds a connecting rod bearing from a modern 


automotive e 


ine, with a surface of about two square inches. The large 


bearing on the desk, with about 30 square inches of surface, would have 
been required to carry a comparable load 25 years ago. 
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The recent strike in the petro- 
leum industry, which caused a tem 
porary shortage of aviation gaso- 
line, and operational strikes in the 
industry played an 
keeping pas- 

expectations 


intercity bus 
important part in 
senger traffic below 
during the first half of the year, 
the report said. 





Winston-Salem Dealers 
Work for Safety 


The Winston-Salem (N. C.) 
Automobile and Truck Deal- 
ers Association is erecting a 
sign in the town square to 
carry an up-to-date record of 
fatalities, injuries and acci- 
dents in 1952 and call to the 
attention of all motorists the 
need for careful driving 

“We hope the fatality rec- 
ord of 13 this year—which is 
unlucky any way you want to 
look at it—will not be in- 
creased before we get the 
sign up and that we won't 
have to change that figure 
during the remainder of the 
presi 


year,” Omnia Fowler, 


dent, said 











Ford Truck Men Attend 
Southeast Meeting 


4 CK sales managers from Ford 
dealerships in Georgia, Tennes 
see, Alabama, North and South 
Carolina and Florida attended the 
second annual truck sales training 
council in Atlanta last month 

The council, one of 12 held in 
various parts of the country, was 
organized to better acquaint truck 
sales managers and salesmen with 
the company’s sales program for 
trucks, according to T. W. Beattie, 
manager of the Southeast regional 
truck and fleet sales department for 
Ford. 

The Southeast council included 
E. B. Barker, R. A. McCord Motor 
Co., Macon, Ga.; Dayton Russell 
Chambers-Lazenby Motor Co., Mon- 
roeville, Ala.; S. C. Orr, Maring- 
Crawford Motor Co., Inc., Birming- 
ham, Ala.; F. A. Mallery, Furlow- 
Cate, Inc., Chattanooga, Tenn 

(Continued on page 161) 
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She’s an outside salesman who knows her catalog! Roy Huggins and his outside-salesman daughter. 


Shes an Outside Salesman! 


\ WOMAN who likes to meet peo- 
‘ ple and who is herself sold on 
the company’s products can be a 
successful outside salesman. 
That’s an easy conclusion after 
interviewing a young woman who 
has been traveling for 
Battery & Electric Co., 
ville, N. C 


half years. 


Huggins 
Henderson- 
, for the last two and a 
It’s a conclusion that’s 
important, too, in these days when 
management must constantly be 
earching for the best salesmen 
available in the face of competition 


for manpower that exists toda) 

“I like to meet people,” said at 
tractive Mrs. Velma Huggins Ram- 
sey. “I know we have something 
to offer them that I know will help 
them with their customers 

“Our motto is: ‘We study that 
we may serve,’ and we try to live 
up to that. 

“IT do get a thrill when I win the 
confidence of the customer after | 
am able to help him work out some 
kink. Maybe it is just some fit- 
tings.” 


A graduate of Western Carolina 
Teachers College, she “grew up” 
with the company, of which hei 
father, Roy Huggins, is the head 
The Huggins’ only child, “she was 
naturally interested in the 
said her fathe 

“On weekends while in 
school she repaired 
and for years, in her spare time 
she just 
room,” he commented 

Her going on the road wasn’t 
planned, but came about as a re- 


busi- 
ness,” 
high 
speedometers 


grew up in the stock 


Women counter and stock-room employees have long been employed at Huggins. 














His “Rotating” Management Works! 


Did you ever try rotating the responsibilities of management with 
your employees? Roy Huggins of Huggins Battery & Electric Co., 
Hendersonville, N. C., did. 

He made special arrangements with the bank for honoring the 
signatures of the shop foreman, the assistant service manager, the 
bookkeeper, outside salesman and his wife (who ordinarily doesn’t 
work around the business). Then he set up a schedule by which each 
one would be the manager for a month, signing all checks and decid- 
ing on the purchases of stock and equipment for the shop and office. 

“This gave them the feeling of getting up the money to pay the 
bills and an insight into accounts receivable,” said Huggins. “Every- 
one seemed to enjoy it. I made only one request: That they offer any 
suggestions for betterment of the organization. 

“Of course, they consulted with me on the more important matters, 
but a lot of responsibility was left in their hands. 

“One time one particular manager was boasting about the showing 
being made for the month that individual was in charge. Then the 
cash register suddenly had to be replaced. 

“Another time it was decided to buy $1,300 in shop equipment. 

“In both cases the others kidded these two, saying ‘You upset the 


budget.’ ” 











sult of poor health suffered by one 
of the two outside men. For a time 
Huggins handled the territory, but 
he found it increasingly difficult 
while attempting at the same time 
to manage the business in the way 
he wished. 

“As business picked up, back in 
the shop as well as our wholesale 
oil and parts volume, I was glad 
to try it out when Velma said one 
day, ‘Daddy, I'll go out for you.’ 
Then I took her around one time 
and that’s the only time,” Huggins 
said. 

“This wasn’t a new experiment 
entirely, however, as we had been 
using three girls in the stock room 
and on the counter here in the store 
itself. 

“Volume from the territory has 
never dropped off purely because 
of her being a woman salesman in- 
stead of a man. Instead, I'd heart- 
ily recommend that jobbers who 
have an alert daughter who can be 
interested in the business do just 
that,” said the president of this 
company which celebrated its 20th 
anniversary August 8. 

Once when the daughter was 
sick, Huggins traveled her terri- 
tory, calling on the more than 100 
customers in three counties she 
serves every week. 

“A number of the customers told 
me how they liked her and some 
said they were going to hold back 
their orders until she came around,” 
he said of that incident. 


“She’s really sold on her prod- 
ucts and you can’t turn her down. 
That’s one of the biggest charac- 
teristics for a good salesman to 
have.” 

The father himself follows up 
with factory men when they are 
working with his company, while his 
daughter’s work is uninterrupted. 


E. T. Armington Buys 
Arlington Company 


rW\He Arlington, Va., branch of 

Universal Auto Parts, Washing- 
ton, D. C., has been bought by E. T. 
“Arm” Armington, who was with 
World Bestos and Raybestos Divi- 
sion of Raybestos-Manhattan, Inc., 
for 25 years. The firm is now 
operating under the name of Lee 
Auto Parts Co., Inc. 

“We are happy to report that 
business for the first two months 
has increased 40 per cent over the 
two previous months,” said James 
S. Foley, general manager. 

Walter J. Scott is in charge of 
the machine shop. 


Solloway Hits the Pins 


The bowling team of Solloway 
Auto Supply Co., Oklahoma City, 
Okla., won the High Team Series 
Trophy in the Oklahoma City B’nai 
’rith Bowling League. Sol Sollo- 
way is team sponsor and Irving 
Sirotkin is captain. Members in- 
clude Meyer Sobol, Harry Janger 
and Jack Bernat. 


Harriger of Grizzly Dies 


Jack H. Harriger, sales manager 
for Grizzly Manufacturing Co. in 
states west of the Mississippi 
River, died recently. He had head- 
quartered in Albuquerque, N. M 


Parking will be no problem when the Southeast Show is held at Miami, 
Fla., May 22, 23 and 24. That’s obvious when you study this view of 
parking spaces surrounding Dinner Key Auditorium, which is situated 
on Miami’s south side. Thousands are expected to attend the show. 
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Consolidated Automotive 
Opens Service Building 


per 55th anniversary of Con- 
solidated Automotive Co., Jack- 
sonville, Fla., was to be celebrated 
August 15 with an open-house at 
the new building for its spring 
service department, situated at 400 
North Myrtle Ave. (See accom- 
panying photo.) 

Filled with modern equipment, 
the plant is one of the most up-to- 
date of its kind in the South, com- 
pany officials said. 

Now headed by E. H. Rogers, 
chairman of the board, and P. J. 
Watson, president, the firm was 
begun as Consolidated Grocery Co., 
serving a large number of turpen- 
tine operators. The customers 
looked to the company for supplies 
of groceries, medicines, wagons, 
axes and many other items, many 
of which had to be specially ordered 
since they were not stocked. 

$y 1910, some of the turpentine 
operators had purchased automo- 
biles and trucks and began to want 
tires, oils, spark plugs and other 
items for their mechanized equip- 
ment. 

In 1917, Consolidated had ac- 
quired a full line of automotive 
equipment and it was decided to 
establish an automotive depart- 
ment with three salesmen. In 
1924, the automotive department 
of Consolidated Grocery Co. was 
purchased by Rogers, Watson and 
their associates. 

Today the firm is one of the 
largest wholesale automotive firms 
in Florida. 


1952 Volume Higher than ‘51, 
Majority of Southerners Say 


ho ME for the first six months 
of 1952 showed an increase ovei 
1951 volume for 53 per cent of the 
jobbers in the Southeast and South- 
according to a survey by 
AUTOMOTIVE JOURNAL 


west, 
SOUTHERN 
last month. 

Six per cent of the more than 
700 wholesalers who reported on 
their volume said that it was the 
same as the 1951 figure. Big jobbers 
and little were represented in this 
cross-section report. 

Forty-one per cent said volume 
for the first half of 1952 was below 
the 1951 figure. 

By states, the percentages report- 
ing increases or decreases, com- 
pared with the first half of 1951, 
were: 

Increase or 

State Same Decrease 
Alabama 
Arkansas 
Dist. of Columbia 
Florida 
Georgia 
Kansas 
Kentucky 
Louisiana 
Maryland 
Mississippi 
Missouri 
New Mexico 
North Carolina 
Oklahoma 
South Carolina 


Tennessee 


This handsome new building for the spring service department of Con- 
solidated Automotive Co., Jacksonville, Fla., was erected when routing of 
an expressway through the city necessitated the wrecking of the former 


building. “A blessing in disguise 


is what Sales Manager A. C. Rogers 


calls the forced change in location. It’s not hard to see why! 


Texas Ide 37% 
Virginia 10°, 
West Virginia 33% 67“: 

Most of the increases and de- 
creases were relatively small. Nine 
out of ten jobbers who reported de- 
creases said 1952 volume repre- 
sented less than a 20 per cent drop 
from the 1951 figure. Almost half 
of the reported decreases were less 
than ten per cent. 

A total of 83 per cent of whole- 
salers reporting increases said such 
increases were less than 20 per 
cent above the 1951 figure. Forty- 
three per cent of the increases were 
less than ten per cent. About ten 
per cent said, however, that their 
1952 volume was about 25 per cent 
greater than 1951 volume. 

The questions on volume were in- 
cluded as a part of the “lines han- 
dled” survey conducted each year 
by SAJ. 


Culhane of United Motors 
Killed on Oregon Trip 
_ of C. P. Culhane, 55, gen- 
eral sales manager of United 
Motors Service, and A. M. Jones, 
56, West Coast sales manager, were 
found in the woodlands near Med- 
ford, Ore., July 21 

Police officials believed the two 
men might have been killed by a 
mountaineer who had been sought 
since late June as a suspect in an- 
other murder. 

Wix Opens Warehouse 

At Dallas, Texas 

Wr Accessories Corp. of Gas- 
tonia, N. C., has opened a fac- 

tory branch at 169 Payne St., 

Dallas, Texas. The branch will 

serve Texas, Oklahoma, Arkansas, 

Louisiana, eastern New Mexico and 

Colorado. 

The warehouse will be under the 
supervision of Howard Chamness, 
Southwestern zone manager. Paul 
G. Crawshaw, vice-president, will 
also have offices there. 
Gould-National Shows 
Increase Over 751 
‘ALES of automotive starting and 
lighting storage batteries by 
Gould-National Batteries, Inc., for 
June, 1952, showed an increase of 

(Continued on page 147) 


SOUTHERN AUTOMOTIVE JOURNAL for AUGUST, 1952 








=e 




























Time Off in Ole Virginny! 


Baseball, swimming, boat-riding and, in gen- 
eral, good fellowship prevailed unchecked as 
usual in July at Old Point Comfort near Nor- 
folk, Va., when Booster Club B-35 sponsored 
its perennial get-together of the jobbers and 
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Boosters at Hotel Chamberlin right on the bay. 
A highlight this time was a special summer 
meeting of Booster International officers, 
shown around the table in the middle pic- 
ture above. Several hundred persons attended. 











How much do you know 
about lubricants? Here’re 
facts on several and how 


each type does its job. 


| piety such as shown in the 


picture at right is commonly 
known as a “grease boy,” when 
actually if he is performing his job 
correctly he should be called a “‘iu- 
brication engineer.” 

In performing his job efficiently 
he should know the function of the 
various units of the vehicle and 
their lubrication requirements; also 
the various types of lubricants and 
the reason for their application to 
a particular job or unit. 

To say that practically all pre- 
mature mechanical failures are 
improper lubrication 
would not be an over-statement, 
and such failures are most expen- 
sive to either the owner, the shop, 
or the manufacturer. 

\ check of job tickets will show 
that lubrication heads the list. The 
personnel who make up your lubri- 
cation department must have lu- 
brication know-how. Placing a 
grease gun on a fitting and pulling 
a trigger is not They 
should study job requirements. 


caused by 


enough. 


Types of Lubricants 


Compounded or blended lubri- 
cants: 

These lubricants are 
made from mixtures of 
base (petroleum) oils, to which 
fixed soaps, oils, chemicals and/or 
solid substances have been added 
to obtain desired qualities. 

Oils: 

Oils, which are fluid lubricants, 
are extensively used in all types of 
engines and machinery. There is a 
great variety of fluid lubricants; 
however, the ones usually used in 


usually 
mineral 





September: DeSoto Torque Converter 


In recognition of the increasing interest in torque converters, 
Technical Editor Lowery next month will discuss the operation 
and servicing of the one used on the 1952 DeSoto FireDome 8. 








automotive lubrication are manu- 
factured from mineral oils to which 
other substances may or may not 
be added. 

Many special oils are developed 
to meet particular lubrication prob- 
lems. Some of the more special oils 
are ice-machine oils, valve oils and 
engine top oils. 

From an automotive point of 
view, the most important of all 
fluid lubricants are the engine (mo- 
tor) oils used in lubricating the 
internal moving parts of engines. 

The Society of Automotive En- 
gineers (SAE), while not attempt- 
ing to fix or establish the quality 
of any engine oil, has standardized 
a code of SAE numbers to indicate 
the viscosity of engine oils and 
gear lubricants. The SAE number 
followed by a W indicates a special 
oil for use during winter or in cold 
temperatures, for example, 10W 
and 20W. SAE 80, 90, 140 and 250 
are used to indicate fluid gear lu- 
bricants. 


SOUTHERN AUTOMOTIVE JOURNAL for AUGUST, 1952 





By E. M. Lowery 


Technical Editor 


Light machine oil is a lubricant, 
usually processed to eliminate 
gzumming, that is used for small, 
high-speed bearing surfaces where 
shocks are relatively mild and pres- 
sures are even. Oil cups are usually 
provided at these points on genera- 
tors, starters and distributors. [f 
this type of oil is not available, 
SAE 10 engine oil may be used as a 
temporary substitute. 

Penetrating oil, or a 
venting oil, is often used for lubri- 
cating between leaves of flat 
springs. This oil (or 
known as kerosene oil) when ap- 
plied to nuts, bolts, or other rusty 
and corroded parts aids in loosen- 
ing them. 

A flushing oil is commercially 
available for removing the residue 
of contaminated engine oil trapped 
in various recesses and pockets in 
the engine crankcase. A light en- 
gine oil (SAE 10) may also be used 
to clean the crankcase. 

Other fluid lubricants commer- 
cially available include break-in, 
valve, cylinder-head and top-cylin- 
der oils. As a rule, these fluid_lubri- 
ants are used only where special 
conditions warrant. 


rust-pre- 


Gear Lubricants 


Gear lubricant is a heavy-bodied 
oil usually dark in color. It must 
have sufficient body to cushion and 
sustain the sudden, high-pressure 
loads transmitted to the gear teeth 
surfaces and cling to the teeth to 
protect them against metal-to- 
metal contact. It must also be suf- 
ficiently fluid not to channel (gear 
teeth cutting a channel through-the 
lubricant), nor impose undue’ drag 
on the motion of the parts, and 
must flow in ample supply to the 


another 


bearings which support the geal 
shafts. 

Gear lubricants are used in 
transmissions, transfer cases, driv- 
ing axle housings, steering gears, 
winch and hoist drive mechanism 
housings and similar 
units. 

Changes in gear designs and ap- 
plication, particularly the hypoid 
gear, brought about the develop- 
ment of a compounded oil in order 
to obtain increased load-carrying 
capacity of the lubricant. This in- 
crease is obtained by the addition 
of chlorine compounds, sulphur 
compounds, lead soaps and other 
additives to a mineral oil. This 
general class of oils is referred to 
as extreme pressure (E.P.) lubri 
cants without any distinction as to 
how much greater their load-carry- 


enc.osed 


ing capacities are than those of a 
mineral gear lubricant. 
Gears, such as the hypoid rear 


axle, require a lubricant having the 
highest possible load-carrying ca- 
pacity. Such lubricants are known 
as powerful E.P. lubricants and 
because of their application to the 
hypoid gear are referred to as 
hypoid lubricants. 

Other E.P. lubricants not requir- 
ing such high load-carrying capaci- 
ties because of the nature of their 
application are known as mild E.P. 
lubricants. 

Mild E.P. lubricants are classi 
fied as SAE 80, SAE 90 and SAE 
140, while the powerful E.P. lubri- 
cants are classified as SAE 80 and 
SAE 90. In the powerful or hypoid 
type, SAE 90 is recommended by 
most manufacturers for both sum- 
mer and winter operation, while 
some recommended SAE 80 fot 
temperatures below 0°F 

Hypoid-type lubricants should al- 
ways be used in hypoid gears, and 
one make of hypoid lubricant 


The engine breathes through the air clerner, so this unit should be 
serviced at regular intervals. 
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Some type of lubricant retainer is used in practically 
every unit. Proper care of retainer before and during 


should never be mixed with that oi 
another because of possible chemi- 
cal reaction and corrosion. 


Greases 


Greases are semi-fluid or semi- 
solid lubricants, usually blended 
from mineral oils and a metallic 
soap. Metallic soaps (grease soaps) 
are chemical compounds produced 
from soda, lime, aluminum, cai- 
cium, potassium, antimony, barium 
and other substances. 

Lime or calcium soap greases are 
generally limited to use at tempera- 
tures less than 175°F. They are 
less affected by the action of water 
than other greases. Known as cup 
greases, they have a tendency to 
separate at high temperatures into 
oil and metallic soap. 

Soda (sodium) soap greases are 
fibrous and stringy in appearance 
although they contain no actual 
fibers. These greases are more ad- 
hesive than other types, more re- 
sistant to centrifugal “throw-off,”’ 
and more suitable for high tem- 
peratures. However, they are not 
as water resistant as lime soap 
Primarily these greases 
rotating 
universal 


greases 
are used in high-speed 
units—wheel bearing, 
joints and the like. 

Aluminum soap greases are used 
in making soft lubricants for pres- 
sure-gun lubrication. They have 
good adhesive characteristics, but 
they become fluid under moderately 
high temperatures. 

Mixed base greases are usually 
mixtures of mineral oils and com- 
binations of lime and soda soaps, 
lime and aluminum soaps, and po- 
tassium and lime soaps. In these 
combinations the dominant charac- 
teristic of one soap can be modified 
by that of the other. For example, 


84 


the addition of lime soap to soda 
soap shortens the fibrous structure 
of the finished thereby 
slowing up the change in consis- 
tency under heat and making the 
yrease more resistant to water. 
This combination meets require- 
ments for a water-pump grease 
that must be unaffected by wate: 
and must have a melting point 
above the boiling point of water 
212°F.) Soda and aluminum soap 
combined with lime soap make 1 


t 


grease, 


grease that resists separation « 
extremely high temperatures. 
Greases are used primarily o1 
slow-moving parts and on surfaces 
that are concealed, not readily ac- 





installation is most important in performing a lubrica- 
tion job that will do just what it is supposed to do. 


cessible, or exposed to outside ele- 
ments; for example, dead axes, 
spring shackles, wheel bearings, 
universal joints and similar points 
generally considered under chassis 
lubrication. 

The term 
might lead to the conclusion that 
only one type of grease is required 
to lubricate a chassis. This is not 
so. Various types of grease that 


lubricant 


“chassis” 


may be used are listed below: 
Semi-fluid No. 0 is a very soft 
almost fluid) fiber-type lubricant. 
It is intended for steering universal 
joint drive ends of front-wheel- 
drive mechanisms and as a gen- 


eral chassis lubricant for spring 


“That fool laundry has shrunk my coveralls so bad I can hardly 


button them. 
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aqrag arms pedal shaltts and 
other similar places where move- 
ment is relatively slow. It should 
be used at temperatures below 
0°F. 

Soft No. 1 is intended for the 
same uses as semi-fluid No. 0 lubri- 
cant when outside temperatures are 
between O°F and 32°F. 

Medium No. 2 is a fibrous-typ: 
lubricant. Its uses as a general 
chassis lubricant are the same as 
those of semi-fluid No. 0 and soft 
No. 1 greases for general summer 
lubrication and for wheel bearing 
service at temperatures lower than 
10°F. 

Hard No. 3 is a lubricant in- 
tended primarily for the lubrica- 
tion of all wheel bearings at ail 
temperatures above approximately 
32°F. It may be required as a 
chassis lubricant under exception- 
ally high climatic temperatures; 
however, this should be an excep- 
tion rather than a rule. 

Waterproof grease is intended 
only for the lubrication of water 
pumps, and should be a 
water-resistant grease with a mini- 
mum melting point of 200°F. 

In extremely cold weather or un- 
der certain conditions imposed by 
manufacturing design for ex- 
ample. motorcvcle transmission), a 
more fluid oil than a gear lubricant 
However, lighter lu- 


special 


is neé cessary. 


I i the manutacturer. 
Petrolatum is a jelly-like mate- 
rial, commercially known as vase- 
line, obtained from petroleum. It 
is compounded for various needs 
and purposes. It is used on the 
breaker cam of distributors; and 
when applied to storage battery 
posts and cable terminals, it re 
tards corrosion and the formation 
of the green-white crystal-like sub- 
stance that tends to increase resis- 
tance to the flow of electric current 
Petrolatum may be mixed with 
graphite for lubricating springs 


Lubrication of Chassis Units 


While engines, transmissions and 
differentials make the most strin- 
gent demand on lubricants and, 
therefore, require the most careful 
study on the part of the service 
man, chassis parts can create the 
greatest amount of nuisance from 
the standpoint of squeaks after a 
lubrication job has been performed. 

These noises cause minor cus- 
tomer complaints. Unfortunately, 
the engine transmission or differ- 
ential doesn’t give a warning until 
serious damage has been done. 

A chassis lubrication is usually 
recommended month, or 
every 1,000 miles, and should in- 
clude: 

Carburetor air cleaner service 
oil filler pipe cap; engine breather 
pipe air cleaner; all chassis grease 


once a 
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axle 
bricant levei; 
atches; luggage 
hood hing 
t seat me 
catio 
miles 
1,000-mil 


10.000 


starter, 
irshift controls, 
differential 
and refill), reat 
speedometer cable 
» vears or 20,000 miles 
he previous listed 
serviced, adding tne real 


vearing and universal 
procedure will meet with 
manufacturers’ specification 
vever, when in doubt, refer 
lubrication chart covering the 
e being serviced. And remen 
ber, there is no substitute for good 


, 
workmans/] ip. 


Heat-Dissipating Drums 
Tested for Brakes 


_. copper and steel brake 
irums for trucks, buses and 
possibly military operating 
on the principle of heat dissipation 
rather than the heat-absorption 
principle used for conventional cast 
drums, are now being manufac- 
tured by Copperweld Steel Co., 
Glassport, Pa. 

A band of copper with fins is 
welded to an alloyed steel drum 
Heat is thus readily dispersed to 
rapidly 


units, 


the copper base and sent 
to the air by the fins, the manu 
facturer stated. 

Road tests showed that the 
drums averaged 278,000 miles and 
were still in operation, according 
to acompany announcement. Brake 
linings lasted four times longer 
than usual, it was stated. Fading 
of brakes is said to be practically 
eliminated because the heat pro- 
duced by braking friction is quickly 
dissipated. 

Road tests were conducted with 
heavy-duty tractor-trailer equip- 
ment on runs between Pennsyl- 
vania and New England 


Atoms Help Test Lubes 


Gears made radioactive at the 
Oak Ridge atomic reactor are being 
used in oil company laboratories to 
test the effectiveness of lubricants 
for modern vehicles. 
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The Battery Side 
of Voltage Regulation 


By H. B. 


URING the years since World 
War II there has been an in- 
creasing rumble of complaints 
about automotive storage batteries. 
John Q. Public, the sad-faced 
gent with the well-worn wallet, has 
decided that he’s lucky if his bat- 
tery lasts more than a year. Many 
owners of taxis, trucks, and buses 
have joined him in the conclusion 
that battery quality—like the ol’ 
yray mare—“ain’t what she used 
to be!” 

Battery additives are enjoying a 
new burst of popularity, and 
“miracle” batteries are thicker 
than the fleas on a lazy dog. Bat- 
tery ads are bigger, brighter and 


*These are excerpts from an 
address by H. B. Birt, tech- 
editor of Delco-Remy 
Division, General Motors 
Corp., at a meeting of the 
Association of American Bat- 
tery Manufacturers held re- 
cently in New Orleans, La. 


nical 


CUTOUT 


BATTERY RELAY 


BIRT* 


more scientific with quality and 
performance the watchwords. All 
of which makes a very confusing 
picture. 

Nearly everyone connected with 
the manufacture or sale of bat- 
teries probably is well aware of the 
situation just outlined and hopes 
to find the answer. Much has been 
written and said about the causes 
both by experts and by others not 
so well qualified. 

Just recently much attention has 
been directed to the voltage regu- 
lator as the No. 1 offender. Battery 
people naturally are pleased to hear 
this because they are tired of being 
blamed unfairly for all sorts of 
electrical failures and want to get 
out from under. This is an under- 
standable reaction, but we must be 
careful not to distort the facts now 
in an attempt to name a new scape- 
goat. Also, we must not make the 
mistake of misrepresenting regu- 
lation to unskilled people or we 
may find that we have traded our 
present headache for a bigger one. 

This is neither the time nor the 
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place for a heavy technical discus- 
sion of the charging circuit. How- 
ever, there are a few very impor- 
tant simple facts that every battery 
man should know. These facts rep- 
resent “the battery side of voltage 
regulation.” Despite their impor- 
tance they have been consistently 
neglected in favor cf the “mechan- 
ical side” of voltage regulation. 
Let’s look at them briefly. 

The battery is the basis of regu- 
lation. 

This fact is perhaps the most im- 
portant of all. To understand it 
properly we need to explain first 
what we mean by “regulation.” As 
used here we mean the control ot 
electrical pressure (voltage) and 
current flow (amperes) in the 
charging system. We are accus- 
tomed to think of the “regulator” 
as the controlling device, but let’s 
look inside the little black box and 
see what the regulator really i» 
and what it does. 

Here we see that a typical cur- 
rent and voltage regulator contains 
three units called a cutout relay, a 
current regulator, and a_ voltage 
regulator. As most of you already 
know, the cutout relay is simply a 
magnetic switch which opens and 
closes the circuit between the gen- 
erator and battery when necessary. 

What many of you may not 
realize is that the current and volt- 
age regulator units are actually 
“limiters” rather than “regu- 
lators.” These little gadgets only 
prevent the current and voltage in 
the charging circuit from exceed- 
ing certain predetermined limits. 
They cannot raise the current or 
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voltage by themselves. They cannot 
keep the current or voltage con- 
stant in the charging circuit except 
during the time that they act as 
“limiters.” 

A brief review of the wiring 
diagram of this regulator may help 
to explain its real function (Fig. 
1). This diagram shows us schem- 
atically the various units involved. 
The heavy solid lines, for instance, 
represent the wires which carry 
the charging current from the gen- 
erator armature to the _ battery. 
Note that this wire forms current- 
sensitive coils on both the current 
regulator and the cutout relay. 

ine current also flows through 
the contact points of the cutout 
relay when they are closed, but 
since the points are shown open 
this portion of the circuit is left 
white. The dashed lines represent 
branch circuits of the fine wire 
which form voltage-sensitive coils 
on the voltage regulator and cut- 
out relay. 

The fine solid line represents the 
circuits which carry the field cur- 
rent of the generator, except in 
the generator where the field coil 
windings connecting to the “F” 
terminal are shown as heavy solid 
lines. 

Since the output of modern gen- 
erators at operating speed is de- 
pendent upon the amount of cur- 
rent flowing in the field circuit, 
this offers a direct means of con- 
trolling the generator. The regu- 
lator actually limits the generator 
simply by varying the flow of field 
current by means of a fixed re- 
sistor. 

When generator voltage and cur- 
rent are below the _ prescribed 
limits, the field current flows 
through a_ low-resistance circuit 
which includes the contact points 
of the voltage and current regu- 
lator units. 

When either the current or volt- 
age output reaches the prescribed 
limit, the sensitive coils attract the 
armature of that unit which then 
begins to vibrate, intermittently 
opening and closing the contact 
points. While the contact points of 
either unit are open the field cur- 
rent is obliged to flow through the 
fixed resistor. This reduces the field 
current sufficiently to control the 
generator output as required. 

The frequency with which the 
points open and close determines 
the effectiveness of the resistor, 
and the rate varies under differént 
circumstances. The values at which 
the current and voltage regulator 
units come into operation are deter- 


Fig. 2—The charging circuit resembies a prize ring, with the battery 
and generator wearing the gloves and the regulator as referee. 


mined by adjusting spring tension 
on the armature of each unit. 

It is very important to remember 
that the current and voltage regu- 
lator units never operate at the 
same time: It is also important 
to remember that the contact points 
of the regulator units are a part 
of the control circuit and that they 
must be kept clean to avoid trouble. 
The contact points, like those of 
the distributor, gradually oxidize 
and require periodic maintenance. 
A trained electrician can properly 
clean and adjust regulator contact 
points, or even replace them if 
necessary, but they should never 
be cleaned haphazardly. 

This brief discussion of the 
regulator shows us that the regu- 
lator performs three important 
functions: (1) it opens and closes 
the generator-to-battery circuit, 
(2) it limits current output to pro- 
tect the generator, and (3) it limits 
voltage in the charging system. We 
have seen how the regulator limits 
the generator, but we still do not 
know how the battery fits into the 
picture. So, let’s look further into 
this business of regulation. 

The battery, generator, and reg- 
ulator are often referred to as a 
“team.” In some respects, how- 
ever, the charging circuit is more 
remindful of a prize ring, with the 
battery and the generator wearing 
the gloves and the regulator acting 
as referee (Fig. 2). So long as 
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no rules are violated, the battery 
and generator are free to mix it 
up, and the regulator does not in- 
terfere. 

One unit or the other may take 
a terrific beating, but the regulato: 
still will not interfere unless the 
rules or “settings” are violated 
The battery's ability to defend it 
self increases as the battery comes 
up to charge and decreases when 
the battery is discharged. We call 
this battery characteristic “counter 
voltage” or “CEMF.” It is vitally 
important because the battery reg- 
ulates the charging system by its 
changes in counter voltage. A chart 
showing how a 15-plate battery and 
a 30-ampere generator get along 
at 80° F. may help to explain how 
this works. (Fig. 3, on next page) 

This chart, as you see, is divided 
into two areas—a light zone and 
a dark zone. The dividing line is 
at 7.4 volts, representing a typical 
voltage regulator setting or “limit.” 
Thus, the dark zone covers condi- 
tions which are prevented by the 
limiting action of the regulator 
while the light zone is the working 
area of the battery. The numbers 
along the vertical line at the left 
represent various voltages at the 
battery terminals. The numbers 
along the horizontal line at the 
bottom represent various charge 
rates from the generator. The 
heavy black lines marked with sne- 
cific gravity readings are called 
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VOLTAGE WITH VARYING 
BATTERY CONDITIONS 
AND CHARGING RATES 


BATTERY TERMINAL VOLTAGE 


10 


15 


AMPERES 


lat cnarge ra 

tery may be exp ed i al 
various voltages and at dillerent 
states of charge. To use the chart, 
all we have to do is to select a 
voltage and move straight across 
to the right until we intersect the 
charge voltage curve we are in- 
terested in. We then move straight 
down from the intersection to the 
bottom line where we read off the 
charge rate in amperes. If we 
like, we can reverse this procedure, 
starting with a charge rate and 
reading off the corresponding vol- 
tage. 

Notice that the charge voltage 
curves show that a discharged bat- 
tery will accept high charge rates 
at fairly low voltages. For in- 
stance, the 1.160 curve shows that 
a battery in this condition will ac- 
cept 30 amperes at only 7.2 volts. 


88 


3 


Since this voltage is not yet up 
o the iimit, the battery would take 
even more at 7.4 volts. In this 
however, we are 
assuming that the generator ca- 
pacity is only 30 amperes. This 
means that the current regulator 
will operate at this point to protect 
the generator from overload. The 
regulator nothing 
since the voltage is already below 
the limit. 

As the battery more 
nearly charged, higher and higher 
voltages are required to maintain 
the same charge rate. The voltage 
regulator, however, soon steps in 
to hold a limit, so the battery re- 
duces the charge rate to match the 
available voltage. Thus we see that 
even at 1.190 a voltage of 7.4 volts 
gives us only about 18 amperes. 
At 1.255 a voltage of 7.4 gives us 
only eight amperes, and so on. We 
can state this principle of regula- 


particular case, 


voltage does 


becomes 


terms by saying 

ng voltage is limited, 

rate will be reduced 

as t comes up to 

the reason that bat- 

considered in any 

of regulation. It also 

‘ings up another important fact. 

Anything that affects the battery 
requlator afiects regulation. 

We have just seen how much the 

ve of the battery af- 

re oitages. There is an- 

variable waich has almost 

much effect. That variable 

emperature, 


hig. 4 


effects of both stat 


Snows 


temperature on 


CEME 


ountel 


words 
an com- 
ft charge 

i oft charge 
a serious matter 
ation since vari- 
ountry are sub- 
lations in tem- 

of temperature on 
is further intensified by 
t that the regulator too is 
if i. Changes in the regulator 
tself result from natural changes 
of the coils with 
variations in temperature. These 
changes in conductivity cause the 
coils to vary in magnetic strength, 
which in turn causes a correspond- 
ing variation in the limits held by 
the regulator. A regulator thus 
tends to hold a lower voltage limit 
while cold and a higher limit while 
hot even though the “setting” is 
not changed. 

These tendencies are partially 
offset by the use of temperature- 
sensitive bi-metal hinges on the 
armatures of the regulating units. 
The hinges are designed to decrease 
spring tension automatically as 
temperature inside the 
regulator, thus compensating for 
changes in the magnetic strength 
of the coils. Since the hinges do 
not become effective until the regu- 
lator warms up, however, the vol- 
tage setting may continue to rise 
for 15 or more minutes after a 
cold start. 

Because the limits actually held 
by “the regulator are dependent 
upon the temperature of the regu- 
lator, it is very important to con- 
trol its temperature while checking 


in conductivity 


increases 
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and adjusting. For this reason, 
service instructions clearly specify 
that all regulator checks and ad- 
jJustments must be made at “oper- 
ating temperature” and under care- 
fully controlied conditions. These 
conditions include the requirement 
that all checks be made with the 
cover on in order to avoid excessive 
cooling of the bi-metal hinges. 

Settings made without observing 
the specified conditions are erratic 
and difficult to reproduce. Failure 
to realize this fact is responsible 
for most of the complaints about 
regulators “failing to hold adjust- 
ment.” Also, false settings thus ob- 
tained are responsible for many 
forms of electrical trouble result- 
ing from too high or too low a volt- 
age limit. 

Many miscellaneous factors also 
affect the operation of the regula- 
tor and cause false settings. Among 
these are external vibration and 
mechanical distortion of the regu- 
lator base caused by overtightening 
the cover screws. Excessive vibra- 
tion of the regulator mounting sur- 
face can be especially harmful by 
causing the regulator to operate at 
a voltage considerably below the ac- 
tual setting. 

An interesting sidelight of the 
effect of temperature on the reg- 
ulator is the fact that even the lo- 
cation of the regulator on the ve- 
hicle often is a factor. For instance, 
a regulator mounted on the firewall 
of a certain car will hold a differ- 
ent average setting in operation 
than when mounted near the radia- 
tor where the air is cooler. This 
seemingly insignificant matter of 
location thus can become a major 
cause for concern in the service 
field if the effects of the change 
tend to upset an already critical 
balance in the electrical system. 

Since the battery is essentially a 
chemical product, its charging 
properties are often altered by 
chemical changes within the bat- 
tery itself. Changes of this kind 
may be brought about deliberately 
by the manufacturer or they may 
result from abuse, too strong elec- 
trolyte, prolonged operation at high 
temperatures, and the addition of 
impurities. Any significant change 
made in the charge voltage charac- 
teristics of a battery will definitely 
affect regulation and may be re- 
sponsible for early failure if over- 
looked 

Sulfation, of course, is a very 
common and _ very’ troublesome 
form of chemical change. Since sul- 
fation is likely to occur whenever 
batteries are neglected for a period 


of time it can, and does, occur fre- 
quently in new batteries as well as 
in used ones. The common practice 
of delivering new cars with slight- 
ly sulfated batteries undoubtediy 
has been responsible for a sizeable 
percentage of charging system 
troubles in the last few years. A 
battery which is only slightly sul- 
fated often will not accept an ade- 
quate charge rate from the gener- 
ator and rapidly starves to death 
on the job. 

Battery men can find no better 
argument for systematic care of 
batteries in stock than the neces- 
sity for protecting the vital charge 
voltage characteristics. A battery 
with abnormal charge characteris- 
tics simply cannot exist under the 
close voltage limits in a modern 
car. 

This brings us to a third funda- 
mental of regulation: Regulato 


Fig. 


settings must be adapted to the bat- 
tery and to the type of service. 

We have seen how the battery 
actually controls its own charge 
rate when the voltage regulator 
limits the charge voltage. We have 
also seen how much the battery 
charge voltage curves and the reg- 
ulator are affected by changes in 
temperature. Putting the two ideas 
together, it is not difficult to be- 
lieve that the setting of the volt- 
age regulator is tremendously im- 
portant. 

As a matter of fact, the choice 
and proper adjustment of the volt- 
age limit on any vehicle largely de- 
termines the success or failure of 
the electrical system on that vehi- 
cle. An unsatisfactory voltage reg- 
ulator setting can cause damage 
ranging from burned out light 
bulbs to complete destruction of 
the battery or generator. Failure 
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Fig. 5—Where extre 


» heat is encountered, the battery may show serious 


overcharging even at fairly low regulator setiings. 


to understand the importance of 
this matter results in an unneces- 
sary annual loss of thousands of 
dollars to owners of automotive 
equipment. Changes in setting, of 
course, must be made only by a 
qualified electrician. 

Granting that the voltage reg- 
ulator setting is very important, 
the $64 question then becomes, 
““What is the proper setting?” 
Published specifications answer this 
question numerically for lead-acid 
batteries by quoting a “satisfac- 
tory range” and recommending an 
intermediate value as the “setting.” 
Proportionate “ranges” and “set- 
tings,” of course, are provided for 
6, 12, 24 and 32-volt systems.) 

These numerical “settings” are 
entirely realistic in each bracket, 
but they applied 
blindly to every application without 


reference to variables or type of 


must not be 


service, 

In other words, the voltage reg- 
ulator setting must be “tailored” 
to the requirements of a particular 
job, and any setting within the 
range may be used. The “setting” 
listed in each specification is in- 
tended to be used only as a sort 
of average or normal value. It 
serves as a starting point in ad- 
justing a regulator for the first 
time until service data are avail- 
able for a more accurate setting. 

This brings us to the problem 
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of determining the ideal setting 
within the range) for a particu- 
lar job. Some owners think that 
this should be done for them by 
the manufacturer, but a definition 
of such a setting will show why 
this is not feasible. 

The ideal setting may be defined 
as, “that setting which will keep 
the battery at or near full charge 
with a minimum use of water when 
the vehicle is used in its customary 
way.” Such a definition makes it 
easy to see what must be done. We 
simply set the regulator within 
the range and make frequent 
checks of the battery over a period 
of several days or a few thousand 
miles of service. 

If the battery loses water rapidly 
the setting is too high and should 
be reduced. (A weekly usage of 
one to two ounces of water per cell 
has been found to be acceptable for 
batteries in continuous operation. ) 
If the battery falls below three- 
fourths charged the setting is too 
low and should be raised. 

In making the check for the ideal 
setting surprising differences be- 
tween batteries often will be noted. 
For instance, different charge volt- 
age characteristics may be found 
on new batteries of different makes 
and on batteries prepared by widely 
different processes. Batteries other 
than lead-acid types may be found 


to require settings outside the 


limits published for lead-acid bat- 
teries in order to reach full charge, 
and so on. Such information is ex- 
tremely valuable if obtained early 
in the service life of the battery, 
as it allows the necessary voltage 
adjustments to be made before 
damage is done. 

Bus companies and other com- 
mercial users have been quick to 
see the value of “tailored” voltage 
settings when the need is explained. 
Many have set up elaborate record 
systems to maintain a_ regular 
check on every battery in the fleet 
so that charging troubles can be 
noted early and corrected. Water- 
ing of the batteries is done by a 
responsible electrician rather than 
by the handyman. The results of 
such programs are amazing from 
the standpoint of added battery life 
and reduced electrical trouble. The 
battery record system is especially 
helpful in diagnosing battery con- 
ditions on applications using two 
batteries in parallel. On these ap- 


plications water usage records 


quickly indicate a lack of electrical 
balance between the two batteries 
and allow the operator to take the 
necessary steps to avoid an early 
failure. On applications where ex- 
treme heat is encountered, the bat- 
tery may show serious overcharg- 


ing even at fairly low regulator 
settings (Fig. 5). The reason is 
that the battery’s counter voltage 
or ability to fight back is greatly 
reduced as it heats up. 

When in this condition the bat- 
tery is unable to reduce the charg- 
ing rate to a safe value and thus 
continues to get even hotter. This 
condition normally indicates the 
need for a still lower setting of the 
voltage regulator or better venti- 
lation of the battery (or both). It 
is usually better to reduce the volt- 
age setting first to correct over- 
heating as this is often all that is 
required. If a minimum setting 
does not prevent overheating, then 
battery ventilation should be 
checked. 

When reducing the voltage reg- 
ulator setting to prevent over- 
charging of the battery, care must 
be taken that the setting is not re- 
duced below a safe limit from a 
mechanical standpoint. Minimum 
settings have been established as 
6.9 volts on a 6-volt system or 13.8 
volts on a 12-volt system. When- 
ever a minimum voltage regulator 
setting is adopted, the cutout re- 
lay setting also must be reduced so 
that it will operate at least 0.5 of 
a volt below the voltage regulator 
setting. 
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If a battery continues to over- 
charge seriously after adequate 
ventilation has been provided and 
the voltage setting has been re- 
duced, it is likely that the battery 
already has been permanently dam- 
aged by continued overheating 
and/or overcharging. In such a 
case, of course, the only remedy 
is a new battery. 

Minimum voltage regulator set- 
things may also be required for ve- 
hicles driven continuously at high 
speeds with moderate electrical 
loads. This classification would in- 
clude, for example, traveling sales- 
man’s cross-country buses, 
and some trucks. Here the prob- 
lem is one of holding the final or 
“taper” charge rate down to a 
value which will not seriously harm 
the battery. The number of miles 
driven is more than enough to keep 
the battery fully charged and over- 
charging is a constant threat. 

At the opposite end of the scale 
are the vehicles which are driven 
too little, too slowly, or wh:ch en- 
counter low battery temperatures 
regularly (Fig. 6). When a bat- 
tery is cooled its counter voltage 
increases rapidly. In extreme cases 
the generator may be able to put 
little or no charging current into 
the battery at normal regulator 
settings. Batteries in these units 
suffer continuously from under- 
charging and are chronic sources 


cars, 





lator affects regulation. 


Watch battery ventilation. 


intact. 





Ten Commandments for Good Regulation 


1. Remember that the battery is the basis of regulation. 
2. Remember that anything which affects the battery or regu- 


Remember that all regulator checks and adjustments must 
be made under specified conditions. 

Always tailor the regulator setting to the job. 

Whenever possible, keep a follow-up record on the battery. 


Avoid excessive vibration of the regulator. 
Keep all electrical connections clean and tight and wires 


Remember that driving habits are important in regulation. 
Use your head on every charging system problem. 








of trouble for that reason. 

Miid undercharging 
often can be cured by higher volt- 
age regulator settings, but severe 
and persistent undercharging re- 
quires periodic recharging from an 
outside source. In very severe cli- 


cases of 


mates it is a good idea to connect 
a trickle charger to the battery at 
night to keep the battery warm 
enough to accept charge. 
Applications in which persistent 
most often occurs 
used private cars, 


undercharging 
are infrequently 
delivery trucks, and some types of 


Fig. 6—When a battery is cooled, counter voltage rises rapidly. 
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buses. In addition, almost any ve- 
hicle not equipped with a special 
charge-at-idle generator will give 
trouble if driven slowly and con- 
tinuously, as in very heavy traffic 
Summing up, we find that we can 
write Ten Commandments for Good 
Regulation which at least cover the 
minimum essentials 

Observance of these rules will 
not only cure or avoid most charg- 
ing circuit difficulties, but it will 
aiso help to sell more batteries 
And, what is equally important, it 
will help to keep them sold, for 
these rules really give the battery 
a_ break. 

It is not intended to minimize 
the importance of thorough train 
ing in the theory and mechanics 
of the current and voltage regula- 
tor, but we must realize that such 
a study is not enough in itself 
Only by understanding both sides 
of the regulation problem can we 
hope to get maximum service from 
the really fine electrical equipment 
now being produced 


Chrysler Torque Converter 
Combines Oil System 


A TORQUE converter for six-cylin 
fA der cars that combines the 
torque-converter oil system with 
the engine oil system has been an 
nounced by J. A. O'Malley, vice- 
president and general manager 
Chrysler Division. 

Combining the oil systems elimi 
nates the need for a torque-con 
verter oil pump and sump. Oil in 
the torque converter is air-cooled 
by high-performance blades on the 
outside of the converter shell, elimi 
nating the need for separate oil 
coolers, it was stated. 
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Efficient Use of Equipment 


ews body shop, when properly 
supervised, is the most profit- 
able department of any dealer or 
independent service operation. But 
in many cases this department will 
be found in some far-away corner 
of the shop, poorly lighted, and all 
cluttered with “junk” parts. If you 
don’t agree, take a look! 

The special equipment which is 
listed in the equipment inventory 
is likely to be scattered all over the 
shop. The mechanic usually spends 
as much time looking for the tool 
he needs for a particular operation 
as is required to perform the oper- 
ation. 

Special tools and equipment are 
just as necessary for the mechanics 
in the body shop as are the preci 
sion instruments used in engine 
tune-up or mechanical unit rebuild- 
ing. Accurate alignment of the 
various component parts of the 
body are necessary if the job is to 
be of quality. Slightest imperfec- 
tions in workmanship are accentu- 
ated by that shiny coat of enamel 
or lacquer 

The personal “tool kit” of the 
body mechanic normally consists of 
the following hand tools: 

A set of hammers—ding, bump- 
ing and pick. 

A set of dollys—flat, all purpose, 
heel, bumping and long handle. 

A set of spoons—body and low- 
crown. 

A sheet-metal chisel, a body file 
and reveal file. 

A flat-face and a 
caulking iron. 

A rubber mallet, a scribe awl and 
a lead wiping pad paddle. 

Body-shop mechanics usually are 
experts in the use of these hand- 
tools. 


round-face 
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By E. M. Lowery 
Technical Editor 


Probably the most essential is 
the welding equipment, electric 
and/or oxyacetylene (Fig. 1). It 
is practically impossible to operate 
a body department without one or 
both of these as there are many) 
uses for one or both. In addition 
to welding, the oxyacetylene torch 
is a must in shrinking metal. 


Shrinking Metal 


When a panel of sheet metal has 


been damaged, the metal is 
stretched. Therefore it must be 
roughed to shape. The roughed sur- 


face cannot be dinged out as there 
would be no place for the stretched 
metal to go, so the metal must be 
shrunk. When the roughing out 
has been completed, there will be 
high or low surfaces of the metal. 
The low surfaces should be dinged 
with a dolly to the general contour 
If properly worked, the low sur- 
faces will not require shrinking 
However, a close analysis of th 
surface may show that the high 
surfaces will require shrinking 
This is usually at the point where 
the metal has actually been grooved 
or stretched. 

The shrinking operation is actu- 
ally the heating of a small spot in 
the center of the stretched area and 


Fig. |—One of the many uses of oxyacetylene equipment. 





Fig. 2—The power saw saves time, which means more production. 


then upsetting (making the metal 
thicker) the stretched metal into 
this heated spot. 

How is this done? 

1. With an oxyacetylene torch, 
using a small tip, heat a spot in 
the center of the stretched area 
slightly past a “cherry red.” This 
expands the metal in the entire 
stretched area. (In thin metal, 
don't burn a hole.) 

2. Just as soon as possible afte! 
the spot turns a “cherry red,” a 
hand blow should be struck with a 
dinging hammer directly on the 
heated spot, driving it down. 

It is not necessary to use a dolly 
or other backing-up tools. The 
hammer blow upsets the hot metal 
and is the mechanical action which 
shrinks the metal. Instead of a 
bulge, the spot will now form a 
crater. 

3. When the crater is formed, a 
dolly should be held with outward 
pressure against the bottom of the 
crater, at the same time the rim 
of the crater should be tapped 
down from the outside with a 
“ding” hammer. This is a simple 
operation, familiar to most body 
mechanics. 

4. A water-soaked sponge or 
cloth should be used to cool an area 
about eight to nine inches in diam- 


eter all around the heated spot 
This very rapid cooling draws the 
expansion out of the metal. 

This shrinking operation must be 
continued at all spots until the con- 
tour of the panel is in proper shape 

Metal can be easily over-shrunk, 
so be careful. 

Over-shrinking will 
panel to warp and buckle. This can 
be avoided by cooling as mentioned 
above. After each shrinking oper- 
ation, make sure that all expan- 
sion is removed before heating an- 


cause the 


other spot. 

Should the panel be over-shrunk, 
it may be corrected by hammering 
the panel backed-up by a flat-faced 
dolly. 

This application of the oxyacety- 
lene torch is only one of the many 
varied operations in which it can 
and must be used. 

Another piece of special equip- 
ment which will save the body 
mechanic many hours of hard 
“dinging” labor is the air hammer 
or ram. This is a combined ding 
hammer and dolly which operates 
automatically by compressed air 
When using this equipment, the 
direction of movement is important 
A circular motion should always be 
avoided as this tends to draw the 
metal to the center of the circle 








September: Hot or Cold Spray? 


How does the “hot-spray” method of applying finishes fit into 
the refinishing operation? Next month Technical Editor Lowery 
will cover the effective use of both hot spray and cold spray. 
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Instead use only jong even strokes 
across the damaged area. 
The Power Saw 
As mentioned previously, a sheet- 
metal chisel is usually found in the 
body-shop mechanic’s tool kit. This 
tool will do a good job but is a time 
consumer. Any body shop inter- 
ested in increasing production 
should be equipped with a power 
saw (Fig. 2). This tool will pay 
for itself many times over in hours 
saved where the removal of dam- 
aged sections is necessary 


Power Dise Sander 


This tool is also essential where 
time-saving is desired. In using 
this piece of equipment every oper- 
ator should wear goggles. Always 
hold the sander securely. Be care- 
ful when working around corners 
and sharp edges as the disc may 
hang on such places and be torn 
from the backing plate and seri- 
ously injure the operator 

The sander should never be left 
running when not in use as some 
one may come in contact with the 
disc and be injured. The sander is 
so common around most shops that 
the operators become very careless 


Fig. 3—One of the many applica- 
tions of the hydraulic body jack. 








Fig. 4—The body-shop mechanic needs good equipment. 


in its use. Unless the operator 
wears goggles, the possibility of a 


serious eye injury is ever present. 


Hydraulic Body Jack and 
Attachment 


This equipment has so many 
varied applications that it should 
be in every body shop. There is 
practically no straightening or 
aligning operation in which the 
jack and some adapter cannot be 
used. Like the welding equipment, 
the operations which can be _ per- 
formed with this equipment are too 
numerous to list. 

We repeat—the body shop, with 
proper equipment and good super- 
vision, is a profitable department. 
Installing Studebaker 
Window Retainer 


Yenc for installing the 
rear quarter window weather- 
seal retainer on its Starliner were 
included in a recent service bulle- 
tin from The Studebaker Corp.: 

New rear quarter window 
weatherseal retainers, part Nos. 
295790-1, for 1952 Starliner mod- 
els entered production effective 
with serial Nos. G1 150024 and 
8259170. The new retainer includes 
a stainless steel flange on the out- 
ward side and a weatherstrip. 

To install these new retainers on 
1952 Commander and Champion 
Starliner models before the above 
serial numbers, it is necessary to 
strip back the weatherseal over the 


94 


rear quarter window and remove 
the origina! retainer. The new re- 
then installed and the 
replaced in the new 


tainer is 
weatherseal 
retainer. 

Care should be taken when in- 
stalling the new retainer to main- 
tain a proper adjustment because 
of the lateral action of the rear 
quarter window as it is raised. 
When properly installed, the re- 
tainer rests against the side of the 
rear quarter window (when the 
window is in the fully raised posi- 
tion) and provides a weathertight 
channel for the window. 


Correcting Scuffing 
Of Cushion Trim 


toca following method of correct- 
ing scuffing of front seat cushion 
trim appeared recently in Chevrolet 
Service News: 

A few reports have been received 
concerning scuffing of the front 
seat cushion trim at the seat back 


CU! BACK FLANGE 
AS SHOWN FoR 


hinge arms on 1952 passenger two- 
door styles, particularly on the con- 
vertible. This trim damage, located 
at “A” or “B” in illustration, is 
due to rough edges on the hinge 
arms rubbing against the cushion 
trim. Correction can be made by 
reworking the hinge arms accord- 
ing to the following procedure: 

1. Remove the front seat side 
trim panel and remove the front 
seat back. 

2. Cut off flange “‘C’’ of the inner 
hinge arm as shown in view “X,” 
to obtain approximately *%,” clear- 
ance between the flange and the seat 
cushion when the seat back is in 
the rear position. The outer hinge 
arm also has a flange at location 
“B” that 
same way. 

3. File off any burrs and round 
off any sharp corners that may 
front of hinge 


may be reworked the 


exist at “B” and 
arm at “D.” 

4. Touch-up the hinge arms in 
the reworked areas and 
the seat back and side trim pane! 


reinstall 


Removing the Support 
Of Door Check Link 


| EMOVAL of the door check link 

support was the subject of the 
following item in a recent issue of 
Chevrolet Service News: 

When replacing the door check 
link support on front or rear doors 
of 1949-52 passenger car models, 
the following simplified procedure 
should be used. The operation as 


described here saves a considerable 
amount of time over the method 
used previously since the door trim 
pad and loading hole cover removal 
is eliminated: 

1. Remove the cowl kick pad. 
(On rear doors, loosen lower center 
pillar trim.) 
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2. Remove the check link strap 
attaching bolt and remove the check 
link strap. 

Note: While the check link strap 
is off, use proper precautions to pre- 
vent the door from opening wider 
than it should, thus damaging the 
outer panel against the front 
fender. 

3. Remove the two check link 
support attaching screws at “A.” 
(See illustration.) 

Note: Insert a hooked wire 
around the support roller, as shown 
in the illustration, to prevent the 
check link support from falling into 
the door while the screws are being 
removed. Door shown in this illus- 
tration was removed to facilitate 
picturization. The door does not 
have to be removed to perform this 
operation. 

4. Remove the check link support 
by turning it and bringing it out 
the door cut-out as shown. 

5. Obtain a new check link sup- 
port and install it to the door by 
reversing the above procedure. 


Replacing Check Link 
On the Front Doors 


i following information on re- 
placing the front door check 
link on Pontiacs was contained in 
a recent issue of Service Craftsman 
News: 

In all cases where the front door 
check link strap is broken (Fig. 1), 
the shroud panel reinforcement 
should be reworked at the front 
body hinge pillar to provide the 
necessary clearance for the check 
link strap. 

Rework the shroud panel rein- 
forcement as follows: 

1. Remove the cowl side kick 
pad. 

2. Remove the broken check link. 

3. Caulk the inner corners of the 
shroud reinforcement away from 
the check link as shown in Fig. 2. 
This is necessary to prevent the 
check link strap from contacting 
the reinforcement at either the up- 


YR Fig. 1—Front door check link construction. 


per or lower side when the door is 
operated. 

4. Install a new check link. 

5. Install the cowl side kick pad 
Reducing the Gap 
In Rear Window 
pean for minimizing the 

gap in the rear door window 
of Chevrolets were contained in a 
recent issue of Chevrolet Service 
News: 

When a “gap” exists between the 
lower rear corner of the rear doo 
window glass and the ventilator 
division channel with the window 
in the fully raised position, the gap 
can be minimized by performing 
the repairs outlined below: 

1. Lower the door window. 

2. Remove the door window gar- 
nish molding 

3. Loosen the glass run channel 
from the door header and the for- 
ward side of the window opening. 


4. Insert a 1/16” thick water- 
proof cardboard shim (approxi- 
mately 1%” wide and 4” long) 
behind the glass run channel at 
“A.” (See illustration.) 

5. Insert another shim of the 
same size and material behind the 
glass run channel at “B.” 

6. Install the glass run channel 
to the forward side of the window 
opening and to the door header. 

7. Check the operation and posi- 
tioning of the door window, espe- 


—FRONT BODY HINGE PILLAR 


FRONT BODY HINGE 


PULAR REINFORCEMENT 


cially at the fully raised position 
8. Install the door window gar- 
nish molding. 
Cleaning Rear Window 
On Convertibles 
{poe following information on 
caring for plastic rear win- 
dows on 1951-52 convertibles was 
included in a recent issue of 
Chevrolet Service News: 
Servicemen will be interested to 
learn that after considerable in- 
vestigation a polish has been ap- 
proved for use in removing small 
scratches and water spots from 
the plastic rear windows of the 
1951-52 convertible coupes. This 
produce is called Cadco Anti- 
Static Plastic Polish. 


Cleaning 


1. To remove road dust, use a 
soft cloth moistened with water 


and wipe crosswise of the window 


to remove superficial dust. 

Note: Do not use a dry cloth o1 
paper cleaning tissue. 

2. To clean the back window, use 
cold or tepid (not hot) water and 
a mild (not caustic) neutral soap 
suds. After washing, rinse wit! 
clear water and wipe with a slight- 
ly moistened cloth. 

Caution: Never use cleaners of 
alcoholic or chemical content as 
they may have a deteriorating ef- 
fect on the plastic or may spot the 
Duco finish below the window if 
spilled. 

3. Do not use a scraper to re 
move frost, ice or snow from the 
plastic back window. Warm water 
should be used in an emergency. 
After properly cleaning, the win- 
dow may be polished thus 


Polishing 
1. Apply Cadco polish with a 
clean, soft cloth. Rub lightly until 
water spots disappear. 
2. Allow polish to dry 
3. Wipe off all polish 
clean soft absorbent cloth 


with a 


Fig. 2—Reworking hinge pillar reinforcement. 





























































































































































































































































































































WIRING DIAGRAM FOR 1952 CHRYSLER WINDSOR AND DE LUXE 
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it is more than a Brake System... 


it’s their 


Motorists buy brake lining to stop their cars 
safely. And they depend on you to supply it. 

American Brakeblok, the safety brake lining, 
is your answer. It’s built to respond instantly, de- 
pendably, under every driving condition. 

It maintains maximum efficiency throughout its ° 
life. Gives the same safe, smooth, quick stops, when Protect them with 
worn to the last few thousandths as when new. 

American Brakeblok lasts longer, requires fewer 


‘ ; . ; ’ 
adjustments. Gives an ideal pedal, neither too 
hard nor too soft. ee 

Protect your customers. Save lives and property. B fl akeblok 


And make a full profit. Recommend and install 
American Brakeblok, the safety brake lining. 
Phone your local American Brakeblok jobber. 


THE SAFETY BRAKE LINING 

















CURRENT PASSENGER-CAR SPECIFICATIONS 
Engine and Equipment 








Max. 


MAKE AND 
Rated 
H. P. 


MODEL 


Bore 
and 
Stroke at 
R. P. M. 


Camshaft Drive | 
Carburetor 


| Crankcase 


(qts.) 
| Air Cleaner 


Oil Filter 


and Valve 
| Arrangement 


| Std. Wheelbase 


| Taxable H. P. 





BU ICK 40 ) Special feo diag 
JICK Super (except — 


a 
oT 


3%—ex4h | 32 120 @3600 
3%5 24% 124 @3600 
124 @3600 


to 


to 
Es 


2) 
BUICK Model 52 125! 3%ig xis 
BUICK 70 Roadmaster (except) 

Model 72) 126% BAe x 4%e 152 @3600 


BUICK Model 72 130% 3H x 4%6 170 @3800 


. & @ al 
rrersr mt 
<<< ww 
<< “ “ |! Vibra. Damper 





| 


CADILLAC 62 126 , 31 Hex 3% 5 190 @4000 
CADILLAC 60 a Preeerweeey we < F B'Yex 3% B.S 190 @4000 
CADILLAC 75 5%) V 3'Hex 3% 5 190 @4000 


lana! 
jroo] 
mmm | 


CHEVROLET Styleline a Fleet- 
line Special & DeLuxe f 3% x38 ¢ 92 @3400 
CHEVROLET Styleline & Fleet-\} 115 I 3%e x 3% : 105 @3600 
line (with Powerglide Drive) 


CHRYSLER Windsor & DeLuxe 2514] 6L Fy +x4% | 28.36] 119@3600 
CHRY . & Imperial 31% 3'%gx3% 5 180 @4000 
CHRY SL ER Crown Imperial. | V 3'Hex3% 5.8 180 @4000 


CROSLEY Model cD 2% x2 26. 5%@5400 


De SOTO S-15 DeLuxe & Custom. . 4g] 6L aie x 4 Mo 116 @3600 
De SOTO S-17 Fire Dome. . . 125'4| V Yg2| 42.05 160 @4400 
DODGE Wayfarer neiea 5 ; ; 25.35 | 103@3600 | C 2-.0937 562| : c |N]| 8 
DODGE Coronet & Meadow... 23 A 5. BE 103 @3600 , 2—.0937| 2-.1562) : St 
FORD Main. & Cust. 6 f I 3. 3.6 K 101 @3500 2—.0935 865 : r | Ho 

FORD Main. & Cust. 8 sL | 3 3.75 | 32.5 110 @3800 : 2-.0935] : 35 } Ho &( 


FRAZER Std. & Man. ..| 12344] 6L Ke 26.: 115 @3650 2-.0925 
- ~ 112 @4000 2-.078 


HUDSON Pacemaker... 
HUDSON Commodore 6 
HUDSON Commodore 8 


127 @4000 ‘ 2-.078 
128 @4200 5 2-—.0925 


HUDSON Hornet 145 @3800 078 


KAISER Spec. & DeLuxe 1 $| 6L 36 x 4% 26.: 115 @3650 
HENRY 4 : x4% 5. 63 68 @4000 
HENRY J DeLuxe 4 \ 3h 23.4 80 @3800 
L INC OLN C osmopolitan d f Q 3. 160 @3900 ; 2-.0775 
LINCOLN Capri 23 ’ 3.5 : 160 @3900 ; 2. 0775 
MERCURY Be “V8L “32.5 | 125 @3700 2-. 0930 
; 3% 188 @3800 ; 2-. 0930) 


—. 0930; 
~. 0930 


ZZ 


NASH Statesman , ; 
NASH Ambassador 5 Ble 26 120 @3700 
NASH Rambler... , : 3% 5 82 @3800 


OLDSMOBILE DeLuxe 88... . 2 F ! 145 @3600_ 
OLDSMOBILE Super 88 y 3 § 160 @3600 
OLDSMOBILE Classic 98 2 P, g 5 160 @3600 


ton 


078 
078 
078 


ZZZ) ZZZ\ | <<) 


toner 


PACKARD “200” 27 i 3% x: 39°: 135 @3600 0937 
PACKARD “300” : , 3h, 39.: 150 @3600 7 
PACKARD “400” 4 39.2 155 @3600 


tons to 


97 @3600 


Zz 


PLYMOUTH P-22 Concord 
PLYMOUTH P-23 Cambridge and 
Cranbrook 


mw! wee 


97 @3600 





ZZ 


PONTIAC 6 Model 25 mer 5L oe =4 : 100 @3400 
PONTIAC 8 Model 27 2 ; | 39 x3% | 36 118 @3600 


Ca 


EBAKER Champion 10G 5 |6L |3 x4 21.6 85 @4000 
U iDEBAKER Commander H 5 § 3% x3h : 120 @4000 
UDEBAKER Land Cruiser H 119 3% x3% 36 120 @4000 


Ca 
St 
St 














wit LYS Jeepster & Sta. Wag. "-— 3% 5 72 @4000 
WILL Jeepster & Sta. Wag ij 3% q 23 5 @4000 
WILL Ys Aero Ace & Aero Wing B K x3% 2% | 30.4200 


“31 Ca-Zn 
Ca-Zn 
Ca 


<i Ss Xl Ss 




















ZZ2Zz\ <r 

















ABBREVIATIONS 


*—Refill DM—Dry Mesh I—Valve in head N—No St—Stromberg 
A~—Reseneery d—Top .0937, Middle .125 j—""88,” 11914; "98", 122 OB—Oil bath T—Tillotson 
Ge —Chete F—F Head motor L—L head OCM—Oil-coated mesh Y—Yes 


Ch—Chain G—Gear 
Ho—Holiey N—Optional at extra cost RP—Rochester Products Zn—Zenith 
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KEEP THAT WINDSHIELD WET 
J WHEN YOU TEST WIPERS 


When testing windshield wipers for operating 
speed, cleaning action, length of stroke, or proper 
return to parking position, keep the windshield 
wet: Tests made by running the ies over the dry 
glass will not prove satisfactory. Furthermore, 
adjustments made from dry tests may put the 
wipers out of adjustment for rainy day operation. \ 





FOR A CLEARER VIEW, 
BE SURE TO USE MoPar 
SAFETY-VISION PARTS 


Genuine Chrysler Corporation Parts 
for Plymouth, Dodge, De Soto, Chrysler 
cars, and Dodge “Job-Rated”’ trucks 


You can rely on better visibility day and night with 
MoPar windshield wiper blades, sealed beam units 
and other related Safety-Vision parts and accessories. 
They’re factory-engineered . . . factory-inspected . . . 
and supplied by Chrysler Motors Parts Corporation. 
That’s proof positive of dependable performance, top 
quality and lasting satisfaction. 

What’s more, you can get all the MoPar parts and 
accessories you want anytime—from your nearest 
Plymouth, Dodge, De Soto, or Chrysler dealer and 
from many general service and repair shops. 


DISPLAY THIS SIGN to let people Sz : a 
know you recommend and install | 
MoPar parts. For details, write Adver- — 
tising Dept., Chrysler Motors Parts * - r 
Corporation, Detroit 31, Michigan. ” wore: sagt iJ 





CHRYSLER MOTORS PARTS CORPORATION ° DETROIT, MICHIGAN 








CURRENT PASSENGER-CAR SPECIFICATIONS 
Timing, Battery, Brakes, Etc. 








Clutch Facings 


| 


IGNITION AND TIMING | Battery| 


MAKE AND 
MODEL 


Cap. 
and 


Parking Brake 


Thickness 
Inside 


(Qts.) No Heater 
| Diameter 


Intake Valve 

Opens bora 
Head 

Bolt Tension 
Diameter 


Tappet Clear- 
| ance Exhaust 
0) 


ance Intake 


(degrees) 
Breaker Point 
Arm Tension 
Spark Plug 
Gap (.0) 
Tappet Clear- 
(.0) 
Cyl. 
Make 

~am 

ee | 


Breaker 
Gap (.0) 
Cam Angle 


BUICK 40 Special 
BUICK 50 Super 
BUICK 70 Roadmaster 


CADILLAC 60, 62 & 75 
CHEVROLET Styleline and 
Fleetline Sp. & DeLuxe 
CHEVROLET Sty. & Fleet. 
(with Powerglide Drive) 


to 
To 
to 


Be 


70-80 
70-80 
| 65-70 
80-85 
| 80-85 


CHRYSLER Wind. & DeLuxe. | 
CHRYSLER N. Y. & Imperial 
CHRYSLER Crown Imperial 


CROSLEY Model CD 
DeSOTO S-1 1 DeLuxe 


DeSOTO S-15-2 Custom 
DeSOTO S-17 Fire Dome 


No 


| 60-65 
60-65 
80-85 


DODGE Cor., Mead. & Way EW 
FORD Main. & Cust. 6 65-70 
FORD Main. & Cust. 8 65-70 
FRAZER Std. & Man rs : 20} 3: | » | 30-35¢ | 100P ; P 
a ; 60-65 100P | , 203 
60-65 100P 'o 203 
45-50 120P 2 203 


100P 





8. 687 
9.8125} 
9. 8125/6 


HUDSON Pacemaker 
HUDSON Commod. 6 & Hornet 
HUDSON Commodore 8 

100P 
100P 


30-35« 
60-65 


KAISER Spec. & DeLuxe 
HENRY J 


HENRY J DeLuxe 


60-65 100P 





120P 
120P 





LINCOLN Cosmopolitan 
LINCOLN Capri 


MERCURY 
NASH Statesman 
NASH Ambassador > onP 
NASH Rambler 57-60 | 905 
60-70W 


OLDSMOBILE 88 & 98.. ~ | 26 23} 30 | au | a 316° | 





J 100P 








} 
| 57-60 100P | 
| 65-70 | 105P | 





115N 


100P 
100P 
120P 


PACKARD “200 | Z J 23-25 7h 5° 60-62 
PACKARD “300” 60-62 
PACKARD “400” 60-62 


PLYMOUTH P-22 Concord | 
3 Cambridge | 
| 





65-70 











100P | 
PLYMOUTH P 


and Cranbrook 100P 


65-70 


100N 
100N 


PONTIAC 6 Model : 60W 
PONTIAC 8 Mode 60W 
STUDEBAKER Champ. 10G_..| 38 | 22-27] 16¢ ie 46-50 
STUDEBAKER Comdr. H | 4: | : 20) 33 » | 46-500 
STUDEBAKER Land C. H. 33-37| 3} 14 *b | 46-50W 


100P | 
100P 
| 
| 








100N 
100N 
100N 


60-65 
| 60-65 
60-65 


WILLYS Jeepster & Sta. Wag 
WILLYS Jeepster & Sta. Wag. 
WILLYS Aero Ace & Aero Wing 








ABBREVIATIONS 


With N—Negative U—Auto-Lite 17-20, 


1—10” on DeLx. with std 
8-speed transmission. 
2—Total dwell for two points; 
6° to 28° for each 
breaker. 
8—Hydra-Matic Trans. Std. 
on 62-60 Series. 
4—Each point. Total effec- 
tive dwell 34° to 36°. 
6—.114 with Auburn facing 


6—6” on Windsor DeLx. 

*—Self-adjusting, self-cen- 
tering 

a—After 

au—Automatic 

b—Before 

Bb—Borg & Beck 

e—Cold 

d—Hydraulic valve lifters 

E—Nuts 52 to 57, cap 
screws 65 to 70 


f—Without heater. 
heater add 1 qt. 

H—Hydraulic 

h—Hot 

J—85 on cast-iron head, 
45 on aluminum 
head 

K—Statesman 15, Am- 
bassador 18 with 
eater 

L—Long Mfg. 


oO—Own 
P—Positive 


Ps—Propellér shaft, rear 


transmission 
RW—Rear service brake 
S—Duo Servo 
T—Borg & Beck, or 
Auburn 


Delco 17-21 
W—Warm 
X—Do not recommend using 
dwell meter for set- 
ting breaker point gap 
y—Tolerance of one degree. 
plus or minus, allewed 
in adjusting 
Z—Auto-Lite 27, Delco 31 
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Perfection‘ 
am GIT tch; Plates 
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4 e ° . ’ 
> UJ > od 
assure customer satisfaction . . . profits for you: 
Sf Look to your PERFECTION jobber for your clutch plate requirements. 
a You can turn chatter and grief into praise and profits by standardiz- 
’ ing on PERFECTION “CF Clutch Plates. 
é These quality replacement clutch plates have patented formed and 
/ riveted cushioned springs designed to eliminate chatter and grab. 
/ 
’ Other important features include balanced coil center spring which 
a absorbs torsional vibration and rattle . . . Full-float- 
] ing hub won't pull out . . . Plate is pleted with jointl and 
! endless cord-woven facing, with standard BLMA drilling. 
i For details, consult your PERFECTION jobber, or write us. 
‘ 
‘ 
‘ : / 
x 
. 


ena aman nw oe one nah wee ewe 


CERTIFIED 


Perfection Gear Company + Harvey, Hlinbis. > PARTS 


Different 
Assembly Parts, Clutch Forks ond 


Part wou 





; 
d é / 
PERFECTION PRODUCTS INCLUDE: Silent Timing Geors, Meto!l Timing Geors, Silent Timing &. : 
Choins, Sprocket Gears, Transmission Gears and Parts, Differential Ring Gears ond Pinions “a cls 
cl Cases and Parts, Fly Wheel ¢ tch Plates, P Plot Clutch Cov ta on whl 
ee ; pias Ce 


Federal Row 


1947-49 period for distributing ma- 
terials to the industry and re- 
quested that its “percentage-of- 
industry” standing be revised 
upward. 

The board rejected Ford’s ma- 
jor arguments that the 1947-49 
period (1) did not meet the statu- 
tory requirements of the Defense 
Production Act, (2) that it was 





Regulations and News Items Alon¢ 


NPA Board Denies Ford Appeal 
For Higher Output Percentage 


and trucks has been denied by the 
NPA Appeals Board. 

In filing its formal appeal last 
March, Ford protested use of the 


The appeal of Ford Motor Co. for 
a higher percentage of the au- 
tomotive industry’s total author- 


ized production for passenger cars 





TROUBLE-PROOF POWER UNIT 
Heart of Ajax No. 2784 is this pre 
cision engineered, ruggedly-built hy 
draulic power unit. Every vital part 
is heat-treated 


DIRECT LINE DRIVE 
This exclusive feature of the No. 2784 
assures trouble-free performance by 
eliminating side strains on the power 
unit which cause leakage of jack fluid 


SPEEDY, FACTORY-QUALITY 
REPAIR SERVICE 
8 Direct Factory Branches and 9 
Authorized Service Stations staffed 
with factory-trained specialists pro- 
vide fast, preventive maintenance and 
fepair service with new jack guarantee. 


HYDRAULIC SERVICE JACKS 


... FOR EVERY JOB IN THE SHOP 
..+ FOR YEARS OF 
TROUBLE-FREE SERVICE 


@ Here’s your one source, your dependable 
source, for every jack need. Ajax gives you 
the right model, with advanced features, 
for every lifting job. 

Take the fast, rugged hydraulic service 
jack, No. 2784—designed and built for 
long-lasting, dependable operation. Its 4- 
ton capacity handles passenger cars and all 
but the heaviest trucks and tractors. Here 
is every feature needed for speedy, efficient 
work ,.. ease of operation... ample chassis 
length for dollying . . . positive-locking, 
3-position handle adjustment . . . gravity 
centered balance for quick positioning. 

For quick driveway, shop and curb serv- 
ice, No. 2767—a 1% ton hydraulically 
operated jack— provides outstanding value 
at surprisingly low cost. 

In times like these, it’s doubly important 
that you have good, sturdy, dependable 
lifting equipment—quality jacks that will 
outlive the “emergency.” With Ajax, you 
get long, trouble-free service with mini- 
mum maintenance expense. 


AJAX AUTO PARTS COMPANY + RACINE, WISCONSIN 


unrepresentative, (3) that it im- 
posed a peculiar hardship upon 
Ford, and (4) that the motor ve- 
hicle division director acted in an 
“arbitrary, capricious and discrim- 
inatory manner.” 

Ford had requested that its allo- 
cation of controlled materials, 
based on its “percentage-of-in- 
dustry” share of authorized unit 
production, be increased as follows: 
from 21 to 23.42 per cent for pas- 
senger cars, from 21.03 to 26.67 per 
cent for light trucks, from 26.87 
to 33.22 per cent for medium trucks 
and from 13 to 15.68 per cent for 
heavy trucks. 

The board rejected Ford’s claim 
that it had suffered a loss in com- 
petitive position in relation to its 
two principal competitors—General 
Motors and Chrysler—because of 
the selection of 1947-49 as the base 
period. 

“On the evidence presented, we 
find that the appellant has not sus- 
tained a hardship which is not suf- 
fered generally by others in the 
industry,” the board said. 


REMOVING WAGE CONTROLS 


Workers in businesses that em- 
ploy eight or fewer persons and 
workers who earn less than $1 an 
hour have been exempted from 
wage and salary controls by recent 
amendments to the Defense Pro- 
duction Act, including parts whole- 
salers, but not garages and car 
dealers. 

If there are more than eight 
workers in the business, including 
branch employees, controls stay on. 
Controls have been kept for a num- 
ber of industries in certain labor- 
short areas and states. 

Certain other groups, including 
farm workers, public accountants 
and professional engineers, are ex- 
empted under the recent amend- 
ments. 

Because there are a number of 
exceptions and conditions involved 
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conden Sers... for every engine 
since ‘27 Each an engineering masterpiece embodying all |Z jewels 
of perfection and identically built to highest known quality standards 


Without an iota of deviation—regardless of 


size or type—each Filko Condenser 1s built 
to conform to the highest known standards 
of quality. It is this same uniformity that 
gives assurance of complete, absolute de- 
pendability throughout the entire Filko line 


Warehouses g 
CONTACT SETS * CAPS AND ROTORS * COILS 


SWITCHES * RELAYS AND REGULATORS 


F & B MFG. CO., 4248 W. C 


* CONDENSERS * BRUSHES * 


.. Thus, to 
standardize on Filko ts to guarantee match- 


of Ignition Replacement Parts . 


less condenser performance for all your 
customers’ cars and trucks—Start today to in- 
sure increased ignition volume and profits— 
with Filko— ‘the Crown Jewels of Ignition”. 
GO AVE., CHICAGO 51, ILL. 

North, New York, Boston, Atlanta, Toronto 


CUT-OUTS * GRAPHITE BRONZE BEARINGS 


TAccbion Liuikt by Gynition Specialists 
Ge0as 





in the decontrol amendments, em- 
ployers should study their indi- 
vidual before making any 
changes in wages and salaries. 


cases 


STANDARDIZING JACKS 


Order M-83, providing for stand- 
ardization and simplification of me- 
chanical, hydraulic, air and electri- 
cally-operated jacks, has been lib- 
eralized by NPA. Rigid jacks and 
transmission jacks of one-half ton 


or more have been removed from 


specification controls. Serew jacks 
of one-ton or 1'2-ton weight are no 
longer subject to standardization. 


PAYING MECHANICS 


Standards to be followed in 
granting cost-of-living increases 
and general increases to employees 
of automobile repair shops or de- 
partments who are paid on a flat- 
rate or percentage-of-customer-la- 
prescribed in a 


the Wage 


bor basis were 


resolution issued by 


One name that means 


eVERYTHING for safe lubrication 


“Ore eeemsearie 


hydra 


ve. 
w 


EVERY PROFIT OPPORTUNITY YOURS WITH PENNZOIL 


Cash in on Pennzoil quality by selling the full line of Pennzoil 
products. Coast-to-coast acceptance of Pennzoil motor oil— 


the nation’s fastest-selling premium oil 


gives you a ready 


market for all Pennzoil lubricants. 

You'll stock fewer brands, because you can meet any lubri- 
cation need with a Pennzoil product. You'll have less money 
tied up in inventory, because Pennzoil products sell fast. And 
you ll realize more profit through proved Pennzoil merchan- 
dising programs that develop more customers and keep them 


coming back. 


Get the facts now! Contact your nearest Pennzoil distributor 


or write us for his name. 


THE PENNZOIL COMPANY o1¢ city, pennsytvania 
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Stabilization Board last month. 

In effect, the board has ruled that 
employees paid a fixed percentage 
of customer-labor charge are paid 
on an incentive or piece-rate basis 
rather than on a commission basis. 
As a result, increases made in the 
hourly customer-labor charge may 
not be used to compute compensa- 
tion of employees paid a percentage 
of the customer-labor charge. 


REMOVING WRECKER 
CONTROLS 


Revocation of M-92, which had 
governed the operations of automo- 
tive wreckers since Dec., 1951, has 
been announced by NPA, following 
recommendations by the Auto 
Wreckers Industry Advisory Com- 
mittee. Restrictions on procure- 
ment and disposal of motor vehicles 
as scrap had served their purpose 
by accelerating the flow of scrap to 
mills and foundries at a time when 
it was needed to maintain produc- 
tion, officials said in announcing the 
revocation. 

“Removal of controls on the pro- 
curement of motor vehicles and car 
units will permit the wreckers to 
build up their inventories, thus 
providing a reservoir of scrap 
which could easily be made avail- 
able to scrap consumers in case of 
any future emergency,” said Ed- 
ward W. Greb, director of the Sal- 
vage Division of NPA. 


PRICING REBUILT PARTS 
Certain mail order resellers of 
rebuilt and used automotive parts 
may now apply to the OPS for ap- 
proval of a pricing method to re- 
flect their historical catalog pricing 
practice. 

These ceilings may be retained 
for the life of the catalog for which 
they were determined, but not to 
exceed eight months for a general 
catalog and four months for an in- 
termediate or flyer catalog. This 
was done because it is not practical 
to require mail-order sellers to 
change prices during the life of a 
general catalog, OPS officials said. 


Willys to Build Gears 


Willys-Overland Motors, Ince., 
has announced an order from the 
Beech Aircraft Corp., Wichita, 
Kan., for landing gears valued at 
more than $3,000,000. They will be 
used to equip Beech T-36 training 
planes, it was stated. 













ADVERTISED IN 


IFE 


Thor Advertising in [I]; 
Will Reach Over 62,000,000 
Different Life Readers This Year! 


THOR Battery advertisements are appearing regularly 
each month in Life Magazine ...the greatest selling 
force in America today. Each issue of Life reaches 
24,000,000 readers . .. 1/5 of the entire nation over 10 
years old. In the course of 13 issues, over half the 
nation reads Life .. . 62,600,000 different people! 

And remember, ... Life is a /oca/ selling force... 
reaching many thousands in your own community. 

Every THOR jobber‘and dealer can increase his sales by 
tying-in with THOR advertising in Life in their own adver- 
tising and displays as well as in their personal selling. 

THOR’s extra power, life and dependability ... plus THOR’s 
liberal margin of profit . .. backed by THOR'’s national adver- 
tising ... all add up to make the THOR line a real sales and 
profit builder. And the THOR line is complete, making it 
possible for you to meet a// competition. 

Use the coupon below to obtain full information. 


PRIVATE BRAND BATTERIES IF DESIRED 


I, 















APIO NS RE et 





MANUFACTURER 





*REG. US PAT. OFF 


a, 


eee mene 
MILLIONS 


of these Botteries 







turer 


sivete s Price Battery Corporation 
botteries . "9 x09 wae 4 Hamburg, Pa. 


P RICE BATTERY £9 


Hama a : a arter® : 
ar ORATION 4 ae individual's Neme:—______.____Title: 


Please send me complete details on Thor line. 


Company Nume: 


BATTERY CORPORATION (eis 


HAMBURG. PA.—Atlanta Ga. ia@ 











tones re med onion = SH) TALK 


TELLING HIS STORY 


Dealers, jobbers and others in 
the trade who have worked with 
civic drives in their own towns and 
cities can read in the May issue of 
Community, the publication of 
Community Chests of America, 
Dealer Henry B. 


how Chevrolet 


TWO NEW 


FRA RSIELEE SSORIILeN ICS 


Here’s everything any dealer 
needs to get in the stat business 
this fall—in a big way! Assort- 
ment No. 2055 contains 24 genu- 
ine Thomson stats, in the temper- 
ature settings most often called 
for. No. 2056 contains 24 stats 
—all high and medium high tem- 
perature for fast fall turnover. 
Either way, these Thomson as- 
sortments are packed for profit 


. each covers 90% of all cars 


Sell Thomson —the most 
complete line in the 
thermostat business! 


Darling, Jr., Augusta, Ga., helped 
put across the successful 1951 cam- 
paign there. Darling prepared the 
article to tell other campaign work- 
ers why it was decided to pattern 
the Augusta campaign after the or- 
ganization of a modern corporation 
and just how the experiment 
worked. 


.-. each includes new-type wall 
chart, window banner and price 
sheet in an improved counter dis- 
play carton. Order now—from 
your NAPA Jobber. 


STANDARD-THOMSON CORPORATION 
DAYTON 2, OHIO 


Sat Gs 


lhomson 


lhe WC 


A column of informal 

comments about the 

automotive trade and 
its problems. 





Darling received national recog- 
nition for the campaign and the 
city was said to have achieved “ten 
years of Community Chest prog- 
ress in ten months.” 

His civic activities are an exact 
example of what automotive men 
can do to promote the general wel- 
fare of their community and at the 
same time add stature to their own 
business. 


HOW ABOUT OVERDRIVE? 


Douglasville, Ga. 
Dear Sir: 

Would you please inform me if 
a Columbia overdrive is made for 
1949 Buicks? Is it automatic in 
and out with passing gear auto- 
matic on foot-feed? 

ROBERT J. ABERCROMBIE 

We believe 
information on an overdrive for 
1949 Buicks would be the Technical 
Data Section of Buick Motor Divi- 
sion, for which we're sending you 
the address. We do not have any 
material on the overdrive you men- 
tioned. 


your best source of 


WHAT’S THE ADDRESS 


Wauwatosa, Wis. 
Dear Sir: 

Could you please give me the ad- 
dress of Henry G. Strong, who was 
mentioned in an item under News 
Briefs in your June issue? 

ROBERT J. RICE 

The news 
this item was prepared was sent to 
us by H. G. Strong & Associates, 
133 Edwards Drive, Fayetteville, 
N.Y. The item dealt with a miles- 
per-gallon gauge developed by 
Strong. 


release from which 


Please address any comments 
to: Shop Talk, Southern Auto- 
motive Journai, 806 Peachtree 
St., N. E., Atlanta 5, Ga. 
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ORDER from your oil or tire job- 
ber, or write us for the name of 
your nearest Lyon distributor. 


YOU'LL MAKE 
EXTRA PROFITS WITH 


AERODISKS 


On 





Here is the newest and smartest 
wheel accessory on the market. 
Striking appearance when the car is 
standing and sparkling beauty when 
the wheels are in motion. 


17% 


QUALITY PRODUCT e« 


LIST PRICE 


SET OF FOUR 


Slightly ye! West of 
the Rockies 


Stainless steel construction 


weight, exceptionally 
strong and permanently 
beautiful. 


STAINLESS STEEL 


ODISK* 


Le La EO) FS 





EASY TO SELL 


AERODISKS can be easily 
makes AERODISKS light in Saget on any 15” tire 

and can be demonstrated 
on the customer's own car 
in a few seconds. 


AFRODISKS are a substantial profit 
item for any garage, service station or 
accessory dealer. These covers take 
little room to stock, are easy to dis- 
play, and the inventory cost is low. 
Arropisks have been acclaimed by 
jobbers and dealers alike as a top- 
flight addition to any accessory 
program. 


FULL PROFIT 


One type and size results in 
rapid turnover. The low 
price permits AERODISKS 
to be sold at list for maxi- 
mum profits. 


LYON INCORPORATED 


13861 W. CHICAGO BOULEVARD ¢ DETROIT 28, MICHIGAN 
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Dear Bill, 
Our service business is still hold- q fal E N UT a U S a E R WR ITES 
ing up in good shape this monta, 
picking up a little extra revenue VAY BUD DY 
and experience in servicing auto- and 
matic transmissions, and the align- 
ment department has been hum- 
ming. 
Customers are beginning to feel 
the pinch of tire prices and lack 
of care can run into money. Most 
of them are putting a little more 
air pressure in the super ba!loons 
than recommended in order to pick 
up more mileage. We watch all jobs 





for signs of uneven wear and rec- 
ommend either a tire rotation or 
front-end adjustment when re- 
quired. 

It seems to me I hear more tire 
squawling and squealing on city 
streets than you used to hear on the 
brick race tracks. Partly the noise 
comes from the natural scrubbing 
action of low-pressure tires, but 
there is also quite a fad of “drag- 
ging” by drivers of all ages and 
sexes. They spin them on a start 
and stop, and on most of the turns. 
Then they come in complaining to 
us that they have a bald set of shoes 
a full 10 or 15 thousand miles be- 


P Psi fore the usual tire replacement 
(2 WNW Rae, eae 8 time comes along. 
: This little fad of “jackrabbiting” 


VA at every start has a lot to do with 

U gal Gan “Ea Cw 4 the general complaint of poor mile- 
¢ Le q, ; << age we've been hearing, I’m cer- 
tke diamond er = tain. If they’d make up their minds 

; , to choose between hearing their 

tires spin and a low fuel bill, they 

wouldn’t have nearly so much to 

complain about. A full-power take- 


off can really swig the gasoline, and 
ae they forget about the fun when 
they get the gas tab, and want to 
? figure this waste into their regular 
round, camsbhagt bearing mileage. 

If you come right out and lay it 
n the line, you make ’em sore, so 

1) The onl ... there’: rs i . 
; i Rn Morag round there’s no y you have to try and convince them 
split or interlock. (2) Perfect tolerance. Unguedionably that the only possible fair mileage 
(3) Uniform wall thickness. (4) Easiest sek 'O ak de taal ak aaameanae 
: ; : st is > road ;¢ -asonable 
. insert. (5) Undersizes available . . . to the fined peeds. Some of them have the 

eliminate align boring. mg cape : pee 

_ 4 cam bearings habit of socking the transmission 
SEND FOR ‘FACTS ILLUSTRATED" 6 / or overdrive into the “passing 
Free booklet gives picture-proof of higher profits and su- oe ; range” on the road whether they 

rior performance. Our catalog (the only complete line P es 
fo need it or not—and fail to allow 


f de Sere ~— engines) will accompany “Facts Illus- 
~ated”. Act today. for this extra fuel in the final 


accounting. 
DURA-BOND These conditions have worsened 
our mileage showing and it re- 
quires a lot of careful missionary 
work to convince drivers that a 
fully efficient engine isn’t robbing 
them. It’s especially tough to sell 
them when some friend has toid 
them a big fat lie about the marvel- 








DURA-BOND ENGINE PARTS COMPANY 
725 Loma Verde Avenue + Palo Alto, California 
PLEASE SEND ME "FACTS ILLUSTRATED," AND YOUR COMPLETE CATALOG 


NAME FIRM NAME 


ADDRESS CITY STATE 


eeeceseesecesussesseseeesessesasccacecaceecuasaesause= 
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ADVANCE 500 UPHOLSTERY CLEANER 
Deodorizes as it Floats Out the Dirt 


NOW Advance Century scientific research presents a new 
product that actually restores “new car” appearance and odor 
to old car upholstery. 























Advance 500 Foam-type Upholstery Cleaner floats out dirt, 
grease, grime and stains and restores new-look sparkle and 
beauty to upholstery, quickly and safely. 





And it deodorizes as it cleans! Never before has there been a 

Cleaner that takes out offensive odors so thoroughly and 

REPLACES them with the fresh, clean smell of a new car. 

naike cain toate Try ADVANCE 500 UPHOLSTERY CLEANER today! 

Order it from your jobber right now. And if it isn’t the best 

— eS you've ever used, your money will be readily refunded! ; 
In gallon cans—six to the case. 


SS 
Mar Mace 





| No. 761 Car Foam 
No. 664 Rubber Wax 
YOU GET A MONEY- No. 777 White Tire Paint 


BACK GUARANTEE No. 555 White Sidewall Cleaner 
No. 444 Dual Cleaner 


| 








ON EVERY ADVANCE No. Insect Remover 


ADVANCE 999 “MAT CENTURY PRODUCT No. Neutral Wax 
MAGIC" No. Rubber Renewer 
“Mat Magic” restores the orig- No. Tire Sheen 
inal lustre and beauty to floor 
mats, kickpads and rubber parts 


for less than a half-cent per car. 

Easy to use. Just sweep out dirt A 

and apply with sponge or brush . * 
Dries quickly and smoothly. 
How with “HEW CAR’ oder P. O. Box 781 Greenville 1, South Carolina 
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ous mileage he gets under all con- 
ditions, when actually he probably 
only tested it once and didn’t make 
it accurately then. 

Some guys have to brag about 
the exceptional qualities of their 
individual possessions, even though 
their friends have the identical 
issue, and it makes it tough on us 
when the friends believe them and 
demand the same out-of-this-world 
performance. 

They've got the automatic choke, 
automatic shift, almost automatic 
steering, so all we need is a car that 


does its own automatic bragging. 
Then maybe we could change the 
record on it so the identical engines 
won’t have such a widely different 
performance story. 
Yrs, 
Ed. 


Mechanics Bring Following 
(Continued from page 66) 


just neglected it. Often they will 
turn work over to a firm that shows 
it wants the business enough to so- 
licit it. 


(F HE LikEs EM, 
THEN THEYRE THE 





The Youdhest lary 
/h the Werld use 


Car manufacturers know lamps. 


beat heck. 
complaints. 


They watch results. 


buyers 
UNG-SOL 

They test them to 
They want no 


That's why Tung-Sol's are the lamps that are 
used by most new car manufacturers for original 


equipment. 


That's why you can recommend and sell Tung-Sol 
with enthusiasm and confidence to your lamp 


replacement customers. 


Use Tung-Sol lamps to get your share 
of the huge $72,000,000 annual lamp 


replacement business. 


Tung-Sol gives 


you a complete line — a lamp for every 


car, 


truck and bus — old or new. 


Make double profit by installing 
lamps when you are doing other work, 
so you can charge for time as well 


ng-Soh 


AUTO LAMPS 


as lamps. 


TUNG-SOL ELECTRIC 


INC., 


NEWARK 4, N. J. 


Sales Offices: Atlanta, Chicago, Culver City, Dallas, Denver, Detroit, Newark, Philadelphia 





TUNG-SOL mokes: A!) Gloss 
Flashers Picture Tubes Rad 


1 Beom Lome Miniature lamps 


»se Electror 


Signal 
Tubes 
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Independent garages can turn 
front-end work over to an operation 
like Alamo Automotive Service. 
They get a 25 per cent reduction on 
all labor and parts. 

“But the service-station owner 
must have one of his men bring us 
the work and call for it when we 
have completed it,” Brannan said. 
“Or if a service-station operator 
sends a customer with a purchase 
order, he will get his 25 per cent 
discount. 

“Our shop men get a $50 a week 
guarantee. There has yet to be a 
week when a line mechanic has 
drawn only his minimum. They 
average over $75 take-home pay.” 

The number-one front-end man, 
who works on an incentive plan, 
averages from $126 to $185 a week. 

“The average customer likes one- 
stop service,” commented Brannan. 
“Many front-end shops are weak in 
this respect, specializing in front- 
end work only. They miss a lot of 
business that could be theirs.” 
LPG Service Isn’t Hard 


(Continued from page 71) 


mines the compression ratio. Com- 
pression should be as specified by 
the manufacturer, or even better 
For LP has a lower heat value than 
gasoline. 

‘Bad ignition shows up more 
using LP gas than when gasoline 
is used. And if the LP mixture is 
too rich, or not rich enough, it 
won’t fire. In the case of faulty 
ignition the logical step is the same 
step taken to correct gasoline igni- 
tion. Replace the points, or do 
whatever is necessary as indicated.” 

The technician said there were 
not many complications to gradu- 
ating from mechanic to LP me- 
chanic. He advised: 

“Study the system of converting 
and its operation. Study liquefied 
petroleum as a motor fuel and its 
characteristics as they differ from 
gasoline. Do some work on con- 
verted units. Be sure of yourself. 
Then hang up a shingle.” 

However, there may be academic 
and legal complications. At least 
one state requires the LP mechanic 
to pass a written examination be- 
fore being licensed. And _ public 
liability insurance is another issue, 
although it is possible insurance in 
force is sufficient. That depends 
upon state law. 

Therefore, before the shop or 
mechanic hangs out that “shingle,” 
it would be advisable to investigate 
requirements of law. 
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Credit Plan Gets Trade 


(Continued from page 6: 


3) 
can run from a minor tune-up tw 
almost complete rebuilding of the 
vehicle, 

“Selling the notes to the bank 
has the advantage that the bank 
can come nearer collecting from a 
slow-paying account than we can,’ 
Boswell said. “There are lots of 
folks who don’t mind owing a 
garage money who hate to owe a 
bank money. 

“Of course, there is no getting 


away trom the fact that if the cus 
tomer doesn’t pay, we are behind 
the gun on the loan. We soor 
learned that we had to take all rea 
sonable precautions in establishing 
for sure whether or not the custom- 
er’s credit was good. And, like 
everyone else, we lost some.” 
3oswell said that the over-all pic- 
ture is quite pleasing. “Not only 
have we made money and drawn 30 
per cent new business through the 
credit plan, we also have obtained 
a lot of new customers whom we 
believe will keep trading with us in 


How to UNCOVER a new 
source of SERVICE PROFIT 
in every customer's car 


TAKES ONLY 


Ve SAFETY LEVEL 


BRAKE FLUID 


Lye ES IR LI ee 


MINUTES TO REPLENISH 


3 out of every 4 cars driven into a garage need brake fluid... surveys prove 
it. Just think of the prospects there must be in your own establishment! 
Once a month, with every oil change or lube job. . . check the master cylinder 
to see that brake fluid is up to the “Safety Level.” This profitable service 
takes only 2 minutes, returns 75c! Give your customers the best kind of 
BRAKE ... the extra protection of Puritan Brake Fluid. Puritan is the only 
ALL-MISCIBLE* fluid. Prevents corrosion, dissolves gummy residue, quickly 


restores responsive brake action! 


Fa 7 *The only brake fluid that mixes with all other types. 
Tube at left shows dangerous “layer” effect in hydraulic 
system when fluids do not mix. Tube at right shows 
Puritan's all-miscible action. Mixes with and thins out 
fluids already in system—even absorbs water—to assure 


safe braking! 


PURITAN 
BRAKE FLUID 


PURITAN COMPANY, INC., Rochester 6, N. Y. 


putitan 
BRAKE FLUID 
Ss ely evel 
N ‘ 
eFC riom sttYNe 


This striking poster con 
increase your soles. Order 
from your NAPA jobber 


the years to come,” he said. 

“We are not taking these new- 
found customers lightly. We have 
always done good work and stood 
behind our jobs 100 per cent. We 
believe that if we keep turning out 
good work for a man he’ll usually 
keep coming back with his jobs.” 

The “no down payment” plan has 
increased business to the point that 
Boswell is now in the process of ex- 
panding his plant. The garage 
started as a service station-garage 
in a 30-by-40-foot building in 19438. 
About three years ago it was ex- 
panded with addition of a 40-by-80- 
foot brick building. 

Plans for the next enlargement 
are now on an architect’s drawing 
board and the “no down payment” 
credit system put them there, Bos- 
well said. 


Building Body Volume 


(Continued from page 69) 


fluorescent lighting, as well as all 
necessary power tools to speed the 
work, including presses, grinders, 
air hammers, hydraulic jacks, 
drills, buffers and welding equip- 
ment. 

“We have a mixing department 
for all our paints and can match 
any shade very quickly,” Munroe 
said. “This saves a lot of time and 
avoids our sending out for paint 
and tying up the work. 

“Our only body-shop promotion 
so far has been through our ser- 
vice manager and from an over- 
head sign in our service depart- 
ment that reads: ‘Visit Our Paint 
and Body Shop—Free Estimates 
Factory Baked Finishes.’ I have 
no doubt that systematic promotion 
would boost business still more, but 
so far we have had all we can 
handle.” 

It would seem that this business 
is easy for a dealer to get if he 
wi!! equip himself to handle it and 
train his staff to go after it. 


Willys Appoints Atlantian 


Albert K. McBride has been ap- 
pointed regional merchandising 
and sales training representative 
for the Southern region of Willys- 
Overland Motors, Inc. He _ will 
headquarter at Atlanta, Ga. 


Yancey Named at Granville 


The Granville (N. C.) Automo- 
bile Dealers Association has elected 
L. C. Yancey as president, G. C. 
Saunders, Jr., as vice-president and 
J. T. Oakes as secretary-treasurer. 


SOUTHERN AUTOMOTIVE JOURNAL for AUGUST, 1952 





Vaiss ee © 


+s ASANEASS ® 
As x 


eu 


HERE'S HOW YOU 
/ CAN CASH IN ON THIS 
NATIONAL ADVERTISING 
SUPPORT! 


IF YOU SELL NEW CARS... 


you'll make additional money on every sale by 
selling the E-Z-Eye option. 


IF YOU REPLACE AUTO GLASS... 


you'll turn routine jobs into extra margin sales on 


| | 
General Motors cars. 


’ 


ey 
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68,000,000 Sales “pitches” for E-Z-Eye! 


It’s true—the « 


olossal number of 68,00¢ 
essages for E-Z-Evye Safety Plat 


in these leading 


).000 sales 
e Glass will appear 
magazines this year! That means 


a lot more a lot more chance 


prospec In 


s to turn 
iles into an extra profit 

en E-Z-Eye Safety Plate Glass, made 
only Dbey Owens ‘Ford, is the 
aded windshield— 


top that 


only glass that 
offers the i deeper-toned band 
cuts down sun and sky glare 
Unshaded E-Z-Eve is uniformly light blue-green in 
color, and is used in windows. With E-Z-Eye 
installed all around, cars are cooler in summer 
because E-Z-Eye filters out heat rays from the sun. 


LIBBEY*OWENS*FORD GLASS CO., TOLEDO 3, OHIO 
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. .. Hang it anywhere in the fuel 
line without supports or brackets 


Weighs only 
2% ozs. 


Can be installed in less 


than 20 minutes on any car ‘ Sparkler 


The rayon filtering element, the 
same as used in large industrial 
petroleum filters, does a perfect job of 
removing all rust and fine dirt, traps 


water and sediment. No _ by-passing. GASOLINE 
See your jobber salesman 
Cutaway view showing 
rayon covered 


filter discs. $198 


PRICE — 


Oldsmobile installation Plymouth installation 


SPARKLER MANUFACTURING CO., MUNDELEIN, ILLINOIS 


Mokers of industrial filters for petroleum and chemical products for over a quarter of o century 


Buick’s “Skylark” sports convert- 
ible is built on a 1952 Roadmaster 
chassis and powered by the 170- 
horsepower Fireball eight-cylinder 
engine. The design incorporates a 
number of sports-car styling fea- 
tures, including wire wheels and 
full cut-away fenders. “This car 
was designed and made to pre-test 
the public acceptance of an Ameri- 
can-built ultra-modern sports car,” 
said Ivan L. Wiles, general manager 
of Buick Motor Division. 


Elliott Joins Field Staff 
Of Used-Car Dealers 


apes: MENT of Miles Elliott of 
, Norfolk, Va., as field director 
of the National Used Car Dealers 
Association has been announced by 
James C. Downing, Atlanta, Ga., 
president. 

Elliott will contact members and 
prospective members, Downing 
said. “In this membership expan- 
sion program dealers will have the 
opportunity to learn firsthand of 
the many services of the associa- 
tion and what it is doing for the 
used-car industry,” he commented. 

“Our ultimate goal is a nation- 
wide network of city associations 
that will form the nucleus for our 
national unit,” Downing said. 
“Elliott’s first job in the field is 
to bring dealers into the national 
association. Then we come to or- 
ganizing at the local level.” 


Kelly Motor Co, Expands 
Service Facilities 
Sp Motor Co., Dodge-Plym- 
outh dealership at Marietta, 
Ga., has expanded its facilities by 
taking over an adjacent building, 
formerly occupied by the Cadillac- 
Pontiac dealership. 

“This will give us 10,000 square 
feet of additional floor space, which 
we will use for body and paint 
work, new-car make-ready and 
used-car reconditioning,” said S 
Walter Kelly, who was with Chrys- 
ler Corp. for many years before 
opening the agency. 


Dealers Elect Taylor 


B. H. Taylor of Bernard Taylor 
Motor Co. has been elected presi- 
dent of the Rocky Mount (N. C.) 
Automobile Dealers Association. 
David Davenport is vice-president 
and Flake B. Chipley, Jr., is secre- 
tary-treasurer. 
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INDEPENDENT SERVICEMEN... 


when you deal with 
your Chevrolet dealer 
.-. your partner in service! 





A well balanced stock of genuine Chevrolet 
precision-built parts, that 


Help raise your service efficiency, and 
Help increase your customer satisfaction; plus 


Expert help in solving your 
service problems 





Your Chevrolet dealer is ready, 
willing and able to give you all 








KET 
worRLD's BIGGEST SERVICE MAR 


More tha out of 


isa Cc 
vehicles on the road isa 


= a 

Be prepared for oe ae 

TY crf rofitable service nara «i! 

<M EVROLET ; dering genuine c 
a — ert from your Chevr 


dealer Now! 





1945 until 1949 he was regional Kansas City, Mo.; Leonard L. Hux- 
. . sales manager for the Southwest, table, Tulsa, Okla.; Russell Schell, 
General Sales Manager with headquarters in Dallas, Texas Dallas, Texas; J. O. Balzer, Hous- 
I ICHARD C. Woodhouse, formerly ton, Texas, and Alan C. Tully, 
assistant general truck sales Ethyl Corp. Appoints Baton Rouge, La. 
manager for the GM( ruck and Southern Managers — - 
Coach Division, has been appointed ae Universal C.1.T. Sends 
general sales manager for the divi- cacti ol several district Jordan to Abilene 
sion. He succeeds J. E. Johnson, managers in the South and 
who will handle special assign- Southwest has been announced by wa A. Jordan has been appoint- 
ments for Roger M. Kyes, general Ethyl Corp. in line with its new ed assistant vice-president of 
manager. policy of replacing resident man- Universal C.1.T. Credit Corp. and 
Woodhouse has been with GMC agerships with district manager head of the new division office at 
since 1930, holding a number of ships. Abilene, Texas. He joined the com- 
executive sales positions. Fron They include: Robert R. Mead, pany in 1937 as a collection man in 
Louisville. 
cali . From headquarters in the Fidel- 
: ity Union Building, the Abilene of- 
_—_ fice will supervise branch offices in 
“Un0onUncteds ~ Abilene, Midland, El Paso, Pecos, 


Roswell and San Angelo. 

NEW. TON | Army Ordnance Awards Reo 
s ‘ment: 
POWER-TWI atl upplementary Order 


° y PPLEMENTARY order for addi- 
hydraulic puller tional vehicles and parts, to- 
. taling $44,443,930, has been given 
a wes tang a - — J Reo M tors, Inc., | : as Gietnadas >» 
FAM a | veo Moto s, ne., )) é E 

AMOUS 1 Ya TON ; . Corps of the U. S. Army. 
POWER-TWIN al Bulk of the order is for the 2'»- 
h de li Her . 2 3 — ton 6-by-6 “Eager Beaver” truck, 
ydrauiic pu _= ‘ - according to Joseph S. Sherer, Jr., 
president. The firm recently began 
its third full year of production on 

the “Eager Beaver.” 


GMC Appoints Woodhouse 





Really dynamite . . . 
that's the new, heavy-duty . 4 
30 ton OTC Power-Twin ’ Ford Promotes Atlantian 
Hydraulic Puller. It's light ’ 
and compact with safe J. J. Leitch, formerly special field 
reg a manager in the Atlanta, Ga., dis- 
v ns = . - . . . . 
power with only 100 a . trict of Ford Division, has been 
pounds of pressure on the 
Sie You'll be amazed p . ; the district. A native of Toccoa, 
pn ig cy Sop ded - Ga., Leitch will assist in the super- 
e i ° . . - . . 
Install sleeves, bearings, races, vision of sales in most of Georgia, 
gears, pinions, couplings, etc. half of Alabama and parts of Ten- 
The new 30 ton Power-Twin pays for BOTH HAVE THE FAMOUS CENTER HOLE nessee and North Carolina. He has 
itself on one tough job. Saves hours of time, stops Center Hole permits Power-Twins to do been with Ford since 1949. 
breakage of expensive parts and tools—a obs thovaht impcesible ton ons 
f k, tractor, b lo wok. The 30 P OM ye Rc 
must for truck, tractor, bus or aulo wo a unlimited adjustment eliminates torque 
ton and 17/2 ton Power-Twins are the only reli J 
Hydraulic Rams for which complete assortments 
and ranges of pullers, attachments and J . f on . . . 
i te The Fort Pierce (Fla.) Automo- 
adopters are available. 
bile Dealers Association enter- 


; tained approximately 250 dealers 
rol qa i i » . . 

C1) Removing Tractor Wheel with the OTC {= and guests from the Fort Pierce, 
Power-Twin, Push-Puller and two pair of <4 " . 

412" legs « 4 Vero Beach, Stuart and Okeecho 

1. bee area at a chicken dinner and 

Removing either wet or dry sleeves is 5 : . < " . ren 

simple with the OTC Hydraulic Puller ; picnic last month. W. G. Padrick, 


named assistant sales manager of 


; Yverce | ¥ rai 
friction ... versatile interchange of parts... Ft. Pierce Group Entertains 





Jr., is president of the association. 


without damage or distortion with on OTC 3 
Power-Twin and Sleeve Installing set We Sparton Hits 51,000,000 


Pinion Bearings are easily removed or $ : 
installed with the OTC Power-Twin, Grip-O- i i Production 

Mi ' : ’ 
Matic Puller and Bearing Pulling Attachment “ automotive horn was reached last 


See your jobber for complete information or write to us... today. month by Sparton Automot ive Di- 
vision of The Sparks-Withington 


OWATONNA TOOL COMPANY Co. This is the company’s 52nd 


306 CEDAR STREET *© OWATONNA, MINNESOTA year as a producer of audible and 


visual safety equipment. 


(3) Dry cylinder sleeves are replaced quickly 


of its 51,000,000th 
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(iltex PC : 


pican 


Belden 
BRIDGEPORT 
BRIGGS 


g )w Up, 
p 


CELORON 
DETROIT 
DITTMER 


DUCKWORTH 
€CHLin 
Beederal 
Gillie’ ryyy \ 
MARTIN-SENOUR 
Mir rolest 
Modac 


Monmouth 


New Bnilain 


Glbied 
PRECISION 


PURITAN 


RARITAN 

bed 
CEnen 
Soundmaster 
STANDARD 
Spicer 
Thomson 
mi | te 
UNITED 


Cilted 
WISCONSIN 


ZOLLNER 


<¢ Key Factor 


in your profit picture! 


@ In your shop, jobber service és 
a key profit factor. Time spent 
on securing parts... fit and dura- 
bility of the parts themselves— 
all influence the profit you pocket. 
That’s why it pays—in many 
ways—to concentrate your pur- 
chases with your NAPA Jobber. 


@ Under one roof, your NAPA 
Jobber has immediately available 
the vast majority of your normal 
requirements: parts and supplies 
for cars and trucks of all makes. 
Even rarely used numbers he can 
get for you in record time from 


master stocks in the nearby NAPA 
Warehouse. 


@ The lines your NAPA Jobber 
stocks are quality lines. As nation- 
ally advertised in The Post and 
Collier's, the NAPA Seal on any 
part is your assurance of genuine 
quality—your protection in every 


purchase. 


Add it all up. For fast, time-sav- 
ing service .. . for job-protecting 
parts and supplies of unsurpassed 
quality . .. your NAPA Jobber 
is a good man to know! 


NATIONAL AUTOMOTIVE PARTS ASSOCIATION * DETROIT 1, MICHIGAN 





SOUTHERN AUTOMOTIVE JOURNAL for AUGUST, 1952 





Don’t Worry About Weather, 
Cars May Be Air-Conditioned 


- AIR-CONDITIONING unit for 
£\ automobiles has been developed 
by General Motors and is expected 
to be made available as optional 
equipment on 1953 Cadillac and 
Oldsmobile models, it has been an- 
nounced by C. E. Wilson, president 
of GM. 

The basic principle of the system 


is the same as air-conditioning 
systems in offices and on railroad 
trains, GM engineers said. A rotary 
compressor is mounted on the en- 
gine. A completely-sealed refrig- 
eration unit using freon is mount- 
ed on the shelf in the trunk. 

A single control on the dash 
permits temperature to be main- 











Engineered to OUTLAST... 
Merchandised to SELL FAST! 


A complete line of extra quality 
brake hose manufactured and 
tested to conform and exceed SAE 
Specifications. Planet's exclusive 
engineered features assure better 
performance and longer service. The 
hose is chemical resistant and 
remains flexible under all conditions. 


Rubber is forced into all 

mane) py Ata ed (8 sec- and . Fitri 
cr orm its Fitti 

eddies el. lt 


Serations in brass insert 
itself pre- 
rom pulling 


PLANET fittings are made of steel. 
They are zinc plated and perma- 
nently attached to hose by PERMA- 
GRIP crimping (illustrated). Fittings | 
are guaranteed never to come off | 
hose. Every line is tested to insure | 
free passage of brake fluid. 
ndividually and colorfully packaged. 


} 
Steel and brass are 
bonded together making | 
it leak proof at this point. ; 

i 


Available in sizes to fit all cars and trucks 


PLANET 


METAL PRODUCTS CORP. 


966 Dean Street ¢ Brooklyn 16, N. Y. 





tained at desired level by setting a 
thermostat. There is said to be no 
appreciable difference in the ex- 
terior or interior appearance of a 
car equipped with the cooling 
system. 

Tests of the unit made at the 
Phoenix, Ariz., proving ground of 
GM and other areas of dry heat, as 
well as areas of high humidity, re- 
portedly have shown that the heat 
inside a car that has been standing 
in the sun at high temperature can 
be reduced to a comfortable driv- 
ing temperature within a distance 
of six city blocks. Within a mile 
and a half driving distance, tem- 
peratures are said to be very ap- 
preciably reduced. The system pro- 
vides cooling even at low speed, GM 
engineers said. 

The unit is said to be useful for 
driving in dusty areas and under 
windy conditions, as well as in hot 
weather. 

“Development of the system was 
a challenging engineering problem 
due to space limitation in the car 
and because quick cooling is so es- 
sential to satisfactory air-condition- 
ing in an automobile,” said Wilson. 

The units will be produced by 
the Frigidaire Division of GM. 


Ford Appoints Larson 
For Central Region 


JROMOTION of Paul O. Larson to 
Central regional sales manager 
for Ford Division has been an- 
nounced by L. W. Smead, general 
sales manager. The region includes 
Kentucky, Tennessee, Michigan, In- 
diana, Ohio and sections of five 
adjoining states. 

Larson joined Ford in 1937 as 
Lincoln representative at Oklahoma 
City. He has held executive sales 
positions at Kansas City and Dal- 
las. Most recently he was district 
sales manager for Ford at Detroit. 


Winter Haven Organizes 


The Winter Haven (Fla.) Auto- 
mobile Dealers Association was or- 
ganized recently and J. W. Dame, 
International Truck, was elected 
president. John M. Pate, Chevro- 
let, is vice-president and F. E. Clev- 
enger, Nash, is secretary-treasurer. 


Davis Heads N. C. Group 


Frank Davis, Davis-Pruett Motor 
Co., is the new president of the 
High Point (N. C.) Automobile 
Dealers Association. Bob Curry is 
vice-president and Kermit Sloop is 
secretary-treasurer. 
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You can see what you’re doing ... when you use a 


HEIN-WERNER POSA RX 


HYDRAULIC JACK 
for body, fender and 


frame repaits 


oe 


PUMP OPERATES AT ANY ANGLE 
.... does NOT become airbound! 


You don’t need to stand on become airbound. 


your head—or call for a helper You can push or pull with 
when you use a Hein-Werner . Just turn the re- 
“Push and Pull” Hydraulic 


Jack . . . You can hold the 


one ram... 
lease valve right or left... 


“Push and Pull” Jacks for 


The Hein-Werner line of hydraulic 
jocks is COMPLETE. It includes 
“Bumper-Lift” Hydraulic Jacks for 
passenger cars . . . “Under-Axle™ 
Jacks for trucks and buses .. . “Swift- 
Lift” and Service Jacks for shop use 
. .. ALL in addition to “Push and 
Pull” Jacks. 


pump in a comfortable posi- 
tion—and watch results as you 
operate this handy time and 


labor saving tool. It will not 


body, fender and frame repair 
work are available in 4, 10. 
and 20-tons capacity, with a 


wide variety of attachments. 


HEIN-WERNER CORPORATION, Waukesha, Wis. 
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GM Sales Show Slight Decrease 
During the First Half of 1952 


‘ALES of General Motors Corp. 
\/ for the first six months of 1952 
totaled $3,868,560,341, a slight dip 
from the $3,881,237,447 in the first 
half of 1951. 

Net income amounted to $269,- 
048,085 for the six months, equiva- 
lent to $3.01 a common share after 
payment of dividends on preferred 


stock. This compared with a net 
income of $580,583,134 in the first 
half of 1951, equal to $3.13 a com- 
mon share after preferred divi- 
dends. 

A substantial increase in defense 
deliveries in the first half of 1952 
did not quite offset the drop in sales 
of civilian products due to govern- 


_new turn signals 


j 


for smaller trucks 


Class ‘'B"’ Consistent with its 35 year pattern of providing 
The Complete Line of Saftee Products, K-D has engineered this 


ment restrictions on output, ac- 
cording to C. E. Wilson, president, 
and Alfred P. Sloan, Jr., chairman 
of the board. Defense items ac- 
counted for $679,000,000 of the 
first-half sales, the officials pointed 
out. 

The steel strike did not material- 
ly affect sales and earnings in the 
second quarter, the GM officials 
said, as the company chose to use 
up its steel inventories and work 
in process before curtailing final 
production. 

Net income in the second quarter 
was equivalent to $1.59 a common 
share after payment of preferred 
dividends. This compared with 
$1.55 a share in the corresponding 
quarter of 1951. 

Second-quarter sales totaled $2,- 
075,475,293, with defense items ac- 
counting for $353,000,000 of this 
figure. 

Provisions for United States and 
foreign income and excess-profits 
taxes was $558,339,000 for the first 
six months of 1952. The figure was 
$508,875,000 for the first half of 
last Vear. Taxes in the second quar- 
ter came to $307,004,000, compared 
with $245,075,000 in the second 
quarter of 1951, the detailed state- 
ment set forth. 


new line of Turn Signals with glass lens for all vehicles not 
requiring Class “A" Signals. Objectives accomplished: 
economy, maximum visibility, maximum maintained efficiency. 
Sturdy heavy-duty bonderized steel construction. Black 
enamel finish. Single contact 21-cp bulb. Lites and kits 
available for six or twelve volt circuits. S. C.. a member of the Business 
Management Committee of Na- 
tional Automobile Dealers Associa- 
tion, will be a featured speaker at 
the convention of the Kentucky Au- 
FLUSH MOUNTING KD 759 . . . RED OR AMBER. Panel . ia ora = 
; ” : ” tomobile Dealers Association, to be 
Opening 3%” . . . flange diameter 5%” . . . bolt hole | : . 
circle 47,” . . . depth inside flange 1%”. i held Sept. 14-16 at Cumberland 
Falls, it has been announced by 
Paul Dexheimer, Somerset, general 
convention chairman. 


Kentuckians to Hear Burwell 


Ernest Burwell of Spartanburg, 


Wire extending 
through hollow 
stud provides easy 
fender mounting 


SINGLE FACE KD 757... 
DOUBLE FACE KD 758... 


RED OR AMBER 
RED-AMBER 


FLASHING SWITCH KD-714F-2. . . built-in flasher. . . 
audible clicking when in operation . . . flashing indicator lite 
. « « finger-tip control . . . three-wire circuit and built-in fuse 
simplifies installation. Universal mounting. Available for six 
or twelve volt circuits. 


LS KITS KD 760 includes two KD757 RED, two KD758 RED- 
KD 714F-2 AMBER, two KD1378 Brackets, one KD714F-2. KD 763 in- 
cludes two KD 758 RED-AMBER, two KD 759 RED, one KD 714F-2. 


for larger trucks... Class "A" 


The Complete Line embraces the new Class “A” Turn Signals with Sealed Beam Bulbs 
and also with Reflector and Bulb Lites. Sealed Beam: Single Face KD 787 . . . Double 
Face 788 . . . Flush Mounting KD 789. Reflector and Bulb: Single Face KD777.. . 
Double Face 778 . . . Flush Mounting KD779. Experimental designs convinced us that 
our two complete reflector, two bulb KD778 Turn Signal 
produced 40% more light than our design using two reflectors 
with a single bulb. No sun or headlite glare . . . better on 
and off contrast. Assures ultimate turn signal protection. 


Fargo Advances Hanway 


William C. Hanway, Jr., has been 
named a vice-president of Fargo 
Motor Corp., fleet sales subsidiary 
of Chrysler Corp. A native of Bal- 
timore, Md., Hanway joined Chrys- 
ler in 1936 and was most recently 
regional manager for Fargo at 
New York. 

Dumas Opens at New Orleans 


PROTECTEO BY 


BONDERITE 


CORROSION RESISTANT Dumas Chevrolet Co. has been 


opened by Dumas Milner at South 
Carrollton and Tulane Avenue in 


New Orleans, La. Ben Nelson, 
MP former sales manager of Milner 
Co. Jackson, Miss., 


CINCINNATI 10, OHIO Chevrolet at 
LOS ANGELES - NEW YORK which is headed by Dumas Milner, 
silat is general manager of the new firm. 





STREET 
SES: CHICAGO 
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DeLUXE STATION WAGON 


SEDAN DELIVERY 


2 of 4-WHEEL-DRIVE 


...0 Near-ound Business for 


/ Wil LYS Dealers! 


General Sales Manager 
Willys-Overland Motors, Inc. 
Toledo 1, Ohio 


~ 


| 
AN OPPORTUNITY FOR YOU! 


Willys offers brosdest market coverage right down the give me full information about the Willys Franchise. 


Without obligation, please have a representative call and 


line — outstanding passenger cars with wide appeal... 
utility vehicles serving an almost unlimited number of 
needs in practically every field. Altogether, we believe Name 
it’s the greatest combination for around-the-year selling 
> . . Address___ 
ever offered. For men who can qualify, the Willys 
Franchise holds a subsiantial future. Get complete de- 
City & State 
tails—fill out and mail the coupon today. 


Se Position 
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Two Atlantians Advanced 
By Ford Division 
YP promotions in the Atlanta, 

Ga., district of the Ford Divi- 
sion have been announced by R. H. 
East, district sales manager. 

M. M. Morrow has been ap- 
pointed special field manager. For- 
merly manager of the parts and 
service sales department, Morrow 
has been with Ford since 1928 and 
in the Atlanta district since 1934. 

C. E. Johnson, a former field 
manager, has succeeded Morrow as 


Your 
customers’ oe, 
lives may 
he in 
your hands... 


manager of the parts and service 
sales department. He joined Ford 
in Atlanta in 1947. 

The Atlanta district covers most 
of Georgia, half of Alabama and 
parts of Tennessee and North 
Carolina. 

Continental Motors Builds 
Warehouse at Atlanta 


a. Motors Corp. has 
A erected a 20,000 - square - foot 
1252 Oakleight Drive, 
Atlanta, to 


building at 
East Point, Ga., near 


A loose tire repair could mean a fatal accident! That cannot happen with a Gross 


Super Grip Tire Repair Section properly installed! Super Grips cannot pull loose, 


slide or lift either from the adhesive face or the tire itself. 


It takes TWO EXTRA 


OPERATIONS to bond the adhesive to the cord body of Super Grips but it makes 
Super Grips far superior to ordinary type tire boots” in which the adhesive is just 
laid on a hard, smooth, cured surface. Another reason why your customers can trust 
your work; come back to you for all tire needs when you use Super Grips. Write 


for FREE SAMPLE Super Grip today! 


Super Grips have 5 outstanding 
features: 


1. Tire-matched 77° cord 
construction. 


2. All rayon cord body with no 
bulky, non-essential rubber 
added. 


3. Bonded adhesive can't peel off. 


4. Feather-edged to eliminate 
road pound. 


5. May be vulcanized, or applied 
cold (cures up from road heat). 


tire 
repair 
sections 


GROSS MANUFACTURING COMPANY +» MONROVIA, CALIFORNIA 


Super Grips are just one item in a complete line of outstanding tire and tube repair materials 
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house its new Southeastern branch. 
The branch will serve seven states, 
officials said. 

The single-story building is 
situated on a six-acre tract that 
provides room for future expan- 
sion. 

L. J. Holland, who has been with 
the company since 1942, will be in 
charge of the Atlanta branch. He 
formerly was assistant manager of 
the firm’s aircraft plant in Mus- 
kegon, Mich. 

The plant at Muskegon is now 
turning out about 1,000 engines a 
day, including automotive, indus- 
trial, aircraft, agricultural and ma- 
rine engines, Holland said. Auto- 
motive sales have been good, he 
also reported. 


William Clay Ford Heads 
Ford Product Operation 


_— Clay Ford, formeriy 
manager of the Quality Con- 
trol Department of Lincoln-Mer- 
cury’s gas turbine plant, has been 
appointed manager of Special Prod- 
uct Operations, a new organiza- 
tional component for special product 
studies and other activities not di- 
rectly related to the present opera- 
tions of Ford Motor Co. 

Ford is the son of the late Edsel 
Ford and a grandson of the late 
Henry Ford. 


German Elected in N. C. 


F. L. German is now chairman 
of the Caldwell County (N. C.) 
New Car Dealers Association. H. D. 
McLean is secretary and Rual 
Query is treasurer. Directors in- 
clude: James Blackwood, Joe Dick- 
son, Brooks Lutz, Hubert Beach, 
Ed Simmons, Herb Smith and J. ¢ 
Tolbert. 


Padrick Named at Ft. Pierce 


W. G. Padrick, Padrick Chevrolet 
Co., has been elected president of 
the Fort Pierce (Fla.) Automobile 
Dealers Association. J. W. Sneed, 
Jr., Lincoln-Mercury, is vice-presi- 
dent and L. M. Stroud, Cadillac- 
Pontiac, is secretary-treasurer. Di- 
rectors include: Lee Gaban, W. L. 
Jaquette and Maynard Oury. 


Fleet Men Told of Brakes 


Frank Dombroskv, service engi- 
neer for Johns-Manville Sales 
Corp., talked on “Brakes and Brake 
Lining” at the July meeting of the 
Fleet Superintendents Association 
of Atlanta. 
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New MUNROMATH Merchandiser 


Is Yours at No Extra Cost 


This Service Station Merchandiser holds MONRO-MATIC Shocks in 
balanced sets of four, individually boxed for Ford, Chevrolet, Plymouth 
and all Chrysler Corporation cars. Sets for other makes readily made 


up from your stock. 
This is the quick, easy way to sell shock absorbers. And remember 
MONRO-MATICS sell faster because they are the only shocks with 
automatic adjustment. Unique, 2-stage ‘‘restricted orifice’ valves give 
a smoother, steadier ride over any road . . . compression stroke is con 
trolled by four times more fluid! Specify MONRO-MATICS for every 


replacement need. 


MONROE AUTO EQUIPMENT CO. 


Monroe, Mich. — World's Largest Maker of Ride Control Products 
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HUNDREDS oF EXTRA DOLLARS EVERY MONTH 


S. thanks to my stock of 


ARROW REBUILT GENERATORS 


“Turned over my stock of Generators three times in 

four months,” says this ARROW Stocking Dealer. He 

: has Arrow’s Stock No. 9 on the» spot for immediate 

installation . . . covers 85% of all Generator needs . . . enjoys “protected 
profits” with Arrow’s unconditional one-year guarantees. 


PLUS THESE ADDITIONAL PROFITS saew eens wi 


— Special discounts on all Generators he buys. 
— 24 hour “Rush Service’ on special rebuilding. FREE 3’ x 5’ Banner 
E 
E 


— More Generator business than ever before. 
— More Starter, Lighting and Ignition jobs. FREE Point-of-sale Display 
Increased sale of related parts and service. 
Transients turned into regular customers FREE Envelope enclosures 
New customers recommended by regulars. 
REE Monthly mailing cards. 











LEARN HOW THIS DEALER DOES IT 
and how YOU can get EXTRA PROFITS. 


Send for full details and get this — 


FREE SHOP AID 
QUICK CHECK TIPS N27... 


+ tells how to spot and correct 
trouble in the electrical circuit . . . 


in minutes. 


ARROW ARMATURES CO., 
P. O. Box 1428, Spartanburg, S$. C. 
Please send me full information on how to 


Ae MATURES A leads 
COMPANY Mr. 


Company 
City 


Spartanburg, $. C. © Boston 34, Mass. 


Please include name of ‘a 


1 my nearest Arrow Jobber 


ee 


I 
I 
I 
I 
I 
I 
I 
! 
4 


F. E. Zingg (left) of L. L. Majure 
Transport Co., Meridian, Miss., and 
W. S. Netherton (right) of Petro- 
leum Transporters, Ltd., Jackson, 
Miss., were two winners in the an- 
nual safety contest of the American 
Trucking Association and The Elec- 
tric Auto-Lite Co. Andy Steel, spe- 
cial representative of Auto - Lite, 
made the presentation of the safety 
plaques to them. 


Oldsmobile Names Deist 
For Southwest Region 


— F. Deist, formerly zone 
A manager at St. Louis, has been 
appointed regional manager for the 
new Southwest region of Oldsmo- 
bile Division, with headquarters at 
Dallas. The region includes Texas, 
Oklahoma, southern New Mexico 
and parts of Louisiana and Ar- 
kansas. This territory formerly 
was part of the Southern regioa 
of Oldsmobile. 

Sterry F. Mehring, assistant 
zone manager at Los Angeles, has 
succeeded Deist at St. Louis. 

Appointment of Harry C. Gepp, 
former used-car merchandising 
manager at Lansing, as zone man- 
ager at Dallas, Texas, has also been 
announced. Gepp succeeds Henry 
S. Butts, who has become Oldsmo- 
bile dealer in Arlington, Texas. 


Hill Dies at Johnson City 


Paul T. Hill, president of Hill- 
Summers Chevrolet Co., Inc., John- 
son City, Tenn., died recently. He 
was a charter member of the Ten- 
nessee Automotive Association, a 
director for many years and re- 
gional vice-president during 1947- 
18. 


Ford Advances Ostrander 


Stanley W. Ostrander, formerly 
operations manager of the Lincoln- 
Mercury Division, has been elected 
vice-president, Basic Products 
Group, Ford Motor Co. He succeeds 
Logan C. Miller, who has reached 
retirement age. 


Columbus Dealers Organize 
= 


David Bullard of Bullard Motors, 
Whiteville, N. C., has been elected 
president of the new Columbus 
County (N. C.) Automobile Dealers 
Association. Noah Braxton, White- 
ville, is vice-president and A. E. 
Goldfinch is secretary-treasurer. 
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ALWAYS RIGHT —=25° 
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before your eyes =? 057 


Electro-magnetic checking 
of mis-alinement is easiest... 
fastest, surest way to do the job. 
NO WASTED steps 
— DER To cneeriNG 


FROM WHEREVER YOU ARE... YOU CAN SEE 
THE MAGNIFIED READINGS ON THE GAUGE 


Your 
QUICKLY INSTALLED ON 
PRESENT EQUIPMENT 





AND 
ME. 
sort READINGS mec mane — — SAME Tl 
piecTRical, ARE rom 


xs “ee 
Spinone OF 


Dramatically sells more 
alinement jobs by exposing all steering 
troubles right before the customer's eyes. 





“BEAR” DY-NAMIC WHEEL BALANCER 36 


“Bear” Dy-Namic Wheel Bal 
ancing is a high-profit service 
that enables you to sell more 
parts and services and save 
your customers up to 50% in 
tire life. The “Bear” 36 shows 
you clearly, where and how 
much weight to add. Operation 
is simple and exceptionally fast 


/ 


7 \ — eee . Saves 


RLS extra steps, too! 


the NEW BEAR" Rr” | RI elali 








“BEAR” FRONT-END ALINER 115-F 


The new Floor Model Aliner 
includes the new streamlined 
fast checking heads for quick 
accurate checking of wheel 
alinement on all passenger 
Cars and light trucks, including 
the new low fender model. Use 
this portable, self-contained 
unit anywhere in your shop 


a 


ce 
weeee A  ALINEMENT —-" 


— 


Fn, 








“BEAR” WHEEL ALINEMENT TESTER 250 


Wheel alinement jobs are easy 
to sell when you have the 
“Bear” 250 Tester. As a vehicle 
is driven over the tester, two 
detector biades contact the 
tires. The alinement condition 
of the vehicle is immediately 
shown on a large dial for you 
and your customer to see 





“BEAR” HEADLIGHT TESTER 560 


Another “Bear” Service that 
brings in high profits on tests 
and increased sale of your 
electrical services. The “Bear” 
Headlight Tester checks the 
laterai aim of the light beam, 
beam elevation and light out 
put volume. Accurate tests are 
simple and take but a few min 
utes to make 





@®B @ 
iL ALINEMENT 6 





“BEAR” ALINEMENT GAUGE SET 126 


This complete set of precision 
Wheel Alinement Gauges pro- 
vides a low cost method of 
increasing your Alinement fa- 
cilities. A sturdy metal display 
board holds Toe-in Gauge, pair 
of Turning Gauges, Tire Scriber 
and Caster-Camber Kingpin 
Gauge for making front-end 
inspections on cars and trucks. 















































Write for FREE “‘BEAR"’ CATALOG! 


This new “Bear” Catalog con- 
tains illustrations and descrip 
tions of the complete line of 
“Bear” Safety Service Equip- 
ment. You can find the type of 
equipment best suited to your 
individual needs. There is no 
cost or obligation—write for 
your copy TODAY! 
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Keep Up To Date . 
Send In The Card For... 


@ more information about NEW PRODUCTS on following pages 
@ copies of these new FREE CATALOGS AND BULLETINS 


101 WRITE FOR CURTIS LITERATURE 
ASSEMBLY KIT C-6—Gives ful! in- 
formation on Curtis Air Compressors, Curtis 
Car Washers and Curtis Auto Lifts. Curtis 
Pneumatic Machinery Division of Curtis Mfg. 
Co., 1938 Kielen Avenue, St. Louis 20, Mo. 


103 FOUR - PURPOSE AUTOMOTIVE 

CLEANER—12-page booklet on Oakite 
Penetrant describes safe, economical way to 
(1) degrease engine parts, blocks, transmission 
and differential parts; (2) clean radiators and 
water jackets; (3) steam detergent method of 
cleaning chassis, motors, underparts; (4) clean 
floors, grease pits, areas around lifts—all 
with one four-purpose cleaning material. 
Oakite Products, Inc., 52F Thames Street, 
New York 6, Y. 


104 FACTS ABOUT SPARK PLUGS 

AND ENGINES—To say that spark 
plugs are alike today, and that it doesn’t make 
much difference which you buy is mistaking 
facts. The purpose of this booklet is to give 
you facts—-to show you how vitally important 
good spark plugs are to efficient operation. 
Champion Spark Plug Co., 900 Upton St., 
Toledo 1, Ohio. 


WAGNER AIR BRAKE AND RO- 

TARY AIR COMPRESSOR BULLE- 
TIN. Discusses in detail straivht air and air- 
over-hydraulic air braking systems. Contains 
an explanation of the operation of the Wagner 
Rotary Air Compressor complete with dia- 
grams, cross section drawings, and photo- 
wraphs Lists by catalog numbers compon- 
ent parts as well as field installation kits. 
Write for Catalog KU-201, Wagner Electric 
Corporation, 6362 Plymouth Avenue, St. Louis 
14, Missouri. 


107 HOW PYROL PROTECTS—a pamph- 

let describing in detai] the way in 
which Pyrol protects the moving parts of en- 
gines. Pyrol Co., La Crosse, Wis. 


108 ATTRACTIVE FOUR PAGE FOLD- 

ER showing specifications for several 
models of Oakite solution—lifting steam guns. 
Includes all purpose, heavy duty with high 
pressure air or steam. Oakite Products, Inc., 
22 Thames Street, New York 6, Y. 


109 AMMCO ENGINE REBUILDING 

AND BRAKE SERVICE TOOLS 
AND EQUIPMENT—Catalogs describing the 
Ammco line of Wet and Dry Honing Machines, 
Brake Shoe Grinders, Brake Shoe Setting 
Gages, Brake Drum Micrometers, Brake Cylin- 
der Hones, Connecting Rod Aligners, Line 
Roring Machines, Ridge Reamers, Portable 
Coolant Units, Tension Indicators, Tappet and 
Rocker Arm Grinders, Small Bore Hones, Cyl- 
inder Hones and Foot Switches. Ammco Tools, 
Inc., 2110 Commonwealth Avenue, North Chi- 
cago, Ill. 


110 THE PERFECT CROWN — Earle 

Estes Mfg. Co. is offering a 4 page 
booklet in color illustrating and describing 
how the CROWN original valve pad SI- 
LENCES clicking noise and LUBRICATES 
rocker arms in all valve in head engines. 
Earle Estes Mfg. Co., Union City, Ga. 


111 SELECTION GUIDE OF SPECIAL- 
IZED LUBRICATION TOOLS—Set 
up in chart form covering 19 makes of cars 
and 8 specialized tools. Especially helpful to 
inexperienced operator, making it practically 
impossible to select the wrong gun or accessory 
for any given operation. Also has chassis 
drawing pointing out every part named. Form 
No. 388-808. Alemite Div., Stewart Warner 
Corp., 1826 Diversey Parkway, Chicago 14, Il- 
linois. 


112 CONTOUR SPACER RING—Descrip- 

tive literature and specifications on 
the new Accurate contour spacer ring, castor 
shims and the no-slip wheel weights. Accurate 
Weight Mfg. Co., P. O. Box 1063, Americus, 
Ga. 


128 


113 FEATHERTOUCH—colorful catalog 

sheets showing, with complete spe- 
cifications, the “Feathertouch” valve -seat 
grinders, “Intheblok” valve grinder, Universal 
Press and many other Winona products. Win- 
ona Tool Mfg. Co., Winona, Minn. 


114 AUTOMOTIVE MAINTENANCE 
TOOLS — New OTC Bulletin A-47 
shows the easy, SAFE way to handle many 
automotive repair “tuffies’’"—such as pulling 
bearings, bearing races, fan pulleys, axle 
shafts, pinion shafts, stub pinions, etc., with- 
out damage. Shows many new OTC Special 
Tools designed to make life more pleasant 
for mechanics. For a free copy, write to 
Owatonna Tool Company, 889 Cedar St., Owa- 
tonna, Minn. 


116 START & GO—A colorful brochure 

describing the recent “Start & Go” 
test in which the Hester battery proved its 
amazing durability and recuperative power. 
Also contains data about the research, engi- 
neering, inspections and tests which are used 
in the manufacture of Hester battery for 
every need. Hester Battery Mfg. Co., Nashville, 
Tenn. 


117 SCHWAIGER’S NEW CLAMP LOCK 
NUT will hold like welded on old 
worn-out threads. It has been tested to stand 
50 tons pressure. Can be removed without in- 
jury to threads and used over and over. You 
ean get exact adjustment to bearing since no 
key is needed. Tapered thread locks the nut. 
Schwaiger Mfg. Co., P. O. Box 154, Cullman, 
Ala. 


118 IDLER ARM ADJUSTER—Descrip- 

tive literature about the D & V idler 
arm adjuster for center point steering assem- 
bly on 1949-52 Chevrolets. Eliminates Front- 
end noise, excessive wear on steering assem- 
bly, road shock and car weave caused by worn 
idler arm, D & V Mfg. Co., 1953 Bessemer 
Road, Birmingham, Ala. 


119 RAMCO SERVICE MANUAL — 5th 

edition. Illustrated. Gives complete 
data on piston ring installation—also hints on 
locating engine trouble—causes of oil loss— 
pitfalls of motor-overhauling and how to over- 
come. Ramsey Corp., 3698 Forest Park Blvd., 
St. Louis 8, 


SAMPLE FABRIC BOOK—of the 
120 Horco plastic coated fabrics for cus- 
tom seat covers.Waterproof, stainproof and 
flame resistant, they are available in wide 
variety of colors. Hodgeman Rubber Co., 
Framington, Mass. 


121 “ARCWELL” restored crankshafts 
are guaranteed: against defective 
workmanship, to be within mfrs. standard spe- 
cifications, properly aligned and balanced, to 
never flake, loosen or part from parent metal. 
Write for 8 page folder giving complete de- 
tails. Standard Crankshaft & Hydraulic Co., 
Inc., 2917 Rozzells Ferry Rd., Charlotte, N. Cc. 
INSTRUCTION BOOK and technical 
122 data on automotive wheel alignment 
frame straightening, wheel straightening, and 
wheel balancing. Other books and pamphlets 
available on tire conservation methods and 
steering adjustments. Bear Manufacturing 
Company, Rock Island. Ill. 


123 PERMATEX TOON-OYL is a scien- 

tifically developed product. It is a 
combination engine-carbon solvent, sludge pre- 
ventative and film pressure-resistant. Its use 
smooth engine operation and gives 
protection against the formation of acid 
sludge and film breakdown. Permatex Co., 
1720 Avenue Y, Brooklyn, N. Y. 


produces 


124 McCORD RADIATOR-CORE CATA- 
LOG— Replacement radiator cores for 
popular cars, trucks and tractors are listed in 


alphabetical order, along with a size chart 
showing dimensions of McCord cores. It also 
lists complete radiators for Ford and Chevro- 
let. McCord Corp., Riopelle at E. Grand Bilvd., 
Detroit 11, Michigan. 

FREE SHOP AID — “Quick Check 
128 Tips #1” tells how to spot and cor- 
rect trouble in the electrical circuit in min- 
utes. Arrow Armatures Co., Box 1428, Spartan- 
burg, S. C 
129 TOOL AND WRENCH KITS—liter- 

ature showing complete line of drop 
forged, competitive priced Metcoid kits. No 
guessing—shows each kit as packaged and 
gives size and also usage information. Metal 
Engineering Co., 134 North LaSalle Street, 
Chicago, Ill. 
130 SUCCESS stories and complete fully 

guaranteed Holt Piston Seal. In- 
creases YOUR PROFITS and gives great sat- 
isfaction to customers who can't afford a ring 
job. The Treglown Co., Inc., Fanwood, N. J. 


BURD HANDY HANDBOOK FOR 
131 MECHANICS—Information on piston 
ring installation; also “No Job for a Dub” 
for distribution by garages to their customers. 
Burd Piston Ring Co., Rockford, Ill. 


134 STREAMLINER CATALOGS on 

Moog Coil action front end parts, 
coil springs, chassis parts and electrically heat- 
treated springs for cars and trucks. Moog 
Industries, Inc., 6651 Easton Ave., St. Louis 
14, Mo. 


142 IGNITION—Catalog on Automotive 

ignition parts, wire and cable backed 
by customer satisfaction since 1921. Guaranteed 
by Andrews Mfg. Co., 924 S. Theresa Ave., 
St. Louis 3, Mo. 


NEW PAMPHLET DESCRIBING 
149 UNIT CONSTRUCTION OF Drive 
Shaft Bushing and Seal Assemblies, Housing 
Repair Kits, Repair Units, Transmission Case 
Ball Seats and Special Pinion Bearing Asser- 
bly for Chevrolet cars, pick-ups and most 
GMC pick-ups. National Machine Works, P. O. 
Box 4305, Oklahoma City, 9, Oklahoma. 


NEW BLACKHAWK PORTO- 
160 POWER CATALOG NO. P-50, AND 
PRICE SCHEDULE — Includes “catalog of 
uses,” covering Porto-Power service in repair- 
ing, rebuilding and reconditioning. Write 
Blackhawk Mfg. Co., Catalog Dept., P. O. Box 
613, Milwaukee 1, Wis. 


WHIZ CATALOG NO. 48-C — De- 
161 scribes the complete line of Whiz 
Automotive Chemicals designed to make cars 
run better and look better. R. M. Hollingshead 
Corp., 840 Cooper St., Camden, New Jersey; 
Toronto, Canada. 


AIRTEX FUEL PUMPS AND ANTI- 
164 PULSATION GASOLINE FILTERS 
—New and Rebuilt Fuel Pumps, Combination 
Fuel and Vacuum Pumps, Repair Kits and 
Anti-Pulsation. Catalor AX64. Airtex Auto- 
motive Division, Inc., Fairfield, Ill. 


WILLARD SERVICE EQUIPMENT 
16 —Charging Equipment, Parts, Ser- 
vice Accessories, Service Tools, Testing Equip- 
ment. WILLARD STORAGE BATTERY COM- 
PANY, 246 E. 131st Street, Cleveland 1, Ohio. 


180 THE LAMSON NO. 50-A AUTOMO- 

TIVE CATALOG—A complete refer- 
ence book on the most popular sizes of cap 
screws, nuts, lock nuts, cotter pins, stove bolts, 
lock washers, flat washers, expansion plugs, 
studs, starter bolts, and washers, ring gear, 
rivets, tractor bolts, high nuts, U bolt rods, 
spring clip and spring center bolts, battery 
bolts, license plate bolts. List prices, weights, 
dimensions, and package quantities are given. 
The Lamson & Sessions Co., 1971 W. 35th St., 
Cleveland 3, Ohio. 
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the asking. American 
Div., 4616 Merritt Ave., Detroit 9, 
NEW CATALOG ready for distribu- 
folder 


373 tion. A new four page il- 
lustrating and describing new Model “B” 
Automatic One-End Lift. Automatic Steel 


Products, Ine, Canton, Ohio. 

380 SOLVENT CLEANING—New fully 
illustrated 24 page Oakite booklet 

and 


giving specific data res for eco- 
ical removal of 


404 NEW HOT SPRAYING METHODS 
for automotive described 
“The Hot " Based on 


in booklet ex- 
haustive research it gives both advantages, dis- 
d and hnica! information 


tag derived 
from these tests. Martin-Senour Company, 
2520 S. Quarry St., Chicago 8, Ill. 


407 tur S 








trade-t f bi. “ 


or resale. 
Fast” Corp., 222 North Pine Street, Indan- 


apolis 7, Ind. 

408 WINDSHIELD WIPER REPAIR 
WALL CHART — Chart showing 

proper blade and arm specifications 








Og aR: 


} | 




















2 SS SS ee Se 
1986-1951 inelusive—chart DM 542. 
Trico Products Corp., 817 Washington &t., 
Buffalo 8, N. Y. 


Wagner Electric 
Corp., 6400 Plymouth Ave., St. Louis 14, Mo. 


415 THE NEW DYN-A-LYZER—Color- 
ful, 4 page bulletin describing the 


‘heivs 








new 
the wheels to measure alignment under true 
setting of tered steering position, and toe- 
in adjustment with the new Tractoscope. 
Manbee Equipment Division, 1856 N. Wabash 
Avenue, Chicago 1, DL 


416 TAIL PIPE REPAIR KIT.-A four 
page color ‘talog describing the 





SIOUX TOOLS—llustrated and de- 
tive condensed 18 FA 
SIOUX Portable Tools 

repair and Maintenance. Al- 
& Company, Inc., Sioux City, Iowa. 


FLAME TIP ILLUMINATED FEN- 


420 


No. 109-D 
for Aw 
bertson 


visor, “Glow Knob” ¢ ter, out-o- 
carrier, auxiliary sun glare shield, 
w 


cago 24, Til. 
423 pneetgy agen FARM MARKET — A 


state digest of Southern 
Farm statistics. t figures designed to 
help trade. 


ancer. Precision Engineers Co., P. O. 
89, 701 Heins Ave., Berkeley 10, Calif. 


427 “FACTS ILLUSTRATED,” now 

ing distributed by the Dura-Bond 

Engine Parts Company, clearly portrays 

text and pi the diff betw. 
“all around” 








42 GENERATOR, STARTER AND 
ARMATURE APPLICATION data 
for all 


passenger cars through are 
scribed in catalog No. 61. Arrow Armatures 
Company, 15 Fordham Road, Boston 84, Mass. 


List tems You Want. 
Tear Out and Mail 
Attached Card 
Nowl 


Please be sure to fill in your Firm’s 
Name and your position on the Cou- 
pon. This service cannet be extended 
to you unless this information is 
furnished. 





PRODUCTS ~~~ 


Baffle assembiy deilects gaces down- 
ward to protect finish and chrome of 
A N D CA T A L re) G $ the car, according to the marnufac- 
turer, and an air space between the 
baffle and outer shell keeps heat away 
from the chrome plate to preserve the 
900—Cylinder Hone and custom-fit types, have been an- luster of the deflector. 
. nounced by Richlite Manufacturing Want more information? Use con 
A cylinder hone with a_ flexible Co., 2326 Indiana Ave., Chicago 16, Ill. pon on page 130 and you'll get it! 
driveshaft to make operation easy 
from any angle and to permit quick 
entry into back cylinders has been 
announced by Hastings Manufactur- 
ing Co., Hastings, Mich. 
The Flex-drive, as it is called, has 
an expansion cone that adjusts hone 














most productively? On page after page, 
the new Brunner Catalog helps you with 


H information on proper operating pres- 

0 Our usiness sures for your air tools, engineering data 
you can use, and details you need in 

determining capacity and applying com- 

pressed air at lowest cost. Illustrates rea- 


| lot of ood / sons for Brunner world-wide popularity 
@ in the automotive and industrial fields. 
diameter. fine grit stones are said r “— 


to remove glaze and high spots but If you want one of the best 3¢ worth you ever 
to take no appreciable amount of received...this Brunner Air Compressor Catalog 


metal. An entire block can be de- | fF 4 t should start you thinking! 
glazed in less than five minutes, ac- | ere is e ; 

cording to the manufacturers. An 

extension permits cylinders up to and : . 


including 7” to be glazed. | coupon 


Want more information? Use cou- 


é Want to make it easier for your 
ne S am can shop crews to use their time and tools 


YOUR NAME 


« OMPANY NAME 


pon on page 130 and you'll get it! 


| 

: | 

i i | 
901—Air-W ater Dispensers | you sen STREET WITH NUMBER | 
| 

a 


A base adapter for its air-water a 


dispensers, designed to provide suffi- | 

cient space to house seal fittings, air Here is where to send it act 

and water valves and necessary con- | BRUNNER MANUFACTURING COMPANY, UTICA 1, NEW YORK, U. S. A. 

nections above concrete, has been an- 

nounced by John Wood Co., Bennett L 

Pump Division, Muskegon, Mich. ee — 
No new excavation is required, ac- 

cording to the manufacturer, and the A size end type ie 

Eco Islanders, as they are called, may for every 

be installed on gas-pump islands with — SINCE 1906 

existing supply outlets. The adapters 

are of heavy iron construction and ‘ AIR 

are finished in colored baked enamel. 


Want more information? Use cou- COMPRESSORS 


pon on page 180 and you'll get it! 
Single Stage 4 to 2 hp. Two Stage 11% to 15 hp. 


903—Exhaust Deflector All models built with deep cooling fins, 
Exhaust deflectors with chrome ball fan type flywheels, outlet valves and other 
head and baffle, designed for universal famous Brunner features. 
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903—Lube Guns provide easy moving and 6’ hose as- 
sembly gives adequate working range. 

An auxiliary high-pressure hand ~ The pump delivers lubricant on both 
gun for lubrication of cars, trucks and + up and down strokes. 
other vehicles and a portable high- ‘ Want more information? Use cou- 
pressure Lubrigun unit, powered by pon on page 130 and you'll get it! 

2',”"-diameter air - motor - operated m.. , ——-. 
pump, have been added to the line of ie: | 90. 1—Bearing Extractor 
Lincoln Engineering Co., 5708 Natural 
jridge Ave., St. Louis 20, Mo. 

The hand gun is said to provide a 
complete range of pressures up to 
10,000 p.s.i. Weighing 2 lbs., the gun 
has one-hand push action for easy 
operation. Hydraulic coupler exten- 
sion permits lubrication of hard-to- Machine Tool Co., 684 N. Prairie 
reach fittings. It is said to crack The Lubrigun has a container sleeve Ave., Hawthorne, Calif. 
frozen bearings without use of power- that accommodates original 25-lb. or The unit can handle any hole from 
50-lb. package. Swivel-type casters ’ to 2” diameter. A maximum of 


A bushing and bearing extractor 
for blind holes, said to save time in 
removing bushings, bearings, sleeves, 
liners, roller-bearing cups, races of 
magnet-type bearings and similar ob- 
jects, has been introduced by Crozier 


operated gun. 14” 2 
2%” may be drawn at one setting, ac- 
cording to the manufacturer, and 
press fits of over 5 tons have been re- 
moved with the extractor. The tool 
has eight threaded expanding arbors 
and a draw table with two sets of legs, 
adjustable as to distance from the 
work. 

Want more information? 
pon on page 130 and you'll get it! 


Tse cou 


905—Top Groov e Gauge 


A gauge to check the limits of wear 
in the top ring grooves of pistons has 
been introduced by Perfect Circle 
Corp., Hagerstown, Ind. 

The four beveled places on the 
gauge are of different thicknesses, 
making four gauges in one. If the 





Established line backed by 42 years of muf- 
fler experience. 


Recognized quality — every part specifically 
designed for the car. 


Competitively priced. 
appropriate size gauge will enter the 
top ring groove, it indicates that the 
piston should be regrooved or re- 
placed. If the appropriate gauge will 


Continuing development os evidenced by not enter the vroove, it indicates that 


new Cushion-Aire Shell. the piston groove is within allowable 
limits. 
Want more information? Use cou 


Easily installed—perfect fit. cia 00h wane £90 and quell get Wet 


Complete line—serves all makes and models. 


Merchandising program, including decals, 906—Shaded Windshields 
posters, direct mail, display stands, catalogs, Shaded safety glass for installation 


in conventional flat-type windshields 


price schedules, wall charts, inspection tags, 
on passenger cars is now available 


from Globe Manufacturing Co., 6550 
N. Clark St., Chicago 26, Il. ; 
Write, wire or phone for complete details. _ Shade-eze, as the glass is called, is 
installed in the same way as conven- 
tional clear windshields. It is said to 
give protection against glare from 
sun and from headlights, as well as 
keeping car cooler on hot, sunny days. 
Want more information? Use cou- 
pon on page 130 and you'll get it! 


(More New Products on page 136) 


envelope stuffers, etc. 


619 SMITH STREET * TOLEDO 1, OHIO 
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DEXTER MOTORS LIKE COMMERCIAL CREDIT COOPERATION 


—Shown here are Mr. Morris Greenman, left, Secretary- 
Treasurer, and Mr. Meyer M. Lasker, President of Dexter Motors, 
Inc., one of New York City’s largest Dodge-Plymouth dealers. 


This company has been in business since 1933, and has always 


YEAR AFTER YEAR...Commerecial 


Credit financing is complete, 


Si 


used the CommMerciaL Crepir PLAN on both new and uséd car 





sales. “COMMERCIAL CREDIT’S service has always been ¢ vcellent ” 
says Mr. Lasker, ‘and their cooperation with us has been of great 
assistance in helping make more new and used car sales. It's a 


genuine pleasure to do business with COMMERCIAL CREDIT.” 


COMMERCIAL Cr 
CORPORATION 


A subsidiary of Commercial Credit Company, Ba 
..« Capital and Surplus over $125,000,000 . . . 





competent, 


WHOLESALE PLAN HELPS DEXTER MOTORS KEEP 
sTOCKS UP — This is the beautiful, modern 
showroom of Dexter Motors, Inc. COMMERCIAL 
Crepit furnishes dealers with a complete 
package, including factory drive-away, whole- 
sale, demonstrator and retail financing. A 
customer Car Repair Plan also helps dealers 
keep profits up when new car deliveries go 
down . .. by helping them sell more and bigger 
and more profitable repair jobs. 


dependable 


UNSOLICITED MAIL HIGHLY GRATIFYING — Here 


are excerpts irom one of the many letters 
Commerciat Crepirt receives: “Your financing 
enabled me to own and operate my own busi- 
ness, employing 75 people . . . I want to thank 
you for your service and your courtesy . . . It 
is a pleasure for me to recommend COMMERCIAL 


’ 


Creprr highly to my business friends.’ 


in principal cities of the United Stotes and Ca 


WRITE, WIRE OR PHONE the office nearest you 
that offers Commerciat Crepir PLAN service. 
Millions of time buyers have used and like 
CommerciaL Crepir Pian. Let us tell you 
how this “brand name” financing can help 
you close more sales, contribute to your 
progress and profit. 





AUTO-LITE ‘STEELOUCTOR” 


LOOK HOW AUTO-LITE WIRE AND 
CABLE HELPS YOU SELL 4 WAYS 





Packaged to sell 

. beautifully packaged in silver foil. 
Sells « on sight. 
Meets every car need 


. » from battery cable to spark plug wire 
—for every car and truck on the highway. 


Colorful displays 


. ++ an ample supply of posters, counter 
and window material. 


Backed by promotion 


.. . the best advertised name in the auto- 
motive after-market. 


Check on this fast-moving line today. 
See your jobber. 


THE ELECTRIC te LITE — 
Merchandising Divi 
Teledo 1, Ohio Toronto, Ontario 








Spark Plug Wire 


Auto-Lite “Steelductor”, a Silver-sheathed high tension 
ignition cable, employs a seven-strand conductor of 
Stainless Steel, instead of the conventional nineteen 
strands of copper wire. Gives remarkable improvements 
in performance when employed in shielded circuits. 


Primary Wire 


Highly resistant to attacks of 
heat and oil. Auto-Lite Silver- 
sheathed Fiextrand primary 
wire permits easier stripping 
and soldering . . . gives long 
life ... and is easy to install. 


Battery Cable 


Auto-Lite Battery Cable, 
complete with the new 
Power Line Terminal that 
resists corrosion... assures 
excellent contact .. . com- 
plete customer satisfaction. 


oC oA baa ads 
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More New Products 


(Continued from page 132) 











907—De-Magnetizer 


A portable instrument for de-mag 
netizing tools, parts, dies and other 
items by sliding it across the surface 
of the item, has been announced by 
Enco Manufacturing Co., 4520 W. 
Fullerton Ave., Chicago 39, Il. 

The “Miti-Mite” No. 500, as it is 
identified, measures 1%” wide, 4” 
long and 15%” high and has a base of 
molded plastic that will not mar or 


scratch polished surfaces. When the 


switch on top of the unit is pressea, 
the current is closed, setting up a field 
of flux that reportedly neutralizes 
magnetism as it is moved slowly over 
the surface of the part. Releasing the 
switch cuts off the unit. 

Want more information? Use 
pon on page 130 and you'll get it! 


cou- 


908—Car Trays 


Durable plastic trays that attach 
to the door garnish moulding ' *ve 
been introduced by Glass Labor=- 
tories, 407 Douglass St., Brooklyn 17, 


Tray-Mates, they are called, 
have an attachment that enables the 
iser to slide the trays and lock them 


as 


PREMIUM PRIZES for your customers: 
BIGGER PROFITS tor YOU! 


Here’s that extra incentive to make 
your salesmen... and your dealers 
... Step out and sell Warner Radi- 
ator Products as never before! 

Take a look at this sensational 
offer— your customers will receive, 
directly from you, with our compli- 
ments, one complete set of this fa- 
mous EKCO kitchenware with 
every three dozen cans of Warner 
Radiator Products‘that they buy 
in any combination— from now un- 
til September 30th! 





© Hang-up style, triple dipped enameled wood 
hondles . . . RED with WHITE stripe. 
¢ * Sparkling finish—heavily nickel plated 


3 © Sturdy, sanitary constructi 





Write today f 
pron 


ion throughout. } 


WARNER -PATTERSON COMPANY, 920 S. Michigan Ave., Chicago 5, Illinois 


A complete 8-piece EKCO kitchenware 
set for every three dozen cans—in any 


combination! 


HERE'S THE SET THAT'LL 
SEND SALES SOARING! 


This sparkling EKCO "1400" eight-piece 


gift set. Useful, beautiful! 


Basting Spoon Small Turner 
Icing Spatula 
2'4” Tea Strainer 


7-Piece Wall Rack 


Mixing Spoon 
Cake Turner 
2-Tine Fork 


Warner-Patterson Company of Canada, Limited, 19] Queen Street East, Toronto 


into position under the mouldings 
Compartments are provided for travel 
accessories, with a special compart- 
ment for sun glasses. Three metallic 
colors are available—maroon, silve1 
and gold. 


Want more mation? T’se cou 


mfoi 


pon or 130 and you'll get it 


page 


909—Belt-Hose Chart 


A wall chart giving 
data for fan belts, hose and cat 
for popular passenger cars and light 
trucks has been issued by The Ray 
Division, Raybestos-Manhat 
tan, Inc., P. O. Box 1021, Bridgeport, 
Conn. Diagrams showing different 
types of fan-belt installations are an 
other feature of the chart. 

Want more information i 

pon on page 


pecifiication 


mat 


bestos 


130 and you 


910—Body Ornament 

Trim-Ets body ornaments, plated 
with chrome or gold, are now being 
produced by Associated Parts Corp., 
4337 N. Crawford Ave., Chicago 41, 


lll. They may be attached singly ot 
in multiples to fenders, trunks and 
hoods. Installation is quick and easy, 
the manufacturer said. 

Want more information? Use 
pon on page 130 and you'll get it! 


cou- 


911—Hose Couplings 


A line of reusable couplings for flex- 
ible hose lines is now being produced 
by Lincoln Engineering Co., 5708 
Natural Bridge Ave., St. Louis 20, Mo. 

When core of hose is inserted in 
sleeve, wire braid is flared and gripped 
between shoulder of stud and shelf of 
sleeve, eliminating dependence on 
pressure from wedging the core in the 
sleeve to hold coupling to hose. Bell- 
shaped counter bore of sleeve elimi- 
nates difficulty in starting hose into 
coupling, according to the manvufac- 
turer, and extra large flow passage in 
tud reduces restriction. End ef core 
is completely confined by metal for 
safer handling and prevention of 
leaks. 

Want more 

pon on page 


information? Use cou- 
130 and you'll get it! 
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912—Cleaning Compounds 


A white-wall cleaner, car wash and 
black tire dressing have been an 
nounced by Atlantic Chemicals, Inc., 
Michigan Ave., Orlando, Fla. 

“Quick” white-wall cleaner is avail- 
able in liquid or paste. It contains 
bleaching elements and rust inhibitor 
“Quick” black tire dressing may be 
brushed or sprayed on tires and other 
black rubber surfaces when mixed 
with four parts water to one part of 
the solution. 

The car wash is available as a bead 
powder or in liquid form, It requires 
no wiping, according to the manufac 
turer, and will not streak. 

Want more information? Use cou- 


pon on page 130 and you'll get it 


913—Alignment Gauge 


4 three-way alignment gauge fo! 
checking camber, kingpin inclination 
and caster has been added to the line 
of Weaver Manufacturing Co., 
Springfield, Il. 

Camber reading is automatic, ac 
cording to a company announcement 


As the 1 pact method proves to be a modern cost 

me Fe and more auto shops, Williams Impact “Supersockets 
and kingpin inclination and caste: 
check are made in a single operation. - . , } : 
Necessary repairs reportedly can be specially heat-treated) alloy steel, they outlast ordinary sockets. Macl 
performed with gauge in position. The unusually close tolerances, they fit better extend the life of 
gauge is also said to uncover bent and gain greater efficiency from the gun. Availa 
spindles, preventing unnecessa! 7 square drive sizes over 300 sockets and accessories 


bending and adjusting operations. 
J aa they can be used with all types of power wrenches and 


che front rough their ability to stand the gaff. Made of ext 


Want more information? 8e cou 


pon on page 130 and you'll get it nut rumners...even with Williams hand socket dri 


1 " a > 
914—Bead Breaker Test and compare Williams Impact “Supersockets 
in your own shop under your own conditions 
A heavy-duty bead breaker for jobber will supply your requirements 
passenger-car tires, [caturing an ad- 
justable handle that automatically ey lal 
shifts itse f so breaker shoe presses t up 4 or A-100 
bead at right angle, is now being ’ 
produced by Cam Tool Co., 11 Rand- 
wick Ave., Oakland, Calif. 
The unit has a longer base and 
holds tire securely. It is said by the 
manufacturer to save time in break- 
ing beads on low-pressure tires and 
on safety or rusted rims. 
Want more information? Use cou 
pon on page 130 and yow'li tit! 


915—Car Blind 


4 venetian blind for the rear win- 
cow of cars, featuring a clear plastic 
bracket, has been introduced by Para- 
mount Venetian Blind Co., E. 126th 
St., New York, N. Y. 

Six sizes are available to fit dif- 
ferent models from 1942 through 1952. 


Want more information? Use cou- LLIAMS & CO 446V | 5 Buffal 7 N y 
pon on page 130 and you'll get it! J. H. WI os u can t., 0 ’ ese 
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916—Degreasing Solvent 


Flo degreasing solvent, designed 
for solvent dry degreasing of parts 
and engine accessories and especially 
adapted for cleaning electrical acces- 
sories, has been announced by Curran 
orp., Prospect Mills, Lawrence, Mass. 

The solvent is said to be relatively 
odorless, easy to handle and safe for 
use in all types of equipment designed 
for liquid phase solvents. 

Want more information? Use cou- 

pon on page 130 and you'll get it! 


917—Traffic Warning 


The Traffic Guide signal, designed to 
indicate to drivers behind a vehicle 


when it is going to slow down or stop, 
is now being produced by Barton Man- 
ufacturing Co., 920 S. Michigan Ave., 
Chicago 5, Ill. 

The unit, resembling a traffic light, 
may be mounted inside or outside the 
car. The signal flashes a red light 
when brakes are applied, an amber 
light when gas pedal is released and 
a green light when car is accelerating 
or maintaining its speed. 

Want more information? Use cou- 

pon on page 130 and you'll get it! 


918—Oil-Seal Puller 
A tool to pull and install the trans- 


mission bushing and oil seal on Ford 
and Mercury cars from 1949 through 


THE “@ 
No. 1422 


Double-Face 





DO YOURSELF A GOOD TURN! 


Equip with Anthes TRUK-TURN signals 
Class A — Type I 


No. 1423 
Flush 


Service for a long time. 


Brilliant day and night 


lenses distribute the power of a single bulb—without 
reflectors. A neat, compact unit. Write for helpful 


No, 1421 


Single Face Madison, Iowa. 





... and proud to serve the safest 


drivers on the road! 


buying information. Anthes Force Oiler Co., Fort 


Bes can get the new Anthes TRUK-TURN signals 
singly or in a variety of set combinations (with 
manual or self-cancelling switch )-——to suit all needs. 
Like all Anthes Safety Products, these signals are 
designed and made to deliver dependable Anthes 
a=, 


FIRST LINE OF SAFETY 





1952 has been added to the line of 
Owatonna Tool Co., 306 Cedar St., 
Owatonna, Minn. 

The job can be done while the trans- 
mission is disassembled or a new uni- 
versal joint is being installed without 
additional work, according to the man- 
facturer. It reportedly takes only 15 
minutes to complete the job with the 
set of tools. 

Want more information? Use cou- 

pon on page 130 and you'll get it! 


919—Electriec Choke 


An Electrimatic choke to replace 
the automatic choke on passenger cars 
has been introduced by Sisson Choke 
Division, The Pierce Governor Co., 
Inc., Box 1000, Anderson, Ind. 

The choke utilizes a combination of 
electrical impulse and thermostatic 
action to give faster starts and 
smoother warm-ups. Pressing the 
starter button energizes an electro- 
magnet that moves the choke valve 
to the right closure for easy starting 
at existing engine temperature. 

Want more information? Use cou- 

pon on page 130 and you'll get it! 


920—Ignition Timer 


An ignition timer that operates 
from the vehicle’s 6-volt battery and 
is said to have a light that can be used 
even in broad daylight has been 
placed on the market by E. Edelmann 
& Co., 2332 Logan Blvd., Chicago 47. 

The Powerhouse, as it is called, has 
been designed for plug-in replacement 
by the user of the elements that most 
‘“ommonly need repair. The replace- 
able flash tube is enclosed in a rubber 
housing of flashlight design with a 
non-slip grip. Narrow diameter of 
the flash-tube housing makes it pos- 
sible to use the light in hard-to-reach 
places, the manufacturer said. 

Want more information? Use cou- 

pon on page 130 and you'll get it! 


' 
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921—Bumper Jack 


A bumper jack that is said to re- 
duce lifting effort as much as 47 per 
cent and to automatically fit the deep- 
skirted bumpers on current models 
has been added to the line of Walker 
Manufacturing Co. of Wisconsin, Ra- 
cine, Wis. 

When a car is lifted by the “400,” 
as it is called, the load is transferred 
to two special counter-acting friction- 


reducing rollers that travel against 
the inner and outer surfaces of the 
“U-channel” supporting column. This 
reportedly reduces frictional drag, 
giving easier lifting. Two-point lift- 
ing contact prevents damage _ to 
bumper and gives greater safety, ac- 
‘ording to the manufacturer. 

Want more information? Use cou- 

pon on page 130 and you'll get it! 


922—Car Wash 


Purple Magic car-washing com- 
pound, said to add wax to the finish 
rather than removing it, is now being 
produced by Choldun Manufacturing 
Corp., 331 East St., New Haven, 
Conn. 

Suitable for hand or machine wash- 
ing, the compound contains “Vega- 
min” wax, a water-soluble wax that 
is said to undergo a chemical change 
when applied and leave a lustrous, 
durable finish. A 16-0z. bottle will 
clean 80 to 100 cars, the manufacturer 
said. 

Want more information? Use cou- 

pon on page 130 and you'll get it! 
923—Liquid Cement 

A clear liquid cement, said to seal 
leaks in gas tanks and to insulate and 
waterproof electrical connections, has 
been announced by Singer Home Prod- 
ucts, 121-03 Sutphin Blvd., Jamaica 4, 
ae * 

Weldit, as it is called, is said to 
have a variety of other uses in the 
automotive shop since it can be used 
for caulking and to glue a variety of 
materials. Although the cement bonds 
permanently, it never gets hard or 
brittle, according to the manufactur- 
er, but remains pliable. 

It is said to be unaffected by water, 
alcohol, naphtha, oil, gas and most 
other liquids once it has been applied 
and allowed to dry. To join two sur- 
faces, a small amount of the com- 
pound is applied to each and allowed 
to become tacky. Then the surfaces 
are pressed together. 

Want more information? Use cou- 

pon on page 130 and you'll get it! 


924—End Lift 


An air-operated end lift, available 
in a 3,000-ib.-capacity model for pas- 
senger cars and a 5,500-lb.-capacity 
model for trucks, has been announced 
by mypressure venny wivision, r. VU 
Box 99, Coraopolis, Pa. 

Fully portable, the Homestead 
Hoister, can be used on upper floors, 
outdoors or anywhere within reach of 
an air hose. Best air pressure is 120 
lbs., the manufacturer said, but the 
unit will operate on 80 Ibs. An auto 
matic safety lock to hold lift at any 
one of ten working heights, cantilever 
action for smooth lifting power and 
compactness for up-ended storage ar 
ther features 


Want more information? Use cou 
pon on page 130 and you'll get it: 


925—Door Protector 


The Guard-A-Door protector, de 
signed to snap under tne garnish 
moulding and fit around the door 
handle to protect door upholstery at 
point of greatest wear, has been an- 
nounced by Dallas Manufacuring and 
Sales Co., P. O. Box 7181, Dallas, 
lexas. 

It comes in six colors to harmonize 
or contrast with interior of car. Made 
of a synthetic-rubber compound, it re 
portedly will not fade on upholstery 

Want more information? Use cou 
pon on page 130 and you'll get it! 


PERFECTION PERSONIFIED... 
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You think in terms of per- 
fection. Your work reflects 
your thinking. There can be 
@ sureness in the handling 
of tools that guarantees per- 
fection. Naturally, real me- 
chanics won't compromise 
on tools —only the finest are 
good enough 


Bonney wrenches are per- 
fect by rigid standards 
That is why mechanics call 
them America's finest— 
unmatched for lightness, 
strength, balance, and pre- 
cision 


Bonney wrenches are the 
pride of the men who make 
them the pride of the 
men who use them 


|) aa 


Perfection in each operation 
results in the amazing ovtput of 
America's manufacturers of cars 
trucks, buses, and military equip- 
ment. Names such as Ford, Chrys- 
ler, Hudson, Packard, Nash, 
Studebaker, identify millions of 
vehicles that measure up to the 
master mechanic's standards 








926—Truck Weights 


Two-ounce weights for truck 
wheels, available in five different 
types, have been announced by Turner 
Manufacturing Co., Kokomo, Ind. The 
D & T weights are produced in the 
K-7, R-7, L-1, R-9 and M-9 series. 

Want more information? Use cou- 

pon on page 130 and youl get it! 


927—Clutch-Head Screwdrivers 


An assortment of eight screwdriv- 
ers with a tip design for servicing 
Nos. 2 through 14, 4”, 5/16” and 
3%” clutch-head screws has been an- 
nounced by J. H. Williams & Co., 400 
Vulean St., Buffalo 7, N. Y. 





Alloy-steel blades are round and are 
hardened and tempered. Transparent 
‘omposition handles, which are elec- 
trical insulators, are fluted for com- 
fortable grip, the manufacturer’s an 
nouncement stated. 

Want more information? Use cou- 

pon on page 130 and you'll get it! 


ONE OVERHAUL JOB 
A WEEK PAYS FOR... 


It’s true! If you average one overhaul job a week — you 
can pay for a Lisle Wet Honing Machine out of the money 
it saves you — and have a good profit besides. Learn how 
you can try this Hone before you buy it on Lisle LEND 


LEASE. 


~ 
# 


q 
' 
' 
' 
] 


“Lend Lease” offer. 


NAME 


STREET 


CITY 


pewtseaeWeceeces 


LISLE CORPORATION 
BOX 1028, CLARINDA, IOWA 


ee ee ae ----> 


Without obligation scnd full details on sensational Lisle 


STATE 


4450 9004 too), its 


JEEPERS CREEPER... now soid 


140 


by LISLE 


exclusively 


928—Tire Remover 


A truck-tire remover that can be 
operated by hand or impact wrench 
has been placed on the market by 
Bishman Manufacturing Co., Osseo, 
Minn. 

A hex nut on the bead driver per- 
mits use of electric or air wrenches to 
speed removal of badly frozen tires. 
The tool has accessories with four 
possible combinations to remove truck 
and bus tires from different types of 
rims. It can also be used as a bead 
breaker on two-piece, semi-drop cen- 
ter rims. 

Want more information? Use cou- 

pon on page 130 and you'll get it! 


929—W heel Balancer 


A Tune-In wheel balancer with 
portable heavy-duty spinner and 
truck-wheel adaptors and accessories 
has been added to the line of Hunter 
Engineering Co., Hunter Ave. & 
Ladue Road, St. Louis 24, Mo. 

The unit will balance wheels on 
% to 1'4-ton trucks as quickly and 
easily as those on passenger cars, ac- 
cording to the manufacturer. The 


5 ~ 
‘ag, 


> gag 


spinner has two heavy-duty motors, 
connected by a high-speed coupling. 
Motors are operated by hand levers 
on both sides of the spinner or by a 
rear foot pedal. Quick-action brake is 
operated by a lever on each side of 
the spinner 

Want more ivformation? Use cou- 

pon on page 130 and you'll get it! 


930—W iper Control 


An automatic control for vacuum 
windshield wipers, said to end racing 
of wiper motor and take out blade 
whip, has been placed on the market 
by The Anderson Co., Gary, Ind. 

Installed in the rubber hose vacuum 
line, the control reportedly aids blade 
performance as vacuum weakens, cut- 
ting down on blade stalling and giving 
quicker recovery after blades stall 
The unit can be set for top wiping 
speed to suit car owner. 

Want more information? Use cou- 

pon on page 130 and you'll get it! 


931—Dim mer Tester 


A portable tester for the Autronic- 
Eye automatic headlight dimmer used 
on Oldsmobile has been announced by 
Sun Electric Corp., 6323 Avondale 
Ave., Chicago 31, Ill. 

Want more information? Use cou- 

pon on page 130 and you'll get it! 
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¥32—Flow Tester 


A smaller Flo-Test machine for 
testing the gallons-per-minute flow of 
automobile radiators is now being pro- 
duced by Inland Manufacturing Co., 
1108 Jackson St., Omaha, Neb. 

Called the J-50, the model can be 
rolled up to the car for testing of the 
radiator without removing it from 
the vehicle. It is said to have the 
same durability and accuracy the 
larger model offered by the company. 
The tester can result in more radiator 
business because the owner can be 
shown the extent to which a radiator 
is clogged, the manufacturer stated 
The machine can also be used to test 
cleaning jobs after completion and 
save time usually required for tank 
removal, rodding or inspecting. 

Want more information? Use 
130 and you'll get it! 


as 


cou- 
’ 
pon on page 


933—Brake Block 


Waffle brake blocks, said to provide 
-abrasive cleaning which prevent 
formation of film without increasing 
drum wear, have been announced by 
Gatke Corp., 228 N. LaSalle St., Ch 
cago 1, Il. 

Formation of film on drum surface 
reduces holding power and retard 
heat dissipation, the manufacture! 
stated, permitting build-up of hig 


non 


flash temperatures that cause brake 
drums to heat check. An adaptatior 
of industrial brake materials to auto- 
motive service, the blocks are said to 
provide holding power that stays 
high. The cleaning action permits 
drum surfaces to run cooler and re- 
tain holding power. 
Sets are available for 
tors, trailers and buses, 
turer stated. 
Want more 
pon on page 


trucks, trac- 
the manufac- 


information? Use 
130 and you'll get it! 


cou- 


934—Tubeless Tire 

A tubeless pneumatic tire for us« 
as a press wheel on corn and cotton 
planters is now being produced by 
B. F. Goodrich Co., 500 S. Main St., 
Akron, Ohio. 

Mounted on a 15” passenger-cai 
rim, the tire has a low-section diam- 
eter of 20”. It operates at inflation 
pressures ranging from 4 to 8 lbs. It 
is said to give uniform planting depth 
because there is no soil build-up. 

Want more information? Use 

pon on page 120 and you'll get it! 


cou- 
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935—Metal Cleaner 


Petisol 202, a non-caustic cleaner 
for carburetors and metal parts, has 
been added to the line of Petroleum 
Solvents Corp., 331 Madison Ave., 
New York 17, N. Y. 

The compound is a_ single-phase, 
cold-dip emulsion cleaner that is said 
to remove gum, grease, varnish, car- 
bon and similar deposits from all 
metal parts. It is said to be harmless 
and non-toxic to the user, It will not 
etch or corrode metals and alloys of 
different types, the manufacturer 
stated, and it also renders metal sur- 
faces chemically clean. 

Want more information? Use 
30 and you'll get it! 


cou 


page ] 


pon on 


936—W rench Sets 

Three midget open-end wrench sets, 
designed for work carburetors 
generators, instruments, radios and 
similar equipment, have been added 
to the line of Plomb Tool Co., P. O. 
pow 3519, Terminal Annex, An- 

reles, Calif. 

Proto Set No 
midget plier 
type wrenches 
13/64” to %” 
these tools 
wrenches. No 
electrical-type 
ings from 7/32” to '%” 


on 


Los 


3200B includes a 44" 
and four obstruction 
with openings from 
No. 3200D contains 
plus four additional 
3300A includes nine 
wrenches wit open 


>? Use 


get it: 


Want more information cou 
} ’ 
pon on page 130 and you'l 


NEW “RED-HOT” ITEM 
A FAST SELLER ALREADY 


Made of Carefully Selected Materials, to Give Long 
life and Freedom from Breakage. Tested ond 
Proven by Thousands of Miles of Driving by En- 


* Road Sway in High Winds Less Noticeable. 

* Excess Wear Prevented on King Pins — Tie Rod 
Ends and Other Parts of the line. 
* Uses Original “Steering Third Arm” to Make the 


Repair. 
* Ne Special Tools or Machine Work Needed to 
Complete the instatlation. 
Restores Steering to Original Fine Operating Condition 


gineers and Cor Owners. For Chevrolet 1949-52 
Passenger Cors. 


For complete information on the 
Coleman Compensotor, call, write, or wire 


for AUGUST, 1952 








937—Block Sealer 


A block and head sealer to replace 
its Form-A-Weld has been announced 
by Permatex Co., Inc., Brooklyn 35, 

. - 

‘The liquid is poured into the water 
inlet on top of the cylinder head, ac- 
cording to a company announcement. 
It reportedly seals inside cylinder 
cracks, split valve ports and cracks 
in water jackets and cylinder heads. 

Want more information? Use cou- 

pon on page 180 and you'll get it! 


938—Toe-Change Indicator 


indicator, said to 
angles 


A toe-change 
allow operator to adjust toe 


Here's the patch that has 
EVERYTHING! Faster- 
firing SIZZLE BOARD... 
FILLER TABS which give 
you added protection for 
tire injury — faster sales, 
more profits. 


SIZZLE 


under load and driving conditions 
while the car is on the alignment 
rack, is now being produced by Bear 
Manufacturing Co., Rock Island, Ill. 

The indicator absorbs the parallel 
in-and-out motion of the front wheels 
as the front-wheel assembly moves up 
and down, detecting toe-angle change 


The ‘Blunt Diamond” Patch is os 
long os an “oblong” and wide as a 
“round” and does the work of both. 
Fits all clamps. 


PATCHES 


FRICTION 
Feather Flex TAPE 
FLOOR MATS Non-ravelling 
5 Colors! Firm-gripping, per- 
3 Sizes! manent, yet non- 
2 Designs! 


VULCANIZING 

CLAMPS 
For shop and FAN BELTS 
motorist kits. All All the profitable, 
sizes. fast-selling sizes. 


Feather Flex 
CASING 
REPAIRS 


(Boots) 


COLD PATCH 
All sizes of kits. 
Rubber cement. 


RADIATOR 
HOSE 


All fine quality 
automotive hose. 


SPLASH GUARDS 


All new rubber rib 
reinforced. 


MONKEY GRIP SALES CO. 


5320 HARRY 
DALLAS, 


HINES BLVD 


TEXAS 


individually for each wheel. Exces- 
sive toe change under load or power 
on some current knee-action cars can 
cause tire wear, road wander and ex- 
treme squealing on curves, according 
to a company anouncement. 

Want more information? Use cou- 


pon on page 130 and you'll get it! 


939—Tail-Pipe Cutters 


A set of muffler and tail-pipe cut 
ters, with one tool to cut internal and 
the other to cut external, has been 
added to the line of Herbrand Divi- 


A 


sion, The Bingham-Herbrand Corp., 
Fremont, Ohio. 

Without damaging the good part, 
these tools will cut the metal in a 
clean, straight line and free the 
frozen connections, the manufacturer 
stated. 

Want more information? Use cou- 

pon on page 130 and you'll get it! 


940—Body-Shop ‘Sandpaper 


A sandpaper for the automotive 
repainting trade, said to be water- 
proof, has been announced by Behr- 
Manning Corp., Division of Norton 
Co., Troy, N. Y. 

Tufbak Speed-wet Durite paper, as 
it is called, is said to maintain the 
sharp “bite” necessary in wet sanding 
primer coats and other automotive 
finishes. Tough backing permits max- 
imum flexibility, according to the 
manufacturer, and increased body 
strength resists creasing, cracking 
and curling. Increased resistance to 
skidding and peeling of grit, as well 
as durability, are said to be obtained 
whether the sheet is soaked in the 
usual liquids for a few minutes or 
for hours. 

Want more information? Use cou- 
pon on page 130 and you'll get it! 


941—Weight Tool 


A tool for removing weights from 
both the inside and outside of wheel 
without removing wheel from car or 
truck has been added to the line of 


Mid-Western Auto Kokomo, 
Ind. 

The tool is 6” long. It is made of 
1040 carbon spring steel, the manu- 
facturer said, and is tempered to 45 
Rockwell hardness. 

Want more information? Use cou- 
pon on page 130 and you'll get it! 


Parts, 
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942—Anti-Freeze Testers 


A line of anti-freeze testers and 
battery hydrometers has been intro- 
duced by B-K Service Products Divi- 
sion, Balkamp, Inc., Indianapolis 7, 
Ind 

A universal anti-freeze tester is of 
the direct-reading, thermometer type 
with four correction scales for test- 
ing the different types of anti-freeze. 
Single-solution testers, also of the 
direct-reading type, are available for 
use with alcohol, semi-permanent and 
permanent types. 

Battery hydrometers of both the 
thermometer type for extreme weather 
and the “non-thermo” type are fea- 
tured in the line. Special overflow 
tubes are said to assure constant 
electrolyte level during readings. Bat- 
tery fillers of the bulb type with 
either straight or curved rubber tips 
are available. 

Want more information? Use cou- 
pon on page 130 and you'll get it! 


943—Heavy-Duty Jack 


A 20-ton heavy-duty hydraulic jack, 
featuring a sling-type carrying han- 
dle that has been incorporated into 
the jack design, is now being mar- 
keted by Auto Specialties Manufac- 
turing Co., Graves St., St. Joseph, 
Mich. 

The handle facilitates carrying the 
45-lb. Ausco jack and assures up- 
right handling and retraction of the 


ram when not in use, according to a 
company announcement. The jack is 
10%” high and has a hydraulic lift 
of 65”. It incorporates features used 
in smaller jacks in the line, including 
in-line valves and straight-line oil 
flow for quick lifting action, meter- 
ing-type release valve for smoother 
lowering of load, malleable-iron base 
and mirror-finished ram and ram 
cylinder. 

Want more information? Use cou- 
pon on page 130 and you'll get it! 


914—Pneu matic Tools 


A line of lightweight Thor pneu- 
matic drills, screwdrivers, nut setters 
and grinders has been announced by 
Independent Pneumatic Tool Co., Au- 
rora, Il. 

The No. 2 drill line features 31 
sizes, including angle - attachment 
models in 30°, 45° and 90°, along 


with straight models. Speeds range 
from 850 r.p.m. to 14,000 r.p.m., ac- 
cording to the manufacturer. The 
screwdrivers and nut setters are 
available in 48 sizes, 28 of them angle 
types. A range of direct-drive or slip 
clutch attachments, with offset o1 
lever throttle handles, makes up the 
line. They will handle up to No. 12 
wood screws and 4%” machine screws 
or nuts. 

Want more information? Use cou 

pon on page 130 and you'll get it! 


945—Lubrication Guide 


The fourth edition of its Truck 
Lubrication Guide, containing recom- 
mendations for light and heavy trucks 


Compound does not pass through coils > 
Trevble-free Turbine-type Water Pump i 
Lew initial cost—Lowes? operating cost - 


Simple enough for unskilled labor te P 
operate 


A Heavy Duty precision built cleaner 
that produces steady high pressure 
steam and oan unlimited supply of hot 
water suitable to handle the toughest 
cleaning job in any field. 

Shown at right, Mode! Q5SP, Portable Oil Fired cleaner 
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produced by 19 manufacturers in the 
last ten years, has been announced 
by The Chek-Chart Corp., 31 East 
Congress St., Chicago 5, Ill. The 96- 
page book contains 84 truck lubrica- 
tion diagrams. 

Co., 1917 S. Hill St., Los Angeles 7, 
Calif. 


Want more information’ Use cou 
pon on page 130 and you'll get it! 


946—Exhaust System 
A line of “Quiet” dual-exhaust sys- 
tems for V-8 engines on 1950-52 pas- 
senger cars has been announced by 
Hollywood Deep Tone Manufacturing 
Want more information? Use cou 
pon on page 130 and you'll get it! 


EQUIPPED WITH: 
4 individual Cell Tester 
4 Electrical Time Clock & Circuit Breaker 
@siow Charging Feature 
Automatic Cycling 
The low original cost of Model Q-250, 
shown at left, plus its economical opero- 
tion and low up-keep odd up to a real 
profit making piece of equipment. ideal 
for garage, service stotion, cor dealers 
and fleet operators. Many other models 
ovailable. 





A STORET 


| 
| 
| 








GOT A GOOD 
§ IDEA? 
will be paid for every 
time - saver or shop 
short - cut accepted 
for publication in this section. 
A photo or rough sketch will 
make your idea more valuable. 
Only original items, not previ- 
ously published, offered for our 
exclusive use, can be considered. 
Send them to: Southern Auto- 
motive Journal, 806 Peachtree 
Street, N. E., Atlanta 5, Ga. 








Installing the Nameplate 
On Side of Hood 


we clips are not available for 
installing the nameplate on the 
side of the 
method: 


hood, we use this 


Select a nut with thread hole a 


fraction smaller than the pegs on 
the nameplate. 
vise and saw a slot with a hacksaw 
blade as shown in illustration. 


Place the nut in a 


Place nameplate on hood with 


= (See 
ARS .-- 


| 53 MILLION C ~ 
r a ‘ LE Fa oe 


ER ONE BILLION TIRE AND = 





pegs extending to inside of hood. 
Holding a wood block against the 
nameplate, drive nuts on pegs with 
a small hammer.—Guy Bonner, Jr., 
118 West Utah Avenue, Memphis, 
Tennessee. 


Retracing Threads 

On Wheel Nuts 

W HEN the wheel nut threads are 
crossed because they are not 

started straight, simply turn the 


nut and tighten it against the 
wheel. 

Reverse the operation and the 
nut is as good as new.—Shadrach 
H. Boyer, Bor 94, Delaware City, 


Delaware. 


Removing Counterbalance 
From the Crankshaft 


= REMOVE the counterbalance o1 
pulley from the crankshaft on 
Chrysler products when regular 
puller is not available, remove large 
cap screw in center holding pulley. 

The key can then be seen from 
front and should be on bottom of 
shaft. Use %” or *,” iron pipe to 
make a punch about 16” long, flat- 


tened on one end. Lay the flat end 


Over 200 million 


tire patches will 











. OVER ONE BILLION TIR 


, Paul 








Over a billion 
tube repairs will 
be made this year-- - 
and a yood part of this 
big business can be yours with 
Buxco’s Dual-Duty - - - 
the new, quick way to perfect 
repairs. 
apparatus, 


No fire, no 
no experience 


needed! 


be sold this year! 


Your best bet to get 


; your share is with Buxco’s 
B Double Cushion Tire Patch 


---the best for the job 


at the best price 


* Buxco’s PermasPatch (criss- 
cross) and Oval Gum Covered 
tire patches are sure sellers, 
too, in the giant tire repair 
market! Carry the whole Bux- 
co line for BIG BUSINESS! 


on the market! 


AUTOMOTIVE PROOUCTS DiVISION.... Canvas 4, 
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U.S. Bueks 


is the new price 
for a published 
Time Saver. 


against pulley hub from under car 


and tap off.—C. Kernaghan, 2324 


Harris, Independence, Missouri. 


Making a Handy Filler 


Warner, Route 3, 


Estel L. 


Tennessee. 


needed. 
Crossville, 
Adjusting the Valves 
On 1952 Lincoln 


kb AVOID the chance of a slip-up 
when adjusting the overhead 
valves with hydraulic lifters used 
on the 1952 Lincoln, thus prevent 
ing a “tight” valve and consequent 
rough operation of the engine, we 
recheck the adjustment in the fol- 
lowing manner: 


Remove the hose 


booster pump 


from the manifold line and connect 
vacuum gauge hose to line. Run en- 
gine at idle and note action of 
gauge. If it kicks back about one 
point at regular intervals, there 
may be a valve rocker arm improp- 
erly adjusted. Loosen lock nut on 
nearest rocker arm and back off ad- 
justing screw one-half to one turn. 
If this steadies the vacuum gauge, 
tighten lock nut. If not, it will be 
necessary to repeat the same steps 
on each rocker arm until indication 
of tight valve is cleared up on 
gauge. 


For Master Cylinder 


W MADE an inexpensive filler to 
save both time and fluid when 
filling some of those hard-to-reach 
master cylinders. 

We soldered a piece of copper 
tubing and shut-off valve to the 


— 


PYROIL 


also keeps profits 


“All Right” 


@Pyroil is the right product—all right 


PYROIL 


keeps your car 


“Oil Right" 


@ You can be sure your motor is getting 
BRAKE -LU/O the RIGHT amount of lubrication on 
the RIGHT parts at the RIGHT time, 


Because Pyroil 





—all right—the choice of motorists— 


the companion of champions. It's the 
when you use Pyroil. 
contains the special property of making 
ordinary oil adhere to exposed motor 
surfaces. This of oil 
clings to vital piston rings and cylinder 
walls, preventing condensation and rust, 
Pyroil makes your car “start easy”, It 
cleans your motor and keeps it clean. 
You’re so right to add Pyroil—it will 
keep your car “oil right”—it will add 


jobber’s month after month sure money- 


maker—and the dealers’ standby for 











quick, sales, extra profits, and 


year ‘round demand from regular and 


protective film easy 


new customers. 








DROP US A LINE AND WE’LL 
HAVE OUR FACTORY REPRE- 
SENTATIVE BRING YOU THE 
COMPLETE PYROIL MERCHAN- 
DISING AND PROMOTION PRO- 
GRAM. 


Swer- ort Maeve 
miles to your car. 
PYROIL FOR AIRCRAFT ENGINES 


Use Aircraft Pyroil B for lubricating oil, 


Aircraft Pyroil A for gasoline. 





An attractive Pyroil metal savings 


| bank—takes coins up to 50c pieces 
e@ MOTORISTS, it's yours for the 


asking—sent postage paid 








bottom of an empty brake-fluid cana, 
quart size, as shown in illustration 

Shadrach H. Boyer, Box 94, Del- 
aware City, Delaware. 


PYROIL 
COMPANY 


161 Pyroil Bldg. 


La Crosse, Wisconsin 


Installing the Arm Shims 
On 1949-52 Chevrolet 


H ERE is the method we use for 
installing center arm shims on 
1949-52 Chevrolets: 

Slide pin through lower bushing 
far enough to hold shims in place. 
This prevents shims from slipping 
while sliding the steering crank in 
place. 

This may also be used on spindle 
bolts and bushings where shims are 


Conedian Distributors 
Centro! Purchasing Agencies, Ltd., 
Toronto, Ontario 





REPRESENTATIVES: 
Southeast—McDonald & McPherson Co., P. O. Box 452, Atlanta, Georgia 
Southcentral—John T. Jolly Sales Co., 1916—34th Ave., Meridian, Miss. 
Southwest—Hirsig-Frazier Co., 807 Cotton Exchange Bldg., Dallas, Texas 
West Coast—M. L. (Bud) Cohn, 1323 Venice Blvd., Los Angeles 6, Calif. 
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Care must be exercised not to 
turn adjusting screw down too far 
as it might injure the lifter. On 
the other hand, if screw is backed 
out too far, there will be no hy 
draulic lifter action and the valv« 
will be noisy.—Lynn F. Snoddy, 
1622 Vivian St., Shreveport, La. 
Correcting Rotor Trouble 
On Some Ford Products 
Gon late-model Ford products 
\/7 are equipped with double setz 
of distributor points which some- 
times create trouble that is hard 


From the smallest stop to the largest STOP — 
Yankee has it built-to-last. All our lamps are 
bonderized and finished in baked black 
enamel. They carry State approval too! 


EI a 


to locate. Apparently the position 
of the firing set of points on the 
special breaker plate is slightly out 
of relation to the rotor travel so 
that a special long-tongued roto: 
covering a greater area must be 
used. 

When it happens that a regulai 
rotor is substituted, a condition of 
apparent early timing may be cre- 
ated. The engine kicks back wher 
started, pings and runs rough. In 
such cases the timing will check 
okay and retarding does little good 
The only remedy is installation of 
the proper rotor.—Lynn F. Snoddy, 


357 Jumbo Stop Lite. 
New 7” diam. STOP 
in king-sized red or 
amber letters. 4-way 
mounting bracket. 


307 6 5/16" 
evero!! diem. 4-wey 
ocket Mounting 


382 Universet 
Mounting Stee ond 
Toit Lome. With 
weapon tens. 





384 Universal Step 
end Toil Lomp, with 
\conse brecket. 


IT LASTS/ 


Write for catalog today 


Yankee Metal Products Corp., Norwalk, Conn. 


1622 Vivian Street, Shreveport. 


Drilling Water Holes 
In Cylinder Heads 


i Rows items on cylinder heads 
were contained in the August 
issue of Hudson Service Merchan- 
diser. 

In machining certain cylinder 
heads for six-cylinder engines in- 
cluded in recent parts shipments to 
the field, drilling of some of the 
water transfer holes was inadver- 
tently omitted. 

The cylinder-head assemblies in- 
volved were shipped under part No. 
305365 and the improperly ma- 
chined parts can be readily distin- 
guished from the correct ones by 
checking the drilling of the wate: 


oO ° ° ° 
C ) de ° 
o O o S O° 6o"4 


305365 CYLINDER HEAD—-WATER HOLES OMITTED 








®*9° *9° ° 


C\3 
>)! 
ie 
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305365 CYLINDER HEAD—WATER HOLES 
COMPLETELY DRILLED 


holes as shown in the sketch. 

Since the installation of cylinde: 
heads on which water holes have 
been omitted could be responsible 
for overheating difficulties, it is 
most important to check stocks of 
the parts and arrange to return 
any cylinder heads on which the 
drilling is incomplete. 

Care in matching cylinder heads 
and cylinder head gaskets was also 
advised by the bulletin. 

Many cylinder heads and cylin- 
der head gaskets are so near alike 
that it is a good idea for any 
mechanic, when making installa- 
tion of these, to first lay the gasket 
over the face of cylinder head and 
carefully note that all cored and 
drilled water holes of both the 
gasket and head coincide. 

When this checks out all right 
and the gasket is then placed over 
the face of cylinder block and again 
all water circulating holes are in 
exact position and the gasket edges 
line up even with the edges of the 
cylinder bores, it may be assumed 
that these are the correct parts. 
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Phillip H. Scarborough has been 
appointed sales manager of Storm- 
Vulcan, Inc., Dallas, Texas, to suc- 
ceed T. L. Kidd, promoted to vice- 
president and general manager. 
Scarborough formerly was sales 
manager for Fram Corp. and Dave 
Crockett Supply Co. 





Jobber News 


(Continued from page 80) 


47 per cent over June of last yea 
and an increase of 30 per cent over 
May, 1952, according to Albert H. 
Daggett, president. 

The hesitation in the purchases 
of automotive starting batteries 
for replacement purposes’ which 
had characterized the year 1951 
and the early months of 1952 has 
come to an end, Daggett said. The 
demand for batteries of this type 
could not long be postponed in view 
of the number of passenger cars, 
buses, trucks and tractors now in 
use, which is at record levels, he 
added. 

Cumberland Will Show 
Industrial Progress 


7 ENNETH R. Shafer, sales man- 
ager of Shafer Motor Parts, 
Cumberland, Md., is showing a 
keen interest in the progress of 
that city by his active promotion 


ton and Lee University and the 
University of West Virginia. 

“I’m sending this to you instead 
of news of interest only to the 
automotive field because we do 
need some new. industries or 
branches from other cities and 
will assure them general pros- 
perity,” he said in a letter to SAJ. 

R. E. Hunter, store manager of 
The Flowers Co., Hickory, N. C., 
and Miss Rebecca Spencer of the 
accounting department were mar- 
ried last month. 


17 Members Added 
To MEMA Roll 


YINCE the beginning of 1952, 17 
members have been added to 
the roster of Motor and Equipment 
Manufacturers Association, plus 
nine credit service subscribers and 
five AAR associate members, Gen- 
eral Manager A. H. Eichholz an- 
nounced. 

This brought total membership 
to 1,267, including 514 members, 
153 credit service subscribers and 
300 AAR associate members 


For 50,000 Miles of 


aX 


Install 


Fuel & Vacuum 


PUMPS 


“CLEAR-VISION” windshield view ocr anc 


perfect pumping, that only o perfect diophrogm con 
insure. Thot’s why millions of cors need AIRTEX 
“Dual-Type” Fuel-and-Vacuum Pumps, with the 


of the Greater Cumberland Indus- 
trial Exposition, to be held Oct. 
16-18. 

“For three days manufacturers 
of the area will exhibit their prod- 
ucts and will show by machinery 
displays, pictures and model equip- 
ment how their products are made,” 
Shafer commented. “The show will 
portray to the business and indus- 
trial world that this is an area 
abounding in opportunities for new 
enterprises. 

“Special events in connection 
with the show include a parade and 
a football game between Washing- 


famous AIRTEX 50,000-mile guoronteed Diaphragm. 
For better windshield wiper action, bigger soles, 
ond increased profits, sell the double unit — sell 
AIRTEX “Dual-Type.” There's a ‘“Dual-Type” Pump 
to fit every popular cor and truck on the road. 
WRITE FOR CATALOG TODAY! 


Aoarex 


AUTOMOTIVE DIVISION 


FAIRFIELD, ILLINOIS 
| WORLD'S LARGEST INDEPENDENT MANUFACTURER OF FUEL PUMPS 
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NSPA Sets Up Division 
For Parts Rebuilders 


|p eamige-e of the Automotive 
Parts Rebuilders Division has 
been announced by National Stand- 
ard Parts Association. Ira Saks, 
president of Accurate Parts Manu- 
facturing Co., is chairman. 

The division has been formed 
largely in the interests of wholesal- 
er members and wholesalers gen- 
erally to assure them satisfactory 
and reliable sources for rebuilt 
units, association officials said. 


¢ tremendous seller everywhere it is 
shown—write us for the success 
stories of jobbers, garages, etc. 


e Holt’s Piston Seal is solidly adver- 
tised in America’s leading magazines 
—Life, Saturday Evening Post, Popu- 
lar Mechanics, True, Popular Science, 
Science and Mechanics, Argosy, Me- 
chanix Illustrated —and 64 others 
every month — universal acceptance 
you can convert to sales! 


e new but proven— Holt’s Piston 
Seal is made by Holt in England, 
backed by the tested resources of 
the maker of one of the world’s 
largest lines of repair compounds— 
proved on the road in millions of cars 
for 16 years! Absolutely guaranteed 
not to gum, clog or do anything ex- 
cept what it’s supposed to do—in- 
crease compression, save oil and gas, 
eliminate piston slap! 





There is only one genuine 
Holt's Piston Seal 
Write us for complete information 


The aim is to achieve standards 
of trade practices and business eth- 
ics among rebuilders that will be 
acceptable and helpful to rebuild- 
ers’ most important group of cus- 


tomers, the wholesalers, and to the 
NSPA said 


wholesalers’ customers, 
in announcing the division. 


To be eligible for membership, 
according to Fred S. Roberts, presi- 
must 
show that he produces products of 
is finan- 
responsible, follows a policy 
of distribution through wholesalers 


dent of NSPA, a rebuilder 
high and uniform quality, 


cially 


NO J not an oil additive—Holt's 


Piston Seal forms a pliable, oil-im- 
pregnated seal that takes up wear 
between piston and cylinder wall for 
upwards of 8,000 to 10,000 miles! 


YES! Holt’s Piston Seal opens 


the door for real sales in plugs, tune- 
ups! We always strongly recommend 
that “Nothing is as good as an engine 
cverhaul or a new engine” — but 
Holt’s Piston Seal does give great 
satisfaction, does make profits for 
you from customers who can’t afford 
a ring job but want to keep rolling! 











Recommend 


Orr's Piston Seal 
THE TREGLOWN CO., INC. 


Fanwood SAJ-1, New Jersey 


In Canada: The Treglown Co., Ltd. 
1269 Greene Ave., Montreal 6 


Charles R. Crowder, formerly vice- 
president and director of sales of 
the Automotive Division of Van 
Norman Co., has been appoint- 
ed executive vice-president. Crow- 
der, who joined the company 24 
years ago, is a past president of the 
National Standard Parts Association. 





and practices accepted standards of 
business ethics. 

This step gives recognition to 
the place which rebuilt units now 
have in the automotive service in- 
dustry and provides a channel 
through which interested elements 
in the industry can work together 
to maintain high standards, elimi- 
nate abuses and help solve common 
problems, according to J. L. Wig- 
gins, executive vice-president. 


Georgian Is the Oldest 


Ballentine of The 
Augusta, Ga., 


Lovick O. 
Motor Supply Co., 
has been honored as the oldest 
Quaker State distributor’s sales- 
man in point of service as a result 
of a national survey by The Quaker 
State Oil Refining Co. He has been 
selling the firm’s products since 
April, 1919. 


Willard Advances Elliott 


J. P. Elliott has been appointed 
wholesale sales promotion manager 
of Willard Storage Battery Co. For- 
merly assistant manager of sales 
promotion, Elliott now will be in 
charge of sales promotion for dis- 
tributors and the field organization. 


Hollingshead Names Risk 


Thomas H. Risk, formerly re- 
engineer for Ethyl Corp., 
a vice-president of 
R. M. Hollingshead Corp. He will 
be assistant to President Wilbur 
H. Norton on matters relating to 
product development. 


search 
has been made 


new 
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Hudson's new wonder car a sure-fire 


sensation in the low-price field ! 


the word will be introduced to the low- 
price field for the very first time. 


pee big secret is out! It’s the op- 
portunity of a lifetime for alert dealers. 
Every road test proves it—Hudson’s new 
wonder car will outperform anything in the 
low-price field. Breath-taking acceleration 
and smooth, sustained power give perform- 
ance so sensational that it can be compared 
only to the fabulous Hudson Hornet itself 


There's never been anything like it before! 
The ride is out of this world! It takes a 
corduroy road as easily, as sweetly as it 
does a boulevard. There’s a hug-the-road 
sureness of handling never before even 
approached in the low-price field 


It will be the safest car in its class! 


Extraordinary durability in every sense of 


HUDSON 


Hudson’s exclusive “step-down” design 
makes the wonder car possible. And it is 
“step-down” design that creates benefits 
and qualities that have been impossible 
in the low-price field up to now 


First cars produced will be four-door sedans, 
which seat six passengers in full comfort 
Other models will follow 


You'll really see action the minute the buy 
ing public sees it! 


But don’t wait until it’s too late if you 
want to profit from this car and the other 
great Hudson series, look into a Hudson 
franchise, now! 


Detroit 14, Michigan 


Name 
Address 
City & Stote 


Business 


p-—------------ 
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C. A. J. Hadley, Sales Manager 
Hudson Motor Car Company 


A few choice dealer fran- 
chises are available. For 
confidential advance infor- 
mation on Hudson's new, 
low-price wonder car and 
the Hudson franchise, 
send in this coupon 
today! 


Send me details on the Hudson dealer franchise and the confi 
dential advance information on Hudson's new wonder car. ! 
understand this will be kept strictly confidential 











Missing a Chance 
To Sell ’Em? 


Like other wholesalers, 
Gipe Motor Supply Co., 
Owensboro, Ky., wants to 
reach customers and pros- 
pects with sales messages as 
often as possible. The firm is 
now using an_ inexpensive 
plan to deliver a “sales talk” 
to a customer everytime he 
opens an envelope from the 
jobbing firm. 

On the flap of the envelopes 
Gipe Motor Supply uses for 
first-class mail is printed the 
suggestion: “Why not trade 
with ‘Owensboro’s largest au- 
tomotive supply house’? 
Largest stock, best equipped 
to serve you.” 

Customers just naturally 
see that comment before they 
go to work with the letter 
opener. 











Brower of Timken Dies 


R. C. Brower, 60, secretary- 
treasurer and director of The Tim- 
ken Roller Bearing Co., died last 
month at his summer home in New 
Hampshire. He joined the company 
in 1923 as assistant general man- 
ager of the Service Sales Division 
He was named secretary-treasurer 
in 1930. 


Advance Century Names Keller 


Fritz Keller Co., Fort Worth, 
Texas, has been appointed repre- 
sentative in Texas, Oklahoma, 
Louisiana and Arkansas for Ad- 
vance Century Manufacturing Co.., 
Greenville, S. C. 


Beaumont Firm Expands 


Beaumont Auto Parts, Inc., Beau- 
mont, Texas, has opened a marine 
supplies store, to be operated as 
Marine Sport Co. 


Emile Lopinto, who has been 
counterman at New Orleans Auto 
Supply Co., New Orleans, La., for 
more than five years, now has a 
city territory, Manager R. E. Zer- 
lin reported. 

* * — 

“W. N. Herndon, salesman, is 
no longer with us,” President 
James S. Simmons, Jr., Simmons 
Parts Co., Staunton, Va., said. 
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Dallas Distributors Move 


Offices of Southwestern Ware- 
house Distributors, Dallas, Texas, 
have been moved from 1905 Canton 
Street to 2815 Main Street, it has 
been announced by A. Barton 
Wright, general manager. 


“We have added Jambor Tool & 
Stamping Co. and Tungsten Con- 
tact Manufacturing Co. to our 
lines,” Joe Powell of Bowling & 
Powell, Atlanta, Ga., reported last 
month. 


THE AP parts CORPORATION 


Timken Elects Riley 


John A. Riley has been elected 
secretary-treasurer of The Timken 
Roller Bearing Co., succeeding the 
late R. C. Brower. Riley joined the 
firm in 1925 as comptroller. 


San Angelo Firm Burns 


San Angelo Motor Parts Station, 
San Angelo, Texas, burned with a 
total loss recently. The firm will re- 
open as soon as possible, Owner 
W. M. Riley reported. 


OLDBERG 


MANUFACTURING CO. 


Subsidiary of 
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Boosters International Wednesday evening, Dec. 10. Reser- Vaco Opens Branch 


To Meet Dec. 8-10 vations for the banquet are being 
handled by Car! Broich, 5841 North In Dallas, Texas 


HE schedule for the annual meet- New Jersey Ave., Indianapolis 20, FACTORY branch for the South- 

ing of Automotive Booster Club Indiana. A west area has been opened by 
International has been announced. - _ Vaco Products Co. at 1325 McKin- 
The meeting will be at the Tray- AP Parts Promotes Roeger ney Ave., Dallas 2, Texas, it was 
more Hotel, Atlantic City, N. J. announced last month. 

An executive session of the ex- O. A. “Lee” Roeger, formerly L. C. Heilman, with the firm for 
ecutive council will be held Dec. 8, territory manager at Cleveland, 20 years, has been named branch 
with the meeting for the board of Ohio, for The AP Parts Corp., has manager. 
governors, consisting of delegates been appointed assistant to the The branch will warehouse ali 
and alternates from each club, sales manager. He will travel the numbers in the company’s tool line, 
scheduled for Dec. 9. United States, working with terri- it was stated in the company’s an- 

The annual banquet will be tory managers of the company.. nouncement. 


Niehoff Appoints Lively 


J. S. Lively, Jr., is now traveling 
Florida, Georgia and South Caro- 
lina for C. E. Niehoff & Co., Chi- 
cago. 
After spending two years in 
Japan and Korea, First Lt. Robert 
Harding has returned to his job 
with Standard Auto Parts, Bris- 
tow, Okla. 
* * * 
Travis Davis has joined Dave 
Crockett Supply Co., Dallas, Texas, 
as sales manager. He has worked 
in the automotive field for 17 
vears. 
“We have added Gates belts and 
Our wholly owned subsidiary—Oldberg Manvu- _— phen * Rance per +t i eae 
facturing Company—has made or is making mufflers for lines,” Partner M. S. Clark, Motor 
original equipment on millions of cars including: Parts Co., Eufaula, Ala., reported 
last month. 
Pontiac + Mercury + Oldsmobile + Lincoln ** «@ 
Studebaker + Chrysler + Nash + Cadillac + Hudson Walter Reeder is now purchas- 
Ford + Packard +» White + Divco + GM Truck ing agent and store manager of 
Reo «+ Federal «+ International +« Mack the Oak Cliff store of Dave 
Crockett Supply Co., Dallas, Texas, 
The same fine engineering and manufacturing facilities 
produce AP mufflers. That’s why AP dealers are always 
sure of maximum silencing, perfect fit, quick installation 
and cust i ion. 
ustomer satisfaction This Man Knew 


The Answers! 


THE Qo PARTS CORPORATION Gene Hunter, an employee 
1781 AP Building + TOLEDO 1, OHIO of The Flowers Co., Hickory, 


Manvtacturers of: MUFFLERS © PIPES © MIRACLE POWER « dgf 123 N. C., found out how much it 
can be worth to know a few 


answers when he and his 
bride, the former Miss Re- 
becca Spencer, appeared on a 
television quiz show in Char- 
lotte, N. C., last month. 

For answering three ques- 
tions, the couple won prizes 
worth $11,000. The awards 
included an all-expense trip 
to Cuba, a mink coat, a com- 
plete wardrobe, luggage, a 
diamond watch and many 
other items. 
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Wholesalers and Virginias - Caro- 

How Many Jobber Associations? —''"** Avtomotve Wholesalers. 

Five state associations are in- 

* ‘ cluded, in Alabama, Mississippi, 

Alabamians Help Supply Answer Nori) Carolina Oklahoma and 

; : ; Texas. Steps have been taken 

A ROSTER of national, regional, additional names of persons inter- toward organizing a Florida asso- 
fA state and local associations ested in coordinating the various ciation, Roberts reported. 

for automotive wholesalers in the groups, as well as people interested National associations include Au- 

United States and Canada has been in organizing associations in some tomotive Electric Association, Au- 

compiled by the Automotive Whole- areas that do not now have them. tomotive Engine Rebuilders Asso- 

salers Association of Alabama There are three regional associa- ciation, Motor and Equipment 

under the direction of Executive tions in the Southeast and South- Wholesalers and National Standard 

Secretary Nathan M. Roberts. west: Middle Atlantic Automotive Parts Association. 

The listing also includes some Wholesalers, Southwest Automotive Among the local pr_ sectional 
wholesaler groups in the Southeast 
and Southwest are: 

Louisiana Associated Automo- 
tive Wholesalers of New Orleans, 
Inc. 

Maryland Baltimore Automo- 
tive Wholesalers Association. 

Missouri — Automotive Trades 
Association of Greater Kansas City 
Greater St. Louis Automotive Parts 
& Equipment Association, Inc., and 
Springfield Automotive Jobbers As 
sociation. 

North Carolina Automotive 
Wholesalers Division of Charlotte 
Merchants Association. 

South Carolina—Columbia Auto- 
motive Jobbers Association and 
Greenville Automotive Wholesalers 
Association. 


in recent important tests Texas—Lubbock Automotive Job- 
bers Association, Houston Automo- 


by a leading consumer testing organization! ie ‘Wiukenteme tec. end Whe 
| Grande Valley Jobbers Association 
Acme Tire Pressure Gauges rated Virginia Hampton Roads Auto- 
among the top two for accuracy, motive Wholesalers Association and 
readability and ability to ‘take it” in = Central Virginia Automotive Whole- 
recent important consumer tests! Used salers Association. 
by leading servicemen everywhere +, ped Weat Virginia — Southern Ap- 
, : Personal Gauge palachian Automotive Wholesalers 
Send for complete catalog No. 1003. (10 to 40 Ibs.) Association. 
: 1 Ib. calibration District of Columbia Greater 
Washington Automotive Distribu 
tors. 





Spicer Holds Annual Session 


The annual meeting of field rep- 
resentatives and service depart- 
ment heads was held at the Spicer 

ACME AIRLINER ACME VALVE CORES ACME RUBBER VALVES Manufacturing Division main plant 
The 3-in-] Gouge. In- Equol to or better than Made of premium quality in Toledo, Ohio, July 7.3 1, under 


flates, deflates, gouges. other leading brands, by rubber. For use on net- . ° . 
A ‘‘must"’ for all stations independent test! vrol or synthetic rubber. the direction of Sam Dupree, man- 





ager of the service parts division, 

and W. I. Buchanan, service sales 

manager. Robert E. “Bob” Pohl, 

TIRE PRESSURE GAUGES who headquarters at Atlanta, was 

among those present for the discus- 

AND OTHER AIRLINE ACCESSORIES sions of new products and sales 
plans. 





ACME AIR APPLIANCE CO., INC. 


100-120 Hinsdale St., Brooklyn 7, N. Y. Charles Nelson of Appalachia, 
Va., has joined the staff of Hol- 


ston Auto Supply Co., Inc., Kings- 
port, Tenn., as salesman. 
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Delco 


HYDRAULIC 
Brake Fluid 
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Day 


NE PRODUCT 
AYTo! 


a FAST Seller 
ORAINE All-Metal 
4 Gasoline Filters 
They sell fast hee 
: mee Protection ed . 
~ cae ' t Du. 
simple seu: Priced > ln ry 
Male te Service. Order fro, her 
dienrtaat® rom your United 


A UNITED MOTORS LINE 
Available Everywhere Through 


UNITED MOTORS DISTRIBUTORS 


MORAINE 
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Fr 
NOW, ell 


with Automatic Shut-Off for 





SAFER, MORE PROFITABLE TUBE REPAIRS 


There's an Electro-Patch for every tube repair on synthetic of 
natural rubber — Round or oblong patches — giant, truck-size 
patches T 

clean tops for safe, dependable repairs 


replacement valve stems. They're handy, speedy and 


TO BE DOUBLY SURE - 





PROFIT with this 
ELECTROMATIC OUTFIT 
No. E-100 
Complete outfit includes 
materials for over $100.00 
worth of top notch tube 
repairs 
1—all-steel pressure 
clamp with trans- 
former. 110-125 Volt 
A.C., 50-60 cycles 
40—Round Electro-Patches 
20—Oblong Electro-Patches 
20—Giant Round Electro- 
Patches 
3—assorted valve stem 
units with heat plates 
1—buffer 
Instructions and Guar- 
antee Certificate 


only $1475 


COMPLETE 


No. E-100X Electromatic 
pressure clamp 


only $8.50 





Here’s the Perfect Combination 
for Profitable Electro - Patching: 


Speaker Electro-Patches and the 
ELECTROMATIC VULCANIZER 
Now you can go Speaker all the way in your tube 
repair department i you do not have electric patch- 
ing equipment you want to go modern — the 
Speaker ELEC rROMATIC is your answer Check 
these features 
@ TOGGLE ACTION @ PREDETERMINED PRESSURE 
@ EXTRA LARGE THROAT © RUBBER.PRESSURE CU- 
SHION @ SWING-DOWN BUFFING TABLE @ WATCH- 
MAN PLOT LIGHT @ UNDERWRITERS APPROVED. 
ores These Electromatic advantages 
4 add up to a coordinated tube 
repair system for your shop 
Be sure — switch to Speaker 
Electromatic and Electro- 
Patches NOW. 


4 i ee ee 
GET IT FROM YOUR JOBBER 


See Opposite Page for Special Bonus Offer 


Sales Revision Announced 
By Cleveland Graphite 


- Hhpeeonee Service, Inc., a wholly- 
owned subsidiary corporation 
with headquarters at 6545 Carne- 
gie Ave., Cleveland, Ohio, has been 
formed by The Cleveland Graphite 
3ronze Co. to take over the busi- 
ness of its Replacement Sales Divi- 
sion. 

Raymond Z. Oswald, vice-presi- 
dent in charge of replacement sales, 


Mr. Oswald 


has been named president of 
Clevite. The corporation will con- 
tinue to serve customers of the 
Replacement Sales Division as in 
the past, Oswald said. 

Before joining Monmouth Prod- 
ucts, which was acquired by Cleve 
land Graphite in 1949, Oswald fo: 
a time traveled the Southeast for 
McQuay-Norris Manufacturing Co. 
and later for Thompson Products, 
Inc. He was president of Monmouth 
when it was acquired by Cleveland 


Utech Joins Crescent 


Howard A. Utech is now field 
sales manager of the Automotive 
Division of The Crescent Co., Inc. 
He formerly was with Dayton Tire 
and Rubber Co. and The Anderson 
Co. 


Felt Products Names Texan 


Warehousing service in the 
Southwest for Felt Products Manu- 
facturing Co. is now being handled 
by Parts Warehouse Co., 2715 Main 
St., Dallas, Texas. 


Willard Names Green 


James O. Green has been ap- 
pointed retail sales promotion man- 
ager for Willard Storage Battery 
Co. He will handle sales promotion 
activities involving dealers. 
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Bresan Heads NSPA Group 
For Public Relations 
V P. BRESAN of Radiator Spe- 
e cialty Co., Charlotte, N. C., has 
been named chairman of the new 
committee to expand and coordi- 
nate public relations activities of 
National Standard Parts Associa- 
tion. 
Other members of the committee, 
which met recently in Chicago to 
initiate plans for an_ intensive 


Mr. Bresan 


public-relations program, include: 
Frank A. Brusek, Motor & Axle 
Parts Service, Inc., Chicago, II1.; 
John F. Corkery, Independent Pneu- 
matic Tool Co., Aurora, Ill; J. 
Fischer, Auto Parts & Gear Co., 
Chicago; Earl Hylen, Andrew John- 
son Co., Inc., Chicago; A. P. John- 
Cummings & Emerson, Peoria, 
H. LeFevre, Sealed 
Muskegon, Mich., and 
Federal-Mogu! 


son, 
Ill.; Charles 
Power Corp., 
R. K. McConnell, 

Corp., Detroit, Mich. 


Butts Urges Attention 
To Wire Inventories 


sal pow copper shortage has 
caused many service outlets 
to hold their wire and cable inven- 
tories at a minimum,” H. R. Butts 
sales manager of the merchandis- 
ing division of The Electric Auto- 
Lite Co., pointed out last month 

“We feel that the time is now to 
bring those inventories up to date, 
especially because the winter 
months will soon be upon us,” he 
“So, we decided a premium 
plan would encourage dealers to 
stock up with wire and cable in 
order that they can service their 
customers adequately in the months 
to come.” 

The firm is offering an electric 
soldering gun at a special price to 
purchasers of its wire and cable as 


said. 


the main feature of its promotionai 
campaign for wire and cable in the 
months ahead. 

Auto-Lite Gives Glimpse 

Of “Parade of Stars” 


— the medium of a roto 
gravure newspaper, employees, 
dealers, jobbers and distributors 
of The Electric Auto-Lite Co. are 
having a look at the “Parade of 
Stars” automobile show held in 
the Waldorf-Astoria Hotel. 

In addition to a pictorial revue 


cas — SACRO VALAAETS = 
es oom 


- ascro-rat0 


Popular 
COOKIT with 
box of HEATABS 
sufficient for 

2 hours’ heat 


television broadcast during 
the show, the paper carries pic- 
tures of “plant salutes” conducted 
in each Auto-Lite plant town, when 
automobiles equipped with the 
firm’s products were placed on dis- 
play in each of the 28 plants. Em- 
ployees were given lists of parts 
and had time to inspect each car 
More than 150,000 copies of the 
newspaper are being distributed, 
Auto-Lite officials said. During 
three days that the show in New 
York was open last April to the 
public, about 70,000 attended 


of the 


pocket-size ‘COOKIT” with “HEATABS" 


A HEATING AND cooKiING WONDER 


... for hunters — fishermen — sportsmen — motorists — housewives — 
mechanics — For civilian defense and emergencies. 


Just a “Handful” of Stove That Fries, 
Cooks, Boils, Heats. 


Has 1001 uses indoors or outdoors. Used by 
the Armed Forces. Fits into pocket, handbag, 
glove compartment, tackle box. COOKIT is 
adjustable to handle a small can of food, 
sturdy enough to support a full size coffee pot, 
kettle or frying pan. Easily fries two eggs and 
bacon. HEATABS — solid tablets of concen- 
trated heat — burn at high temperature, with- 
out smoke, soot or ash. Easy to light, safe, 
economical — and SO HANDY. Millions in 
use all over the world. 





* ACT NOW! Starting June 1, 
1952, COOKIT COUPONS are 
packed with the following 
SPEAKER PRODUCTS. 

Match Patch Vulcanizers 
Match Patch Service Packages 
Electromatic Vulcanizer Outfits 
Electro-Patch Service Packages 
Electric Plate Vulcanizers 
Super Tire Repair Boots 
Rubber Tire Rivets 

Truck Mirror Assemblies 





Get Speaker Products from YOUR Jobber NOW! 
GET YOUR VALUABLE BONUS, TOO! 


(¢ammm SEE SPEAKER AD 
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Broad Effects of Steel Strike 
Covered in Borg-Warner Report 


a yee though this costly (steel) 
strike is now ended, it has 
been tragically demonstrated that 
a small, willful group of labor 
leaders have the power at any time 
to strangle the nation’s entire pro- 
ductive capacity,” R. C. Ingersoll, 
president of Borg-Warner Corp., 
said in his semi-annual report to 
stockholders. “An unholy alliance 
between a handful of union bosses 
and certain government officials, 
who apparently exchange political 
promises and favors, can result in 
a paralysis of our economy. 

“This strike could have been 
ended weeks ago if President Tru- 
man had been willing to invoke 
the Taft-Hartley Act. Polls show 
that, if permitted to cast their bal- 
lots in democratic secrecy, the rank 
and file of steel workers would have 
voted overwhelmingly to accept the 
offer of the steel companies and 
return to their jobs. The Taft- 
Hartley Act would have provided 
for secret union balloting and 
would have restored the production 
of steel. Meanwhile, the interna- 
tional crisis which the president 
proclaimed at the time of his 
illegal seizure of the steel mills has 
surely become intensified. 


Forecasts Are Uncertain 


“Forecasts of third-quarter sales 
and income are rendered uncertain 
by the steel strike. Borg-Warner, 
in common with metal fabricators 
from coast to coast, has felt—and 
will feel for some time—the ill ef- 
fects of the wholly unnecessary 
work stoppage.” 

Sales for the opening six months 
of this year amounted to $185,- 
202,423, compared with $201,832,- 
434 for the same period of 1951. 
Impact of the steel strike was hard- 
ly noticeable during the first half 
of the year, Ingersoll pointed out. 

Net earnings after taxes for the 
first half of 1952 were the equiva- 
lent of $4.52 a share, compared 
with $4.83 for the first half of last 
year. 

“It is interesting to note that 
Borg-Warner, a large proportion 
of whose production consists of 
automotive equipment, experienced 
only an 8.2 per cent decrease in 
sales in a period when the nation’s 
automobile industry reported a 27.2 
per cent drop in the production of 
passenger cars and trucks,” Inger- 
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soll commented. “The addition of 
new products and new customers, 
with the continued diversification 
of our products, is responsible for 
the relatively high level of sales 
volume.” 

Defense business represented 25 
per cent of Borg-Warner’s total 
production in the first six months 
of 1952, as compared with seven 
per cent in the first half of 1951. 
Several new defense units, such as 
amphibian tanks, jettisonable wing 
tanks for aircraft, cartridge cases 
and ammunition links, have been 
added to the list of defense items 
the company is now producing. 


“Ted” Collins’ Widow 
Gets Fast Check 


ppg of Automotive Booster 
Club No. 6 Widows’ Fund con- 
tinued their record on August 6 of 
fast delivery of a check to the 
beneficiary when a_ participating 
member dies. 

T. H. “Ted” Collins, 64, manu- 
facturers’ representative at At- 
lanta, Ga., died suddenly near 
Phenix City, Ala. Within three 
hours after B-6 members learned 
of the death, a check for nearly 


$700 was handed Mrs. Collins. 
Any Booster is eligible to join 
this simple fund plan. 


N. Jack Rhodes Succeeds 
Henderson with NAPA 


N JacK Rhodes has been pro- 
e moted to a vice-presidency of 
Genuine Parts Co. in charge of the 
Birmingham, Ala., operation of 
NAPA, succeeding W. Hobart 
Henderson. 

Henderson, well known in auto- 
wholesale circles in the 
Southeast, has moved to Tusca- 
loosa where he is president of 
the West Alabama Parts & Sup- 
ply Co. 

Both men have been prominent 
in the state wholesaler associa- 
tion. 


motive 


“Bert” McDonough Dies 


W. B. “Bert” McDonough, man- 
ufacturers’ representative, died 
suddenly August 7 while in Chi- 
cago. Formerly of Jacksonville, 
Fla., his home was at Miami, Fla. 


Einhart Heads Advertising 


George Einhart, who has been in 
the advertising business in Char- 
lotte, N. C., for 15 years, has been 
named advertising manager for 
Radiator Specialty Co. 


“If the enthusiasm of our nine-man committee at the close of our first 
meeting is any criterion, the 1952 NSPA convention will go down in 
history as the best one in the association’s 29 years of existence,” said 
Chairman John Reynolds, Straus-Frank Co., Houston, Texas, when the 
program committee met as shown here at Hotel Sherman in Chicago 
August 1. Left to right around the table are: Robert Newton, NSPA staff ; 
Ray Barnett, editor of Jobber Topics; M. W. Bazner, Sr., Ammco Tools. 
Inc.; William C. Herbert, editor of Southern Automotive Journal; H. V. 


Bodine, C, 
George W. Stout, NSPA staff; C. 


& D. Auto Supply, Inc., Cincinnati; Chairman Reynolds: 
H. LeFevre, Sealed Power Corp.; G. 


Carroll Busby, The Chilton Co.; Les A. Thayer, Belden Manufacturing 
Co., and Elmer Oleson, Jr., NSPA staff. The convention will be Dec. 8-9 
at the Ambassador Hotel at Atlantic City, N. J 
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youll kick 
yourself Nov. 


If you dont register mow 


No doubt about it. This is going to be the most 
exciting—the most important—election in years 
and you won't want to be left out. But you won't 
be able to do a thing about it—unless you are 
registered. 

That goes for all your relatives and friends and 
neighbors, too. So help them as you help yourself. 


Find out WHEN, WHERE, and HOW to regis- 
ter. Then pass the information along to all your 
friends. It’s easy to get. Just call your local office 
in charge of elections, your City Hall or County 
Court House. Do it today! If you don’t you'll 
kick yourself for passing up the chance to have 
your say on election day. 
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Blank Heads Production 
For Hollingshead 


( TTO J. Blank, who had been 

plant manager of the R. M. 
Hollingshead Corp. for eight years, 
has been appointed vice-president 
in charge of production, it has 
been announced by President Wil- 
bur H. Norton. 

In the newly-created 
Blank will continue to integrate 
the production problems of the 
chemical company, which now pro- 
duces more than 500 products for 
automotive, industrial and house- 


position, 


3s 


ss 


hold applications. 

Before joining the firm, Blank 
was associated with Peck, Stow 
and Wilcox, hardware manufac- 
turers, for 28 years. 


Bede Names Missouri Firm 


Finishing Equipment & Com- 
pressor Co., 1705 Grand Ave., 
Kansas City, Mo., has been ap- 
pointed representative in western 
Missouri, Kansas and eastern Colo- 
rado for the line of paint heaters 
produced by Bede Industrial Prod- 
ucts, Inc. 


The Case of the 


$53.45 


Battery Cable 


It was just cne of a thousand similar cases—at first. The 


victim was an ordinary 
your customers. 
One morning, she had 


citizen. She could have been one of 


trouble starting her car. When it did 


start, she drove directly to her service station. She never 


suspected that the $1.50 
be followed by new and 


it cost to recharge her battery would 
bigger demands for money. 


Next morning, her battery was dead! A new battery cost 
her $22.50. Within a week, the failure of the new battery 
added to the mystery. A $22.00 exchange generator couldn’t 
save the victim. Neither could a $7.50 voltage regulator! 

Finally, the elusive clue, which should have been so obvious, 
was uncovered! The terminal on the battery cable would not 


make a good connection 


A new cable cost $1.95 and the case was closed. 

Actually, there were two victims in The Case 
of the $53.45 Battery Cable! The woman 
who paid out the money; and the dealer who 
lost a customer. 

Whenever you recharge or replace a bat- 
tery, check the cable! And make replacements 
with genuine Crescent Wiry Joe Battery 


Cables. 


Check the wine and cable on every car! 


UF 
< 
f 


’@* 


The CRESCENT Company, Inc. 


PAWTUCKET, RHODE ISLAND 


Fred H. Harris, division sales man- 
ager at Memphis, Tenn., for Gould- 
National Batteries, Inc., has been 
named assistant general sales man- 
ager. He joined the firm in 1941 
as district sales manager at St. 
Louis. A. M. Spencer has succeeded 
Harris at Memphis. 





3M Sales for 1952 
Set New Record 


a. gone of Minnesota Mining & 
Manufacturing Co. for the first 
half of 1952 totaled a record high 
of $88,074,407, compared with 
$85,850,163 for the same period of 
1951. 

First-half earnings amounted to 
91 cents a share on 8,007,549 
shares of common stock, compared 
with 92 cents a share during the 
first half of last year. 

Sales for the second quarter 
were above that period of 1951. 


Seiberling Rubber Names 
Johnson of Atlanta 


_ T. Johnson, former dis- 
trict manager at Atlanta, Ga., 
for Seiberling Rubber Co., has 
been appointed assistant general 
sales manager. 

Ralph C. Johnson, his brother, 
who had been a truck tire 
representative in the Dallas, Texas, 
district, has succeeded him at At- 
lanta. 


sales 


Georgian Takes on Brolite 


L. P. Creedon, who headquarters 
at 530 Mountain Way, N. E., At- 
lanta, Ga., has been appointed rep- 
resentative in Mississippi, Ala- 
bama, Tennessee, North and South 
Carolina, Georgia and Florida for 
the Brolite automotive finishes line 
of Andrew Brown Co. 
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Hagen Will Head Sales 
For United Motors 


PPOINTMENT of W. A. Hagen as 
general sales manager of 
United Motors Service, division of 
General Motors Corp., has been an- 
nounced by General Manager W. N. 
Potter. Hagen succeeds the late 
Charles P. Culhane. 

A native of Mondovi, Wis., Hagen 
joined United Motors in 1927 as a 
salesman in the Minneapolis zone. 
He had worked in retail phases of 
the automotive parts business for 
several years prior to that time. 
He was named assistant manager 
of that zone in 1930, later becom- 
ing zone manager at Pittsburgh 
and at Chicago. He was advanced 
to central regional manager in 
1946 and had headquartered in 
Chicago since that time with the 
division. 

“As a salesman, parts manager 
and zone manager with various 
United Motors Service zone offices, 
he brings to his new position wide 
experience in the automotive parts 
and accessories industry as car- 
ried on by the division through its 
20 zone offices in all parts of the 
country,” officials of the division 
said, 


Champion Selects Horner 


E. F. R. Horner has been ap- 
pointed to the new position of sales 
promotion manager for Champion 
Spark Plug Co. He formerly was 
sales and advertising manager of 
Oiljak Manufacturing Co., Inc., 
which produces spark-plug clean- 
ing and testing equipment for 
Champion. 


Hewett Joins Holston 


Henry Hewett has been named 
sales manager of Holston Auto 
Supply Co., Ine., Kingsport, Tenn. 
For the past 17 years he had been 
with the Automotive Division of 
The Sherwin-Williams Co., spend- 
ing the last three years as zone 
manager of the territory in the 
western states. 

“Our paint department has been 
moved to the front of the store 
with all paint supplies easily ac- 
cessible,” Max M. Goins of Hol- 
ston Auto Supply Co., Inc., Kings 
port, Tenn., reported last month 
“The whole store is being ar- 
ranged so that the fastest-moving 
articles are closest to the counter. 
This helps speed service for the 
countermen.” 








BALANCE 
os needed ! 


X>PERFECT-> 


WHEEL WEIGHTS 


@“U" TYPE 

A favorite in the 
industry. Fits ALL 
rims having fac- 
tory trim rings ex- 
cept late model 
Cadillacs. 


PERFECT EQUIPMENT CORP. <4 


OE 


The Wheel Weight 
that lives up to its name 


@“c" TYPE 

The “'C” type 
weight (newstyle) 
in six sizes will 
give most satisfac- 
tory results on pas- 
senger cars with 
“K"or'L" typerims. 


@ “SPECIAL” TYPE 
Made for late mod- 
el Cadillacs with 
hub caps covering 
entire wheel, ex- 
cept 1951 model 
for which “C” type 
weight is recom- 
mended. 6 sizes. 


Manufacturers of Wheel Weights for Trucks and Passenger Cars 
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REGISTERED MECHANICS HEADQUARTERS 


Lincoln-Mercury Division—Ford Motor Company 
12725 Telegraph Road — Detroit 23, Mich 


I'd like complete facts about the Lincoln-Mercury Registered 
Mechanic Program. Please send your free booklet to 


Name Age 
Address 

City 

fam now employed by 


As o mechanic, |! speciolize in 


Im making 
a name 
for myself ! 


ee 


a Lincoln-Mercury 
I have 
Every job I 


DO GOOD WORK, and as 
Dealer's Registered Mechanic, 
a name for myself. 


a real 
chance to make ¢ 
work on goes out with my own signed Registered 
Mechanic’s tag attached to the car. And does good 
work, signed by name and number, mean some 
Why, this program started last 
a lot of our customers have come back 
asked for 


me by name 2 


“My standing in my community has gone 
up, because of the Registered Mechani 
tificate at my bench, and the Registered Mechani« 
But best of all, I 


in latest servicing methods 


thing? since 
spring 
work on their cars—and 


for more 


way 
Cer 
button | wear. get continuous 
on-the-job training 
from factory instructors sent out by the factory 
What better 
if he 


preparation can a 
to make 


future? 


directly to us. 
ask tor, 


SeTV 1 


intends, as I do, 


his field for the 


man 


automobile ing 


* * * 


about your future as an automotive tech 
Or do you like Joe’s better? It can be 
And the full facets are so easy to get 
at the left 
about the challenging 
* Registered Mechanis 


your home at 


How 
nician? 
yours, too, 
Just fill out the coupon 
it todav. Our free book 
In-Mercurv Dealers 
Program will be mailed to 


All inquiries 


and mail 


once. 
confidential. 


of course. are 
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News Briefs 
(Continued from page 77) 


F. W. Ballantine, Wilson Motor 
Co., Columbia, S. C.; W. P. Ingram, 
Jr., Ingram Motor Co., Greensboro, 
N. C.; D. M. Short, Hill Motor Co.. 
Denton, N. C.; W. C. Cannon, Gor- 
don Motors, Inc., Lexington, N. C. 

H. M. Turner, Muldoon Motor 
Co., Pensacola, Fla.; Al Larkin, 
Sam Murray, Inc., Miami, Fla.; A. 
L. Ekman, Holtsinger Motor Co., 
Tampa, Fla., and C. Stewart, Eli- 
nor Motor Co., Valdosta, Ga. 


Hot-Rodders Test Speed 
In National Trials 


HE fourth annual Bonneville 

National Speed Trials for ama- 
teurs will be held August 25-31 on 
the Utah salt flats, it has been an- 
nounced by the Southern California 
Timing Association, which spon- 
sors the event. 

Competition is for speed and 
there is no racing. Last year the 
top car in the streamliner class hit 
230.769 m.p.h. This year at least 
one car is expected to reach 390 
m.p.h., officials said. 

More than 300 vehicles will par- 
ticipate and nearly 1,000 hot- 
rodders will attend, it was pre- 
dicted. 

Classes range from roadsters to 
streamliners, with vehicles rated 
according to cylinder displacement 
Most of the vehicles have standard 
production engines that have been 
modified with milled cylinder heads 
and cams, special carburetors or 
fuel injection systems and other 
special parts. 

Most outstanding feature of the 
trials, according to officials, is in 
the mechanical thought and _ in- 
genuity shown by young men, not 
only in the improvement of engines, 
but in body design, brake engi- 
neering, fuel developments, body, 
suspension and power transmission 

“The Bonneville event was origi- 
nated to provide an outlet and prov- 
ing ground for the nation’s fastest- 
growing sport—the competition of 
men and machines against time,” 
the sponsors said. “It is a sport 
that is particularly for, and in the 
traditions of, America’s youth.” 
Nash Appoints J. E. Lamy 
For Philadelphia Zone 


E. LAMY has been appointed 
J. zone manager at Philadelphia 
for Nash Motors Division. For- 
merly central regional manager, he 
succeeds J. F. Cox, resigned. 


Lamy has been in the automobile 
business since 1925. He was with 
Chevrolet and Chrysler in various 
retailing and distributing executive 
positions before joining Nash in 
1937 as manager of the organiza- 
tion department, which he estab- 
lished. He had been manager of 
the central region since 1948. 


Dealers Elect Lackey 
James M. Lackey, Hickory Moto: 


Sales, Hickory, N. C., has been 
elected president of the Catawba 


County New Car Dealers Associa- 
tion. Ernest Crouch, Twin City 
Pontiac Co., Newton, was elected 
vice-president and Jack R. Walter, 
Walter Motors, Inc., Hickory, was 
named secretary-treasurer. 


Pike Named at Reidsville 


Braxton L. Pike, Pike Motor 
Sales, Inc., has been elected presi- 
dent of the Reidsville (N. C.) Au- 
tomobile Dealers Association. J. B. 
Huskey is vice-president and L. El- 
wood King is secretary-treasurer 


CUSTOMER 
Fy Vebys Uneres, 


For more than thirty years the 


high quality and precision workmanship 


have made the Andrews Line of ignition 


parts, wire and cables stand out as the 


dependable line, guaranteed for cus- 


tomer satisfaction and insuring the trade 


a fast turnover for profits. 


ORDER 
FROM 
YOUR 

JOBBER 


manvuracTtTyuainG €O 
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others in the usual manner without 
e * removing it from the car. 
Plymouth Aids the Handicapped Installation does not alter the 
original clutch and brake linkage 
With a Simplified Controls Unit mechanism, Rice said, and no spe- 
cial maintenance other than normal 
EVELOPMENT of a simplified con- brake and accelerator pedals. Only lubrication is required. 
trol unit which permits handi- three motions are involved, one to The entire unit is mounted un- 
capped persons to drive a car with- actuate each of the three pedals. der the steering column by only 
out the use of their feet has been The unit operates mechanically, three clamps, two bolts at the 
announced by W. B. Rice, director without the use of power cylinders, pedals and a simple connection to 
of service of Plymouth Motor Corp. Rice said, and may be installed in the accelerator linkage, the official 
The device provides a single hand about two hours and removed in said. 
lever mounted beneath the steering 30 minutes. It can be locked out so To go with the unit, engineers 
wheel which operates the clutch, that the car may be driven by have developed a special hand-op- 
erated switch for mounting on the 
left side of the instrument panel 
which controls the bright and dim 
beams of the headlights. 
With the new control, the driver 
pushes down on the hand control 
lever to apply the brakes. The de- 
"Try this machine in your shop for 30 days using $5 gree of braking effort is governed 
my merchandising plan. . . if it doesn’t grind by the amount of hand pressure 
as fast and accurately as we say and if you don’t ae , nA Aenea 
make money, return it and I’1ll refund your money *& applied, in the same way as w hen 
and pay the freight both ways." . 4 4 depressing the brake pedal with 
the foot. 


OVER 2000 MACHINES SOLD ON THIS BASIS To depress the clutch pedal, the 


ouT , : : hand lever is moved in a circular 
an 3 “<2 motion toward the front edge of 
oF ; : a ‘ the seat. To allow the driver to 


shift gears, the clutch remains de- 
pressed until the hand lever is re- 
turned to its normal position. 


53% > 


Beetve® 


ve 





Operating the Accelerator 


The accelerator is operated by 

rotating the hand grip, as on a 

motorcycle. There is a special fric- 

Sey. tion brake which can be set to hold 

WITH AN UNTRAINED —23 the throttle in the desired position 


THE NEW MODEL 50 OPERATOR YOU CAN Se on long drives where steady speeds 


2 PETERSON SURFACE GRINDER <>. are maintained. 
@ Eng ne rebuilders have re- a x When stopping the car, the brake 


ground more than 50,000 heads and clutch can be depressed with a 


with no bearing trouble or time Y P ote 
lost for po cepa because ! single motion of the hand lever. 
of Peterson's . . . 


If desired, the clutch may be left 
EXCLUSIVE, PATENTED engaged while the brake is de- 
..gtinding heads to .001 accuracy in ti eit call 
“VIBRA MOTIVE’ 10 minutes or less and blocks in 2 or pressed to take full advantage of 
MOTOR MOUNTING 3 minutes. Grind flat flywheels, pres- “engine braking,” an especially 
It eliminates chatter and protects sure plates, manifolds, carburetors, helpful system of stopping on a 
motor bearings. The whole unit is | and pump bases and small castings by slippery road 
cushioned when grindingheavyblocks. _ circulating them around the grinding “ee i ihaaiiad wail 
LARGE INDUSTRIAL FACTORIES wheel, half on the The combination of brake anc 
ee ee heege table and half on the CHECK THe clutch operation makes it easy to 
milling machines formerly used. There stone, thus obtain- FEA start the car up a steep vrade 
is no distortion due to clamping. ing high accuracy Tuaee $2 . q é ie . ars 
Use larger Model 72 (72" table top similar to lap; ing douse Dust > Developed by Chrysle1 Corp. s 
ee. Se eee Sne coecuinengions 208 wi , lon LEC: p< Central Engineering Division, the 
extra eavy castings ion plus ~ suc. [°° i vi , eas le ni d is ; 
4 “ 2vice Was designed to operate on 
15 YEARS OF STEADY IMPROVEMENT MAKE | sles fing ih five Pzs= device was designed fo onerate oF 
THIS GRINDER ONE TO BE COPIED...BUT = /*FAsr, accenare aS osince 1949. 
; NOT EQUALLED! with level s Te a since 1949. Rees 
AES 3 . For Complete informotion mem MalLatys seen ot “This new simplified driving 
Bi NY 0.9 v 0.0 v Write, Wire, or Phone TODAY! BDI Ea T) SET.up niet : control is completely different from 
: : MANY May can nee ve anything thus far developed for 
” PETERSON WELDING LABS INC. . handicapped drivers,” Rice said. 
" “It is easy to install, a pleasure to 
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Bvetuctr 


‘ 


ve 


iy vy 


¥ 


+ 
©® vette 


‘ 
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operate and can provide many miles 
of safe, dependable driving for per- 
sons who might otherwise be de- 
pendent upon their friends or rela- 
tives for transportation.” 
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acial Assortinent 
ot “ast-selling 


DELCO-REMY parts 


puts you in the ignition business 


Delco-Remy electrical equipment is the logical 
foundation for any electrical service business. 
And this Special Assortment of fast-selling 
Delco-Remy electrical parts is the ideal way 
to make a start in this business. 


Nearly half the cars and trucks that pass your 
door are equipped with Delco-Remy products. 
The assortment we are offering is composed 
of the necessary distributor caps, rotors, con- 
tact sets, coils and condensers with which to 
capture your share of this vast market. 


Free Merchandising Aids---Small Investment 


With the Special Assortment you also get an to get into the ignition business. Contact your 
attractive display, which incorporates im- local United Motors wholesaler and find 
portant data on parts identification and appli- out how easy it is to get into the ignition 
cation. All in all, this is the easy, low-cost way business with Delco-Remy. P 


Deleo-Remy 


DIVISION, GENERAL MOTORS CORPORATION DELCO REMY 
ANDERSON, INDIANA = 


A GENERAL MOTORS PRODUCT | -:/g >) A UNITED MOTORS LINE 
ee. 








DISTRIBUTED BY WHOLESALERS EVERYWHERE 


WHEREVER WHEELS TURN OR PROPELLERS SPIN 
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Racing News 


in 
Turbo Car Hits 152 


A ygas-turbine car built by the 
British Rover Co. hit a pace of 
152.69 m.p.h. during recent trials 
in Belgium. Drivers were Spencer 
King, 27, and Peter Wilks, 29, both 
with Rover. 

The official timing for the flying 


mile was 151.196 m.p.h. The two- 
day test was not intended to set up 
or break records, company Officials 
said, since no records for gas-tur- 
bine cars exist. 

The engine, which can develop 
200 brake horsepower, is at the 
back of the car and the fuel tank 
is under the hood. It can run on a 
variety of fuels, including kero- 
sene, company engineers said. The 
car does not use a clutch, gearbox, 
carburetor or ignition system. A 
heat exchanger is used to cut fuel 
consumption. 


a 
RNAI. 
| isnt necessary 


JUST SELL OR USE 


SLUDG-MASTER 


Valve or ring jobs, because they come between general overhauls, are fre- 
quently referred to as semi-major operations. Regardless of their rank, they 
run into money, and it isn’t uncommon for four or five of these jobs to be 


done between overhauls. 


The majority of these semi-majors wouldn’t be necessary if you took the time 
to explain to your customers exactly what Sludg-Master does. They'd appreciate 
your sound advice, and you'd find the invested time highly profitable to you. 


Probably you've been a friend and booster of Sludg-Master (formerly Six 


Master) for years. And you know — from experience — that it 


dissolves carbon- 


sludge, gums and varnish; that it frees sticky valves and rings, and keeps them 
operating flexibly. But do you know how and why? 


It’s a really interesting story — one which your customers will thank you for 
telling them. And it’s presented briefly and clearly in our new booklet: Engine 
Deposits and How They Grow, a copy of which is yours for the asking. 


NO FUSS NO MUSS 
JUST POUR NO MORE 


PRODUCTS WORK Wine yoy Ride 


ene 56 CREIGHTON ST, CAMBRIDGE maSS. 
P.-C THE SENT PARTNERS OF MOTOR EFFICIENCY 





Ruttman May Get Crown 


Troy Ruttman’s victory at the 
200-miler at Raleigh, N. C., July 4 
indicates that he may be the first 
“500” winner to cop the national 
AAA title since 1939. This win in- 
creased Ruttman’s point lead over 
Jim Rathmann to 330 points. 

After that race, Ruttman, who is 
from Lynwood, Calif., had 1,400 
points, Rathmann of Chicago had 
1,070 points and Duane Carter of 
Culver City, Calif., had moved into 
third place with 880 points. 

Nine events remained on the 
championship schedule after the 
Raleigh race, with a first-place to- 
tal of 2,000 points to be awarded. 


Teague Sets Record 


After setting a new track record 
of 49.3 seconds for the mile oval at 
Milwaukee, Marshall Teague, driv- 
ing a Hudson Hornet, won the 
fourth annual 150-mile AAA Na- 
tional Championship stock-car race. 

Cecil Hays was second in a Pack- 
ard, while Walt Faulkner was third 
in an Olds. 


Flock Forges Ahead 


Tim Flock of Hapeville, Ga., 
moved to first place in the race for 
the North American championship 
of the Grand National Circuit dur- 
ing July. But anything can happen 
before the final date of the Grand 
National point season, Nov. 30, 
NASCAR officials emphasized. 

As Tim Flock moved to the lead, 
Herb Thomas of Olivia, N. C., was 
second and Lee Petty of Randle- 
man, N. C., was third. 

NASCAR standings last month 
were: 

Drive) 

. Tim Flock, Hapeville, Ga. 

. Herb Thomas, Olivia, N. C. 
3. Lee Petty, Randleman, 

N. C. 

. Fonty Flock, Decatur, Ga. 
5. Dick Rathman, Los An- 

geles, Calif. 

i. ay Blair, High Point, 

7. Buddy Shuman, Charlotte, 
N. C. 


Points 
3,638.5 
3,404.5 


3,084.5 


2,629.5 
2,430.5 
2,353 


I .785 
§. Don Thomas, Sanford, 
N. C. 1,710 
. Perk Brown, Leaksville, 

N. C. 1,695.5 
. Ted Chamberlain, St. Pe- 

tersburg, Fla. 1,518 


Sportsmen Get Boost 


Curtis Turner’s victory in the 
200-mile race at the Darlington, 
S. C., $7,500 classic on July 4 was a 
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boost for the Sportsmen Division 
of NASCAR, since he was driving 
a sportsmen Ford. Six of the first 
12 positions went to sportsmen 
cars. 

Buddy Shuman 
Roberts placed second and third 
with modified Fords and Jimmy 


| Snared Success with 
a Shoestrin ng 


. says Pau! 
eee “eo 
5 , Sure you need capi- 
Flock Tallies Seventh Win tal to start a business,” Paul 
McGlone will agree. 
ee a 
How much? Well, 
that depends. In my case, 
about fifteen dollars!” 


Fifteen dollars to build the kind of Dodge dealership 
Paul has? Is it possible to build Paul's way of life on a shoestring? 
Let's let Paul tell it. 
“Life was pretty simple where I was born in Kentucky 
. . delivering papers, helping Dad, caddying on golf courses. 
“ Anything that had to do with 
cars I liked. So eventually I worked 
for an automobile body company. 
Being a fairly expert repairman, 
I fixed cars on my own time.. . 
and added the extra cash to the 
money I saved from my pay check. 
‘Capital’ was slowly accumulating. 
ut when business slumped, 
my job ended. Eventually I made 
the toughest decision of my life: 
I invested $15 from the last of our 
savings in an old car that wouldn't 
run. 


and Fireball 


A true story Reading time 
mirmtel 


Tim Flock, current leader in the 
Grand National point race, drove 
his Hudson to his seventh win of 
the season at South Bend, Ind., 
July 20. His winning time for the 
100-mile race was one hour, 46 
minutes, 26 seconds. 

Lee Petty, driving a Chrysler, 
came in second and Herb Thomas, 
who was Flock’s closest rival in na- 
tional point standings at that time, 
was third. Thomas finished in a 
Hudson owned by Bub King of Cor- 
bin, Ky., after his own car was 
eliminated from the race by an ac- 
cident in the 48th lap. 


Teague Scores Fifth Win 


Marshall Teague of Daytona 


Beach, Fla., scored his fifth 
straight victory in a 100-mile event 
at Dayton, Ohio, July 27. He drove 
his Hudson the entire distance 
without a pit stop, finishing more 
than two laps ahead of the second- 
place winner, Chuck Stevenson, 
who was driving a Nash. Teague’s 
victory gave Hudson its 29th win 
during the 1952 season. 


Mechanie’s Work Pays Off 


A 1949 Pontiac “8” that was re- 
worked by E. W. Pennington, me- 
chanic with Cactus Motors of Las 
Cruces, N. M., won first place in 
three starts in the main event at 
Evans Oval. 

Pennington bored the engine to 
maximum and reworked the chassis 
suspension and weight balance to 
convert the car to a track racer. 
The engine has had only one over- 
haul in two seasons of racing, it 
was reported. 

Pete Pack has driven the car to 
its victories. W. B. Bomar, who 
formerly owned Cactus Motors and 
who was the owner of the car at 
the time Pennington began work 
on it, sold the car to Pennington 
for $1 as a tribute to his work on it 
when the dealership was sold to 
Dan Littlefield and Parker Curton 
of Dallas. 


“That was the turning point of my life. I fixed the car 


and sold it. 


I was in business! I repaired and sold 


‘jalopies’ 


until I had enough capital for a dealership! There were mis- 
takes, but I learned. One car I handled was priced too high. 
Another was short-lived. So when my chance came to take over 


a Dodge dealership it was my big opportunity . . 


. dependable 
cars and trucks backed by sound 
management and preferred by so 
many people. 

“T won't try to pretend I'm 
not well satisfied with my career. 
I employ people, serve customers, 
and otherwise participate in the 
activities of my community. And 
I pay taxes, too, of so many kinds, 
like everybody else! It’s not the 
easiest life . . . it’s not the dullest 
either. Not bad, I say, for a 
‘shoestring’ start!” 


A booklet of true stories about enter- 
prising men like Paul McGlone is yours 
¢ asking. Write Chrysler Corpo- 


for ¢ 
ration, Highland Park 
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Vehicle Sales for Six Months 
Drop Sharply from °51 Figures 


| roy-ag sales of new motor vehi- 
cles in the United States in the 
first half of the year were more 
than 1,000,000 units below the 
total for the comparable period of 
1951, the Automobile Manufactur- 
ers Association reported late last 
month. 

Reflecting government produc- 
tion and materials restrictions, fac- 
tory sales totaled 2,845,811 cars, 
trucks and buses during the six 
months ended June 30, compared 
with 3,889,860 units in the first 
half of last year. 

While 1952 totals were lower for 
all types of vehicles, passenger-car 
factory sales showed the biggest 
decline, dropping nearly 900,000 
units below the 1951 first-half 
total. 

The June total of 518,710 units, 
however, was a 14,798-unit  in- 
crease over the previous month. It 
marked the third consecutive month 
in which total sales topped 500,000. 
June factory sales included 408,250 





CROWN 
STOPS 


VALVE PA 
“CLICK! 


passenger cars, 109,976 trucks and 
484 motor coaches. 

Factory sales to foreign markets 
in June totaled 30,895 units, low- 
est monthly export for 1952. 

Exports for the first six months 
of the year totaled 200,445 units, 
compared with 265,248 units dur- 
ing the same period in 1951. Ship- 
ments abroad in 1952, however, 
have equalled seven per cent of 
total factory sales, compared with 
6.8 per cent for the first six 
months of last year. 


Reo Motors Sales Set 
Six-Month Record 


A SALES record and the greatest 
profit before taxes for any six- 
month period in the company’s his- 
tory have been reported by Reo 
Motors, Inc., for first half of 1952. 

Sales for the half-year period 
totaled $79,000,000. This compares 
with sales of $57,000,000 for the 
first six months of 1951, the pre- 


p LUBRICATES: 
NG" NOISE 


© Easy to install. ..1 minute! © Stops valve clicking noise. 
© Lubricates rocker arms. © Protects against condensation. 


© Strains out dirt and grit. 


© Sizes for all vaive-in-heads. 


Mechanics approve Crown Valve Pads because they 
are easy to install, need no mechanical adjustment, 
and make satisfied customers. 


We manufacture overhead vaive pads for: Chevro- 
let cars and trucks, GMC trucks, Buick, Nash, Stude- 


baker, 
and Lincoln. 


International trucks, Olds 88 and 89, Ford 6 


the original OVERHEAD VALVE PAD 


manufactured only by 


EARL ESTES Manufacturing Co. 


UNION CITY, GEORGIA 


» 
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vious high. Profits before taxes 
amounted to $6,761,000 for the first 
half of 1952, compared with $4,581,- 
000 for the similar period last year. 


LeRoy Spencer of Packard 
Returns to West Coast 


free changes in the management 
group of Packard Motor Car 
Co. have been announced by James 
J. Nance, president. 

LeRoy Spencer, executive vice- 
president, has resigned that office 
and has been named West Coast 
manager. Fred J. Walters, vice- 


Mr. Spencer 


the 


president and assistant to 
vice- 


president, has been elected 
president of marketing. 

Eugene C. Hoelzle, vice-presi- 
dent, comptroller and_ secretary, 
has resigned these positions and 
will retire after 38 years as finan- 
cial officer for the company. Wil- 
mer B. Hoge, assistant comptroller, 
has been promoted to comptroller. 

Spencer, who is returning to 
San Francisco, has spent his entire 
business career with Packard, 
mostly on the West Coast. Before 
1950, when he went to Detroit as 
vice-president, he was general man- 
ager for Earle C. Anthony ard Co.. 
Packard distributor. His most re 
cent duties at Detroit had been on 
defense and general company man- 
agement functions. 

The action fulfills Spencer’s re- 
quest of several months ago that 
he be reassigned to his home West 
Coast district, Nance said. 

Sales, product planning, mer- 
chandising and other marketing 
functions will be coordinated in 
the new department headed by 
Walters, Nance said. 

Hoge, who has been advanced to 
comptroller, has been with Pack- 
ard during his entire business 
career. He will report to the finan- 
cial vice-president, Walter R. Grant. 
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States Join Tennessee 
In PAR Movement 


OLLOWING the lead of Tennessee, 

which organized the first state 
Project—Adequate Roads commit- 
tee, a number of other states are 
in the process of organizing such 
committees, including Arkansas, 
Colorado, Idaho, Indiana, Iowa, 
Kansas, Kentucky, Michigan, North 
Dakota, Ohio, Oklahoma and West 
Virginia. 

While the PAR movement is na- 
tionwide in scope, it is dependent 
for its success on the existence of 
resident state committees to con- 
sider, advise and make recommen- 
dations on the specific highway 
problems peculiar to each state, 
Secretary Arthur C. Butler said. 
Since the roads belong to the states 
and their subdivisions, it is here 
that effective action can be taken 
as PAR committees come _ into 
being. 

A steady flow of mail from inter- 
ested citizens and groups pledging 
support to this movement for bet- 
ter roads has been received at head- 
quarters in Washington, D. C., 
Butler said. 

Newspapers, magazines, radio 
and television are contributing 
space and time to the program, 
Butler said. Industry is using its 
advertising and information out- 
lets to publicize the campaign. 

In recent weeks speeches have 
been made before clubs and indus- 
try groups in a number of cities, 
including Washington, D. C.; Bal- 
timore, Md.; Jacksonville, Fla.; 
Manhattan, Kan.; Topeka, Kan., 
and Jefferson City, Mo. 

“The individual efforts of the 
organizations and groups cooper- 
ating in the PAR movement are 
its very backbone,” Butler said. 
“The sum total of all our en- 
deavors in promoting the organiza- 
tion of state and local PAR com- 
mittees and in publicizing the 
movement will insure success.” 


Auto-Lite Develops Plug 
For Military Vehicles 


A RESISTOR-TYPE spark plug said 
<% to have longer life and better 
low-temperature starting charac- 
teristics is now being prou.-ed by 
The Electric Auto-Lite Co. 
Designed for use in the Contin- 
ental engine that powers some of 
the Army’s newest tanks, the plug 
has platinum side and cente: elec- 
trodes, is shielded and waterproof 
and is capable of operating while 
completely submerged under water. 


The plugs will operate without 
noticeable wear for more than 500 
hours because of the heat-resistant 
qualities of platinum and the built- 
in resistor, company engineers 
said. 

A silver center wire which is 
cast in place in the ceramic con- 
nects the resistor and the platinum 
center electrode tip. There are dual 
platinum side electrodes, but this 
is a safety feature since the plug 
fires equally effectively with a 
single electrode. 

A plug with similar features is 


being developed for use in the 
largest piston-type aircraft engines 
now being used by the Air Force. 


3M Appoints Guthrie 


Donald R. Guthrie has been 
appointed executive engineer in 
charge of engineering research for 
Minnesota Mining & Manufactur- 
ing Co. He will organize an engi- 
neering research group consisting 
of three sections: chemical engi- 
neering, machine development and 
instrument engineering. 


SPONTANE 


STEAMABRADER BETTER 
THAN A SANDBLASTER 


Steamabrader connects directly to your present steam cleaner, or to any 
other source of live steam. A wet abrasive eliminates dust and need of 
gas mask—steam for power eliminates need of air compressor. 


Steamabrader strips paint down to the original metal, removes rust, and 
prepares the surface for refinishing. It is most effective in removing rust 
and grease from metal parts. It will clean dust and grit, as well as 
paint and rust from surfaces of metal, brick or wood. The steam forces 
cleaning action into the most inaccessible corners. 


A demonstration will convince you. Call the factory today for a demon- 


stration by your local jobber. 


HALLS 


LITHONIA 
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W. E. Bundschu Dies 
In Chattanooga 


fears E. Bundschu, 58, who 
owned or was associated with 
Ford dealerships in Chattanooga, 
Tenn., for 42 years, died last month. 
He had operated the Tennessee- 
Georgia Motor Co. for the past 22 
years. 

A native of Louisville, Ky., 
Bundschu was a member of the 
Chattanooga Automotive Trades 
Association and a charter member 
of the Chattanooga Automobile 
Club, which was organized in the 
year 1908 


141.372 Now Hold 
Du Pont Stock 


TWVHERE were 141,372 stockholders P ——_ y i 

[" € E. IL. du Pont de Nemours & These district sales managers and assistants of Ford Division attended a 
ee ( u on os svemours recent meeting at Kansas City, Mo., headquarters for the Southwest region. 
Co., Inc., as of June 30, an increase They are (1. to r.): Seated, C. I. Kenney and E. S. Davidson, New Orleans; 


of 3,204 over the number of hold- 


Cc. H. Weigand and L. T. Warinner, Houston; J. D. Flynn, J. W. Cooper 
and E. S. Alexander, Kansas City ; G. P. Montagnet, assistant regional sales 


ers at the close of 1951 and an in- ‘ ; 1 
canes 7 me over the number manager; Regional Sales Manager Ira B. Groves; J. D. Ball of Dearborn, 
crease eed viene Mich., national manager of product sales and service; W. H. Farmer and 
on June 30, 1951. E. F. Williamson, Oklahoma City; A. Y. Edwards and D. R. Crandall, Jr., 


There were 125,028 holders of 
common stock and 23,105 holders of 


Dallas; R. N. Maxey, Jr.. and A. E. Klemmedson, Memphis; standing, 
J. B. Browning, regional parts and service sales manager; E. P. Chisholm, 
business management manager; L. C. Mecklenburg, service manager; J. J. 


-eferred stock as the second quar- i - ure : ‘ 
prefe eree shox k as ‘ ' ‘ ; 761 Walsh, truck sales manager; W. H. Merritt, administrative manager; V. W. 
ter of 1952 ended, inc uding %,10 Helard, fleet sales manager, and W. H. Dunstan, III, Memphis district 
holders of more than one kind. sales manager. 








| 
Crankshafts 


Rebuilt 
... Better Than New 


Our "ARCWELL" process will rebuild any worn crank- 
shaft, from motor bike to diesels, to manufacturer's 
standard specifications . . . but with a harder journal 
surface than when new. The new metal actually becomes 
part of the shaft and is guaranteed never fo flake, loosen, 
or part from the parent metal. All shafts are chemically 
and shot cleaned, treated with rust preventive, and sub- 
stantially boxed. 


crankshaft 


Quick Service 
The average order is shipped within four days after re- 
ceipt. Rush orders handled in 24 hours. 


An "ARCWELL" job will last longer and give better 
service. Write for the name of your nearest "ARCWELL" 


jobber. 


Standard Crankshaft & Hydraulic Co., Inc. 
2917 Rozells Ferry Rd., Charlotte, N. C. Phone: 6-2374—5-3469 


*Trade Name 
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Buyers Switching to Blue, 
Olds Analysis Shows 


gfe neretage in car colors are 
switching away from green and 
toward blue, gray and blue-green, 
Oldsmobile Division reported after 
analyzing its deliveries in the first 
six months of 1952 and a statement 
of buyer preferences from _ its 
dealers. 

“The color news of 1952 at Olds- 
mobile is Arctic blue for closed 
body models and royal turquoise 
for convertible coupes,” said G. R. 
Jones, general sales manager. “Arc- 
tic blue, a light shade, leads as a 
single color on closed bodies with 
the exception of the perennial fa- 
vorite, black. Last year’s favorite, 
the light cascade green, ranks sev- 
enth on the list of the top ten 
colors.” 

The first ten favored single col- 
ors for Oldsmobile were: black, 6.6 
per cent (over 12 per cent in 
1951); Arctic blue, 5.8 per cent; 
pearl gray, 5.6; palm green, 5.5: 
glade green, 5.3; aquamarine, 4.4; 
cascade green, 3.7; dove gray, 3.4; 
royal turquoise and shoal green, 
2.6 each. 

Leading combination on two-tone 
cars was pearl gray on the lower 
part of the body and swan white. 
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Youngest du Pont Brother, 
Lammot, Dies at 71 


| ppm du Pont, former presi- 
dent of E. I. du Pont de 
Nemours & Co. and youngest of 
the three brothers who led the 
20th century development of the 
company, died July 24 at the age 
of 71. 

Lammot du Pont was the eighth 
member of the du Pont family and 
the third brother in succession to 
become head of the chemical com- 
pany, which is celebrating its 150th 
anniversary this year. 

Between 1926, when he became 
president, and 1940, when he re- 
signed as president to succeed his 
brother Pierre, then 70, as chair- 
man of the board, expenditures for 
the operation of the firm’s research 
laboratories were increased almost 
sevenfold. 

Results included such develop- 
ments as man-made rubber com- 
pounded from coal, limestone and 
salt; the synthesis of nylon, and 
other research achievements that 
in recent years were accounting for 
more than 40 per cent of the com- 
pany’s business. 

Du Pont would no* accept per- 

successful operators push car 
washing because the car owner who has 
his cor washed is the best potential 


cust for additi y 





automotive services 


cold’ steam 


blasts the washer connects to 
stubborn | your regularairand hot 
dirt or cold water sv xply. 


no back | no boots or apron 
splash | needed with washer. 


WASH! MIT!) RINSE! LET DRY! 


easy | saves time, effort in 


effective ; cleaning motors, ports. 


Pressure $ 995 
HYDRO-AIR«::."°9 
| 
-~ —— | 
D&MProducts,IMC.) 1 your jobber connot | 
26 N. Raymond Avenue | supply you, we will | 
Pasadena | - California | ship direct — postpaid | 


ominiamaaele 


sonal credit for the progress of the 
company during his administration 
and often commented, “If there 
weren’t a lot of men in the du Pont 
company who know more than I 
know, the company wouldn't last 
long.” 

He retired as board chairman in 
1948. He became a director of Gen- 
eral Motors in 1918 and from 1929 
to 1937 was chairman of the board. 
He was a past president of the 
Manufacturing Chemists’ Associa- 
tion. 


Port Neches Converts 
To “Cold” Rubber 


4 bev Port Neches, Texas, syn- 
thetic rubber plant operated by 
Naugatuck Chemical Division of 
United States Rubber Co. is being 
converted from “hot” to “cold” rub- 
ber and its production capacity in- 
creased from 70,000 long tons to 
more than 100,000 long tons annu- 
ally. 

The conversion and expansion is 
expected to be completed by late 
fall, barring any delivery bottle- 
necks in equipment and materials, 
company officals said. It will cost 
about $2,500,000 and will make the 
plant one of the most modern in 
the industry. 

The increase in capacity is made 
fast-acting chemical 
formulae for GR-S rubber and a 
new type of “chemical refriger- 
ator.” Technically known as a heat 
exchanger, the “refrigerator” will 
carry away the heat generated dur- 
ing the chemical manufacturing 
process at a faster rate than had 
been possible with previous equip- 
ment. This will cut the time to 
make synthetic rubber from 14 
hours to eight hours, officials said. 

“Cold” rubber is used for the 
manufacture of tire treads, molded 
industrial products, foam - rubber 
cushioning and other items. 
Packard Sales Hit 
Three-Year Peak 


UNE was the best sales month in 
J three years for Packard Motor 
Car Co., with all 20 zones going 
over the top in a contest honoring 
James J. Nance, the new president. 

San Francisco topped the other 
zones by making 144 per cent of its 
quota. The national average was 
115. 

Among the Southern zones, At- 
lanta led with 116 per cent of quota. 
Dallas tallied 103 per cent, as did 
St. Louis. The Kansas City zone 
made 101 per cent of its quota. 


possible by 
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CLAMP - LOCK NUT 


Patent Pending in 
U. S. A. and Conede 


Made in U. S. A. 
Patented in Mexico 


@ More Gripping Power! 

@ No Key Needed! 

@ Every Nut Tested and Guoranteed to be 
@ good workable nut. 


The Clamp Lock Nut is far superior to 
any ordinary nut 

Tapered threads grip the spindle like 
WELDED. 

No rethreading is necessary on old 
worn threads 

Nuts made for autos, trucks, tractors, 
and all purposes 


THE CLAMP LOCK 
NUT WRENCH 


Designed to reach 
into protruding wheel 


Ask your Jobber, Dealer, 
r write to 


SCHWAIGER 


MANUFACTURING COMPANY 
. BOX 154, CULLMAN, ALABAMA 
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GRINDS THE TOUGHEST JOBS...iN THE CAR! 


PORTABLE * EASY TO USE * ACCURATE * FAST 


Grinder can be set up and attached 
to crankshaft in 10 minutes. No 
need to raise ear if oil pan can be 
removed without raising car. A 
dependable precision tool for 
grinding hard, battered and out of 
round crankpins. Maintains origi- 
nal alignment with main bearings. 
Positive control. Every pin can be 
ground to same size if desired. 


SPECIFICATIONS: Grinder complete 
in carrying case with stabilizer 
and one each %” and 1%” grind- 





handle all crankpins with lengths 
of from 1%” to 2%” and diame- 
ters of 1.6” to 2%”. Extra Equip- 
ment available to increase the 
diameter range from 2%” to3%”. 

For in-the-car work crankshaft 
may be turned with rear wheel 
drive unit shown below, or with 
new flywheel drive (not shown) 
for Fluid Drives & Hydromatics. 
Crankshaft may be pulled and 
turned in lathe with lathe attach- 
ment or may be turned in crank- 
shaft grinding Stand (both shown 


ing wheels. Standard models will 
"Feather Touc 

VALVE SEAT 

GRINDER 





ATTACHMENT 
for using Grinder in 
Lothe 


REAR WHEEL 
ORIVE 





WINONA TOOL MFG. CO. 


WINONA, MINN., U.S.A. 


Export Office: 238 ‘Main St., Cambridge, Mass., U. S. A. 
Cable address: McKim, Boston 


ENGINE SHAMPOO 


QUART SIZE CONCENTRATE 
MAKES 2 GALLONS 


a GUNK SUPER CON- 


CENTRATE DILUTES 

ee | with low-cost kerosene or 
EASEF fuel oil distillate and 
cleans engine blocks fas- 

ter and more completely 

than steam cleaning. In 

quart and larger sizes at 

wholesale automotive job- 

bers throughout country. 

Extra strength, ready-to- 

use GUNK in pint con- 

tainers is available from any of the Harley- 
Davidson motorcycle dealers everywhere. 


THE CURRAN Corporation 


Consultants 














VMC* ARMATURES 


REMANUFACTURED BY FACTORY METHOD 


The demand for factory duplicate parts is in- 
creasing. VMC armatures, made with preformed 
coils, duplicate the appearance, wire size, and 
number of turns of the original equipment. 
They are remanufactured to factory specifica- 
tions to give original performance. Eliminate 
comebacks, increase your profits . . . always 
specify VMC generator 


armatures to your jobber. 


NATIONWIDE 


*Ventilated Matched Coils 


BUY THROUGH YOUR JOBBER - 


Carter Coll Company, P. O. Box 43, Ste. D, Atianto, Ge. 


Manufacturing Chemists °* 


South Canal St., Lawrence, Mass. 
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Roadblocks Impair Future, 
Butler Tells Truckers 


ECLARING that we are in a 

“highway emergency,” Arthur 
C. Butler, director of the National 
Highway Users Conference and sec- 
retary of the National Project Ade- 
quate Roads Committee, warned 
last month that a bright future 
predicted for the motor transport 
industry may be impaired if 
“too many roadblocks create costly 
delays.” 

Speaking before the Truck-Trail- 
er Manufacturers Association’s 
annual summer meeting, Butler 
stressed that the need for high- 
ways has been increasing at a tre- 
mendous rate but road and street 
improvement has not kept pace. 

“There are some 53,000,000 mo- 
tor vehicles registered today, while 
at the end of the war in 1945, 
there were only about 31,000,000,” 
he stated. 





It’s Shiny and Pretty 
But Is It Bright? 


The bright trim that adorns 
many automobiles may add a 
touch of glamor but the shiny 
fixings can become a hazard 
on the highway, according to 
Andrew J. White, director of 
Motor Vehicle Research, Epp- 
ing, N. H. 

White takes a dim view of 
al] shiny metals on a car, es 
pecially gadgets that are put 
there for looks alone, accord- 
ing to a report from Willys- 
Overland Motors, Inc. 

“Any light-reflecting sur- 
face promotes eye fatigue,” 
he said, “and a long and care- 
ful study of accidents, in- 
cluding interviews with the 
persons involved, has con- 
vinced me that automobile 
trim should be kept to a mini- 
mum.” 

Another of White’s pet 
peeves is the windshield 
wiper, not only because of its 
shiny finish but because it 
swings back and forth like a 
metronome. “It has a hypnotic 
effect on a tired driver.” said 
White. His answer to the 
problem would be an adjust- 
ment to the wiper motor—per- 
haps a special gear—to give 
the blade an irregular pat- 
tern of movement. 











“What’s more, the trend con- 
tinues,” Butler declared. He quoted 
the recent “President’s Materiais 
Policy Commission Report,” which 
forecasts a 60 per cent increase in 
the number of motor vehicles by 
1975. But he warned the motor 
transport industry leaders that 
such an increase was “unthinkable” 
if congestion continued increasing- 
ly to choke traffic, costing “time, 
money and lives.” 

As one effort to meet the high- 
way situation, Butler pointed to 
Project Adequate Roads, a move- 


T.V HEAVY 
DUTY THIN 


ment backed by 40 national organi- 
zations such as the U. S. Chamber 
of Commerce, the National Grange, 
motor clubs, the bus and trucking 
interests, the automotive, petro- 
leum and rubber industries, as well 
as various groups dependent upon 
the highways, such as bakers, milk 
and dairy organizations, and cattle 
men. Butler explained that all these 
groups are putting their public 
relations facilities to work to in- 
form the people about the highway 
problem and to suggest steps that 
should be taken. 


Fits about 80% 
of oll Truck Rims 


“STANDARD OF THE TRADE” 


Snug! Heavy Duty Truck Weights 
are especially designed to give 


@ EASIER APPLICATION 
@ BETTER FIT 
@ BETTER BALANCE 


The exclusive Dove Tailed Stee! Spring 
Clip holds weight firmly to rim with o Bull 
Dog grip . . . the beveled edges prevent 
clip from gouging tire. 

When you buy Snug! you can be sure of 
getting the finest Wheel Balancing 
Weights on the market . . . designed 
right and made right to give better bol- 
ance and better fit. The name Snugi 
(Registered Trade Mark) on every weight 
is your guorantee of complete satisfac- 


tion. 
iD- 


SOUTHERN AUTOMOTIVE JOURNAL for AUGUST, 1952 


ron PASSENGER CA 


Write for illus. 
trated catalog 
sheets of Snug! 
Wheel Balancing 
Weights for Pos- 
senger Cors, Trucks 
ond Busses also 
nome of your neorest 


1 

1 

1 

1 

1 
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‘ 

7 

1 

1 

1 

i 





Special Thin K & L Flange Weight for Passenger Cors 


Regular K & L Weight for Passenger Cors 














MOTIVE EQUIPMENT 
MANUFACTURERS, INC. 


5253 W. Roosevelt Rd., Chicago, Il. 


A HALPERIN INDUSTRY 








f great vision 


“| see a man PLACEMENT PARTS!” 


. . he uses PILOT REP 











Just dial the pressure... get it LOWEST PRICE 
ROROMNTICALLY QUALITY Valve Refacer 





. Sf i¢ ‘3 made by lee 
\ itsa “Knock-Out” 


MODEL K 403 





* WRITE FOR 


FREE SEE YOUR 


a ORIZED 
FOLDER P os ; oO 
& piste: BUTOR 
OR WRITE 
FOR 
COMPLETE 
UUTERATURE 


NELSON SPECIALTY CORPORATION K. O. LEE COMPANY, ABERDEEN, SOUTH DAKOTA 
440 PERALTA AVENUE - SAN LEANDRO, CALIF. 
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Albert of Oklahoma Heads 
Association Managers 


Albert, secretary-manager 
of the Oklahoma Automobile 
Dealers Association, was elected 
president of the Automotive Trade 
Association Managers at a meet- 
ing in Chicago late last month. 
William Plunkett of Massachusetts 
was named vice-president and Her- 
man Schaefer of Indiana was 
named secretary-treasurer. 

Directors include: Roscoe Ham- 
bric, Kansas Motor Car Dealers 
Association; Mrs. Bessie B. Bal- 
lentine, North Carolina Automobile 
Dealers Association, and Elias J. 
Strong, Utah Automobile Dealers 
Association. 

Among the subjects discussed at 
the meeting were conventions, 
employer-employee relations, asso- 
ciation, memberships, automobile 
shows labor problems and automo 
bile bootlegging. 

J. Saxton Lloyd, president of 
National Automobile Dealers As- 
sociation, and Ray Chamberlain, 
convention manager, appeared on 
the program. Karl Richards of 
Automobile Manufacturers Associ- 
ation was another speaker. 


BLACK TIRE DRESSING 


Get extra profit-per-gallon Use 
Twin-T EBONY BRITE the concen- 
trated intense black that restores the 
original “new look” to black tires 
Applies in a jiffy. Will not crack, peel, 
or give an ‘off’ color. | to 55 gallon 
sizes. This and other Twin-T automotive 
chemicals available through your jobber 


TWIN-T LABORATORIES 


Monufacturers 
GREENVILLE, S. C. 
SOUTHERN REPRESENTATIVE: 


LAWRENCE M. HIRSIG & CO. 


JACKSONVILLE 7, FLORIDA 





Harry P. Trice (left) of Richmond, 
Va., Associated Transport driver, 
received the Carl Barefoot Memorial 
Trophy from Ted S. Tower, vice- 
president of the Virginia Highway 
Users Association, for winning the 
Virginia Truck Roadeo. Donated 
by the Ford dealers of Richmond, 
the trophy is a memorial to the late 
Carl Barefoot, who helped instigate 
the roadec. 





Sales of Federal-Mogul 
Approximate °51 Level 


N"® sales of Federal-Mogul Corp. 
totaled $18,160,125 for the six 
months ended June 30, compared 
with $18,289,756 for the first half 
of 1951. 

Net earnings were equal to $2.25 
a share for the first half of 1952, 
compared with $2.52 for the first 
six months of 1951. 


Fruehau! Sales Rise 


Sales of Fruehauf Trailer Co 
for the first six months of 1952 
amounted to $86,504,282, compared 
with $76,829,316 for the corre- 
sponding period last year. Earn- 
ings after taxes amounted to $1.90 
a common share, compared with 
$2.18 for the first six months of 
1951. 


Jackson Dealers Name Fyke 


F. E. Fyke of Robinson Brothers 
has been elected president of the 
Jackson (Miss.) New Car Dealers 
Association. Raymond Martin of 
Packard Jackson Co. is vice-presi- 
dent and Russell Bramblet of Bag- 
by Hall Motors is secretary-trea- 
surer. 
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Use the brake lining with 


EQUALIZED 
FRICTION 





SM A a 


For Top Quality 
and Extra Profits! 


A complete 
line for 
every requirement 


NATIONAL SEG-MOLD 
(Fully cured seg- 
ments) Be Se 
sa ater heat 
resistance under 
t braking condi- 
tions. For riveting 
bonding. 


quick - acti 
braking wit 
less pressure. 
Available 
boxed, in bulk 
and in 25 ft. 
rolls. For riv- 
eting and 
bonding. 


marver. SF 
Clutch Tosgs 


Both NATIONAL Seg-Mold and Brake Block 
cre engineered for equalized friction, 
smoother performance. Exacting combino- 
tion of the correct frictions results in a per- 
fectly balanced, more efficient brake. 
NATIONAL products are available to meet 
the needs of all passenger cors and trucks, 
at mighty pleasing prices that mean extra 
profits to you. Choice of independent toxi 
fleet owners . . . They know! 

Write for latest easy-to-read catalog and 
complete information to Dept. ¢ 


NATIONAL BRAKE BLOCK 
fete) ite) -7-Nale), | 
79 MADISON AVENUE « NEW YORK 16 NY 
Dependable Performance Since 1919 


Stock Warehouses o 

New York Chicago Fort Worth Los Angeles 
8 

Neot Greenfield Sates Co., 509 East Inird St., Fort 


Worth, Texes. Hermon J. Downey & Co., 2429-3! 
First Ave. 4., Birminghom 3, Ale. 
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Vital Role of Car Production 
Emphasized in Defense Studies 


“— basic problem from the 
standpoint of defense is how 
to get along with the automobile, 
not how to get along without it,” 
W. W. Owens of Brookings Insti- 
tution said in an article prepared 
for the National Defense Trans- 
portation Journal. 

He cited recent studies which 


indicate it would be necessary to 
maintain 26,000,000 cars in oper- 
ation to meet essential require- 
ments in case of emergency. On 
the principle that essential auto- 
mobile transportation must be 
maintained during wartime with- 
out new-car production, a mini- 
mum of 4,000,000 cars a year 














or roughest road... 





let /zraortasteners carry the load! 


As the world’s largest manufacturer of automotive 
fasteners, Lamson & Sessions has a very real responsibility to 


provide quality fasteners for every automotive need. 
In the case of slick pleasure cars quietness and good looks are at a 
premium. Bolts and nuts holding the chassis together must 
hold tight. No rattles or squeaks can be tolerated. Fasteners 
that show must be glamorized with chrome or stainless steel. 


Trucks and heavy equipment, on the other hand, require extra tough, 


rugged fasteners that can “take it” under all road conditions. 


So no matter what the requirement, Lamson has the fasteners 


to fill the bill . . . for original equipment or repair work. 


Tee LAMSON & SESSIONS Ca. 
1971 West 85th Street * Cleveland, Ohio 





Plants at Cleveland and Kent, Ohio - 


Chicage + Birmingham 


WORLD'S LARGEST MANUFACTURER OF AUTOMOTIVE FASTENERS 


should be produced for the next 
six to eight years, he said. 

“A car is often essential to its 
owner even when much of its use 
is in the non-essential category,” 
he pointed out. “This multiple use 
of the passenger car underlies 
much of the recent controversy 
over the automobile. 

“As the automobile has become 
increasingly indispensable as a 
method of transportation, it has 
become increasingly vulnerable to 
the demands imposed by war or 
threat of war because of the tre- 
mendous proportion of the nation’s 
resources it consumes. This di- 
lemma will become more, rather 
than less, acute as long as we live 
in a world where aggression calls 
the signals. 

“The scientist, the technologists 
and the production genius may 
have to dream up an automobile 
that can get along without so much 
of the materials that are needed 
for defense or that are destined to 
be scarce. Designers may have to 
think more about weight saving 
and fuel saving, new ways to get 
more miles out of the fuel we use 
and greater durability at the same 
time. Technological progress pro- 
vides the great hope for solving 
the great dilemma.” 

American Brake Shoe 
Shipments Drop 


eee of American Brake 
\7 Shoe Co. for the first six 
months of 1952 were $73,918,104, 
a decrease of more than $3,000,000 
from the same period of the year 
1951 

Earnings after preferred divi- 
dends were the equivalent of $2.07 
a share of common stock for the 
first half of the year. This com- 
pared with $2.57 in 1951. 

Unfilled orders decreased from 
$61,000,000 at the beginning of the 
year to $49,000,000 on June 30, 
representing a backlog of approxi- 
mately four months’ shipments at 
the current rate, company officials 
said. 


Carr Dies at St. Petersburg 


Charles Carl Carr, who retired 
in 1949 as director of public rela- 
tions and advertising for Alumi- 
num Company of America, died 
July 29 in St. Petersburg, Fila.. 
where he had lived since retiring. 
He was a past president of the 
Associated Dailies of Florida and 
Associated Advertising Clubs of 
Florida. 
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Mayor John E. Coon of Monroe, 
La., receives the keys to the “Safety 
Crusader” from Walter Schubert, 
general manager of Twin City Mo- 
tor Co., Oldsmobile-Cadillac deal- 
ership in that city. Watching the 
presentation are Capt. Jack Davis 
and Officer George Whitlow of the 
traffic department, which will drive 
the car around the city for nine 
hours a day in an effort to make 
the public more safety-conscious. 
“The car has been an asset to the 
police department and a good-will 
item for us,” said Schubert. “It is 
our intention to keep the city sup- 
plied with current model cars for 
this purpose.” 


Studebaker Earnings Rise 
In First Half of 1952 


HE Studebaker Corp. and its 

Canadian subsidiary reported 
consolidated net income of $8,787,- 
223 for the first six months of this 
year, equal to $3.73 a share. This 
compared with $3.23 a share in the 
same period of 1951. 

Net sales of $285,380,981 were 
reported for the first six months, 
compared with $264,860,612 for the 
first half of 1951. 

A total of 128,507 passenger cars 
and trucks were sold by Studebaker 
in the first half of the year. This 
compared with 159,795 in the first 
six months of 1951. 


Court Orders Change 
In Car Financing 


A FEDERAL court in Chicago has 
ordered General Motors Corp. 
and its subsidiary, General Motors 
Acceptance Corp., to end “monopo- 
listic operations” in automobile 
financing. 

On July 28 Federal Judge Walter 
J. Labuy issued a decree, with the 
consent of the two firms, barring 
them from preventing other financ- 
ing firms from handling loans on 
General Motors vehicles. 


Childers of GM Succumbs 


Foust Childers, 58, director of 
public relations and advertising 
manager of the Delco-Remy Divi- 
sion of General Motors, Anderson, 
Ind., died August 1. He joined the 
division in 1918 as a tool designer, 
became production supervisor and 
was then transferred to the per- 
sonnel department. He was ap- 
pointed advertising manager in 
1924. 


* Rinse as you clean, with one machine 
*% Do more cleaning per hour at less cost 


* Safe, simple and trouble-free operation 


Where the 


STEAM 
CLEANER 


it’s clean 


Wherever the driving spray of properly 
balanced cleaning solution is directed by 
the Clayton Steam Cleaner gun...it’s clean, 
instantly. Large surfaces or inaccessible 
corners surrender grit, grease and grime. 
Clayton cleaners lead the field in construc- 
tion refinements and operating simplicity. 
The coupon invites comparison with any 
other equipment, or in competitive demon- 
stration of performance. 


Two reasons for mailing the coupon: Get a free 
copy of the book that tells you how to make 
real money on the wash rack, and arrange a 
demonstration of the Clean and Rinse Model 
HR Clayton Steam Cleaner. 





CLAYTON MANUFACTURING CO. 

BOX 550, EL MONTE, CALIP. 

Without obligation on our part, mail us a copy of your book 
on WASH-RACK PROFITS. 


NAME_—— 
FIRM 
ADDRESS. 
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Here's 
something 
NEW! 
OAKITE 


COMPOSITION No. 8 


for 


COLD-TANK CLEANING of 
heavily-greased automotive parts 
before repair or overhaul. Long- 
lasting solutions assure economical 


upkeep. 


REMOVING HEAVY, ground-in 
grease from repair shop floors, 
grease pits. O.C. No. 8 softens 
hardened grease accumulations, 
Water rinse leaves floors thor- 
oughly clean. 


SPRAY-CLEANING of muck. 
encrusted chassis, motor blocks, 
etc. Diluted with kerosene distil- 
late O.C. No. 8 provides profitable 
margin on many servicing jobs. 


DOING MANY odd jobs around 
service shops quickly at low cost. 
O.C. No. 8 rinses freely. Used with 
water for light cleaning O.C, No. 8 
eliminates fire hazard, 


Here it is—a new solvent detergent, Oakite Composition 
No. 8, used in cold solution, for removing even the heaviest 
oil and grease from automotive parts and equipment, 
You'll find it faster, easier to use—on a wide range of 
garage and service shop cleaning jobs. 


Ne Odor Nulsance—Oakite Composition No. 8 has NO 
objectionable odor. It is pleasant to use. What's more, it’s 
safe on ALL metals. Write for FREE Service Report. 
Oakite Products, Inc., 52F Rector St., New York 6, N. Y. 


prized INDUSTRiag Cteay, 


OAKITE 


4p, 
“RIALS « metnoos * sxe 





Technical Service Repr ives in Principal Cities of U.S. & Canada 


ANPRURNENETV ENED, 








SUPERIOR QUALITY TOOLS, 
HOT-FORGED FROM CHROME- 
NICKLE ALLOY STEEL 

TR-1 “Job Designed” for Ford, 
Budd and Dodge wheels. 
TR-2 "Job Designed” for serv- 
icing Chevrolet Dual wheels. 
TR-3 “Job Designed" for Inter- 
national, Federal, Studebaker 
Diamond T and Mack wheels. 
TR-4 Leverage bar with sock- 
et for GMC, Reo and Federal 


wheels. 
See Your Local Jobber 
For Our Complete 
line! 


wee ee 


Job Designed for the new 
Chevrolet Trucks 








) 
\ 
. 


ses Your JOBBE 


TuRNER Aes ¥ 





i N 
TYPE and SIZE for EVERY APPLICATIO 
’ pon WRITE FOR CATALOS 
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Lumberton Car Show 
Viewed by 10,000 


Mor than 10,000 people turned 
4 out for the two-day automo- 
bile show presented last month by 
dealers at Lumberion, N. C. Tie 
show was staged in a tobacco ware- 
house. It featured a parade, beauty 
contest, display of eariy-model cars 
and cash prizes, as well as a caance 
to inspect over $250,000 worth oi 
1952 cars. 

“We took a chance that the peo- 
ple of our section would like to see 
a first-class automobile show,” said 
J. J. Hood, Hood Motors, Inc., 
president of the loca] association. 
“We gave them that and they came 
in thousands to see it. We are very 
grateful for their response.” 

“This automobile show was most 
unusual, especially for a town of 
10,000,” commented John Ellicot, 
district manager for Buick Motor 
Division in the Charlotte area. “I 
would say it was a real treat for 
the public to get to see a first-class 
and complete automobile show in a 
small town.” 


Stewart-Warner Sales 
Show Gain in 1952 


YaLES of Stewart-Warner Corp. 
for the first six months of 1952 
totaled $62,201,606, an increase of 
21 per cent over the same period 
last year. Net profit carried to sur- 
plus was equal to $1.41 a share of 
capital stock, compared with $1.71 
a share for the first six months of 
last year. 

“Profit from operations declined 
due to an increased proportion of 
business for government account 
and to increased costs,” said James 
S. Knowlson, board chairman and 
president. Government business, he 
said, accounted for approximately 
half of 1952 first-half sales, while 
in 1951 they represented approxi- 
mately a quarter of sales for the 
period. 


Ford Appoints Atlantian 
To Head Production 


B. HowArp, formerly assistant 
3 manager of the Atlanta, Ga., 
assembly plant of the Ford Divi- 
sion, has been promoted to produc- 
tion manager of the division. He 
had been production assistant at 
Dearborn since last June. 

Howard joined Ford in 1930 at 
Houston, Texas, and after work- 
ing in Dallas, Texas, and Kansas 
City, became assistant superinten- 


cent of the Atlanta plant, situated 
at Hapeville, Ga. He was promoted 
to assistant plant manager in 1948. 


American Clutch Products 
Plans Texas Building 


a Clutch Products, 
will move to Wylie, Texas, as 
soon as a 32,400-square-foot build- 
ing can be completed, probably 
around the first of the year, Presi- 
dent Jack Nickerson has anounced 

After the Wylie plant has gone 
into production, the Dallas location 


Inc., 


now occupied by the parts-rebuild 
ing firm will be used as a ware- 
house. The new plant will employ 
about 75 people, including some 
who are now at the Dallas plant 


Wix Expands Facilities 

Wix Accessories Corp., Gastonia, 
N. C., has acquired a modern brick 
building adjacent to its present 
plant. The building contains ove! 
70,000 square feet of floor 
for manufacturing and warehous- 


ing 


spac 


purposes 





stainproof and flame resistant. They 
resist oils, greases, acids, salt water, 
etc. They are available in a wide vari- 


ety of beautiful colors. 


SEND FOR YOUR SAMPLE BOOK TODAY 
Manufactured by HODGMAN RUBBER CO., FRAMINGHAM, MASS 


DISTRIBUTED BY 


ADMIRAL FABRICS 


2 Ist 


y oF ae 


St 


NEW YORK 


WEST COAST REPRESENTATIVE— M. L. BUD COHN, 1323 VENICE BLYD., LOS ANGELES 6 
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PNEUMATIC AUTO-LIFT 


Excels ia 





“It pays to have an ACE ‘n the hole.” 





ACE VULCANIZING PATCHES 


ONE SHAPE — TWO SIZES 


ACE regular and giant Universal 
Diamond shapes fit any clamp 
and cover ail patching require- 
ments. Also eliminate jobbers 
need of stocking Round—Oval— 
Diamond shapes in two 


ACE Patches licht instantly, 
burns evenly and the laminated 
board holds the correct amount 
of heat to fuse the ACE spe 
cial rubber to either Butyl or 

natural rubber tubes 


sizes each. They always stick 


Economy 
and Safety 


Pat No. 2230250 


Bay-Lift is air operated. Moved-easily as a jack for use 
in or out-of-doors by simply attaching to air hose. 


BAY-LIFT SAVES 


Low in cost. Saves Time and Labor. 
Will give years of trouble-free 
service, yet pays for itself in a 
few months. 


“It has more uses than we thought 
possible from any one tool. We 
have succeeded in cutting down 
the time necessary for the ma- 
jority of jobs twenty-five percent 





@ ACE Patented Per- 
forated Pull Fused Fuel 
Board lights instantly 
with match or ciga 
rette in any weather 
Introduced in 1946 


@ ACE patented Tab 
Strips Holland Cloth 
easily Fingers need 
never touch the patch 
Introduced in 1948 





@ Pull string 
ACE sealed can 
placabie covers. Each 


opens 
om 
ACE Patch sealed in 
cellophane. 
The ACE line is complete! 
Catalog—Prices—Sample on Request—Write— 


ACE RUBBER COMPANY 
DALLAS — TEXAS 


SALES REPRESENTATIVES 


f more. Needle say, 
. ediess te » this Rudy Copeland, Jr., P.O. Box 2140 Fort Worth, Texas. 
Barron Cranford & Company, 759 Euclid Circle, Mountain Brook, Ale. 


means additional profit to us.” 
Max Yoras, 2911 Central Ave., Tampa, Florida. 


A number of Bay-Lifts costing less J. R. Tate, 3613 Wilbur Place, Nashville, Tenn. 
, . . Bowling & Powell, P.O. Box 67, No. Side Branch, Atlontc, Go. 
than an ordinary stationary hoist 
permits work on a number of jobs 
at the same time. Saves space. 


BAY-LIFT 1S SAFE 


Bay-Lift offers a double safety 
factor. Load is supported by air- 
tight cylinder and made doubly 
safe at any height, by automatic 
safety rachet lock device. 


“— employee moving a car around 
the shop accidentally drove into on Sipe 2 


~S P7 
the Bay-Lift. Ven ® ' 
“He hit the Bay-Lift with such ew 
\ +> 
| 
aay H GG 


force that both the car and the 
The Plant a AMKO Products! 
Mal 
It) 


Bay-Lift slid sideways approxi- 
AUTOMOTIVE Man’F'G Co., INC. 
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— FADELY. ANDERSON INC 





this exceptional safety factor, no 
doubt | would have been seriously 
injured or killed —no other piece 
of equipment could have withstood 
the same impact —” 


Bay-Lift requires no “tricky” 
attachments. 








Automatic 

Safety 

Lock 

NO OTHER LIFT DOES THE 

JOB AS WELL NO MATTER 

WHAT THE COST OR CLAIMS 
WRITE TODAY FOR FULL INFORMATION 
BAY MANUFACTURING COMPANY 


BOX 578 —TOKRRANCE, CALIFORNIA 


mately five feet—if it wasn’t for 
“= OVERSEAS DIVISION, 276 WEST 4380 ST NEW YORK 36. N.Y CHICAGO 6, ILLINOIS 


556.570 W. FULTON STREET 





Ford Names Virginian 
For Manufacturing 


le O. Wright, a native of Nor- 
folk, Va., has been promoted to 
assistant general manufacturing 
manager of the Ford Division. As 
one of two assistants, he will super- 
vise departments chiefly concerned 
with pianning and quality-control 
functions, both for the Ford Divi- 
sion headquarters staff and its 15 
assembly plants throughout the 
nation. 

Wright is a graduate of North 
Carolina State and of the George 
Washington University Law School. 
His most recent visit to Norfolk 
was in connection with the cere- 
monies marking production of the 
1,000,000th car for the Norfolk 
assembly plant. 


Seiberling Sales Show 
First-Half Decrease 


Caer of Seiberling Rubber Co. 
in the first half of 1952 dropped 
11 per cent below the same period 
last year but profits were down 35 
per cent, President J. P. Seiber- 
ling said in his semi-annual report 
to stockholders. 

Sales of automobile replacement 
tires were slow early in the year, 
he said, and the usual seasonal up- 
swing, expected in the spring 
months, was late in coming. This 
postponed heavy buying past the 
mid-year point, he stated. 
Chrysler’s °52 Production 
Reaches 619,586 Units 


RODUCTION of Plymouth, Dodge, 

DeSoto and Chrysler passenger 
cars and Dodge trucks for the first 
seven months of 1952 totaled 619,- 
586 units, compared with 905,675 
units for the corresponding period 
of 1951. 

The 1952 production figures in- 
cluded 259,147 Plymouths, 140,832 
Dodges, 54,618 DeSotos, 71,978 
Chryslers and 93,011 Dodge trucks, 
including military and other gov- 
ernment trucks. 


Automotive Excise Taxes 
Reach $784.627,189 


| jer automotive excise tax 
collections for the first five 
months of 1952 amounted to $784,- 
627,189, according to figures re- 
leased late last month by the 
Bureau of Internal Revenue. 
For May, the total was $166,- 
871,188. Gasoline taxes accounted 
for $58,622,885 of this figure and 


taxes on automobiles and motor- 


cycles reached $56,921,949 for the 


month. Taxes on parts and acces 
sories totaled $19,047,300. 
Tennesseans Will Hear 

J. C. Doyle of Ford 


J C. “LARRY” Doyle, general 
e sales and advertising man- 
ager of Ford Motor Co., will be one 
of the principal speakers at the 
convention of the Tennessee Auto 
motive Association, to be held Oct 
26-28 at Noel Hotel, Nashville 


Dr. Alfred P. Haake, consulting 
economist of General Motors Corp., 
will also address the meeting. 

“Two other speakers of national 
importance have been invited and 
it is hoped that their acceptance 
will be received within a few days,” 
David P. “Doc” Whelchel, executive 
vice-president, reported in a bulle- 
tin to members on Aug. 4. 

Approximately 500 delegates are 
expected to attend, Whelchel said 
A special program for the ladies 
and a number of entertainment fea- 
tures are being planned. 





the World’s Original Grime Buster... 


Turns Dirt into Pay-Dirt 


COMBINATION STEAM CLEANER 
and COOLING SYSTEM FLUSHER 


JENNY turns dirt and grime into quick profit dollars the minute you put it 
to work in your service station, repair shop or garage. JENNY makes dirty, 


oil soaked car motors look like new in 15 minutes. . 


. frees radiator and 


grill work of dust, bugs and leaves . . . reverse flushes fouled cooling systems 


. .. thaws radiators . . 
walls .. 
other services at handsome profits. 


. Cleans crusty springs, dirty wheels and white side- 
+ prepares cars for painting or undercoating, and does scores of 


Before repairs, JENNY removes every speck of mud, muck and grease 
from motor or parts, thus permitting your mechanics to 
work up to 40% faster, more efficiently, and more profit- 
ably for you. In fact, JENNY does so many extra-profit 
service jobs that it can easily bring youup to $800 more 


business every month. 


This BIG INFORMATION PACKED BOOKLET 
1S YOURS FREE. WRITE FOR IT TODAY! 





HYPRESSURE JENNY DIVISION 
HOMESTEAD VALVE MANUFACTURING COMPANY 


Serving Since 1892 


P. O. BOX NO. 99 


CORAOPOLIS, PA. 
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% They Uwe You 
>r\ and pay you plenty, too ! 





to 


when you balance their 
wheels with 


CHALLENGER 
WHEEL BALANCER 


$3950 


* Returns your original investment im- 
mediately. 

* Gives a greater volume of future 
profits per dollar invested than any other 
equipment you own. 

* Extremely simple to operate. Only 
twenty minutes of your time balances 
two wheels on one car, with a minimum 
profit of $2.50. 

* Accuracy unconditionally guaranteed. 
Virtually eliminates human error. 

* So sturdy it will last a lifetime without 
future cost to you. 


| 


| 


Potent Number 2,588,766 











PRECISION ENGINEERS company 


701 Heinz a, pscmmeaned California 


UL FILTERZONE 1S 


eae 
wy SUN 


INSIDE WINDSHIELD 
CAR VISOR 


| 
Filterzone 
SELLS 
EVERY DAY! 
That's what makes FILTERZONE FIRST in the South! . 


FILTERZONE AUTO VISION CO., 641 Lexington Ave., Brooklyn 21, N.Y. 


CLAMPS 
TIGHT 


around any shape... 


‘er-Seal hi 


HOSE CLAMPS 


Tighten an Aero-Seal around 
any shape. It locks where it 
stops. Won't shake loose, dis- 
tort hose, bite at clamping 





point. Stainless steel band re- 
sists corrosion. Use again and 
again. Sales come easier with 
Aero-Seal. Contact your job- 
ber, or write direct, for fur- 
ther information. 


The Largest Selling Quality 
Hose Clamp in The World 


BREEZE CORPORATIONS, INC. 
* 41 South Sixth St., Newark 7, N. J. 


Use of stainless steel! subject to government regulations. 


ANOTHER 











Biiahes: 


Magnolia Brush Mfrs. Inc., has made 
quality brushes for the automotive trade since 
1924. We manufacture a complete line of 
brushes for 
The Wash Rack 
Driveway Sweeping 
Whisk Brooms Parts Cleaning 
Radiator & Acid Fountain Truck Brush 
Ask your Agency for our caifalogue 
pages or to show you samples 
L. W. BELL CO., Atlanta, Ga. : BEN SEARS CO., Dallas 


Magnolia Brush Mfrs. Inc. vavvas, texas 


high 


* Driveway Squeegees 
Wire Scratch Brushes 











RAJAH PAT. HAND CRIMPING TOOL 


NOTE—The simplicity of this Tool 
It strips and also crimps Rajah Terminals to 
Ignition Cable 


Order from your jobber or direct from us. 
Send for circular and prices. 


The Rajah Company, Bloomfield, N. J. 


FACTS! 


1. Over 300 advertisers are placing their announcement before 
the jobbers, dealers, garages and service stations of the nineteen 
Southern and Southwestern states. 

2. The 29,000 copies of this issue reach over 5,500 towns and 
cities in the South. This means a very thorough coverage of the 
small town trade as well as that of the larger cities. 

3. This is very important to advertisers, jobbers and distributors 
because over 71% of the cars in the South are owned and operated 
in and around towns of 25,000 population or less 


Southern Automotive Journal 
ATLANTA, GEORGIA 
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Du Pont to Sponsor 
Anti-Freeze Week 


| pew 6-13 has been desig- 
nated as “Anti-Freeze Week” 
by E. I. du Pont de Nemours & Co., 
Inc., under a merchandising plan 
for its Zerone and Zerex anti- 
freeze compounds. 

“The main purpose of anti-freeze 
week is a public-service effort to 
get car owners and dealers think- 
ing about anti-freeze early and to 
encourage customers to make ap- 





C , 
Ba dge i 
COMPLETE REPLACEMENT LINE 


© NOKEE SELF-LOCKING 
GAS TANK CAPS 
© GAS CAPS © Oll FILLER CAPS 
© RADIATOR CAPS = ®_~-HEADLITE DOORS 
© PRESSURE RADIATOR ® HUB CAPS 
CAPS 4 
KEY LOCKING * IGNITION POINT 
GAS TANK CAPS FILES 


© SHOCK ABSORBER 
LINKS 


x 


Badger 100i & MANUFACTURING C0 





BUCK I'VE SAVED 

with SOUTHERN 

FIBER BLOCK 
—— 


FRICTION MATERIALS CO.- CHARLOTTE, W.C. 


pointments for early installation of 
anti-freeze,” Forest C. Noble, sales 
manager of the Zerex and Zerone 
told a sales meeting at 
Mackinac Island, Mich., Aug. 5. 
“Motorists thus will avoid the 
usual first-freeze jam-up at their 
dealers. Dealers will also avoid 
jam-up headaches and loss of anti- 
freeze and related-products sales.” 
To promote anti-freeze week, du 
Pont will use ads in magazines, 
television and radio spot announce- 
ments, billboards and tie-in ads in 
local newspapers. Display material 
will be supplied dealers for tie-in 
at point of sale. 
Virginians Will Hear 
Motley of Parade 


RTHUR H. “Red” Motley, presi- 
LX dent of Parade publication, 
will be one of the principal speakers 
at the annual convention of the 
Automotive Trade Association of 
Virginia, to be held Oct. 27-29 at 
the John Marshall Hotel, Rich- 
mond, Va. 

“Motley has been rated by the 
Readers’ Digest, The New York 
Times and other publications as 
the top speaker on the American 
platform,” said John E. Raine, gen- 
era] manager of the association. 

A director of the Chamber of 
Commerce of the United States and 
a former chairman of the board of 
National Sales Executives, Motley 
has had a varied sales career 
While in college he sold Fuller 
brushes and later headed a mod- 
ernized medicine show to promote 
a cough syrup made by Smith 
Brothers. He took over Parade in 
1946. 

“We are really going over the 
top at this year’s convention, our 
tenth,” Raine said. “Our enter- 
tainment will be varied so that 
everyone will particularly enjoy 
some part. 

“The real objective of our con- 
vention that of giving dealers 
some idea or suggestion for in- 
creasing net profits will not be 
overlooked.” 


section, 


GM Builds 70.977 Units 


General Motors produced 64,716 
passenger cars and 6,261 trucks. 
totaling 70,977 units, in its United 
States plants during July. This 
compared with 176,028 cars and 
46,684 trucks during July, 1951 
The 1952 figures included 21,932 
Chevrolet cars, compared with 90,- 
729 for July, 1961. 
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U. & AND FOREIGN PATENTS 


A NEW STANDARD 
OF CARBURETION 
With a MONEY BACK Guarantee 


Makes ANY Cor or Truck 
A BETTER Car or Truck 


BIG ADVANTAGES OF 
TURBO-CHARGER 
CARBURETION 


Nasier Starting 
Increased Power 
Better Performance 
Faster Acceleration 
Prevents Carbon 
Cooler Motor 
Longer Motor Life 


SELL 
TURBO-CHARGERS 


* Offer the motorist the 
greatest aid since the inven- 
tion of the gasoline engine 

* Make a Good Profit 

* Keep your Mechanics Busy 

* Help Mechanics Earn More 

* Increase your Parts & Ser- 
vice business 

* Get NEW Customers 


a 
rs 





35,000 mi Factory Uncondi- 
tional Guarantee. Sold only 
through leading Dealers and 
Garages. Your Customers will 
do the selling for you. Thou- 
sands of Enthusiastic users. 


If you are interested in mak- 
ing more money, Phone, Wire, 
or Write. 


TURBO-CHARGER SALES CO. 
TYLER, TEXAS 














Chrysler Earnings Rise 
Above 1951 Figures 


ET earnings of Chrysler Corp. 

for the first half of this year 
were $43,689,486, equal to $5.02 
a share. This compares with $35, 
764,210, or $4.11 a share, for the 
first six months of 1951. 

Sales of cars, trucks and all 
other products of Chrysler's 
United States plants totaled $1,- 
256,054,918 for the first half of 
1952, compared with $1,390,261,- 
460 for the corresponding period 
last year. 

Sales of cars and trucks from 
United States plants totaled 582,- 
984 units in the first half—all that 
were permitted under government 





limits on output, officials said. In Ever think diamond hunting would be an exciting occupation? It’s a 
the first half of 1951 output was productive one at Chrysler Corp., even though it isn’t carried out in quite 
“pees OE Cl the same way the movies portray it. During a three-year salvage program 

804,884 cars and trucks in Chrysler the company has recovered more than 8,800 carats of industrial diamonds 

plants. from worn tools and from factory grinding operations. Left-hand photo 
“The great loss of materials in- shows A. E. Chilcott weighing 50 carats of reclaimed diamond dust, which 

curred unavoidably will be reflect- is worth about $5,000 a pound. Right-hand picture shows 350 carats of 

Ahn Oe mh tek doe be of industrial stones. Like some other products essential to defense, the 

ec mm we ou pu a ee ~ at- demand for diamonds has exceeded the supply. 

tained in the third quarter,” K. T. 

Keller, chairman of the board, 

said. 

Defense commitments added this of which approximately 85 per required buildings, machinery and 

year have brought the present cent is for military products, equipment, he pointed out in the 

total to more than $2,000,000,000, Keller said. The remainder is for financial statement. 





On fitting... 


IN | 
Cholli \ Piston Pins 


Con-Rods 


‘Purple \ Magic’ Ta Ew Cee 


Brake 
Cylinders 
Generator 
Bushings 
Ask Your Jobber 


to Arrange a 
Demonstration 


Xx 








NO SLIP—NO FLEX 


The best in engineering design, fin- 
est materials and years of manu- 
facturing know-how are combined 
to give you the truly ACCURATE 
weight 


Less 
INVENTORY After a few jars and scrapes against 
curbs ordinary wheel weights flex 
a and slip on the rim... not with 
4 Sot vols ACCURATE. Accurate weights are 
At ce ert field specially designed to eliminate this 
by a special setting of the clip. 
Get the facts about the ACCURATE 
line which also includes castor 
SOLD ONLY shims, flat spacer rings and the new 


THRU JOBBERS a ow rings for coil spring 4 7 AUTOMOTIVE 
PRODUCTS 


ACCURATE WEIGHT MANUFACTURING COMPANY us: ee Fe 


P. ©. Box 1063 AMERICUS, GA. 
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50,000,000 Bonded Linings 
Produced by Chevrolet 


—- has reached the pro- 
A duction milestone of 50,000,- 
000 bonded brake linings, E. H. 
Kelley, general manufacturing 
manager of the division, announced 
Aug. 7. 

Chevrolet introduced bonded 
brake linings on its light trucks 
in October, 1948. They became 
standard on Chevrolet passenge: 
cars beginning with 1949 models. 

The Chevrolet gear and axk 
plant in Detroit makes 85 per cent 
ot the division’s bonded brakes. 
The process is complete in one 
plant. 

Component parts of brake shoes 
are stamped, formed, welded. 
trimmed, bonded with linings and 
assembled into complete h**kes, or 
packaged for shipment cts re- 
placement warehouses in one 
continuous series of operations. 

Bonded linings make up 97 pei 
cent of Chevrolet’s replacement 
linings, Kelley said, though two 
heavy-duty truck linings are still 
of the riveted type. 

June Registrations Set °52 
Record in the Industry 


R EGISTRATIONS of passenger cars 


should approxi- 
mate 440,000 units, the highest 
single month since, June, 1951. 
R. L. Polk & Co., Detroit, statisti- 
cians for the automotive industry, 
reported Aug. 7. 

The June total will be approxi- 
mately 20,000 units higher than 
the May total of 422,217 new cars 
registered and will compare with 
454,446 new cars registered in 
June, 1951. 

As a result of the upswing dur- 
ing May and June, approximately 
2,500,000 new passenger cars will 
have been registered during the 
first half of 1952, it was stated. 
This compares with 2,808,586 new 
cars registered in the first half of 
1951. 

Of the new cars registered in 
the first six months, slightly more 
than half were the lower price. 


during June 


Nash Succumbs in Waco 
Joseph Mitchell Nash, 71, 
founder of Central Motor Co. 
(Chrysler-Plymouth), Waco, 
Texas, and for many years an offi- 
cer of Waco Chevrolet Co., died re- 
cently. He had been in business in 
Waco for nearly half a century. 


Vivian Heads Vernon Dealers 


Charles Vivian of Vivian-Dixon 
Motors was elected president of 
the Vernon (Texas) Automobile 
Dealers Association at a _ recent 
meeting to organize that group 
O. E. Harvey is vice-president and 
Miss Minnie Rogers is secretary. 


Duncan Dies at Waco 


Addison B. Duncan, 60, former 
partner in the Ford dealership at 
Waco, Texas, died recently of a 


heart attack. He established the 
Duncan-Smith Ford agency in the 
early 1920’s with the late Goodhue 
Smith. 


Hollingshead Names Jones 


Philip Jones, former adminis- 
trative assistant to the retail vice- 
president of Montgomery Ward & 
Co., has been appointed assistant 
director of sales and merchandis- 
ing for the R. M. Hollingshead 
Corp., it has been announced by 
Donald O. Severson, vice-president 


THE ORIGINAL 


IDLER ARM ADJUSTER 


FOR CENTER POINT STEERING ASSEMBLY 


CHEVROLET PASSENGER CARS AND SEDAN DELIVERY 
1949 to 1952 


Outlasts ith 


Make 


e of car 
s car last longer 


A POSITIVE ADJUSTER 


The adjuster is a complete repair 
unit, consisting of three parts, 
already assembled and ready to 
go on the idler arm just as it 
comes from package. No loose 
parts such as shims, springs, nuts 


or screws. No drilling or welding, 
nothing to remove from car or 
change in any way. Just tap it 
on lower part of idler arm assem- 
bly, adjust bolt and lock jam nut 
and the job is done. 


D & V Manufacturing Co. 
1953 BESSEMER ROAD e BIRMINGHAM, ALABAMA 
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Pee te ee es 


POWERFUL, NEW 


SPARTON HORNS 


CLEAR THE ROADS AHEAD! 


Mode! 271C—compressed-cir horn with chrome-plated trumpets 


Four-way sales appeal: (1) needs only 10-100# pres- 
sure to operate; (2) consumes only 6 cubic feet per 
minute at 100% pressure; (3) does not affect air brakes; 
has far-reaching tone. Also available: Model 270 
hammerloid gray, with control valve. 


Mode! 280C—Su-Power twin-trumpet 
Dua! mounting— chrome-plated horns 


High-intensity signal with lightning response. Oper 
ates on electrical system; available in 3- or 12-volt 
models. Easy to install with no extra equipment 
Steel horn. Equipped with new-type signal mecha 
nism. Screened trumpets. Model 281C—single 
mounting in chrome. Model RC1—dual mounting in 
red and black enamel. Electrically operated 


SIGNAL WHEN YOU TURN! 


Model No. 650 


Red—No. 651 Red—No. 6105 Red—No. 664 —Red and 
Amber—No. 652 Amber—No. 6106 Amber—No. 665 Amber Lenses 


J . . 
New Sparton Directional Signal Lamps 
Sparton Series 600 two-face directional signal lamp 
right) has only 2” depth, one bulb! Light weight 
eliminates fender tearing. Single-face pedestal lamp 
full-flush lamp and semiflush lamp available indi 
vidually or in complete sets with self-cancelling switch 


Represented by: 


HARVEY -MERRITHEW, LTD. 
Daties, Texas 
Terr: Ark, La, Okla, Tex. 
JOHN T. JOLLY SALES CO. 


. pain 


AUTOMOTIVE 


A. 1. “ANDY” ANDERSON 
, N.C. 
Terr: N.C, S.C, southern Va. 
WARREN KATZ AND ASSOC. 
Atlanta, Ge. 


Terr: Fla, Ga. 


akers of Quality Automotive Equipment since 1900 








Triplex FRAM 


IT. H. EGAN Van Auken 
DOAN HERSHry 


ELECTROLINE 


NATIONAL 
AIR SANDER 


michigan 
DURO WANLEY 


HUFFMAN BCA 
sSeil 


ndrews 


MUSGg ALPHA 
caseo VELLUMOID 


These leading automotive lines occupy a 
prominent place in the stocks of Southern 
automotive wholesalers. They have been 
elected to fill your requirements, because 


they: 


. Give complete service for all 
makes of cars 


. Give you the utmost in value 


3. Give you the best in merchandise 
and profit opportunities. 


Automotive experience . . . plus better ser- 
vice to wholesalers because of small terri- 
tories . . . combined with careful planning 
and a fully staffed home office organization 
are what put Hirsig out in 

front in the South! 
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Tough Gentle because Steel-Vent’s two wall-contacting steel 


sections have rounded edges which provide hairline con- 


tact and reduce drag to a minimum. 


es + 
on oil-pumping 
Gentle because the Steel-Vent spacer has extra wide 


vents that let oil flow through freely for extra cylinder 

wall lubrication. 

Gentle because Steel-Vent’s flexible. low-tension inner 
spring works only against the steel sections holds them 
on cylinder wall with soft pressure. Result: maximum life, 


on cylinder walls 


minimum wear. 


HASTINGS MANUFACTURING CO., HASTINGS, MICH. HASTINGS LTD. TORONTO 
Piston Rings, Spark Plugs, Oil Filters, Casite, Drout 


<OUGH but op ., GENT 





JA 


sTect-veNT // Mie 
PISTON RINGS {|} —a 


RIGHT FOR RE-BORE, RE-RING, RE-SLEEVE 





RAMSEY ENGINEERING SCORES AGAIN! 


with this NEWEST ADDITION to the Ramco line-up: 


Ram crome 7 
GETS THE MOST OUT OF eHROME~s with 
rm SWAY om 


CONTROL PRINCIPLE 


..a new achievement in 


Faster Oil Control 
without costly engine drag! 


+ Quicker Seating! 
t Ne resort to High Pressures! 
* Triple Life! 


See him today or write 


ea vows RAMCROMELZ 
“ap 





Nw, a ObSlahitg Ki Kir ¢. \nbttltorvt— i 
RAMCO 





